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Boys learning the building trades recently built, at Evans- 
ton, Ill., a house which was sold for $13,000. This was the 
second house built by this group of learners within the last few 
months. They are now building a third and probably will 
erect five more. There is talk of their doing the work on a 
$46,000 apartment building. The $13,000 house was bought 
by a doctor who had been hunting for a.house for several 
years, and he insists that this one is just a little better built 
than any of the others he examined. 

The boys who have done this excellent building work are 
students in the building trades school for apprentices main- 
tained at 500 South Throop Street, Chicago, by the Citizens’ 
Committee to Enforce the Landis Award. 

The educational director, C. L. Bailey, said to an AMERICAN 
LUMBERMAN representative who visited the school: 

“We take good, husky boys from sixteen to twenty-one 
years of age and give them four weeks of intensive training; 
no theory. We work them mighty hard. In fact we work 
them harder than they would be worked on any job. By 
doing this we find those boys who have the best chance to 
make good. After four weeks’ training, we place them with 
one of our outside instructors who takes them on a real job 
on which we act as subcontractors, and for about four weeks 
they are doing work under actual working conditions. For 
these last four weeks we pay them $15 a week. For the first 
four weeks we charge no tuition, neither do we give them 
any pay. After they have eight weeks of this kind of training 
they are much better fitted as apprentices than a boy who is 
picked up off the street. They are then placed with a con- 
tractor. 
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Carpentry students learning lathing at Chicago building trades school 





Intensive Training in the Building Trades 


r —— - 4 








Boy apprentices made an excellent job of this $13,000 house 


‘‘The contractor agrees to pay the boys at least $15 a week 
for the first six months on our recommendation, and it often 
happens that contractors pay the boys more. One of our boys 
in a few months got $48.40 a week as bricklayers’ helper, and 
he was only twenty-one years old. In four months many of the 
boys make $1.10 an hour. About ten percent get $25 a week, 
and about twenty-five percent get $18 to $20 a week in four 
months’ time. 

‘“The contractor also agrees to send the boys back to school 
one day every two weeks for further training during their 
four years’ apprenticeship period. I have said four years’ 
apprenticeship period, but we use that simply as a basis on 
which to work. I mean that if a boy has accomplished as much 
at the end of one year as the ordinary boy does at the end of 
two years, and is drawing the 2-year pay, we say he is in the 
second year of his apprenticeship, altho he has been working 
but one year. It has been my experience that many boys in 
two and half years of this kind of training have been accepted 
as journeymen—and good journeymen too. 


‘*T forgot to say that the apprenticeship period of four years 
is divided into eight terms, six months to each term, and a 
boy’s pay is increased approximately $5 a week every six 
months. Of course in some trades this would not hold good, 
because if the boy starts at $15 a week and is raised $5 a week 
every six months, he would be on the payroll at $1.25 an hour 
beginning the fifth year. 

‘‘The secret of successful apprenticeship training is making 
the boy worth the money the contractor pays him. For in- 
stance, if I give a contractor an apprentice who is not worth 
$15 a week, the contractor is not going to think much of 

(Concluded on page 70) 
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Give us a Trial. 


F, A. SULLI VAN, 
President. 




















SERVICE 


From the beginning of our business we 
have held that SERVICE to the buyer of 
lumber is the one important factor in rendering 
satisfaction. 


To us SERVICE includes correct interpre- 
tation of orders, uniform milling, 
tallying and prompt shipping. 

Buyers for sash and door plants, planing 
mills, factories, and the carload yard and indus- 
trial trade have put us to the test and have invar- 
iably sent us repeat orders. We invite a trial or- 
der from you. 


Suttivan Lumser Co. 


DISTRIBUTORS PACIFIC COAST LUMBER 


Northwestern Bank Building, 
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PORTLAND, OREGON 
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1 Where men makean art of a trade—where the highest degree of 
1. excellence is the only standard tolerated—where it is an honor and 
a distinction to produce better than the usual quality of flooring. 


L. C. L. or Carlot Shipments. Sold to Dealers Only. 
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The sign to follow 
for Maple Flooring 





Wolverine Flooring 


SPECIAL 
ITEMS: at Your Command 
eee, Se In ordering Wolverine Brand 


Maple and Birch Flooring there will 


a sa be no delays in shipment. 


4/4 No. 2 Common 

An average stock of between seven 
and nine million feet is carried at 
our mills and Saginaw sorting yard 
at all times. 


LOWER MICHIGAN 
BEECH 


4/4 No. 2 Com. & Bet. 
6/4 No. 2 Com. & Bet. 
BASSWOOD 


4/4 Sel. & Bet. 
4/4 No. | Com. & Sel. 


Mr. Lumber Buyer write us—we 
will be glad to quote you and tell 
about our mixed car plan. 











Headquarters for Michigan and Canadian Hardwoods. 


Strable 


LUMBER & SALT COMPANY 
Saginaw, Michigan 
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Pulling Together for the Community 


EVERAL VERY STRIKING EXAMPLES of what communities 
may accomplish thru codéperative effort to bring the advantages 
of home ownership prominently to the attention of the public 

are presented in this issue. These are not articles of a theoretical 
character, but unembellished news stories of actual happenings, 
and therefore all the more valuable. They afford adequate answers 
to the question, which is asked the AMERICAN, LUMBERMAN more 
frequently than almost any other, of what the local lumberman 
can do to increase the volume of home building in his community. 

While the notable and far reaching activities in promoting home 
building recorded in this issue were all inspired by the Home 
Owners’ Club idea, the variety of plans and methods successfully 
employed by the several communities well illustrate the flexibility 
and adaptability of that idea. 

It is not the intention here to review at length any of the news 
stories referred to. They speak for themselves, and will be found 
intensely interesting to anyone who is desirous of helping to in- 
crease the number of homes that will be built in his community 
this year. One story recounts the success of a group of lumbermen 
and other merchants in putting over a most successful home build- 
ing show at Grinnell, Iowa. Another tells how a home building 
campaign at Caruthersville, Mo., of which the formation of a Home 
Builders’ Club is a prominent feature, has resulted in twenty-two 
houses being actually under construction at this time, which is 
more than the total number built there during the last two years. 
A third story, occupying a page, tells of the continued progress 
of the Home Owners’ Club movement in Illinois; this week’s develop- 
ments including the formation of not, only a club but also a second 
mortgage association in one city of the State, and preliminary 
steps toward the formation of clubs in two others. 

Such coéperative efforts of lumbermen in conjunction with local 
merchants in other lines have a distinct value quite apart from 
the attainment of the immediate objects sought, successful as they 
have been in that direction. They draw the business men of the 
community together in the bond of a common endeavor to build up 
and benefit the town in which they live. They foster community 
morale, without which progress and improvement is difficult if not 
impossible. Best of all, they get people to thinking and talking 
homes, with the ultimate result, at least in many cases, that the 
lumberman sells a house bill, another renter moves under his own 
roof, and everybody is made happy. 





Extending Scope of Savings Associations 


OST PROGRESS IS MADE thru adapting known means to 
new ends. Watt saw the steam lift the kettle top and con- 
ceived the steam engine. Explosiveness of gas was long 

known; but it remained to adapt the electric spark to exploding it 
in a closed chamber to produce the gas engine. The gas engine 
made the automobile and the airplane possible. The magnetism 
developed by electricity made the telegraph and telephone practica- 
ble, and the electric motor is but an adaptation of the same prin- 
ciple. So it has been in all fields of invention and mechanical 
development. 

Adaptability is a valuable trait in the individual man; it marks 
the difference between the stand-patter and the progressive, not 
politically speaking now, and it enables the person possessing the 
trait to find a way out when another would fail. A fine example of 
adaptability is described by W. C. McAllister, of San Antonio, Tex., 
in an address before the Lumbermen’s Association of Texas, reported 


.on pages 54-58. It appears that the widening of scope of building 


and loan associations as explained by Mr. McAllister may require 
the use of the word “developing” in the names of those organiza- 
tions. 

Every lumberman ought to read the address referred to and 
“adapt” the ideas put forth to the needs of his own community. 
Not only does a building and loan association promote thrift by giv- 
ing safety and good returns for investment; not only does it provide 
the money to build new houses; it is so adaptable to the needs of 
the community and to the individual home-owner that it will provide 
the funds for a new porch or a built-in cabinet. It may be made, 
indeed, the financial center whence radiates much of the building 
and improvement on which the prosperity of the lumberman is 
dependent. 

In the address of this Texas retailer, therefore, are ideas and 
suggestions as valuable to communities already possessing building 
and loan associations as to those that have not yet organized them. 
To the latter, however, the speaker offered his valuable experience 
as a guide, showing the steps to be taken. The establishing of 
“branches” is in itself an expedient of vast possibilities under special 
circumstances. Mr. McAllister made a very valuable contribution 


—, 


to the Texas program, and he also pointed the way to larger use 
of the building and loan association that may mean as much to 
lumbermen as to home owners thruout the United States. 

At another meeting thousands of miles from El Paso—Elgin, Il]— 
another method of financing thru a second mortgage association was 
proposed to overcome obstacles to home building that can not nor- 
mally be overcome by the building and loan association. Retailers 
everywhere ought to study the possibilities of the suggestions and 
methods outlined in the two articles referred to. The Elgin meeting 
is reported on page 46. 


Faith and Confidence America’s Need 


T SHOULD BE PRACTICABLE in a free country possessed of 
an intelligent citizenship to plead for unity in behalf of wise 
national legislation without being subjected to the charge of 

selfishness or partisanship. So also should it be practicable for 
that part of the press that is devoted wholly to the advocacy of 
constructive measures in industry and to sound methods in econom- 
ics to urge confidence in the integrity of the great mass of the 
people, including most of the representatives in Federal and State 
legislatures. 

America is not yet an ancient Rome. The people of the United 
States are as a whole honest and honorable in their dealings with 
one another; the average of commercial and personal morality is 
high, and political representatives as a class average above rather 
than below the average of citizenship. 

Advice is superabundant, and little of benefit can be expected 
from additions to it. The need is not for more advice nor the adop- 
tion of novel methods to restore America and its people to normality, 
Sober thought must convince anybody that his neighbor next door 
differs little from his fellow citizen in an adjoining State; both can 
be trusted; both are essentially honest and devoted to the public 
welfare. Recognition of this patent fact ought to go far toward 
strengthening confidence that otherwise might be shaken. 

With its innumerable racial groups; with its numberless shades of 
political and religious beliefs and theories, America has problems 
that are peculiar to this country and time; but the fact that the 
United States has from its origin been an asylum for the down- 
trodden and distressed of all the world ought not to be used to 
compass its destruction. 

Without wavering in faith, without loss of confidence in the final 
outcome, the need—the necessity—of unity in behalf of nation- 
ality and the preservation of a sound representative: government 
may be urged and striven for by all. Aspirants for political leader- 
ship must be made to understand and to recognize that the Nation’s 
permanent security rises superior to narrow and temporary personal 
and private gain. Sound principles of government must take prece- 
dence over political expediencies, and the captain of the Ship of 
State must deserve and have the confidence and support of law 
makers as well as private citizens. 

This is no appeal to blind loyalty; it is rather a plea for the set- 
ting aside, for the present at least, of minor considerations and aims 
in order that all the noblest and best of impulses and influences of 
America’s citizens may be united in behalf of good government and 
the perpetuity of free institutions. 








Home Ownership Develops Character 


ANY A MAN HAS BEEN TRANSFORMED from a shift- 
less ne’er-do-well into a thrifty, respected citizen by the 
character building effort and self denial required for the 

attainment of his purpose to own a home and piece of ground. A 
striking instance of this sort was recently related to the AMERICAN 
LUMBERMAN by a prominent lumberman. 

The concern of which this lumberman is manager has among its 
employees a man who entered its employ something over twenty 
years ago. He was a capable employee, but lacked ambition or the 
inclination to assume responsibility beyond that of a second man 
or bookkeeper. His education was limited, and he had never been 
able to save any money, having a large family. Altho reasonably 
neat in his appearance, because his clothes were always clean, he 
seldom appeared in a good suit of clothes, his ordinary working 
togs apparently representing the extent of his wardrobe. He al- 
ways seemed to feel abashed in the presence of those who were 
better dressed or held a higher position in the community, and for 
that reason could not be used for collecting accounts, as he ap- 
proached merchants and other business men in an apologetic man- 
ner that failed to make the right kind of an impression. In short, 
he was good for little else than loading lumber or working on the 
books, at which jobs he was industrious, honest, and reliable. 

Some years ago his health necessitated a change of climate, 50 
he went West and took up a homestead. He got a job with a lumber 
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concern in a nearby town, and the year that was necessary for him 
to prove up on his claim he spent in that employment, earning suffi- 
cient money to make improvements on the place and to support his 
family. Having regained his health, he came back and went to 
work again for his original employer, but a tremendous change 
had taken place in the man. He came back as the owner of 320 
acres of land, and took his place among his peers. No longer was 
he embarrassed or impressed by a white collar or a derby hat. 
When he went out to collect accounts, the merchant and banker who 
owed bills were in the same class with the laboring man. He ap- 
proached them as tho he expected them to pay the amount, and he 
became a good collector. 

He advanced steadily with the firm, and is now one of its most 
capable and valuable employees. He owns his home, and an auto- 
mobile. His family is well dressed, and he takes pride in the fact 
that some of them are in high school and the others will be. He is 


highly respected in the community in which he lives, and could be 
mayor of the town if he would accept the office, but does not feel 


that he has the time to devote to it. He is head of the school board; 
and, notwithstanding his own limited education, he has a keen 
understanding of school matters and of what makes some children 
like school and others dread it. He is a valuable citizen of the town 
in which he lives, and the changes that have been described were 
all the result of his becoming a freeholder. 

The lumberman who related this story from real life, expressed 
hearty approval of the AMERICAN LUMBERMAN’S plan for promot- 
ing Home Owners’ Clubs. “There is no question in my mind,” said 
he, “but what the average new home owner would be proud to be- 
long to the Home Owners’ Club. He is not only proud of owning’ 


_a home, but the recognition that would be given him by being listed 


as a member of this club would appeal to his pride; he would throw 
up his head, push out his chest, and feel that he is a real integral 
part of the community, and of his country. He would be a better 
citizen. There undoubtedly are many men who would immediately 
be ambitious to see their names published in the list of home 
owners.” 














Production and New Business Decline 

[Special telegram to AMERICAN LUMBERMAN ] 

WasHINGTON, D. C., April 10.—Reports from 
368 of the larger commercial sawmills of the 
country to the National Lumber Manufactur- 
ers’ Association covering the lumber move- 
ment last week show that production and new 
business decreased somewhat, while shipments 
remained about the same as the week before, 
when 388 mills reported. Compared with the 
corresponding week last year, shipments showed 
a slight increase, while production and orders 
decreased. 


The unfilled orders of 259 Southern Pine 
Association and West Coast Lumbermen’s As- 


by reporting mills of seven regional associations 
follows: Production last week was 232,108,380 
feet, against 237,895,345 feet the week before, 
and 233,312,442 feet the same week last year, 
when 365 mills reported. Shipments were 239,- 
777,041 feet, against 239,380,927 feet the week 
before, and 239,399,238 feet last year. Orders 
were 202,448,738 feet, against 217,350,319 feet 
the week before, and 227,488,726 feet last year. 

The lumber movement for the first fourteen 
weeks of 1924, compared with the same period 
of 1923 follows: Production—3,170,716,772 
feet, against 2,954,743,298 feet; 1924 increase, 
215,973,474 feet. Shipments—3,221,105,531 
feet, against 3,396,788,015 feet; 1924 decrease, 
175,682,484 feet. Orders—3,150,990,044 feet, 
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Monticello, home of Thomas Jefferson, (b. April 13, 1743; d. July 4, 1826.) Author of Declara- 
tion of Independence ; secretary of state under Washington; vice president during John Adams’ 


administration, and President of the United States 1801-1809. 


April 13-19 is celebrated as 


‘‘ Jefferson Week’’ to arouse interest in purchase of Monticello for memorial. 





sociation mills were 620,416,106 feet, as against 
659,543,440 feet for 262 mills the week before. 
Separately, the Southern Pine Association 
group, 134 mills, reported unfilled orders as 
247,289,175 feet, compared with 254,942,625 
feet the previous week; 125 West Coast Lumber- 
men’s Association mills had unfilled orders 
amounting to 373,126,931 feet, as against 404,- 
600,815 feet for 127 mills a week earlier. 


Altogether the 368 mills had shipments of 
percent and orders of 87 percent of actual 
Production. For the Southern Pine Association 
mills these percentages were respectively 99 and 
89 percent thereof. Of the comparably report- 
ng mills 349 (having a normal production for 
the week of 218,432,976 feet) reported produc- 
tion 101 percent of normal, shipments 105 per- 
cent and orders 89 percent thereof. 


aS comparison of the national lumber moye- 
ent for the three weeks indicated, as reflected 


against 3,429,882,384 feet; 1924 decrease, 278,- 
892,340 feet. 

Mills of the California White & Sugar Pine 
Manufacturers’ Association are not included in 
the above figures on account of the fact that 
their order files are not comparable with those 
of other mills. 


The Southern Pine Association reports that 
of the eighty-six mills reporting running time 
sixty-seven were on full time, including seven 
reporting over time, three were shut down, and 
the rest operated one to five days. For 134 
mills, shipments were 0.87 percent below actual 
production, current orders 11.06 percent below 
actual production, and 10.28 percent below ship- 
ments. 


Telegraphic reports from New Orleans show 
that the Southern Fine Association mills made 
a slight increase in new business over the cor- 
responding week of last year, with shipments 


about the same and an increase of 6,000,000 feet 
in production. 

The Western Pine Manufacturers’ Associa- 
tion mills show a falling off in new business 
and shipments, with production about the same 
as last year, and three fewer mills reporting. 

Likewise, the California Redwood Associa- 
tion reports a decrease of 850,000 feet in orders, 
a slight decrease in shipments, and in produe- 
tion under last year. 

The North Carolina Pine Association reports 
for forty mills an increase of 4,000,000 feet in 
orders, 4,400,000 feet in shipments, and 4,300,- 
000 feet in production, as compared with the 
record of thirty-one mills last year. 

The Northern Pine Manufacturers’ Associa- 
tion reports a slight gain in orders, shipments 
and production over the corresponding week 
of last year. 

The West Coast Lumbermen’s Association 
wired from Seattle that the production of 125 
mills for the week ended April 5 was 10 per- 
cent above normal, while new business was 5 
below production and shipments 21 percent 
above new business. Of all new business taken 
during the week, 42 percent was for future 
water delivery, amounting to 38,459,148 feet, 
of which 26,183,111 feet was for domestic cargo 
delivery, and 12,276,037 feet export. New 
business by rail amounted to 1,591 cars. Forty- 
six percent of the week’s lumber shipments 
moved by water, amounting to 51,667,822 feet 
of which 35,589,997 feet moved coastwise and 
intercoastal and 16,077,825 feet overseas. Rail 
shipments totaled 1,803 cars, and local deliveries 
were 6,433,729 feet. Unfilled domestic cargo 
orders totaled 143,993,276 feet; unfilled export 
orders 124,953,655 feet; unfilled rail trade. or- 
ders 5,209 cars. 


Mother of Lumbermen Dies 


SoutH BeEnp, Inp., April 10.—Mrs. George 
Swartz, widow of George Swartz, pioneer lum- 
berman of Kansas City, Mo., and mother of 
H. R. Swartz, president of the Tidewater Cy- 
press Co., of Tidewater, Fla., and E. G. Swartz, 
of the Burton-Swartz Cypress Co., of Jackson- 
ville, Fla., died on April 9 at the home of her 
daughter, Mrs. Frank Mayr, jr., in South Bend, 
Ind., at the age of 77. Mrs. Swartz’ sons are 
widely known in the southern lumber trade, and 
her husband was for many years one of the 
prominent figures in the Kansas City trade be- 
ing a regular attendant at many retail associa- 
tion meetings and a very popular guest at such 
affairs, Mrs. Swartz will be buried in the Elm- 
wood Cemetery, Kansas City, on Saturday. 


A BETTER IDEA of the growth of the export 
lumber business of British Columbia, Canada, 
in recent years is obtained when it is pointed 
out that the water-borne exports for 1916 were 
only 43,676,523 board feet and in 1923 this had 
grown to 521,707,132 feet, showing an increase 
of 478,000,000 feet, or 1,112 percent. 
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Average Weights of Northern Logs 


Have you any figures on the weight of Michigan 


hardwood logs? I am buying and shipping logs 
and find it necessary te know the average weight 
of logs from 10 inches and up, 14 logs to the 
thousand.—INQuiRY No. 1,253. 

[To this inquirer have been given the aver- 
age weights per cubic foot for northern hard- 
woods from which he can by a somewhat com- 
plicated mathematical operation get the total 
weights of the logs. The inquiry is published 
with the hope that readers of the AMERICAN 
LUMBERMAN can supply a formula or schedule 
of weights that will enable the inquirer to ar- 
rive at the cost of freight without so much fig- 
uring. The name of the inquirer will be fur- 
nished upon request.—EpDITOoR. | 


Apportioning Values on Shop Cuttings 

We are wondering if you can supply us informa- 
tion as to the proper apportioning of values on 
clear, cuttings from white pine shop lumber. To 
make our question clear we are enclosing a copy 
of:our cut stock schedule for a guide.—INQuIRY No. 
1,257. 

[This inquiry is made by a Wisconsin whole- 
sale and retail concern which operates a mill- 
work plant. It has been referred to an or- 
ganization that supplies information of this 
sort to its members. The inquiry is published 
with the hope that other readers of the AMERI- 
CAN LUMBERMAN may be able to give the infor- 
mation asked for. The name of the inquirer will 
be supplied upon request.—EbIrTor. | 


Damages for Delay in Delivery 

Please advise us what redress we have or what 
damages we can recover by legal action from firms 
that put us to a large additional expense for not 
making shipments as specified on their acknowledge- 
ments or as stipulated in our orders and accepted 
by them. 

We will cite two instances in which shippers 
put us to a large additional expense by not com- 
plying with orders and acknowledgements. On 
Dec. 12, 1922, we ordered a car of maple flooring 
which was acknowledged on Jan. 2, 1923, to be 
shipped within 60 days. We did not receive this 
car until Aug. 12, 1923, and were forced to buy 
considerable maple flooring locally until the ar- 
rival of this car. 

On Dec. 1, 1923, we placed an order for 70,000 
feet of Idaho white pine beveled siding, which 
was acknowledged on’ Dec. 3, 1923, to be shipped 
soon after Jan. 1, 1924. This order consisted of 
30,000 feet of C and 40,000 feet of B. Now we 
have received notice from the concern that accepted 
the order that it is unable to ship the B siding, 
which advanced in price from $15 to $17 a thou- 
sand soon after the order was placed. As we are 
in. need of this siding we are put to an additional 
expense in purchasing it locally. We would like 
to know what redress we may expect from the 
party accepting our order for the siding.—INQuiIRyY 
No. 1,265. 

{In inquiries like that here made a state- 
ment of the facts by one party to the con- 
troversy is hardly adequate to an equitable de- 
cision. Several points of law are involved and 
decisions regarding them are not by any means 
uniform. Therefore, any opinion expressed by 
the AMERICAN LUMBERMAN must be with a view 
to suggésting to the parties to the dispute their 
respective obligations rather than to an ad- 
justment of the present controversy. 

If an order for lumber is placed and an 
acknowledgment fixing a definite date for ship- 
ment is made and the lumber is not shipped on 
that day, the buyer may cancel the order, buy 
elsewhere and recover in damages the excess in 
price paid over that fixed in the original order. 
In such a case it is best (in some jurisdictions 
it is essential) to notify the seller that the de- 
lay is regarded as a breach of contract and that 
the buyer intends to hold him for damages. 
This applies also when the seller states that he 
ean not or will not ship at all. 

In case of delay in shipment it is believed 
that the buyer can not go into the open market 


and buy stock similar to that ordered while 
awaiting delivery of the order and then recover 
the difference in price; for if he does not insist 
upon delivery according to the terms of the 
contract the inference is that he has waived his 
rights. If after the delay the buyer assents to 
the extending of a time of delivery for an in- 
definite period he may when that time has 
elapsed give notice of his intention to consider 
further delay a breach and then recover as in 
the first case. 

When no definite date is set for delivery in 
orders and acknowledgments and the con- 
troversy regarding fulfillment of the contract 
is brought into court, the court will decide what 
a reasonable time is in view of all the facts. 

It appears that in some jurisdictions, tho with 
respect to this a positive statement can not be 
made, in cases of acceptance after delay in 
delivery beyond the time agreed upon the buyer 
may recover damages because of the delay. 
This, it will be noted, is not quite the same 
as buying stock while awaiting delivery and 
recovering for the excess in price paid. 

With respect to the opinions here expressed 
it is to be observed that only a court can finally 


the Hackensack company recently explained 
its method of handling returned material, which 
has proved very satisfactory. Its plan is out- 
lined as follows: 


We used to have considerable trouble about dis- 
putes over materials returned for credit. We now 
have printed on the bottom of our delivery ticket: 
“All claims for error or shortage must be made 
within 48 hours after delivery.” In addition to 
this, we use a form 8 inches wide and 4 inches 
high, printed at the top “Credit Slip.” The slip 
is ruled with horizontal lines, providing spaces for 
writing the date, name of driver, name of con- 
tractor, name or location of job, and several lines 
for describing the material returned. The last 
line of the form reads: ‘‘The above checked by,” 
followed by space for the name of the checker, 
At the extreme bottom of the slip is printed in 
large letters: “This is no good unless turned in at 
the office.’ 


The minute any material comes back from a job, 
one of our loaders and checkers who is authorized 
to do so, tallies the material and writes all the 
information on the credit slip. The customer then 
must turn this slip in at the office, where we 
make out a regular delivery ticket showing the 
items mentioned on our credit slip. This delivery 
ticket is in duplicate. The customer signs ‘‘No. 1,” 




















Forcefully illustrating the majesty of the forests 





determine what the law actually is as applied 
to a given transaction; and, as everybody is 
well aware, some of the best of lawyers have 
advised their clients that the law was quite dif- 
ferent from what the courts have finally deter- 
mined it to be.—EDpITor. | 


Checking Returned Material 


We find it rather difficult to avoid customer dis- 
satisfaction thru difference of opinion between the 
customer and the checkers in our yard where ma- 
tcrial is returned for credit. We are thinking of 
furnishing each of our drivers with a pad of forms, 
in duplicate, and instructing him to have the cus- 
tomer tally the material which he is returning; one 
copy of this form to be left with the customer and 
the other to be brought back with the load as a 
basis for the credit. What plan have you found to 
work most satisfactorily with the retail yards and 
mills? We shall be pleased to hear what the ex- 
perience of others has been along this line.—IN- 
quiry No. 1,263. 


[This inquiry comes from a retail lumber 
firm situated in one of the larger cities of New 
York State. No doubt the method followed by 
the Hackensack Coal & Lumber Co., of Hacken- 
sack, N. J., will be of interest to this inquirer 
as well as to others who may be confronted by 
the same problem. 

At the request of the AMERICAN LUMBERMAN 


and receives “No. 2” for his receipt, just as tho 
it were an ordinary delivery of material. If the 
original order was ac. o. d. transaction he gets 
his money on the spot; if a charge account the 
credit goes thru the books in the regular way. 
We preserve and file these credit slips, as some- 
times we have thereby been enabled to refer to 
them and prove that the material returned was 
correct as we had it on our bill. This system has 
proved very satisfactory, and we recommend it to 
others. 

The experiences of other retailers in check- 
ing returned material are invited.—EpITor. | 


Plans for Lake Resort Cottages 

We want to promote the lake cottage business 
as we have some of the finest lakes and summer 
locations in this section. Can you supply us with 
plans for cottages of this kind?—INnquiry No. 
1,258. 

[This inquiry is made by a Wisconsin lum- 
ber concern. There have been a few booklets of 
the kind asked for published and to these the 
inquirer has been referred. The inquiry is pub- 
lished, however, with the hope that readers 0 
the AMERICAN LUMBERMAN can give additional 
information along this line, as it is a subject 
that should be of great interest to many lum- 
bermen particularly at this time of the year. 
The name of the inquirer will be supplied to 
interested readers upon request.—EDITOR. | 
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Southern Pine Further Improves 


A slow but steady increase in demand for 
southern pine continues to feature the market. 
Improved weather in the middle West and North 
has resulted in considerable activity in the con- 
struction field, and retailers are busy loading 
out lumber. The greater proportion of stocks 
in retail hands has already been sold, and a few 
more fair days will find the yards comparatively 
empty, making considerable buying for replace- 
ment purposes necessary. Meanwhile retailers 
are in no hurry to commit themselves, partly on 
account of lack of space for new receipts and 
partly because of hopes for somewhat lower 
prices by the time the lumber is actually needed. 
The fairly well assorted, tho still subnormal, 
stocks which the mills have been able to accu- 
mulate during the recent lull, and the excellent 
services which the railroads are rendering that 
make it possible for retailers to receive their 
lumber within a few days of ordering, have much 
to do with the slowness of demand in develop- 
ing. As long as stock and transportation con- 
ditions remain as favorable as they now are, 
there is not likely to be any great rush for 
lumber, but rather steady buying of smaller 
quantities as they are required. While southern 
pine prices are a shade lower than a fortnight 
ago, there is no weakness to be detected in the 
market, the mill position being thoroly sound. 
The only class of business which the mills really 
are seeking is special cutting, which ‘is reported 
to be relatively scarce and being accepted at a 
slightly lower price. 

There are no surpluses of any item, and there 
is enough business in prospect to take care of 
all the lumber offered. Production — a 
is at a good rate, as weather in the South ha 
improved greatly, benefiting especially the* 
smaller mills. This improvement in weather 
has also stimulated building construction in the 
South, with the result that the local markets 
are generally excellent. 

An authority on market conditions writing 
from Houston, Tex., describes market condi- 
tions west of the Mississippi as follows: ‘‘ There 
seems to have been an appreciable increase in the 
number of orders placed with mills in this sec- 
tion during the last week, indicating that an 
active demand is springing up. There has been 
a lull for several weeks that has resulted in 
some of the manufacturers reducing prices on 
some items. Stocks at the mills are not large, 
however, and, as order files still are in pretty 
good shape, an appreciable increase in buying 
is going to stiffen the market. There is a good 
export demand and railroads are buying a good 
deal of stuff. Some of the railroads in this 
section are buying stringers on the Pacific coast 
and are getting them delivered here at a price 
of $15 to $20 a thousand less than the f. o. b. 
mill price in the South. That condition is 
worrying some of the southern pine producers 
considerably, and they are mighty anxious to 
see conditions begin to improve on the West 
coast.’ 

Transit cars, which usually are in big demand 
at this season for filling in purposes while mill 
orders are being placed and filled, are just now 
in only moderate call, but the supply is not large, 
with the result that there is little pressure, and 
prices are well held. 


Trade in Hardwoods Slows Down 


A reactionary tendency is evident in the 
southern hardwood market. The decline in de- 
mand which first became noticeable about a 
month ago has continued, until now trade can 
be described as only fair. Prices on a num- 
ber of items have eased off slightly, but as a 
Whole are very little changed. The scarcity 
of dry stocks is the sustaining factor, and un- 
doubtedly will prevent any considerable drop. 
This scarcity prevails especially in those items 
entering into automobile body construction, 
Such as ash, maple and elm, and altho orders 


for these have been considerably reduced, they 
remain very strong. FAS sap gum is also in 
very small supply and consequently well held. 
Most other items have been more or less af- 
fected by the present dullness. 

Flooring and interior trim manufacturers un- 
doubtedly are the leading buyers. These have 
a big volume of business on hand and plenty 
more in: prospect. They are running their 
plants full time and are replenishing their 
stocks at frequent intervals. Other consumers 
are buying little at a time, but often, and hard- 
wood manufacturers, between filling their old 
order files and taking care of the new business 
constantly received, are kept fairly busy. 

Reports from the Mississippi Valley pro- 
ducing territory state that the weather recently 
has been more springlike, which is stimulating 
production. Logging in the lowlands is still 
slow, but the output has been increased and 
log prices are generally lower. 

Advices from the West Virginia region state 
that ‘‘general apathy prevails among buyers, 
attributed by some to limited building aetivi- 
ties. There is more competition for orders and 





Statistics on production, orders and 
shipments appear on page 50 





prices have been shaded somewhat; but as dry 
stocks have been depleted, any marked reces- 
sions are prevented.’’ Georgia manufacturers 
say that while the principal consumers continue 
to buy fairly well, as a whole their orders are 
somewhat smaller than they were a month ago. 
The furniture trade buys quite well, but there 
has been a marked decline in business placed 
by automobile interests, with the result that 
mills are cutting considerably more ash, maple 
and elm than they are selling. This decline 
does not appear to be affecting prices, how- 
ever, and quotations are substantially the same 
as they have been for months. The box in- 
dustry, these manufacturers find, is fairly ac- 
tive, and export shipments are slightly better. 
The marked building activity in the South is 
helping flooring and similar hardwood building 
items along. Florida producers state that the 
dullness which developed in March kas con- 
tinued to spread; however, old order files are 
heavy, and there is still a sizable volume of 
trade coming from important consuming centers 
in the North and East, so that shipments con- 
tinue at an almost undiminished rate. 


Western Pines in Poor Demand 


Reports from the Inland Empire stata, that 
the market for western pines is very dull. Shop 
is especially affected and is weak, with the out- 
look for this class of lumber admittedly uncer- 
tain. Boards, as well as fir and larch dimension, 
also are very slow movers and generally tend 
downward, but the outlook in connection with 
these items is judged to be very good. Stocks 
are already in many cases considerable and are 
being constantly augmented as a result of excel- 
lent drying weather, but manufacturers expect 
a heavy demand for boards and dimension from 
the middle West and East as soon as building 
construction gets more generally under way. Of 
boards, No. 2 common is unguestionably the 
weakest item, this grade being abundant. Nos. 
3, 4 and 5 are still in relatively low supply, and 
are fairly well held. Manufacturers of Cali- 
fornia white and sugar pine report that demand 
for their products also is light, but that an im- 
provement in eastern weather is sure to help 
the situation. Several California mills have 
started operations during the last fortnight, and 
most of the plants in the Klamath Falls region 
are running. Stocks have been considerably re- 
duced by the winter’s shipments and prices are 
fairly well maintained. Supplies of No. 1 white 
pine shop are light and some mills are pretty 
well cleaned up on No. 2 also. Some good re- 
cent sales of commons have been reported and 


there are no surpluses of these. Sugar pine 
stocks have been greatly diminished and mills 
are entering the new season with broken assort- 
ments. 


Features of Cypress Market 


The cypress market has shown little change. 
Demand is only fair, but steady, and prices are 
firmly held. No consequential changes in prices 
are in fact expected for some time, as mill 
stocks are none too heavy, order files fair and 
prospects excellent. Distributers believe that 
retail demand will show a rapid increase soon, 
when building construction gets more generally 
under way. Meanwhile there is a good volume 
of inquiries in circulation, indicating that re- 
tailers’ stocks are very low and that their needs 
will be heavy. The largest percentage of busi- 
ness continues to come from factory consum- 
ers, and there is every prospect of increased 
requirements by these as the season advances. 
Sales in the southern territory are reported 
already to have shown good gains as a result 
of better weather. 


Northern Hard and Softwoods 


Demand for northern hardwoods is ‘decidedly 
spotty, but the market has lost none of its firm- 
ness. The decrease in buying has been particu- 
larly noticeable in connection with the automo- 
bile industry which, however, is still quick in 
snapping up all offerings of dry stocks suitable 
to its needs, particularly of maple and elm. 
Flooring manufacturers are competing severely 
with it for the little maple there is, and their 
takings of beech serve to maintain the market 
for this wood. Birch, which also is in low sup- 
ply in dry condition, is not suffering from lack 
of orders. Basswood, which is in relatively 
larger supply, is the only northern wood which 
is showing an easier tone and on which any 
slight concessions may be expected within the 
near future. Dry stocks of all other hardwoods 
are acutely short, and manufacturers say that 
even a largely decreased volime of business 
would suffice to cover all offers for some time. 
The mills meanwhile are cutting hardwoods to 
capacity, many of them running double shifts 
in order to get hardwood logs cut up before 
there is any chance of warm weather spoiling 
them, and also to get the lumber on sticks as 
soon as possible in order to hasten their drying. 


Douglas Fir Prices Steadier 


The Douglas fir market is featureless. Busi- 
ness is dull and very little improved over recent 
weeks. . Somewhat greater activity is displayed 
by the rail trade, as a result of fair weather in 
the middle West and East having permitted 
contractors to get a number of their projects 
started, but it can by no means be called brisk. 
It is expected that a continuation of present 
weather will stimulate trade to a point where 
it will reach a sizable volume soon. There is, 
however, a possibility that country trade will 
be much later in developing than was counted 
on, as the season is already well advanced and 
farmers might postpone most of their construc- 
tion and repair work until after seeding. 

The Atlantic seaboard is still a big consumer, 
but the business received from that section is 
reported to be obtained at such low figures 
that there is very little if any profit for the 
mills. The Japanese and California markets 
remain dull, tho consumption in both is said to 
be so rapid as to assure a movement toward 
stock replenishment within the not distant 
future. 

Very little railroad and car material business 
is being received on the Coast. There is in faet 
a shortage of all cutting business, and the 
mills are making special efforts to secure such. 

Prices this week have been more stable than 
for some time. It is the general conviction 
that the market is at its low point, and it is 
evident that the mills are developing stubborn 
resistance against further declines. . 
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Cuts Hardwood Dimension from Unedged Planks 


Dergzoit, Micu., April 9.—The Ford Motor 
Co. announces the installation of a new lumber 
sawing system now on a production basis at 
the sawmills and woodworking plants of the 
company at Iron Mountain, L’Anse and River 
Rouge, Mich., by which a saving 
of from 35 to 50 percent in the 
cutting of fine hardwood for auto- 
mobile body parts is claimed thru 
sawing direct from unedged planks. 

The Ford system is described as 
simple. Planks with the bark left 
an are cut from the log in parallel 
planes, varying according to the 
shape of the log. These are sent 
to ‘‘layout tables’’ where patterns 
for various parts are marked out 
until the plank is completely cov- 
gred with patterns right up to the 
bark. Any irregularities, such as 
the swell at the butt, are taken 
advantage of in laying out curved 
or irregular parts. Instead of 
trimming off a large piece to avoid 
a@ knot or check the layout men 
simply go around it. This method 
permits the utilization of nearly 
all of the wood, the scrap being 
extremely low. The various parts 
then are cut out with a high speed 
band saw. 


Officials of the company point 
out that under conventional 
methods by actual measurement 
the proportion of board feet in 
body parts to the wood content of 
the entire tree is very low, since 
one-third of the tree, the limbs and 
top, is wasted before the log gets 
to the mill; with thé result that 
only 55 to 60 percent of the log is 
actually converted into body parts. 
Under the new method a sample 
tree furnishing two irregularly 
shaped logs scaling 238 board feet 
and a number of branches together 
with the top, was marked for parts 
sawing. The planks, it is claimed, 
gave 204 board feet; while the 
limbs and top yielded 164 addi- 
tional board feet, making a total 
of 368 board feet of parts, as 











against 127 board feet obtainable under the old 
method. 

From now on all hardwood limbs and tops 
not under four inches in 
brought to the mills. 


diameter will be 
It is contended that an- 








The layout bench where parts are outlined on plank surface for sawing 
Note how curved parts fit into irregularities of log section 





Cutting-up is done on high-speed band saw 


other saving will be possible in the logging 
operations. Trees that by the former method 
would be cut off at a height of from two to 
three feet in order to avoid the swell at the 
butt now may be sawn six inches from the 
ground since the shape of the 
planks is no longer of any conse- 
quence. It is claimed that this 
practice of cutting the parts to 
rough shape while the wood is still 
green has simplified the process of 
kiln drying, reducing the spoilage 
to a considerable extent and shor- 
tening the time required by approx- 
imately ten days. It is pointed out 
in this connection that there is less 
warping and end-checking than on 
the boards from which parts for- 
merly were sawed. 

Officials of the Ford company 
state that the general plan involved 
in this new system is universal in 
its application and can be used to 
the same advantage by body and 
furniture factories as well as other 
woodworking industries. It will be 
practicable to prepare complete 
parts or dimensional stocks right 
at the mills, thus effecting great 
savings in lumber and profiting by 
lower freight charges as well. 

It has also been predicted that 
this new system, together with 
proper methods of reforestation, 
will greatly prolong the life of the 
Ford forests since trees will not 
have to reach full maturity before 
they become available for body 
parts manufacture. 

It is to be observed of the method 
here described that it is essentially 
a cutting-up process, rather than a 
method of lumber manufacture. 
The pieces shown in the layout are 
special patterns for the construc- 
tion of the bodies of a single car. 
Lumber manufacturers, therefore, 
who are not engaged in the making 
of automobile bodies, would, if they 
used the same method, necessarily 
restrict their market to users of 
dimension cut to a particular sched- 
ule. ° 





Parts sawn from the single plank shown on the layout bench 





Virginia Plant Sustains Fire Loss 


NorFotk, Va., April 7.— Fire of undeter- 
mined origin yesterday destroyed the large 
planing and box mills of the Camp Manufactur- 
ing Co. at Franklin, Va., causing a loss esti- 
mated at $350,000, according to a long distance 
telephone message received here. Hard work 
by firemen, assisted by a steady downpour of 
rain, saved from destruction the company’s 
sheds, containing hundreds of thousands of feet 
of dressed lumber, and the sawmills. President 
James L. Camp, sr., stated in a telephone con- 


versation that the loss is covered by insurance. 

The blaze, which originated in the planing 
mill, was discovered at 10:30 o’clock Sunday 
morning. It had already gained much headway, 
and spread rapidly to the box mill despite fran- 
tic efforts on the part of the firemen. The 
planing mill had a capacity of 150,000 feet of 
dressed lumber daily, and that of the box mill 
was 50,000 feet. Much valuable lumber and 


. machinery were lost in the fire, which was 


finally brought under control Sunday afternoon 
at 5:30 o’clock. The Camp plant is one of the 
largest of the kind in the South. 


Donates Tubular Chimes to Church 


Sr. Louis, Mo., April 8.—Charles M. Huttig, 
has given a modern set of tubular chimes to St. 
John’s Methodist Church, South, Kingshighway 
and Washington Boulevard, in memory of his 
father and mother, Mr. and Mrs. Charles Hut- 
tig, and his sister, Mrs. Jeannette Huttig 
Krause. The chimes will be played by electri¢- 
ity, with the use of an ordinary keyboard. The 
elder Huttig founded the Huttig Sash & Door 
Co., and was its president at the time of his 
death. 
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Home Owners’ Club Starts Building Boom 


CARUTHERSVILLE, Mo., April 7.—Adopting 
the ‘‘ Bestville Plan’’ originated by the AmErI- 
CAN LUMBERMAN, the Home Owners’ Club idea 
has been put over in great shape by the Caruth- 
ersville chamber of commerce, with the codper- 
ation of local lumbermen and others interested 
in the proposition. 


ciations were approached and promptly swung 
into line, advertising the advantages of the 
building and loan method of home financing. 
Joint advertisements by the building and loan 
associations and the chamber of commerce were 
placed in local newspapers. The banks took the 
cue and began devoting part of their regular ad- 

vertising space to boost- 
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ing the campaign. From 
the outset, the newspapers 
enthusiastically fell in 
with the idea. Columns 
of space were devoted to 
the housing shortage, and 
articles dealing with 
every phase of the cam- 
paign appeared regularly. 
The Home Owners’ Club 
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Building Revival for City 
- Now Plainly in Sight 
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ent time there are probably no less 
than a dozen dwellings under con- e4 
rbaaele in various parts of the >t 
city, . 
Took over thé list of home owners™%_ 
in the “F” and “G” classes today } 
and imagine how great your satis- 
faction would be to have your own 


name included in the list. “Make up’ 
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idea was borrowed from 
the AMERICAN LUMBER- 
MAN and made a part of 
the campaign, the editor 
of the Democrat-Argus 
contributing a half col- 
umn of rapid fire com- 
ment twice a week. A 
special home building edition of the 
newspaper is soon to appear. 
Arrangements were made with a 
reputable architect for his services 
where desired. This architect, J. W. 
Leigh, of St. Louis, generously en- 
tered into the spirit of the movement 
and drew a number of original house 
designs which were placed on display 
at the chamber of commerce rooms. 
Dozens of plan books were secured and 
distributed, and the walls of the cham- 
ber were lined with pictures of attrac- 
tive houses, making it a veritable gal- 
lery of homes. Visitors who called to 
look over the exhibit returned re- 
peatedly, bringing interested friends. 
One objection to home owning de- 
veloped, in the form of a lack of re- 
stricted sections where an owner could 

















your mind to have it there just as| 
soon as possible and enjoy the com- 
forts and Privileges of a home of 
your own, “to have and to hold”, to! 
do with as you see fit and to enjoy! 
as a free man and a true Americant 
citizen should enjoy it. It is a heri- 
tage that is properly yours if yon 
will only demand—and obtain—it, 
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The names of home owners are being printed 
in alphabetical order in the local newspaper, 
just as suggested by the AMERICAN LUMBERMAN 
in its Feb. 16 issue, in which the Home Owners’ 
Club idea was first advanced. 

A good deal of credit for the energetic way 
in which the home building proposition is being 
promoted is due to Lyman H. Reed, secretary- 
manager of the chamber of commerce. The 
chamber, thru Mr. Reed, has pushed the idea, 
and it has been sponsored by the newspapers. 
Lumbermen, contractors, and carpenters have 
put their shoulders to the wheel, and the results 
of this combined effort are now becoming ap- 
parent. 


While the adoption of the Home Builders’ 
Club plan is a recent development, the general 
campaign for promotion of home building was 
begun last November. It suddenly was realized 
that building had been practically at a stand- 
still in the community since the war. The short- 
age of homes was so marked that many families 
were obliged to ‘‘double up,’’ and there were 
no quarters available for new comers. 

So the chamber of commerce got busy. As a 
starter, every lumber dealer and contractor was 
made acquainted with the general situation, and 
asked to step into the firing line in the cam- 
paign for more houses. At every opportunity, 
m meetings of the chamber of commerce and 
other civic organizations, the inadequacy of 
housing facilities was stressed, and people were 
asked to begin considering ways and means for 
acquiring homes. The building and loan asso- 





build without fear of an inferior 
dwelling being placed alongside his 
home. To overcome this objection, 
options were immediately secured, in 
the name of the chamber of commerce, 
on two favorable subdivisions, at at- 
tractive prices, and the lots were 
placed on sale with reasonable re- 
strictions. 

Even thus early in the campaign success is 
insured. Twenty-two residences are in course 
of construction, which is more than have been 
built in the last two years. Besides these, a 
half dozen business structures are under way, 
and numerous contemplated homes are in the 
plan stage. Every building mechanic in the 
town is employed, and more are being sought. 
Towns in other States have caught wind of 
the building bustle here, and are asking how it 
was brought about. 

It is a plain case of the effectiveness of 
enthusiastic publicity. People of even the 
smallest incomes have come to find that home 
owning is a possibility for them after all. 
The ultimate beneficial effect of the cam- 
paign can not be measured. As an object les- 
son in effective publicity, it is an excellent in- 
centive to the undertaking of still more am- 
bitious objectives. 

As an example of how one lumber firm is 
getting behind the proposition, may be cited 
a full page advertisement inserted by the 
Caruthersville Lumber Co. in a recent issue 
of the Democrat-Argus. In this advertisement 
the company offers to finance the building of 
homes and let the buyer pay in monthly instal- 
ments. The advertisement referred to, minus 
pictorial border showing a home, is reproduced, 
of course greatly reduced, on this page. 

Asked by the AMERICAN LUMBERMAN to ex- 
plain its plan for assisting deserving persons 
to acquire homes, the company states: 

The plan we are using to encourage home build- 
ing, where persons have not sufficient money to 


finance the whole undertaking, briefly is simply 
this: Where a man owns the lot and has money 
enough to pay for the labor, we will carry him 
for the material, permitting him to pay off the 
amount in monthly instalments, executing a first 
deed of trust, to protect us. The plan is simple, 
and we are putting up a number of houses by this 
method. 

We of course prefer that cash be paid for the 
material, but where people have not enough money 
to pay in full, the above plan is used to encourage 
building. Some persons prefer to get their money 
thru the building and loan association. When 
they secure loans thru the building and loan asso- 
ciation, they can pay them off over a period of 
nine years, whereas if they build a house and use 
our financing plan, they will be obliged to pay off 
sooner. Some prefer this to letting the matter run 
over such a long period. Thus you will see that 
we have plans to fit any emergency. 


Lumbermen Expect Much Building 


Canton, Onto, April 7.—Local lumbermen 
are very optimistic regarding the outlook for 
spring building, and are looking for the larg- 
est demand for lumber in the history of this 
city. All are preparing for an active season. 
‘¢The outlook is exceedingly good for spring, 
and we expect excellent business,’’ said W. 
H. Schneider, head of the lumber company of 
that name. ‘‘Lumber prices this spring are 
even lower than last year,’’ said M. L. Synder, 
general manager of the McKinley Lumber Co., 
who stated that in addition to a big volume 
of home building, the demand for garages this 
year probably will eclipse that of last year. H. 
J. Bowman, president and treasurer of the Stark 
Lumber Co., also is very optimistic regarding 
the outlook. Edward Williams, secretary and 
treasurer of the Harvey Loehr Lumber Co., said 
that his concern is assisting its clients to help 
finance their homes and also to secure good, re- 
liable contractors to build them, as well as 
supplying plan service and other aids. 
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We Will Build You 


a Home 


and let you pay us 
in monthly instalments 


HROUGH ou home 
building plan you are 
enabled to build a home of | 


your own, even though your 
finances are limited. 


pay 

monthly instalments to suit 

} your convenience—just as if 

you were paying rent. But 

the home would be yours. 

You will be enjoying all the 
! 


You may us in 


comforts and pleasures of 
your own home while you are 
paying for it. Call and let us 


explain to you our Easy 
Home Building Plan. 


We Have Built Homes for Others— 
Let Us Build a Home for You 


Caruthersville LumberCo. 
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Full page newspaper advertisement thru which 
lumber retailer cashed in on local Home Own 
ers’ Club campaign 
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Crescent City Retailer Gets Attention for Display Rooms Thru 


Catalog and Signboards—Then Come Salesmen and Plan Service 


The Salmen Brick & Lumber Co. has a 
retail yard in New Orleans, and this yard 
has a new office that is beautiful to look 
at and must be a pleasure to work in. It 
has been in use for more than a year, and 
Mr. Mestayer is well convinced that it has 
been and will be of material aid in selling 
house bills. The yard is on Carrollton Ave- 
nue near the corner of New Basin canal; 
a spot where probably thousands of people 
pass daily. I happened to come along just 
as a ship went thru the canal, about a 
block from the office. The bridge was 
raised for a few minutes, and the cars were 
backed ‘up as far as I could see; hundreds 
of them. The jam didn’t straighten out 
for ten minutes after the bridge closed and 
the tide of traffic resumed. 

This commanding location was doubtless 
one of the reasons that determined the 
company to build the office. There was 
every chance in the world to make display 
windows effective; so the 


human trait by having a white-clad cook 
making pancakes up where he can be seen 
from the street. A real artist at work 
should attract much greater attention. 

This plan service department is one of 
the busy divisions of the big office force. 
Mr. Mestayer said he expected the depart- 
ment to draft at least one hundred plans 
during 1924. There is a rule maintained 
that the company will not undertake the 
plans for a house that costs more than 
$7,500; both because these larger jobs re- 
quire supervision and much detail work, and 
because such jobs ought to go to regular, 
independent architects. The company has 
no desire to get crosswise with the archi- 
tects. Quite the contrary. Some archi- 
tects were a little ruffled when the company 
first introduced its new service, for they 
thought this was an unfair advantage to 
take of them. They felt that their services 


were of value to retail lumber yards, and 


do, by reason of their advertising and sery- 
ice, very often get the first contact with 
the prospect, and thus they are generally 
bringing business to the contractors instead 
of receiving it from them. Perhaps this 
does not suit some contractors; but appar- 
ently it is quite satisfactory to others, 
The latter feel, logically enough, that the 
yard has and must maintain a sales force, 
and that this sales force of the yard is 
likely to be more efficient than any ‘the 
contractors can maintain. In any event 
there seems to be a large measure of ¢o- 
operation between yard and contractors, 
to their mutual advantage. 

When the new offices were opened the 
company invited people in. It sent invi- 
tations to many people and advertised the 
event thru the papers. The city florists 
helped out by suggesting to the banks and 
other institutions with which the company 
did business that it would be nice if they'd 

send flowers; which they 





office went up with its 
hundred feet or so of dis- 
plays. The building is of 
brick, for the company 
manufactures and _ sells 
this building material. 
At one end are the big 
executive offices and at 
the other, these display 
windows. Each window is 
in the nature of a room. 
The glass in front comes 
down to the floor, thus dis- 
playing all the wood trim 
as well as the built-in fea- 








did. There were great 
crowds, and people had a 
pleasant time and learned 
much about Salmen 
service and stock. 

Later on the company 
got out a little catalogue 
attractively bound in reds 
and tans. This catalog is 
built around the service 
rooms. It begins with a 
foreword that recounts the 
history of the company; 
its origin in 1885 as a 








tures. Each room is nicely 
furnished and decorated, 
and Mr. Mestayer says 
that very soon he expects 
to have the place redeco- 
rated and refurnished just to freshen up the 
display. We suggested to him that he 
might get the codperation of furniture peo- 
ple, decorators and electricians. He said 
several concerns had tried to rent display 
space, but that of course is not what he 
wants. It was designed to be an advertis- 
ing engine pulling for the lumber yard; and 
while it is all right to have cards in the 
window announcing that certain things are 
shown by courtesy of such and such retail 
and service outfits, it would spoil and 
cheapen the effect to rent the space out- 
right. At least it seems to us it would in 
this particular case. 

Mr. Mestayer said it had occurred to him 
that he might put his architect at work in 
one of the display windows, designing and 
drafting house plans. The company em- 
ploys a registered architect on its service 
staff and is prepared to alter stock plans or 
to draft entirely new plans if the customer 
so desires. Probably it would be an excel- 
lent idea to put this man in the window, at 
least for a while. Nothing wins more at- 
tention than someone at work at his trade 
in a show window. You’ve doubtless seen 
crowds standing around watching a couple 
of fellows rolling cigars just inside the glass, 
and the Child’s restaurants capitalize this 


This retailer is also a brick manufacturer. Display rooms, seen toward the left, help 
sell the company’s service in designing homes of beauty and convenience, which 
wut plans and furnishes lumber for 


that the least the yards could do was to 
avoid direct competition. Mr. Mestayer 
agreed with both of these statements, and 
was able to show the architects that his new 
departure was in no sense going to come 
into competition with them. They get no 
jobs at $7,500 or less, for people planning 
such houses simply did not go to architects 
at all. In the second place, to raise the 
architectural standard of the smaller houses 
was to benefit the architects’ trade; for the 
neighbors, building larger houses, would be 
unwilling that their more costly dwellings 
should be less pleasing and well designed 
than the smaller buildings in the same neigh- 
borhoods. In this way it was a simple mat- 
ter to get the cordial support of the inde- 
pendent architects. 


In Co-operation with Contractors 


Some contractors looked askance at the 
department when it was first installed, for 
they thought it was but the first step toward 
a contracting department. In fact a few 
material dealers felt the same way, or at 
least dropped remarks to that effect which 
came around to the ears of the contractors. 
But the Salmen people have no notion of 
entering the contracting field, and have 
been at all necessary pains to say so. They 


modest little brick plant 
that was established by F. 
Salmen at Slidell, La., the 
addition of the sawmill, 
and the acquiring of the 
Carrollton yards in 1906. 
It describes Salmen brick and Salmen lum- 
ber, the flooring and roofing materials car- 
ried by the yard, and so on. Then it comes 
to the display rooms. “You must visit 
these wonderful display rooms,” says one 
paragraph, “before you can appreciate the 
full significance of the service intended for 
your use. You will find there a most unique, 
novel arrangement of all the rooms of the 
average home—completely built and fur- 
nished in the most modern way. It virtu- 
ally gives you the impression of seeing your 
home before you build. The display rooms 
include a living room, dining room, bedroom, 
kitchen, breakfast nook and hallway, show- 
ing you all the flooring, lighting, and wall 
effects. The rooms also incorporate many 
comfort-bringing, modern built-in features. 
Able, courteous attendants at the Salmen 
display rooms will receive you and aid you 
in every way possible.” 

Then follows a two-page drawing of the 
office building, done in colors. On succeed- 
ing pages are pictures of the various rooms 
with descriptions and suggestions about fin- 
ishing and furnishing, and on the page 
opposite each picture are illustrations of 
various built-in articles, showing measure- 
ments. For instance, opposite the living 


room are pictures of a bookcase and 4 
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freplace. Opposite the dining room are 
pictures of a corner cupboard and the din- 
ing alcove. The bedroom is bracketed with 
a linen closet and a built-in dressing table. 
The kitchen itself has a wealth of cupboard 
and drawer space, and on the opposite page 
are dressers and an ironing board that 
folds up into a wall compartment. Mixed 
thru the book are stairs, inter-room open- 
ings, doorways, doors, sash and the like, 
and on the last page are pictures and de- 
scriptions of cedar lined closets. Altogether 
a most attractive “silent salesman.” At 
the time of my visit I saw lying on Mr. 
Mestayer’s desk the dummy of a new and 
larger catalog that he is preparing to issue 
in the near future. 


Displays Raise Service Standards 


Mr. Mestayer is well satisfied with his 
service rooms as an aid to increasing sales. 
But he says they do more than this. They 
are helping establish higher and more sat- 
isfactory standards of service thruout the 
city. Other leading yards have already fol- 
lowed suit in some degree, or are prepar- 
ing to do so. This means of course that 
there is a logical and proper division of 
sales. Those people, and they usually com- 
prise rather the best part of the trade, 
are glad to avail themselves of these helps 
because such things aid them in getting 


cates pretty clearly the way the service aids 
in making sales. 


Women to Aid Building and Loan 


Lying beside my typewriter is a copy of 
the Sunday Times-Picayune, one of the 
old and famous newspapers of the South. 
It has an entire section devoted to real 
estate news, and in addition to the usual 
accounts of sales are some articles dealing 
with the operations of the local building 
and loan association. Down here these asso- 
ciations usually have the word “Homestead” 
in their titles; for instance, the Savings and 
Homestead Association, an organization that 
recently celebrated its twentieth birthday by 
approving ten loans for $63,000, holding a 
banquet and presenting a watch to Louis 
Hausmann, who has been its president since 
1907. The assets of this organization 
amount to $1,632,000. It seems that the 
ladies have been forming an auxiliary to 
the City Homestead League. The purpose 
of this organization is named in its consti- 
tution as promoting the interests of “Home- 
steads” in the city and increasing the effi- 
ciency of the women officers and employees. 
An attempt is to be made to get the national 
association to recognize and promote such 
an auxiliary in its ranks. 

All of this is rather new to us, and it is 
possible that we don’t understand it. But 


tion. If they can make it in a real sense a 
profession with high ethical and: personal 
standards, they can force their attainments 
and capacities on the attention of the busi- 
ness world. We can think of few lines of 
business in which women .should be more 
welcome, because of their inherent knowl- 
edge and capacities, than in a business con- 
nected with the building and owning of 
homes. 


Realtors Important Link in Building 


There is an article about realtors and 
their coming convention to be held in Wash- 
ington next June. We know about the old 
jest to the effect that the word “realtor” 
comes from two Spanish words; “real’’ 
meaning royal, and “tor” meaning bull. 
But the modern realtor is getting way from 
the old odium as a bull shooter, royal or 
otherwise, and as a man who wants to make 
money, honestly if he can, but in any event 
to make money. I believe this Times-Pica- 
yune article speaks of the efforts of realtors 
to make their occupation more than a busi- 
ness, in the cheap sense of the word, and 
to make it a real profession with a sense 
of high responsibility to serve their clients. 
The best realtors for many years have had 
this sense of responsibility. They have 
gone thru the same changes as have retail 
lumbermen. Both classes of business men, 
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Signboards are part of the Salmen Brick & Lumber Co.’s merchandising plan; then its catalog features displays showing rooms with all modern con- 
veniences; and its architect converts home dreams into building plans 


architecturally correct, beautiful houses. 
Those other persons who want common- 
place houses that can be built at perhaps 
a lower initial cost are still able to patronize 
concerns that do not maintain an investment 
in a service department. We will guess, 
however, that more and more yards will 
come to somewhat similar service standards, 
as owners discover the greater comfort and 
the greater resale value of modern, well- 
planned homes. 

Mr. Mestayer mentioned an incident that 
happened, I believe, the day before I called. 
A man called up the service department 
and asked some questions about the com- 
pany’s advertisements. We wanted to 
know if it was true that the service depart- 
ment would prepare plans without cost to 
him. He was told that this was true, but 
that before the final plans were prepared 
the company wanted to be fairly sure of 
making the sale. Such plan work requires 
time and skilled effort, and the only recom- 
pense for these things the company wants 
Ils the sale of the building material. The 
man came down to the office, saw the service, 
learned that the’ company would aid him 
In finding the money he needed thru a build- 
mg and loan association, called up a real 
estate company and closed the deal for a 
lot, then had the service department begin 
Preparing his plans. All of which indi- 


if we do, it seems an admirable thing. In 
much of the business world women are 
rather newcomers. Here and there a cor- 
poration will discover and develop some 
extraordinary’ women, and will give them 
duties and opportunities commensurate with 
their abilities. But the fact remains that 
there are not so many business channels in 
which it is recognized that women may 
rightfully expect a career with full oppor- 
tunities and rewards. Here, then, seems an 
admirable profession. What could be more 
fitting than that women should serve as 
executives in these truly altruistic concerns 
that make it possible for people to have 
homes? 

It is generally true that women of excel- 
lent business ability are not given to big 
opportunities in the lines they do enter, 
unless they can demonstrate in some daz- 
zling way their skill and knowledge. To be 
a successful lawyer, we apprehend, a woman 
must show greater skill and knowledge than 
a man. The same may be said of most 
other professions. This is manifestly 
unfair; and perhaps a good way to demon- 
strate the fact that women do take a thoroly 
professional attitude toward their work, 
and do intend to be as efficient as their 
masculine competitors, is to form an asso- 
ciation dedicated to efficiency and the pro- 
motion of the standards in their occupa- 


if they take an ethical pride in their busi- 
ness as they should, feel a sense of respon- 
sibility to serve their clients in full measure. 
They do not think that their sales are suc- 
cessful until their customers have a real 
sense of satisfaction in their homes. The 
realtor is one of the important collateral 
links in our business, and we realize it more 
and more. Getting houses built is a compli- 
cated business in which many people and 
many lines of business must codperate effi- 
ciently and honestly. 


Efforts to Finance Home Building 


The “Homestead” men of Louisiana are 
trying to get some State legislation estab- 
lishing a “Homestead” bank modeled after 
the New York Land Bank, as a means of 
promoting home ownership. They are also 
trying to induce the Federal Reserve to 
grant the same discounts and advances to 
building and loan as to commercial paper. 
There seems to be some hesitation on the 
part of the Federal Reserve, on the theory 
that building and loan paper is not as liquid 
as commercial paper. The “Homestead” 
men deny this, and are preparing to prove 
their point. In any even, there seems to 
be very definite and intelligent effort down 
in this part of Dixie to open up sound and 
practicable sources of building money. We 
wish them every good fortune. 
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News and Business Ideas for Retailers 


A Timely Idea for Window Display 


Because of the close association of ‘‘mother’’ 
with ‘‘home’’ in the minds of everyone, the 
nationwide observance of ‘‘ Mothers’ Day’’ the 
second Sunday of May affords an opportunity 
for effective window displays linking up these 
two closely associated ideas. 

Such displays might be built around a minia- 
ture model house as a central feature. The 
floor of the display window could be covered 
with finely cut excelsior, or sawdust, stained 
green to represent grass, or with the material 
supplied for that purpose by dealers in window 
advertising supplies. Flower beds could be 


arranged with either real or artificial flowers. 
The idea of ‘‘mother’’ as the center of the 
home could be illustrated by an appropriately 
dressed figure or effigy seated in a rocking chair 
on the porch of the house or on the lawn. Or 
the idea could be carried out by placing in the 
background of the window a framed picture of 


moral obligations to their creditors, and instill into 
their minds some higher ideals of their duty to 
those who have extended credit to them on open 
accounts for goods they have bought. 

A lot of them need a new viewpoint, a better 
knowledge and understanding of what it means 
to incur an obligation, and how that obligation 
should be met. It is not the business of lumber 
dealers to hunt arotnd until you find the fellow 
who came to you with a plausible story and state- 
ments as to his good intentions, and then get 
down on your knees in humility and ask him to 
come in and favor you with a settlement of his 
obligation. It is not our duty to neglect the essen- 
tial features of our business, and hire ourselves 
out as bill collectors. 


Opens New Offices and Big Shed 


RockrorpD, I.u., April 7.—For the last 
thirty-four years the Rockford Lumber & Fuel 
Co. has conducted its business at the same lo- 
cation, but there has been so much growth and 
expansion that to serve the increasing needs 
of this city, northern 











Illinois and _ southern 
Wisconsin, new and 
larger offices were nec- 
essary; also a_ bigger 
lumber shed. The cele- 
bration of the thirty- 
fourth anniversary of 
the founding of the 
company was observed 
recently by the formal 
opening of the new of- 
fices and the keeping of 
open house. 

The opening was of 








New office building of Rockford Lumber & Fuel Co. 


a typical mother, or by a framed motto or 
sentiment appropriate for the day. 

Special displays of this sort, appropriate for 
particular occasions, are viewed by the public 
with more than ordinary interest and make a 
very favorable impression. 


2a aaaeaeaanaaen 


A Dealer’s Views on Collections 


The questions of extending credit and of col- 
lecting for merchandise sold loom large in the 
conducting of a retail lumber business. The 
experiences and opinions of live retailers on 
this important topic are always of interest, and 
often very helpful to other dealers. In a let- 
ter recently received from J. R. Willson, of the 
Willson & Wood Lumber Co., Hendersonville, 
N. C., the writer is kind enough to say that he 
frequently finds in the AMERICAN LUMBERMAN 
articles and suggestions which he designates as 
‘“very good,’’ and says that he endeavors to 
make practical use of them in his business. He 
proceeds to discuss in an interesting and force- 
ful manner the subject introduced at the be- 
ginning of this article, saying: 

The question of credit is today one to be 
seriously reckoned with in our line of business. I 
doubt very much whether any other business so 
essential to the best welfare of the community 
and contributing to the development of the coun- 
try presents so many vexatious and perplexing 
problems. The dealers in this locality have become 
very much awakened to the iniquitous conditions 
that confront them in their honest attempt to 
supply lumber and building materials to this com- 
munity and surrounding country. 

Many suggestions are offered by various writers 
regarding collections, and for many years I have 
resorted to some of the schemes that have been 
published; but I have discovered in recent years 
that these nice little ‘‘say so’s’’ do very little good. 
Those funny pictures and hands pointing to the 
dollars with ‘‘Please” etce., and very polite and 
courteous suggestions that you are in need of your 
money, with which to pay your own bills and run 
your business, get little or no response from cer- 
tain classes of debtors. 

So it is up to us to say to a lot of the buyers 
of lumber something that does not smack of the 
old set up requests; something that they have 
not been thinking about. What a lot of buyers who 
have become indebted to lumber dealers need in 
these days is some sort of an object lesson that 
will forcibly bring home to them their legal and 


four days’ duration, 
during which time thou- 
sands of old and new 
friends of the company visited its elegant and 
commodious office and sales rooms, where many 
kinds of building materials were on exhibit. 
The largest number of visitors on one day was 
about sixteen hundred. 

To the representative of the AMERICAN LuM- 
BERMAN, the officers of the company expressed 
their appreciation of the public’s response to 
the invitation to visit their new business quar- 
ters. They also said that building prospects 
are excellent. 

The Rockford Lumber & Fuel Co. was formed 
in April, 1890, by the merger of the pioneer 


Contest Arouses Great Interest 


FREEPORT, Iuu., April 7.—Suggested by a 
page in the AMERICAN LUMBERMAN of March 1, 
in which ten young women answered the ques- 
tion, ‘‘Why women want homes of their own,’’ 
the J. H. Patterson Co., lumber retailer of 
Freeport, recently conducted a very interesting 
contest for best answers to that question. The 
prizes were a built-in ironing board, a combina- 
tion screen and storm door, and a bread board, 
valued at $20, $10, and $5, respectively. 

The contest was advertised in large display 
space in the local newspaper. Replies were lim- 
ited to 100 words each. The contest created 
a great deal of interest, scores of replies be- 
ing received not only from local women, but 
from many in the rural districts and surround- 
ing towns. The three prize winning letters 
follow: 


First PrizeE—I think every woman should have 
her own home because then it may be built just 
the way she wants it, with many windows, two 
porches, one of them screened. I prefer a 6-room 
house with bath. Not too big, because then house- 
work would become slavery. There must be many 
closets, cupboards and a built-in bookcase and 
archway between the dining and living rooms, 
Every room must have a hardwood floor. They 
are more sanitary, more easily kept clean. If 
every woman owned her own home it would mean 
greater security for all. And, after all, why pay 
higher rent every time the landlord has cheap 
paper put in one room? Build a home and save 
your rent money.—MRs. DANIEL P. SCHUBERT. 


SECOND PrizE—I am the contented wife of a 
farmer, yet I think every woman should own her 
own home. First, because it makes of her a good 
citizen; second, a better neighbor, and third a 
more responsible parent, all of which mean greater 
self-dependence, better children and more good to 


-the country. I believe thoroly in conveniences, and 


in having them as we go along and not after the 
children have grown up. The right kind of a home 
is a convenience. Have it now and have it simple, 
well arranged, with large well lighted rooms, a 
furnace, electric lights, running water, built-in 
eabinets, shelves with many drawers—a place for 
everything and everything in its place. And, last 
of all, I want my house to be not only a house 
but a home. From the mother of seven.—Mrs, 
FRANK LAMM, 


THIRD Prize—The home is women’s sphere in 
life. Man provides, woman makes the home, 
Permanent homes are always beautiful to the 
owner. A lumber dealer that knows can bring 
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Interior of new offices of Rockford Lumber § Fuel Co. 


lumber firm of Perry & Reber and Lawler & 
Keeler, coal dealers. The company maintains 
branch yards at Beloit and Whitewater, Wis., 
these being in charge of Jerome Baker, vice 
president. 





The home is a safe haven in every 
storm. 


happiness to the builders. His aid is a never end- 
ing satisfaction to the home lover. The bungalow 
is my style of architecture. It has come to stay 
and grows in favor as time passes. It must be 
convenient, well lighted, spacious yet compact, 
with inviting porches; pleasing roof lines, and 
harmony in every detail. Floods of sunshine in 
every room, thru well placed windows; largé 
living room, fireplace, bookcases, window seats, 
French doors leading to dining room, and sud 
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parlor. Beamed ceilings; kitchen planned to save 
steps, isolated from living room, yet convenient, 
and perfect in every detail. Built-in features 
everywhere, closets and compartments; mirrored 
wardrobes in bed rooms; an ideal home is my men- 
tal picture—Mrs. ELEANOR BAADTE. 


Firm Observes Ninth Birthday 


SyracusE, N. Y., April 7—The Wilson & 
Greene Lumber Co. has just celebrated its ninth 
birthday, a feature of the observance being the 
running of a big display advertisement in the 
local newspaper, illustrating in graphie form 
the growth of the firm’s business. The ad- 
vertisement also presents illustrations of three 
very attractive homes, and names the exact 
prices at which the company will furnish all 
the material needed for their construction. The 


finished product is applied to house construction. 

The toastmaster was Charles A. Dawson, gen- 
eral manager of H. H. Giesy & Bros. Co., whole- 
sale distyibuters of the product in that territory. 
Mayor James J. Thomas was an honored guest. 
Bert Walter, city inspector of buildings, spoke 
on ‘‘Better Building.’’ J. K. Shaw, and T. B. 
Munroe, vice presidents of the Celotex Co., 
also were present. 


A Use for Odds and Ends 


One of the superintendents of State parks in 
Wisconsin gives out a tip that may be of con- 
siderable value to local lumbermen at towns 
near camping sites. There is bound to be more 
demand for camping ground. The State parks 
are furnishing sites to desirable campers on 





Is the Customer “‘Always Right’’? 


{In an article appearing in the American Lumberman recently the writer took 
exception to the dictum of a famous merchant that ‘‘The customer is always 


right.’’ 


How do you handle a desirable customer whom you know to be in the 


wrong, but dislike to offend? Write us your experiences in adjusting unreason- 
able demands without losing the customer’s good will. The following contri- 
bution from J. F. Cabler, proprietor of the Pritchard Lumber Co., Pritchard, Ala., 
tells how he soothed a wrathful customer, got his money, and retained the pa- 


tron’s friendship.—Editor. ] 


I have been in the lumber game for 
thirty years and have never found any 
definite plan to handle 
He went up in unfair demands. In 
the air the first place, we have 
to conduct our business 
and ourselves so as to have the confidence 
of our customers. I have always tried 
to do this, but occasionally I have a good 
customer who makes unfair demands. 
I will give you one experience. The 
same thing has happened a good many 
times with me, but I have never lost 
either the customer or the account. 


One of my regular customers, right 
after the war, ordered lumber to build 
a garage without ask- 

I held myself ing the price of the ma- 
under control terial; he had built a 
garage a few months 
before, placing his order with us and he 
told us to duplicate the former order. 
We sent the material to him and he came 
in at the end of the week to pay for it. 
Lumber had advanced about $10 a 
thousand feet. When we gave him the 
bill he went up in the 

He said: “I'll air, swore he would not 
never pay pay for it, accused us of 
for it” trying to rob the peo- 
ple, and said a lot of 

other unpleasant things to me; but I 
held myself under control, kept pleasant 


and tried to reason with him, and explain 
that our prices had to be governed by 
what the material cost us, but it seemed 
that was not going to satisfy him. 


He started out of the office, saying, 
“T’ll never pay you for that lumber.” I 
called to him and said: 
“Mr. Jones, I don’t 
want you to leave 
thinking I have tried to 
rob you or treat you 
unfairly. I know you are honest in what 
you think about this account and now I 
am going to leave it to you to put the 
price on this bill of material. Pay me 
what you think is right and I will be 
satisfied.” He looked at me for a moment 
and came and paid the 
full amount of the bill, 
left in good humor and 
has been trading with 
me ever since. I have 
tried this on several 
customers and it has 
always worked. Of 
course I only put this 
up to the ones I think 
are conscientious. All others we try to 
handle in different ways, according to 
what the demand is and who makes it. 

This subject “Is the customer always 
right,” is an interesting one, and I hope 
to read some other experiences. 


I said: “Pay 
me what you 
think is right” 


He paid the 
full amount, 
left the office in 
good humor, 
and has been 
trading with 
me ever since 





advertisement states that the company will 
duplicate ‘‘any design from any catalog at the 
catalog price or less.’’ 


Creat aaaaaaaa 


Tenders Banquet to Dealers 


CoLumBus, Onto, April 7.—An _ enjoyable 
banquet, smoker and display of Celotex insu- 
lating lumber was given by the Celotex Co., 
on the evening of March 25, to 200 prominent 
retail lumber dealers, architects, and contrac- 
tors in Columbus and surrounding territory. A 


feature of the evening was the showing of a 


motion picture illustrating the process of manu- 
facture of Celotex from the time the sugar cane 
—from which it is made—is cut, until the 


advantageous terms. A great many of the 
campers sleep under canvas but they want a 
wood floor and half wall all around them. Most 
of them are content to have a wall slightly 
higher than a cot elevation. That much serves 
to keep them up out of the wet and dampness 
all the time. 


Many lumber yards have odds and ends of 
material well adapted to the building of tent 
floors and low sidings. Very short lengths of 
matched or unmatched stuff serve well for the 
low wall. 





If you want to increase your chest 
measure six inches, build a home. 


Interests Newlyweds m Homes 


PORTERVILLE, CAuiF., April 5.—‘‘ Picture your- 
self in a home like this—which you will own 
some day,’’ is the alluring suggestion appear- 
ing over a cut, printed in colors, of a pretty 
bungalow, which occupies a page in a brochure 
which the Brey-Wright Lumber Co., of Porter- 
ville, sends to newly wedded couples. The 
brochure really is a certificate worth $10 in 
trade if used within one 
year. It bears the fol- 
lowing text: 

For inasmuch as it pre- 
vaileth from a very old 
eustom, so let this mes- 
senger be entrusted to ad- 
vise you: 

That the announce- 
ment of your recent wed- 








MISS ALBERTA RUTH 
BREY 


Porterville, Calif. ; 


Active in Management of 
Lumber Company 








ding was a_ source of 
pleasure to all who have 
the interests of this com- 
munity at heart. May 
you, therefore, prosper 
with all of Porterville. 

The company prides 
itself upon its capacity of 
acting as a building counsel for young married 
people. The beautiful homes of this community 
are a fitting testimonial to what has been ac- 
complished in the past. 











Bring this certificate to our office any time within 
one year and it will be redeemed for $10 in trade. 
We hope you will avail yourselves of this oppor- 
tunity very soon. 

With most sincere wishes for your future happi- 
ness. BrREY-WRIGHT LUMBER Co. 


When the newlyweds, or any one else con- 
templating building a home, come into the 
Brey-Wright establishment, they are ushered 
into the display room, in the equipping of which 
careful effort has been made to give a complete 
home building service. There are casement win- 
dows, as tho one were looking into a garden; 
while a breakfast nook and table, buffet, built- 
in ironing board, medicine chest ete., give an 
idea of the many home conveniences and adorn- 
ments which the company is in position to sup- 
ply. Samples of hardwood flooring, siding ete., 
are shown. 

The company uses three plan services, and 
is able to show illustrations of everything con- 
nected with the making of a home, including 
entrances, doorways, stairwork, sun porches, 
porch furniture ete. A sign in the display room 
reads: ‘‘Renting is a monthly reminder that 
you do not own your home.’’ 

The Brey-Wright Lumber Co. was founded 
by H. F. Brey, who has been active in the lum- 
ber business in Nevada and California for 
more than one-half century, thirty-five years of 
which he has spent in Porterville. Mr. Brey, 
who was seventy-five years old last November, 
visits the office daily, altho five years ago he 
turned the active management of the business 
over to J. Frank Wright and his daughter Al- 
berta Ruth Brey. 

Miss Brey, who is vice president of the com- 
pany, is a thoro lumberwoman, and partieularly 
interested in the home building service of the 
company, the display and service room referred 
to embodying many of her ideas and sugges- 
tions. 

In passing, it may be noted that the lumber 
for the new $360,000 Union high school, of 
which Porterville is so justly proud, was fur- 
nished by the Brey-Wright Lumber Co., the con- 
tract including six carloads of Douglas fir tim- 
bers, besides large quantities of fir finish and 
other items. 

Just across the street from the school a mod- 
ern cottage is being built for the ladies’ im- 
provement club. On the front porch is a sign 
announcing the fact that the carpenter work 
is being done by the carpentry class, and the 
plumbing, painting, wiring, and brickwork by 
the farm mechanics class, of the Porterville 
union high school. 
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Organizes Home Owners’ Club and Second Mortgage Association 


Exein, Iuu., April 9.—In spite of it being 
primary election night, and notwithstanding 
the fact that Elgin is credited with more than 
80 percent of homes owned by those who live 
in them—which is the highest in the State of 
Illinois, so far as known—and altho in this 


city where one watch 
factory employs about 
3,500 people and turns 
out one watch per em- 
ployee every day, there 
is a forty-one year old 
building and loan asso- 
ciation with assets of 
about $2,500,000, which 
under direction of C. 
Alex. Stone, secretary, 
made phenomenal growth during the year ended 
March 31—in spite of all these facts and condi- 
tions, a Boosters’ meeting of the Elgin Asso- 
ciation of Commerce Tuesday evening at the 
Elks’ Club was attended by about seventy-five 
of Elgin’s leading business and professional 
men, most of these being the younger men, and 
with a sprinkling of women too. 

The walls of the banquet room were deco- 
rated with own your home inspiring mottos, 
and the plate favors were little pasteboard 
boxes representing rabbit hutches filled with 
Raster egg candy, the tops of the boxes being 
stenciled: ‘‘Even a rabbit has a home,’’ a 
Home Owner’s club button, and reprint of the 
front page of the AMERICAN LUMBERMAN for 
March 29, 1924. 

Every one of the four lumber yards was 
represented, including the F. H. Bosworth Co., 
Elgin Lumber Co., Geister Bros. and the Me- 
Clure & Struckman Co., and Charles A. Reine- 
himer, of Reinehimer Bros. Manufacturing Co., 
sash and door manufacturer, also was present. 

At the speakers’ table were seated Sam 
Peterson, president Realtors’ Board; Mayor 
Earle R. Kelley; J. F. Bryan, secretary IIli- 
nois Lumber Merchants’ Association; Conrad 
Buel, president Elgin Association of Commerce; 
Miss Eva M. Ciocea, secretary Elgin Associa- 
tion of Commerce; Judge Frank Shepherd, di- 
rector in Elgin Loan & Homestead Association ; 
and William R. Geister of Geister Bros. 


Seeking Better Living Conditions 


After the dinner cigars were passed and the 
meeting was called to order by Mr. Buel. Sev- 
eral songs by Master Orr, of Aurora, IIl., were 
greatly enjoyed. Mr. Buel then introduced Mr. 
Bryan, who said that within the next ten to 
fifteen years, and even right now, many manu- 
facturing plants will move from Chicago out to 
nearby cities where the employees can have 
homes of their own and live under better condi- 
tions. The cities that will be selected will be 
those where the living conditions are the best, 
and nature has been very kind to Elgin, located 
as the city is in the beautiful Fox river valley. 
Mr. Buel then stated that the object of the 
meeting was to organize a Home Owners’ Club 
and urged team work and the heartiest co- 
operation in every way. 

Mayor Kelley said that no doubt it would 
be best to organize in such a way that all the 
activities would be gathered together under 
one head and he pledged the heartiest support 
of the city council for the proposed Home 
Owner’s Club, as by it the ‘‘floater’’ can be 
made a home owner. 

Mr. Peterson reminded those present of the 
great interest that was aroused by the. Own 
Your Home Show held here about five years ago, 
and said that the time has come to make Elgin 
a ‘‘100 percent owned homes’’ town. As a 
part of the program arranged by the committee 
of the Elgin Association of Commerce, the five 
reel film entitled ‘‘The Great Idea’’ will- be 
shown by one of the moving picture theaters. 
Plans are also under way to interest high school 
students to get them to build miniature houses. 
A page was taken in the 1924 book of the Chi- 
eago.Own Your Home show. 

* Mr. Reinehimer said that here is an opportu- 
nity to hook up with a movement national in 
scope and moved that Elgin organize a Home 





Owners’ Club, which proposition was met with 
applause, and the following officers were elected: 


President—J. H. Conrath, Bell Telephone Co. 

Vice president—B. W. Ritschard, merchant. 

Secretary—F. H. McDonald, dry goods. 

Treasurer—O. E. Fairchild, cashier Home Trust 
& Savings Bank. 

Directors—Joe H. Jones, real estate; Earle R. 
Kelley ; Fred Ziegler, hardware. 


Mr. Conrath pledged his very best efforts in 
behalf of the Elgin Home Owners’ Club. 


Elgin Coédperative Second Mortgage Plan 


Judge Shepherd then outlined his second 
mortgage association plan, saying in part: 

A good many home builders need some more 
money to bridge over the gap between the 50 per- 
cent or so that the loan and homestead association 
can supply and what the home builder has saved 
towards a home. How to close this gap is a prob- 
lem that seems can best he met by a voluntary 
group of individuals of say 100 men who will put 
in $100 each, making $10,000. Then a _ board 
should be selected, arrangements made for an office 
or desk room, a secretary secured—perhaps the 
secretary of the Association of Commerce might 
attend to the work—application blanks which 
would be a complete questionaire to bring out the 
applicant’s history and qualifications as to the 
three “C’’s—character, capacity and capital. 

The board could decide details such as what 
priced homes would be included, but second mort- 
gages ought not be placed on expensive homes. ‘The 
board could decide if a loan would be made to a 
man who operated an automobile for pleasure, 
maximum loan and other details. When a loan is 
approved it would be secured by a second trust 
deed, and a loan of say $500 would be split into 


five notes of $100 each, and these notes given di-* 


rectly to investors in the second mortgage associa- 
tion. These notes would run, say five years, and 
get better every month as the prior first mortgage 
was paid off. 

On such a plan as this I believe that loans can 
be made without harm to the borrower and with 
some benefit to the investor. The interest rate 
charged might be 7 percent and that paid the in- 
vestor 6 percent, leaving 1 percent for expenses of 
doing business, reserve ete. There would of 
course be no commissions charged for loans, and 
commissions, by the way, are the curse of the 
second mortgage business. 

It is very important that complete records be 
carefully kept and the Association of Commerce 
ought to see to it that this second mortgage or- 
ganization functions properly, and put its moral 
support behind it. When a loan is paid off the 
money could be put into another loan, and the 
money could be called for from the investors as 
needed, but no investor should put more than $100 
in any one loan, thus limiting his risk. He can 
also inspect the loan before it is made if he wishes 
to do so, and refuse to take it if he thinks he 
should. The second mortgage ought to be placed 
only on new houses building or to be built or it 
defeats its object. 


A committee of the Association of Commerce 
to proceed with the organization of the Elgin 
Codperative Second Mortgage Association, was 
then appointed, as follows: 

Chairman—Tom J. Juzek, wholesale watches and 
jewelry ; William R. Geister, R. W. Ritschard. 

Benjamin S. Pearsall, of the Pearsall Butter 
Co., then gave one of his characteristic and 
keenly interesting talks, saying in part: 

I have been dreaming of the old days which were 
not dry and when workmen did not have money 
with which to build homes of their own, and when 
business men wcre discouraged because money 
flowed elsewhere. Now we should all realize that 
the home we own is the greatest investment we 
have. I want to say to the young people “Get a 
home of your own and shove your feet under your 
own table even if you have only pancakes on the 


ee. but they are your pancakes and it is your 
able.”’ 


You can put me down to help anything that is 
for the good of Elgin and I am deeply interested 
in our housing problem. Home is the holiest spot 
that the Almighty ever made and the children of 
today need better homes right here in our own 
beautiful city. How can we teach our men and 
women.to be better financiers and better home 
makers? Such movements as this Home Owners’ 
Club and the Elgin Coéperative Second Mortgage 
Association are progress in the right direction. 

A. L. Metzel, of the Union National Bank, 
stated that the subscriptions to the Second 
Mortgage Association had already reached over 
$5,000. and that only a start has as yet been 
made in that work. 


Endorses Home Owners’ Club 


BELVIDERE, Iuu., April 7.—About 125 men 
and women attended the banquet which marked 
the second annual meeting of the Belvidere 
Chamber of Commerce last Wednesday evening. 
After full justice had been done to the excel- 


lent dinner, Charles Pierce, chairman of the 
membership committee called the meeting to 
order, and urged a membership drive with the 
result that thirty pledge cards were signed up 
to work as directed. Retiring president W. A. 
Catlin said that the organization has prospered 
under the management of secretary L. P. Meyer, 
who devotes his entire time to Chamber of 
Commerce work, altho the population of this 
city is only about 8,000. The new president, 
Dr. R. B. Andrews, urged the necessity for 
team work to make progress. 

A year ago Secretary Meyer was placed here 
by Harvey T. Hill, general secretary of the 
Illinois Chamber of Commerce, Chicago, which 
is an affiliation of more than 200 commercial 
organizations, and Mr. Hill was present to see 
how the work here is getting along. After 
hearing the address of secretary J. F. Bryan, 
of the Illinois Lumber Marchants’ Association 
on the Home Owners’ Club plan, Mr. Hill 
stated that his organization is squarely behind 
this idea, and he will feature it in the May 
issue of the Illinois Journal of Commerce, 
besides writing a special letter to every Cham- 
ber of Commerce secretary and president in 
the State of Illinois calling attention to the 
Home Owners’ Club movement and urging that 
there is nothing any Chamber of Commerce 
can undertake more important than to push 
this plan for encouraging ‘‘own your home’’ 
sentiment. 

This city has a building and loan association 
of which Arthur J. Tripp is secretary and no 
doubt a Home Owners’ Club will be organized 
here soon. : ‘ 

Lumbermen attending the meeting included 
Omar B. Wright and R. W. Wright, of O. H. 
Wright & Co.; Hal Grieef, manager Belvidere 
Lumber & Fuel Co.; Maurice E. Shurtleff and 
Dan Boyle, manager Shurtleff & Peters Co., 
Marengo, Ill.; George Perkins, manager J. H. 
Patterson Co., Marengo, Ill.; and Clifford Por- 
ter, manager A. Gates White, Garden Prairie, 
Til. 


Lumbermen Push Home Owners’ Club 


Morrison, Inu., April 8.—Probably no other 
community of 3,000 has a club better housed 
than the Morrison Club, with its two floors, 
including conversation, reading, billiard, ball, 
Red Cross, and dining rooms. At the last 
monthly meeting of the club, held on Thursday 
evening of last week, preliminary steps were 
taken to provide this city with a much needed 
building and loan association and also with a 
Home Owners’ Club, when ninety-three busi- 
ness men and visitors sat at the banquet 
board and partook of choice viands, including 
home-grown cucumbers, as there are large hot- 
houses here which grow ‘‘cukes’’ and tomatoes 
under glass. M. B. Potter, formerly of the 
lumber firm of M. H. 
Potter & Sons—a few 
months ago changed to 
Potter Bros.—is one of 
those engaged in the 
business of growing 
hothouse cucumbers and 
tomatees which are 
shipped from here to all 
parts of the West and 
North. 

At the conclusion of the dinner, Frank L. 
Smith, of the Illinois Refrigerator Co., whose 
factory here converts about 4,000,000 feet of 
hardwood a year into ice chests and school fur- 
niture, called the meeting to order and intro- 
duced a member of the club, P. F. Boyd, who re- 
counted interesting experiences on a recent trip 
around the world. 

The chairman then presented J. F. Bryan, 
secretary of the Illinois Lumber Merchants’ 
Association, who gave a constructive talk on 
home building, including the object and pur- 
poses of the Home Owners’ Club. 

At this meeting the local lumber firms were 
well represented, including Potter Bros. an 
the A. W. Badger Lumber Co. Albert W. Pot- 
ter, of Potter Bros., was head of the commit- 
tee in charge of the meeting and banquet. 
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Notes From the Realm of Building 


Firm Features Mountain Homes 


DENVER, CoLo., April 7.—A great many peo- 
ple have declared their opinion that the poem 
which prefaces the elaborate mountain homes 
booklet of the McPhee & McGinnity Co. is the 
best outdoors poem they have read in months. 
M. L. Cooper, who wrote the poem, has been 
with the McPhee & McGinnity Co.’s home pro- 
motion department for a long time. The last 
verse of the poem runs: 

As falling night its shadows bring 

I retrace my steps to the bubbling spring 

Where stands my cottage, just a cozy nest 

In the heart of the mountains, where I can rest 

And there I lounge, by the pine log’s glare 

With never a worry, and never a care. 

The Rockies are an ever more popular vaca- 
tion land. Denver is a city of people who spend 
summers in the mountains. McPhee & Me- 
Ginnity Co. had in M. L. Cooper, lover of the 
outdoors, and these conditions—plus ‘‘log sid- 
ing’’—the right combination for unusual at- 
tention to mountain cottages. What is un- 
doubtedly the most elaborate book on mountain 
cottages ever issued resulted. 

How important the company considers the 
special product, log siding, a brief quotation 
from the foreword will indicate—and why. 

In the city our home blends with man-made 
architectural and landscape beauty, but in our 
mountain “nest’’ we want that which will mingle 
and become a part of the rugged natural beauty. 

Up to the present time the rustic log cabin was 
the only one that met all the requirements, but 
the difficulty of securing suitable logs has kept 
many from building. 

The development of our Log Siding has over- 
come this difficulty. We will not attempt to de- 
scribe this siding only to say that it has all the 
appearances and advantages of logs without any 
of the disadvantages, so manufactured that it forms 
an absolute key to hold the “chinking” and best of 
all so moderate in price that it makes mountain 
home-building reasonable. 

Treatment of the numerous mountain cot- 
tages described in the booklet is uniform. On 
one page, there is an artist’s sketch of the cot- 
tage in a mountain environment. Below is the 
floor plan. On the opposing page is brief mat- 
ter at the top descriptive of the design, then 
complete specifications, with blank spaces at the 
foot for estimates. 

Emphasized thruout is the fact that many 
city comforts can be had in the remote moun- 
tain cabin. The very first cottage shown, ‘‘The 
Conifer,’’ consisting of two bedrooms each 
11 by 11 feet, kitchen 11 feet by 8 feet 8 inches, 
living room 11 by 11 feet 4 inches, porch 11 feet 
4 inches by 7 feet, has provisions for ‘‘ closets 
or bath,’’ Note that word, ‘‘bath.’’ There 
are owners of mountain cottages who can af- 
ford such one-time luxuries, and they should be 
taken care of. One plan shown has a breakfast 
room. Closets, pantries, fireplaces, sleeping 
porches, ete., make their bid for the approval 
of the whole family in the booklet of plans. 

The most modest cottage shown, the ‘‘Cody 
Number One,’’ is a cottage of a single com- 
bined living room and kitchen, 6 by 20 feet. It 
has two windows and ‘‘ main entrance’’ on long 
side, an entrance and window on opposite side, 
a fireplace at one end, and a window at the 
other. Of the simplest construction, the 
‘Cody’? is yet an attractive cottage. Its mod- 
erate cost appeals to one section of the vaca- 
tioning public. 

At the other extreme we find the ‘‘Ever- 
green Number Two,’’ with five rooms, a store- 
room and eloset, a porch, a balcony, and a 
garage beneath the cottage. This is designed 
for construction on a slope, the garage having 
a surface entrance, and steps outside to the 
floor level. 

_All of the cottages are designed to use ‘‘log 
siding.’’ There are seventeen in all, each with 
a complete list of specifications. At the back 
of the booklet are several ‘‘unit-built’’ moun- 
tain cottages which the firm offers. 

In beginning its campaign to introduce its 
new service to mountain vacationists, the com- 
pany ran an advertising campaign in the Den- 
ver newspapers, in which many of the designs 


were published from time to time. This cam- 
paign emphasized consistently the fact that 
city comforts could be had up in the hills 
among the pines. i 


‘““y’”? Has Home Builders’ Class 


APPLETON, WiIs., April 7.—For the purpose 
of creating interest in better looking and more 
efficiently planned homes, the local Young 
Men’s Christian Association for several weeks 
has been carrying on a home builders’ class 
under the direction of C. L. Boynton, activities 
secretary. 

As originally planned, the course was to have 
consisted of thirteen lessons, but owing to get- 
ting a late start and the proximity of the 
spring building season, two or three subjects 
were in some instances crowded into one eve- 
ning’s program, so that the course as now be- 
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ing given consists of nine lessons and will end 
April 14. The course covers the following sub- 
jects, presented by the instructors named: 


Selecting the Building Locality and Purchasing 
the Site—R. E. Carncross. 

How to Solve the Home Owning Financial Prob- 
lems—George H. Beckley. 

Cost Estimating, Securing Bids, Letting Con- 
tracts—Henry Boldt. 

Good Architectural Planning—Prof. O. P. Fair- 
field. 

Foundation and Extension Walls—Selection of 
Building Materials and Interior Finish—Elmer 
Root. ‘ 

Heating and Ventilating—William O’Neil. 

Planning and Plumbing—wW. S. Patterson, jr. 

Lighting the Home—H. O. Younger. 

Decorating and Painting—Charles Schabo. 

Finish Hardware—C. L. Boynton. 

Planning the Planting of the Grounds.—Leonard 
S. Smith, professor of city planning, Madison, Wis, 

The instructors are all specialists in the sub- 
jects assigned them, so that the classes, which 
consist of association members and their wives 
and daughters, receive first hand instruction 
from men who are not only competent to talk 
on the subject assigned them but are thoroly 
familiar with local conditions, Following the 
talk on ‘‘Selection of Building Materials and 
Interior Finish,’’ by Mr. Root, a member said: 
‘¢That talk was worth $500 to me.’’ 

One of the most interesting features of each 
meeting of the class is the informal open dis- 
cussion during or after the regular session, in 
which many important points are brought up 
and threshed out. 


Report Building on the Increase 


Omana, Nes., April 7—Demand for lumber 
in the rural districts of the States has in- 
creased more than 50 percent during the last 
month, and dealers are more optimistic than 
in a long time. 

Favorable reports relative to prospects for 
city building during 1924 also are made by 
local lumbermen who participated in the build- 
ing show recently held. Inquiries received by 
them during the show were much more numer- 


ous than in previous years, and many of the — 


dealers reported substantial sales. 


Railroad Encourages Thrift 
PHILADELPHIA, Pa., April 7.—A total of 3,901 


workers on the Pennsylvania Railroad System — 


have thus far become stockholders in the com- 


pany thru the facilities for thrift and saving — 


afforded by the Employes Provident & Loan 


Association, which was organized voluntarily, | 


by the workers, for these purposes. 
owned by these employes now amounts to 19,- 
666 shares, which is in addition to the holdings 
acquired by employees thru other channels, 

Seventy-nine members are purchasing homes 
thru loans granted by the association, and these 
loans now total $275,435. 
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March Building Drops, Except N. Y. 


The stock — 


The March building record shows a variance 


in trend as between the different sections of 
the country, according to the monthly report 
of the F. W. Dodge Corporation, made public 


April 12. The contrast is particularly great as © 


between New York City and the rest of the 
country. 


March contracts in the 36 eastern © 


States (which include about seven-eighths of © 


the total construction volume of the country) 
amounted to $433,340,300. 


This was an in- | 


crease of 44 percent over February and 15 per- | 


cent over March of last year. 


New York City’s | 


March total was $131,611,100, eclipsing all © 
previous records, with an 83 percent increase — 


over February, and an increase of 130 percent 
over the previous March. 


If the New York | 


figures are deducted from those of the 36 | 


States, there is shown in the remaining figures 
a decrease of 5 percent from last March instead 
of an increase. 


Total construction started in the 36 States 
during the first quarter of 1924, amounting to | 
$1,034,870,900, shows an increase of 15 percent © 
over the corresponding period of last year. The 
increase for the quarter in New York City was 
103 percent; for the rest of the 36 States, there | 


was a decrease of 1 percent. 
situation is regarded as speculative and full 
of possibilities of a worse jam than that ex- 
perienced last year. 
York, moderately downward, is the normal 
trend to be expected under all the present con- 
ditions, the report says. 

Quarterly totals for the various districts give 
the following comparisons with last year: New 
York State and northern New Jersey, 77 per- 
cent increase; southeastern States, 12 pereent 
increase; New England, 10 percent increase; 


central West, 2 percent decrease; Pittsburgh | 


district, 16 percent decrease; middle Atlantic 
States, 18 percent decrease; 
percent decrease. P 

The March record for the 36 States included; 


$227,461,100, or 52 percent, for residential 


buildings; $64,432,900, or 15 percent, for ecom- 
mercial buildings; $44,894,900, or 10 percent, 
for public works and utilities; $34,062,300, or 
8 percent, for educational buildings; and $21,- 


762,800, or 5 percent, for industrial buildings. } 


Contemplated new work reported in March 


aggregated $676,667,700, an increase of 34 per- ] 
cent over the amount reported in February. | 


There is a normal seasonal increase in con- 
templated work in the month of March. . Last 
month’s total ef contemplated work reported 


ure. 


Northwest, 30. 


dropped 16 percent from the March, 1923, fig- | 


The New York | 


The trend outside of New | 
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EXHIBITS OF LOCAL LUMBER FIRMS AT BETTER HOMES SHOW, GRINNELL, IOWA, APRIL 1 TO 5, 1924. 


Community “Better Homes” Show Is Great Success 


GRINNELL, Iowa, April 7.—Forcefully illus- 
trating what can be accomplished by enlist- 
ing the codperatiion of not only lumbermen 
but other local interests related to the build- 
ing and furnishing of homes, the first Better 
Homes show ever held in Grinnell was last 
week carried thru to a triumphant consumma- 
tion. Seldom has any event stirred the inter- 
est of the community to the extent that this 
has done. Notwithstanding the almost impass- 
able condition of the country roads, which pre- 
vented many farmers from coming in, the at- 
tendance exceeded the most enthusiastic ex- 
pectations, totaling about 5,000, which is a 
truly remarkable showing when it is consid- 
ered that the population of the town is only 
about 5,500. In other words, practically the 
entire adult population turned out to the 
show, proving the interest that the people feel 
in the building and equipping of better homes. 

The show was planned, organized, and con- 
ducted along the codperative lines contemplat- 
ed by the Home Owners’ Club movement. The 
three local lumber concerns—the Richardson- 
Phelps Lumber Co., the Stokely Lumber Co., 
and the Watland Lumber Co.—actively sup- 
ported the enterprise and were largely re- 
sponsible for its successful outcome. Effec- 
tive codperation was given by a number of 
other merchants of the town, the total number 
of exhibits being sixteen, the exhibitors in- 
eluding, besides the three lumber concerns al- 
ready mentioned, local dealers in furniture, 
hardware, electric appliances and other home 
accessories of various sorts. The expenses of 
the show were shared equally by the exhibit- 
ors, as set forth in the detailed plan of organ- 
ization printed herewith. Extensive newspa- 








per advertising, as well as news and editorial 
publicity, for a period of six weeks preceding 
the show kept alive the interest of the com- 
munity in the approaching event. 

The show was held in the Norris pavilion, 
which had been transformed into a fairyland, 
with a myriad vari-colored electric lights em- 
bedded in the soft gray moss, shipped from Ala- 
bama especialy for the occasion, which drooped 
from the ceiling and rafters. The rows of hand- 
some exhibition booths flanked all four sides 
of the pavilion, leaving a large space in the 
center, where from a gaily festooned platform 
an orchestra dispensed lively music each even- 
ing. An admittance charge of 10 cents was 
made. The admission tickets were numbered, 
and prizes, donated by exhibitors, were award- 
ed each evening, as follows: Cedar chest, 
Stokely Lumber Co.; ironing board, Richard- 
son-Phelps Lumber Co.; one gallon floor var- 
nish, George Hardware Co.; electric toaster, 
Grinnell Electrie Co.; aluminum oven set, Peo- 
ple’s Light & Fuel Co.; white enameled 
kitchen table, C. A. Mellott; electric iron, 
’. EK. Carter; curling irons, Consumers’ Elee- 
tric Co.; pot of jonquils, R. E. Bates. 

A special program was presented each even- 
ing, consisting of short talks, musical attrac- 
tions, and community dancing. 

‘We consider our show a wonderful sue- 
cess,’’ said Robert Connor, manager of the 
Stokely Lumber Co., ‘‘and would recommend 
a similar venture to any town interested in 
stimulating business in building materials and 
associated lines.’’ 

For the benefit of lumbermen who may wish 
to initiate campaigns for similar shows in 
their communities, there is presented herewith 


an outline of the general plan cf organization 
of the Grinnell Better Homes Association, 
which plan worked so successfully that it may 
well serve as a guide for other communities: 
Purposes of the Organization 


To stimulate an interest in the building, furnish- 
ing and equipping of homes in Grinnell and sur- 
rounding community, and to further a spirit of co- 
operation among merchants whose business is in 
any way benefited by the building, furnishing or 
equipping of better homes, 


Members and Lines of Business 


Richardson-Phelps Lumber Co. 
building material. 

Watland Lumber Co.—Lumber and building ma- 
terial. 

Stokely Lumber Co.—Lumber and building ma- 
terial. 

R. G. Coutts—Building material. 

Snyder Bros.—Furniture. 

C. A. Mellott—Furniture. 

George Hardware Co.—Hardware, plumbing and 
heating. 

William Boyce—Plumbing and heating. 

Grinnell Washing Machine Co.—Washing ma- 
chines. 

Iowa Light, Heat & Power Co.—Electric current 
and equipment. 

Grinnell Electric 
eauipment. 

People’s Light & Fuel Co.—Gas and equipment. 

Interior Telephone Co.—Telephones. 

R. E. Bates—Wall paper and interior decora- 
tions. 

Cc. E. Carter—Delco farm light plants and re- 
frigerators. 

Maplehurst Dairy Co.—Ice and dairy products. 

L. O. Wilson—General contractor. 

George Williams—General contractor. 

Philip Streck—General contractor. 





Lumber and 


Co.—Electric wiring and 
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Grant Inman—General contractor. 
Committees and Their Duties 


Space—To obtain suitable building; allot space; 
puild booths. \ 

Advertising—To decide most effective methods; 
to write ads for newspapers, billboards and window 
ecards; to sell tickets to merchants in other lines 
who will give them without charge to their cus- 
tomers. 

Decorating—To do the general decorating of the 
building in which show is held; to have signs 
made with each merchant’s name on to hang over 
pooth so all such signs would be alike; to take 
eare of all wiring and lighting. 

Floor and Prize—To ascertain which merchants 
wanted to give attendance prizes (not souvenirs) 
and allot the nights on which such prizes should 
be given; to decide methods of giving such prizes; 
to see that room in which show was being held 
is cleaned out after each session; to obtain suffi- 
cient fire and police protection at all times; to 
obtain ticket sellers and ticket takers. 

Entertainment—To decide methods of entertain- 
ment ; to obtain entertainers ; to make all announce- 
ments of such entertainments during show. 

Finance—To figure cost of show; to collect all 
money from exhibitors and ticket sales; to pay 
all bills. 

Executive—To consist of the chairmen of all 
of the other committees. The purpose of this 
committee is to pass on the ideas submitted by 
other committees and accept or reject any such 
ideas or suggestions. 


Admission and Prizes 


An admission of 10 cents shall be charged. Each 
merchant is to give away some substantial prize 
not to cost over $15 on the night selected by 
floor and prize committee. On night selected every- 
one shall register at the booth of merchant who is 
giving prize away. Drawing shall be held toward 
the end of the evening by disinterested parties. 


How the Show Was Financed 


The expenses of the show shall be borne by 
each of those exhibiting, share and share alike, 
except contractors, whose share of expense shall 
be to perform all carpenter work necessary free 
of charge. 


“Expenses” means the general expenses of the 
show, and does not include the decoration or 
setting up of individyal booths or displays, Each 
exhibitor, in addition to paying his share of the 
general expense, shall stand the expense of decorat- 
ing his own booth and setting up his own display. 

In all probability the wonderful success of 
this community enterprise will lead to similar 
projects being undertaken by other commu- 
nities in the near future. W. L. Brintnell, 
Marshalltown, of the Brintnell Dry Goods Co., 
was so impressed with the show that he took 
the matter up with the Marshalltown chamber 
of commerce, with a view to having a similar 
show put on in that city. ‘‘In my opinion,’’ 
said Mr. Brintnell, ‘‘the show would have 
done credit to a city of 30,000 population.’’ 


Iowa’s Oldest Frame Flour Mill 


In the early days of settlement, hardly a 
town in the middle West was without its mill. 
With the decline of wheat growing and the de- 
velopment of great milling centers, most of 














Still in service after 67 years 


these mills long ago ceased operating. Of 
many of them, not a stick nor stone remains. 
The better built ones that still stand on the 
river banks are mostly either abandoned or are 
used for some minor purposes. One Iowa mill, 
which cost $60,000, recently was bought by a 
farmer for $1,000 for use as a hog house. 

Occasionally, however, an old mill still grinds 
flour and feed. Oldest in point of continuous 
operation among Iowa mills is the one on Yel- 
low River, at Forest Mills. The frame building 
was erected in 1857. It still houses the mill 
equipment. The same old stone buhrs do the 
grinding, driven by water power from the same 
millrace. 

George Clark and his sons, Floyd and George, 
are present owners of the ancient mill. In con- 
nection with its operation they conduct a large 
dairy farm. The mill milks the cows and makes 
cheese from the milk, as a side line to grinding 
feed and manufacturing Graham and buck- 
wheat flour. This has come about since the 
dam of Forest Mills has been given the modern 
job of generating electricity. 

The big dairy barn is lighted and ventilated 
by power from the mill, is supplied with run- 
ning water; and milking machines, operated by 
electricity, milk the purebred Holsteins. On 
the farm is a codperative farmers’ cheese fac- 
tory. This also is run by electricity from the 
mill. 


The same community which sixty years ago 
hauled its wheat to the pioneer mill on the 
Yellow River and had it ground into flour, now 
takes grain to the mill to have it made into 
feed for dairy cows. The milk from the cows 
in turn is taken to Forest Mills and converted 
into cheese by power from the mill. 

APPROXIMATELY 30,000 MEN and 10,000 
horses were employed in bush operations in the 
Province of Ontario during the present lumber- 
ing season. 


Lunching in the “Largest Lumber Yards in the World” 


That the main Chicago yard of the Edward 
Hines Lumber Co. is the largest in the world is 
pretty generally known. But that there is an up- 
todate lunch room in the middle of it, is news to 
most folks. 


When you first step thru the gates leading into 
“The Largest Lumber Yards in the World,” at 2431 
South Lincoln Street, the most striking thing that 
meets your view is the hustle, bustle and tremen- 
dous movement of lumber. I mean that’s the 
most forceful thing that strikes you unless you 
happen to be smoking. In that case a kindly but 
firm watchman steps from his comfortable little 
glassed-in office and suggests that smoking in the 
big yards might be dangerous. At least that’s the 
suggestion he made to me, but he did it in such a 
way as to really make me feel an additional wel- 
come, 


However, I had already had a glimpse of the 
vast number of trucks, tractors, trailers, teams, 
wagons and men going in all directions and at once 
felt that this is a place of quick action. As you 
draw near to the loading docks and offices you 
are impressed with the orderliness and system ob- 
served by all. Between 400 and 450 people are em- 
ployed in this main yard of theirs. They also 
have fifteen or sixteen other big well-kept lumber 
yards in and around the city and its suburbs, par- 
ticularly north and west. 


Fifty-four carloads of lumber were in the proc- 
ess of being loaded and unloaded the day I visited 
the big yard. More than a dozen big heavy duty 
trucks were tearing up and down the paved lumber 
alleys. Nearly a score of Fordson tractors, and 
trailers without number, were on every hand. 
Nearly a hundred beautiful horses with their iden- 
tification numbers burned into their hoofs, were 
hurrying along with loaded or empty wagons. I 
asked about those numbers and was told that a 
driver had been known to sell a horse to one of the 
nearly three million Chicagoans and forgot to turn 
in the cash. The numbers helped to prevent such 
negligence. Up and down between the big stacks 
of timbers which looked as high as Chicago office 
buildings, were a half dozen cranes and derricks 
Putting up or taking down the huge sticks of west- 
ern fir and southern pine. 


To my right as I walked toward the office, was 
an immense shed holding millions of feet of an 
assorted stock of every commercial wood that 
stows in America. Over to the left rose a large 


brick warehouse filled with hardwood flooring. And 
here was found another modern idea in efficient 
lumber merchandising. This great warehouse is 
kept dry and at an even temperature with steam 
heat. Away over to the east could be seen the 
lofty spars of schooners loading and unloading 
their cargoes of northern woods. You can easily 
imagine that for a single lumber yard to be able 
to handle a million feet of lumber in one day re- 
quires some real action and the use of every known 
means of transportation. 


Impressions of the Lunch Room 


But I started to tell you about the lunch room. 
Now I’ve been all over the United States time and 
again, visited the lumbermen in all branches of the 
business in all sections of the country. I don’t 
think there’s any question but that they’re the best 
people in the world. Somehow there’s a little more 
calm hospitality around a big, well managed saw- 
mill than any other lumber activity I can think 
of. My experience has always been that when you 
visit a sawmill away back in its own town there 
is more attention shown you than when you drop 
into any other sort of a lumber operation. You 
know what I mean, “Come on in and sit down,” or 
“Here, have a cigar,’ or “Ah, stay for dinner and 
try some of our sawmill beans.’’ And then right 
often when you put up at the hotel the clerk won’t 
take your money when you go to leave. That’s 
what I mean. But in a big city retail lumber yard 
and especially in a “git up and git” town like Chi- 
cago, you wouldn’t hardly expect to be asked to 
stay for dinner, would you? 


Well, when the whistles blew for 12 o’clock at the 
big yard of the Edward Hines Lumber Co., in the 
middle of Chicago, that’s what they did to me. 
Yes sir, I kind of caught my breath ; couldn’t help 
it. Surely this enormous outfit didn’t stop for 
dinner. And if they did, they scuttled out in all 
directions fur what a lot of people call lunch. You 
see, there’s about a hundred office people, foremen 
and executives. 


I was in the sales manager’s office at the time. 
After I caught my breath I said, “No thank you, 
I’ll get on back to the Loop.” ‘No you won’t,” he 
said, ‘‘you’re going to eat right up here in our 
dining room with us today.” Well, I argued 
enough to show the proper modesty and then joined 
the jolly gang for the lunch room, I say “Jolly” 


“because that expresses it. You'd have thought you 


were joining a picnic party. 


We went upstairs in the main office building 
which houses the executives, accounting and pur- 
chasing departments, then across thru an enclosed 
viaduct into a beautiful, clean, well-kept lunch 
room. It occupies the whole second floor of this 
big, brick building. The light, cheery, third floor 
is occupied by the traffic department while the 
basement held another surprise which came near 
getting what was left of my goat—a first class 
fully equipped and highly efficient printing shop. 
What do you think of that? Yes sir, presses, 
folders, binders and everything you'll find in any 
uptodate print shop, including a good natured on- 
to-his-job Irish foreman. 

But to get back to this lunch, as some call it; 
dinner, as I always knew it and right half way be- 
tween breakfast and supper as it should be. What 
would you think it would cost you to sit down to 
a nice, clean well cooked, beautifully served lunch 
in the heart of Chicago? Dollar and a half? Sure 
you would, and if you were in one of the Chicago 
hotels that lumbermen usually visit, you’d do well 
to get past those Greeks and other foreigners at 
that figure. But the Edward Hines Lumber Co. 
doesn’t let its own folks pay even as much as the 
food and service cost. No sir, the obliging and 
pleasant little lady who has been in charge of the 
lunch room for many years, won’t let you leave but 
two bits—just a quarter, that’s all. I knew she 
had been told that I was a guest and to not take 
my money, but at least I thought I could leave a 
tip of that amount but I couldn’t even put that-over 
on her. I dropped it on the table as I went out 
but I hadn’t been back in the sales manager’s office 
long before I was given my quarter back and told 
that no tips go in the Hines lunch room. 


To give the noonday meal a friendly atmosphere 
and make everybody feel at home, the young ladies 
from the office take turns in serving the water 
and coffee. Now can you beat that? And yet some 
folks say they’re cold-blooded in Chicago. 


When you dig into the reasons for some of the 
great successes in business you usually find some 
human ideas that radiate from the head of the 
business down thru the organization. This lunch 
room idea and other similar ones inaugurated by 
the Edward Hines Lumber Co. builds good will 
and loyalty, makes for efficiency and causes every- 
body to give the organization the best he’s got. 


Yes sir, it was an inspiration to eat lunch in the 
middle of “The Largest Lumber Yards in the 
World.” 











oe 





50 





AMERICAN LUMBERMAN i APRIL 12, 1924 





National Production, Shipments and Orders 


WasHinGTon, D. C., April 7.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 


d 
































Orders 
Softwoods: Production Shipments 
; ; 1923, March 30— 1924 19 1924 1923 1924 1923 
Ps ty in on Be re EEN el pias on eit ta bea raae 78,539,329 71,359,384 76,203,540 69,278,427 74,135,040 53,542,053 
West Coast Lumbermen’s ASSOCIiAation.....--...ceceeeeeeee cerns 97,815,443 103,099,647 106,172,572 119,265,242 89,766,194 111,066,442 
Western Pine Manufacturers’ Association 32,290, 29,568,000 26,226,000 29,171,000 21,875,000 29,925,000 
California Redwood ASSOCIATION... <.cccccccscccccvcceccceseveres 9,356,000 6,782,000 8,819,000 8,898,000 10,293,000 8,331,000 
North Caroline Pine ASSOCIATION. ....000000c0rcercrstinccccscsoeses 8,427,773 6,122,827 7,016,115 8,157,611 4,659,085 5,447,530 
Northern Hemlock & Hardwood Manufacturers’ Association... : 1,530,000 1,845,000 1,840,000 1,674,000 1,846,008 
Northern Pine Manufacturers’ Association.........eee.eeeeeeee 6,279,800 7,807,700 9,625,700 8,100,100 13,113,000 »281,000 
TRAE ONG DIODE a ooo nso 900 0409 0990 0 + Socio 9G soe Seno oe es 6ee 233,483,345 226,269,558 235,907,927 244,710,380 215,515,319 215,439,025 
- " . March 29; 1923, Dec. 31 to March 30— 
‘ae be dae : — ss re eease kare aera eR ERA >.> 970,566,430 938,416,792 957,702,179 1,000,643,506 945,259,263 1,051,701,122 
West Coast Lumbermen’s Association...........0.eeeeeeeeeeees 1,300,272,632 1,195,060,801 1,302,245,419 1,417,680,644 1,257,539,141 . 1,413,771,256 
Western Pine Manufacturers’ Association..........eccceeseeees 281,872,000 212,081,000 336,113,000 331,234,000 344,050,000 325,650,000 
GCalrornia: BMeAWOOd ASBOCIBLION. oo.6o.6s soc cicciscwsccvececsdocses 111,024,000 98,096,000 97,536,000 113,692,000 102,097,000 140,390,000 
Serta RPGR FIRS ABBOCIRTION .. oo 2 s\010:6.0.5 0 0:9}6.8 a0 'e\bi0 09:6 4019 6 40% 97,978,830 107,007,565 98,186.592 116,987,664 94,109,902 110,612,280 
Northern Hemlock & Hardwood Manufacturers’ Association . 25,406,000 30,214,000 29,249,000 30,770,000 25,955,000 30,032,000 
Northern Pine Manufacturers’ Association..........ecceeessees 84,395,500 93,199,250 112,867,300 105,104,288 128,594,000 __ 92,782,000 
ete CPO WOKS 655 ons Sew ask ced SOG wise See se SS Veer 2,271,515 202 2,674,075,408 2,933,899,490 3,116,112,102 2,897,604,306 3,164,938,658 
*California White & Sugar Pine Mfrs.’ Assn., 13 weeks........ 101,405,000  .......-..+. DEON” « Sodehotepancds  Giaseienneasine —siseiesicnusae 
Hardwoods: = 
Northern Hemlock & Hdwd. Mfrs.’ Association, 13 weeks...... 67,093,000 44,076,000 47,401,000 38,184,000 50,937,000 36,772,000 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WasuH., April 5.—Direct sales of Douglas fir from March 23 to 29, inclusive: 
—-Sales Prices ——————_ —Sales ————— Prices 
V. g. flooring— No. Feet No. High Low Spread Common No. 1, §1S— No. Feet No. High Low Spread 
NO. 1 oes see e cece eee eens 7 49,000 5 $57.00 $53.00 § 4.00 “ane pone aNe IE ey re 30 171,000 4 += $19.50 = $17.00 $ 2.50 
Ce 58 352,000 855.00 49.00 6.00 GEESE RI RRA 10 38,000 20.2 18.00 2.25 
DA = oie Sian ord sSib-4 410-6 reo S100 SH 4 27 190,000 5 37.00 33.00 4.00 Sitineiliitlinie 
a ee. 2x4”, 12-14" 55 180,000 5 = «18.50 15.50 3.00 
”" No. 2 ¢ SL ere 32 323,000 8 30.25 25.00 5.25 Peers) Rae ee ase eh ees ae , : : 
op pee sneannpelegennnan és 13 72,000 3 25.00 23.00 2.00 Nel pacha eaacmatcny —- wee & ee (ite 5.08 
6” No. 2 and better ........ 15 72,000 6 36.00 30.00 6.00 eae ai piiepean: 17 44.000 ¥ 21°50 18°50 300 
anes eee reer 8 39,000 5 32.00 25.00 7.00 sean ¢ OS" glean bipaaatiomebavne 99 30'000 44 on 5 215 
Ceiling, 5x4". 2x6", 22-247 oes ece cece, 2 9.000 5 = 25.50 21.50 4.00 
No. 2 and better ............ 60 385,000 10 30.00 24.00 6.00 te , 3 27.00 0 
OE plete cad otha no 106.6, ORIG O 3 182,000 10 24.00 18.50 5.50 _,Lath— 
Drop siding, 6” Br cece eee e een ee eecceees 9 220,000 5 4.00 3.00 1.00 
Mo. 2 andl beter .....:..c00050-0% 59 448,000 11 36.00 27.00 9.00 ANY. 25.05 aa. g, 5\aisrbs koi oare tows ein 2 140,000 2 4.00 3.70 .30 
ae ee ee ee eer 29 205,000 9 31.50 24.50 7.00 POTION: ooo vo nc gisewen.0erws.e.05 4 140,000 4 4.50 3.75 75 





Bureau of Census Price Averages 


WasuincTon, D. C., April 7.—The bureau of the census has compiled simple average f. 0. b. 
mill prices, per thousand board feet, each average price based on at least three reports made 
direet to the bureau by representative mills and their average obtained by dividing the sum of 
all their number. The hardwood prices are from northern mills only, and come mostly from 








Wiseonsin and Michigan. The following are the bureau’s averages for February: 
Southern Pine North Carolina Pine _— 
eh “ai ‘ing, 1x4”, 10- Clears, 1x8-10", 10-16 *. BOB ici. 6 cs. cri avet 59. 
ee flat grain flooring, 1x4 a whe Selects, 1x8-12", 12", B28 rig Ba uGhs: 56.00 
Seen icailine, §&/8x4 fe oS eee 42.76 No. 1 common, 1x6-8”, 8-16’, S1S.......... 15 
Ree celline, oe sh cs lg ae. 29-11 No. 2 common, 1x6-8”, 8-16’, S1S.........- 25.33 
B&better finish, 1x8”, 10- to 20’, S2S..... 58.66 No. 3 common, 1x4-6”, 10-16’, S1S......... Pgs 
No. 2.common, 1x6”, 10- to 20’, SIS...... 25.07 No. 1 common flooring, flat grain.......... : 
No. 1 common, 1x10”, 10 to 20’ S1S 44.80 No. 2 common flooring...............++++. 24.17 
No. 2 common, 1x8”, 10- to 20’, S1S B&better flooring Pree ye Ne ee eee See ee aa 
No. 1’common, 2x4", 16’, re x Box, rough, nay ceeee ion. 2x4" 12.16" wp mie ° 
No. 2 common, 2x6”, 16’, SISIE.......... : oo 2  pemgeupelenerne ne eiadanabeaieae 99.49 
No. 1 common timbers, 12x12”, 10- to 20", 7 S15 1 bs ee we eee eee eee eee eeeeee ee eeeeeeeeeeee . 
ee ear en eke 38.75 Western White Pine 
Northern White Pine < _“ + . . ze Pi yeiewois ers Mires atioteseecn rae ne 3 
Clears, 1x8 and 10”, 12-16’, S2S.......... $104.76 Sel., 4-, O- Rigioieie bie e/9itipreie)nis”'*i9/0itia ee arei oof 
Selects, 1x8", 12-16", S2S..........00.... See SE Be eg? oot hse sens ont ta oe 
No. 1 common, 1x6 and 8”, 8-16’, SIS.... 59.08 No. 3 com., 6. SON ee rela papcpaeenenteates 23 95 
No. 2 common, 1x6 and 8”, 8-16’, S1S...... 44.13 No: e nr seg 5 & pelea biokcniicerea ieee 41.75 
No. § common, 1x4 and 6”, 10-16°, SIS... 35.50 No. 9 Shop, 6 & 6/4... .cocoeccccccccee BLOB 
a eee ED “Eo a SO anaes 20.50 
Timbers, 12x12”, 24-32’, S4S.............- 50.00 Larch and Fir 
Timbers, 4x4”, 24-32’, S4S............ oxic ODIO AD UABIBOE, Ras Baie Box 5 6: scrceieiaie chess etrClalec ee $31.42 
No. 1 common dimension, 2x4”, 12-16’, IWi0; 1 2) COM. Ome Dries otis Siele siete die scnsare nh Oe 23.00 
PURDEED, Wics:scbin. boy win glee aaie 40 Sia .op a5 4c 32.90 West Coast Hemlock 
Douglas Fir No. 1 reeene og ge EF a OFS Raieanicaeie ee eer 
No. 2 vertical grain flooring, 1x4”.......... $49.69 No. 1 boards, 1x6”, 10-14’, SIS............. 19.1 
No. 2 and better slash grain flooring, 1x4”. 29.23 No. 1 boards, 1x12”, 10-14’, S1S............ 20.67 
No. 2 and better finish, 1x8 and 10”...... 57.18 No. 1 dimension, 2x4”, 10-14’, SISIE...... 18.88 
No. 2 and better ceiling, 5/8x4”........... 27.76 No. 1 dimension, 2x4”, 10’, SISIE.......... 18.83 
No. 2 and better drop siding, 1x6”......... 32.40 No. 1 dimension, 2x12”, 10’, SISIE........ 19.33 
mo, 1 common, SiS, T6810"... 22.26.2000 18.96 Redwood 
No. 1 common, SISIB, 2x4”, 12-14’........ 18.73 Clears, 1x8”, 10-20’, S2S.............ccc0e00e $68.21 
No. 1 common, S4S, 4x4”, 12-16’.......... 22.85 Sap, selects, 1x8”, 10-20’, S2S............. 62.42 
No. 1 common rough, 12x12”, 10-32’........ 23.69 socom ve lh gl ah oor. 55.77 
Northern Hemlock ixtra merchantable, 1x a" -20’, S2S.... 37.69 
No.1 common, 1x8 and 8”, 8-16’, B1S.....888.58 Gonstrnttion’ lee’ Ib ae, ee ye 
No. 2 common, 1x6 and 8”, 8-16", ae 28.88 Shop, common, 8”. 10-207 Ae or te 29°15 
No. 3 ee a were dB Bish n » DLS... 19.00 Timbers, 12x12”, 24-32’, S48 1.1 22c° 120° 49.98 
alifornia e Pine 
Ash 
BOM) AM 2ICIOAT, 4/4 i605 5054 vice ce sen sielswwr $94.39 FAS ........... $111.00 FAS m= 
Oe CORT, OPS ooo 0:56:00 0 5 i694 8's ¥:<0ieeis 0b 910s 68.33 Selects ........ 92.50 Selects .......... 63.33 
Cc select, 4/4 ON Te Se ee ee ee ee re Te 80.61 No. 1 common.. 64.50 No. 1 common... 47.94 
No. 1 shop, 6/4 creer ree eae errr ey 51.21 No. 2 common.. 32.40 No. 2 common... 27.29 
no wo oN * soatehangieeapponaleaaneesi mene: cece No. 3 common.. 19.40 No. 3 common... 20.13 
Nos. 1-& 2 common, 1xi3"20°°00200000021111 9010 pag Hard Maple | Rock Elm 
Se OM, BEER” oon cecndecensevscceey eo Pde ot et a $75.00 
No. 4 common, P< 1 ei NRA OA Oe Re aie? 20.00 il) 82.33 Selects EES Eee ee ee 
DUN BIE sy nss> co centscscnccnss sce 23.33 No. 1 common... 61.00 No. 1 common... 47.50 
’ ’ facto ; d any No. 2 common... 34.69 No. 2 common... 26.33 
alifornia Sugar Pine No. 3 common... 16.79 No. 3 common... 18.29 
PORE ie ORE, 8/4... oe os 606 2is0500 eee $114.40 Unselected Birch Basswood 
No. : ees DIS 45505458 Pe SE eT ee Bene © MAN Co cakaes ISE68 RAS. ...),. 2.2 9.57 
o€ select ... FT aa abebeeoneetaaeenens 93.88 Selects ......... 97.84 Selects ..... suis 64.17 
9 2 ag BM eR Nor ceseesebeveeseee 61.80 No. 1 common., 55.54 No. 1 common... 55.20 
i I Me ok CERN ss FON ToS yece coe suen 41.33 No. 2common.. 33.17 No, 2 common... 31.42 
eT? © oc awtes vas S5loncocseesaasded 26.67 No. 3 common.. 17.31 “No. 3 common... 25.88 





National Analysis 


WASHINGTON, D. C., April 7.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the week ended March 
29, orders and shipments being shown as per- 
centages of production: 


During During 13 

Week Ended Wks. Ended 

March 29 March 29 

No.of Ship- Or-  Ship- Or- 

Associations—— mills ments ders ments ders 
Southern Pine ...... 141 97 94 99 97 
Went COQK 2.20445 128 109 92 100) «97 
Western Pine ...... 37 81 68 119 122 
JO ae a7 636 OT 185 a 
Calif, Redwood ..... 15 94 110 88 92 


No. Carolina Pine.... 42 83 55 100 38696 
No. Hemlock & Hdwdj 15 102 68 83 83 
Northern Pine ...... 9 153 209 134 152 


4044 101 93 101 100 


*Represents 48 percent of cut in region. 
Including hardwoods and softwoods. 
tLast week there were reports from 421 mills. 


The West Coast Review 


SEATTLE, WaAsH., April 5.—For the week 
ended March 29, 128 mills report as follows to 
the West Coast Lumbermen’s Association: 

Fee 


at 
Production ... 97,815,443 10% above normal* 
Shipments ...106,172,572 18% above orders 








DREOES av ioics.s.0%s 89,766,194 8% below production 
Shipments— 
Water delivery: Feet Feet 
PMI sin so ovcle cd neeion'vae 29,575,158 
MONS cas ece Mer ce hivitnen ce 15,393,829 
DOtAl WSter (429) Socvisccsaccccecav 44,968,987 
CAA NGO ORNS 6.5, 5: isso, ccovaore baw eae ie 55,350,000 
Local auto and team deliveries........ 5,853,585 


————$——— ——— 


106,172,572 
New business— 


Water delivery: 





1000) 2 a 28,715,531 

OMG, Gages overaeiare eo saie 8,157,078 
Totalwater (41%). «is ck vec cscs . 36,872,609 
MR, “SOUS CHES 66a. 66.o cians co ose corer 47,040,000 
Local auto and team deliveries........ 5,853,585 
89,766,194 

Unfilled orders— 

WOMROBUG CABRO: 6.666886 pikes eeeesind ove 153,095,014 
AMMEN. 056560 04. ore 4 eial ove 9s Sa Radka ce 139,555,801 
Cars 
Bd oa ass tra ot Wiel hbk clin iba 5,557 


*Normal as reported weekly covering previous 
five years’ operating experience, or such operat- 
ing experience as may be available. 
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National Unsold Stocks. Western Pine Analysis 
WaAsHINGTON, D. C., April 7—The following is a compilation of such reports as have been Pre ss. mys April 5.—The Western — 
., submitted to the National Lumber Manufacturers’ Association: anufacturers’ Association summarizes as fol- 
3 ~ - pees sities ani lows reports for the week ended March 29 from 
as —Jan. 1, 1923——- _ ——_Jan. l, — -——March i, — sety.cev he « 
36,442 No mills) ” Feet No. mills Feet No. mills Feet Cay ore seem —Percentage of— 
000 Setters WAG ciscencssssccccecevce 135 522,808,131 143 589,129,648 149 582,639,001 ‘Pro Ship 
, WORE COGBE 6cc5 cess ceeescnceddeceis 116, 199,375,5 ,345, ose  s€hecdsucs _ i 
17,530 EE OR cadens rdecvacsscceve 51 753,050,000 48 923,563,000 48 797,911,000 | > cauction Cars oFee a duction ments 
6,000 No. Carolina Pine* ................. 14 56,072,833 22 105,282,893 ... ccusscerscs | SEOOMOM- «+ on, SOM come. Se 
51,000 No. Hemlock & Hdwd......../.....; 59 ut tae 7 aan cae = weir Geleret—— - 4 <0,220, S122 «esas 
aoe Michigan Hardwood ................ 36 87,893,0 z ttt . picusies Received ... 875 21,875,000 67.75 83.41 
39,025 mma OR tape Pa el 5s dialed 32 257,243,000 32 436,153,000 tee teen eens On hand ... 4,340 108,500,000 ..... ..... 
1,122 *Of these shipments local sales took 22 cars, 
0°008 B f C Delivered Pri ela oa luded 
0, socal orders are not included as; in case of 
hee ureau O ensus e1iver rices retail sales from mill yards, order is practically 
2000 WasHINGToN, D. C., April 7.—The Department of Commerce has secured thru the bureau of the synonymous with shipment. ; 
2,000 census the following prices per thousand for lumber items and per hundred square feet for _ Bookings for = week by thirty-seven idem- 
8, 653 shingles, as the average paid March 1 by contractors for building materials delivered on the Lee mills were — percent of bookings for 
Peatine job, these being selected from the complete list: pl. scant 
‘ No. 1 Dimension Common Flooring, 1x4” Shingles, Extra 
2,000 SIS1E, 2x4—16" Boards 10 to 16’ Clear, 16”, 5/2 | Oppose Removal of Machinery Duty 
—— Southern Douglas Southern Douglas , . 
pine fir ae pine wis Red , MontTrREAL, QuE., April 7.—With a request 
No. “C,” e.g. No. 2 v.g. cedar Sypress he ‘ i i 
NDE oo wickiccecciue $60.00 sass ate SiS SRO SORE, | eee eee ee oe 
WAR MESUGE acoder cawacuns ce eue Cwm: $56.00 45.00 130.00 casey 6.00 ke sawmill and lumbering machinery and equip- 
Pere Neco sie ei Saa nee saele Kas 55.00 60.00 50.00 were 115.00 6.75 aes ment, a delegation representing manufacturers 
Baltimore KSers th Sasser nen Ba nee 40.00 © e006 42.50 Py occce 11.20 oe of this elass of product from Brantford, Peter- 
amen Shreveport .......-sseseeseeeeees Hp oatas 85.00 ce si 650 ** | boro, Hamilton, Montreal and other points 
2.50 52.00 50.00 eee ree ny oa waited upon the prime minister and Hon. James 
2.25 Cleveland .........0eeeeeseeeeees 58.00 = pig wees oo ves A. Robb, acting minister of finance. It was 
3.00 Newark il0cccoccscccecsicccs SOs aso ($6000 1c: 65m C2 | aplainedd ny LM Waterons, of the Watieess 
5.00 ieee ee eee peat ete or 43.00 43.00 ion Satie 5.50 .. | Engine Works, Brantford, Ont., that the com- 
3-00 BE I, 650.550) ccceccindincts ves 50.00 45.00 78.00 eene 6.75 ons ing of the delegation was due to the fact that 
3.00 GE, ako re ke sesensntsesnrarse pipe on ~— ae he ‘- | the British Columbia Loggers’ Association had 
3°00 Des Moines 2......0002001101 pai00 62106 54.00 10600 95.00.50 .. | submitted a memorial to the Government sat 
CHUNCH BINS 6c... ccuscss ecco 50.00 48.00 48.00 110.00 98.00 6.25 vee ing for a removal of the duty on logging and 
, Brae. PENS ..c6cccc cass eT re ‘anata 47.00 47.00 sseee 85.00 5.25 tae lumberin machi d j t A * 
1.00 SE AMONG oc.6ccnd ics cocces nes 55.00 ae 55.00 105.00 oe vee 7.50 ang wnhey wt ee Te 
30 AC HONRIR Fy ola kv oh ey cain tee diets aun 60.00 55.00 veeee 90.00 5.00 ves port of this appeared in the AMERICAN LuM- 
f9 Los Angeles ......... atse icone sae 37.50 36.00 72.75 ree BERMAN of March 29, page 69.—EbpiTor.] The 
— Settle” LAREN ASO ae aks 34:00 33.00 82 30 eastern manufacturers, thru Mr. Waterous, 
ae... (Oo 24:50 58.00 pointed out that over 90 percent of the machin- 
ery used in logging and lumbering operations 
one a . ‘ » " was now made in Canada. Canadian prices 
the California Redwood Data California Pine Sales were based on the protection given the industry. 
aseh A decrease in duties would result in the dump- 
per- _ San Francisco, Caur., April 5.—The follow- San Francisco, Cauir., April 5.—For the | ing of United States machinery on the Cana- 
ing information is summarized from the Cali- period March 23-31, the California White & dian market, Several members of the delega- 
13 fornia Redwood Association’s report for the g Pia Manatees F decane ail tion were representatives of Canadian branches 
ided week ended March 29: ugar Pine Manufacturers’ Association reports | of American firms, and if the duty was lowered 
= Member mills reported Entire | Sales by grades as follows; these branches would become mere distributing 
- Pe t i tr : - - 
ders No. of of cre festimated) | California White Pine Mixed Pines agencies, The result would be the euianes 
97 ats Sask Gain Meee Feet Coimeneince of Canadian artisans to the United States. 
97 Production ... 15 9,356,000 100 12,200,000 | Nos. 1 & 2 clr..143,000 No. .1........... 14,000 W. Harty, jr., of the Canadian Locomotive © 
122 Shipments ... 15 8,819,000 94 11,500,000 Bone oe tee eeees repped HO. Bre-eceortes 441,080 Co., Montreal, Que., stated that it would be 
sie rders— i iwts—“(‘<“‘“‘“‘“‘“‘<itsts TD BOTCCT we ewes 358, Peer ee rete f . . ‘ . . 
92 Teeuwed 15 10,293,000 110 13,400,000 | No. 3 clear...:. ae. a 4 291,000 | 1mpossible for Canadian locomotive manufac- 
96 On hand .. 14 32,148,000 pee 44,000,000 ges so ap RKO Rig No. 5 —_ eee 139,000 | turers to compete with United States firms if | 
Ss é Os L/RROD, ss 25 ’ No. 1 di ee i y 7 : 
152 Detailed Distribution for Week No. 2 shop...... 955,000 No iden eee ne — — tit seduced me vsiaits 
bebe: Shineents Onders No. 3 shop...... moe Ttahes "000 anadian manufacturers would simply have to 
100 Northern California* ...... 3,413,000 4,337,000 | Dé&btr., short... 51,000 orm stock .... 59,000 | Close up. ite 
= California* ewan 3,214,000 4,042,000 Shop, short Seas eo 3eveled Siding— Speaking on behalf of the City of Brantford, 
' Bastermy 2.2L, 1.488200 2,408%000 | Panel, 9" 2021: 1,000 pener FT 1S pening mires rtm Asst 
ge 692,000 630,000 | Dé&btr., stnd. .. 12,000 «@ save tenes "009 | Uncertainty in the minds of manufacturers was 
— a ee ace D. ............, 392000 | one of the causes of people leaving for the 
, Total «1... sseeeeeeeeees . -8,819,000 10,293,000 | p, stnd. tala |) Sy means Payee 53,000 | United States. Manufacturers of Brantford 
California White Wood Sugar Pine Douglas re ’ were unable to give their employees assurance 
Shi ; Nos. 1 & 2 clr...117,000 vee asti 
eek Tenis’. ig mills | C select ........ 197000 © and better... 64,000 bp sa, sy ao oe —_ 
; to Northern California* ...... 1,078,000 1,386,000 | D select ....... 3,000 Com., 4/4 ...... 29,000 re Se Se ee 
Renitiaite Culterain® 1'167,000 106,000 No. 3 clear..... 188,000 Com., 5/4 & up. 65,000 | had returned only to remove their families. 
SE 5x05 shes vtcannans 13,000 13,000 Inch, shop ..... 25,000 th alata Py Premier King informed the delegates that 
| SI 5 4:05 0665408 en keaes 121,000 1,000 | No. f port Shia paar giieccie taal ; the Government wished to investigate all 
| ee 2,379,000 1,506,000 | No. 3 shop...... 80,000 a aspects of the tariff question before coming: te 
ion Production (15 mills) was 3,208,000 fect: ana | D&btr., short .. 2,000 Miscellaneous ..138,000 | definite conclusions. He thanked the delega- 
‘ orders on, hand at the end of the week (14 mills), a & 2 clr., 6.000 wana 95,000 tion, and promised that its petitions would be 
> 5, i eet. a e eee enee oe 4 SS GALIATL weses 0; 2 > 2 ‘ 
*North and south of line running thru San Luis No. 3 clr., stnd. Rt ++ Box _— cai 
Obispo and Bakersfield. imbibe Te ; . 
+Nevada, Arizona, Oregon and Washington. White Fir Mix. pines, 5/4& Southern Pine Mill Prices 
pod tAll other States and Canada. C&btr 2000 © «6 Sw PPE: hae 305,000 
585 ; No. 3 com. & ; Lath [Special telegram to AMERICAN LUMBERMAN] 
Saw " " | eae 768,000 Pieces WASHINGTON, D. C., April 10.—Following are 
va North Carolina Pine No i Giimens*tanooy Nor b MUX Pine-G40.000 | fo, b. mill prices, April 1 to 5, of a varying 
Norrouk, Va., April 7—The North Carolina | No. 2 dimen..... 56,000 32” mix. pine. .-125,000 | Bumber of southern pine mills, being weighted 
Pine Association makes the following analysis Footage of commons is of 1-inch stock only, | #VCTages of reported actual sales at Intent Gramm 
of figures by forty-five mills for the week ended no other thickness being included. able dates: 
609 March 29: Sap Flooring Common Boards, S$2S 
000 Percentage of. Edge grain— or 6 
585 ‘ Ship- CHEMISTS HAVE ANNOUNCED A NEW LIQUID a B&better ..$84.28 1x 8” No. 1...... $38.75 | 
— roduction—- - Feet Normal* Actual > whi 1Z ‘ 5 at grain— Ee 9? NG. Z.cwsce 25.13 
=n a 10488778 ae io mente ich vaporizes to produce 85 pounds pressure | 1x4” B&better...$43.60 1x 8” No. 3...... 17.15 
Normal 12,918,000 me ite ‘+ | per square inch at 212 degrees Fahrenheit, at | 1x4” No. 2 com.. 20.29 1x12” No. 1...... 45.25 
014 Shipments 9,414,215 72 88 '* | which heat steam from water has no pressure 1x6” No. 2 com.. 23.86 1x12” No. 2...... 26.18 
801 Orders} ...... 6,387,085 49 59 68 | at all. At a temperature of 422 degrees | 1*®” No. 3 com.. 18.00 | ongleaf Timbers, S48, 
ae nine er Ja eet oe the amount of lumber the | Fahrenheit, at which point steam has a pres- Dimension, 2x4”, 16° 20" and Under 
5 e in a no wor ’ le Mee cL MG Dic ccn sevens 3” 
us +As compared with last ons, tan San oo an sure of 800 pounds per square inch, the new No 2 re eee et 79 eee 
at- increase of 14 percent in orders; last week there power medium has a pressure of 1,000 pounds Figures for No. 1 common boards are the aver- 
were reports from forty-five mills. per square inch. age for March 20 to 27. : 
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Klamath Falls Makes Big Strides in 


KLAMATH FAs, Ore., April 5.—From its 
vantage point on Upper Klamath Lake the 
great White Pelican depicted on the water- 
tank of the Pelican Bay Lumber Co. surveys a 
field that during the last few years has doubled 
its production of California white pine. In 
1923 Klamath Falls district cut 355,000,000 
feet; and while production this year may be 
somewhat reduced, it will reach a point pro- 
viding a payroll of $10,000 to $15,000 for every 
working day in 1924. This is double the total 
for any year up to 1918; and when one con- 
siders that it reflects the industrial activity 
of a center of about 6,000 population the show- 
ing is truly remarkable. 

Foremost among the lumber enterprises of 
the district is the model plant of the Pelican 
Bay Lumber Co. The mill operates two 9-foot 
bands and horizontal resaw, and produces 160,- 
000 feet in eight hours. This figure represents 
a yearly cut of about 60,000,000 feet. In 1923 
the output was 62,000,000 feet. The sawmill 
started April 1, with a total of 700 employees, 
representing a payroll of between $135,000 and 
$140,000 a month. The box factory, which 
employs seventy men, cut 22,000,000 feet last 
year. The president and general manager is 
H. D. Mortenson; secretary, H. W. Bridgeford; 
sales manager, P. A. Albertson. Plant Super- 
intendent E. H. Pike is justifiably proud of 
recent improvements in the plant as a whole, 
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VIEW OF EXTENSIVE OPERATIONS OF THE 


observing that the box factory is modern in all 
respects and is newest in this locality, while 
the mill, which with other units is electrically 
driven, ‘‘is the snappiest in the district.’’ J.C. 
Johnston, superintendent of logging, is con- 
ducting operations about sixty miles away from 
the mill, employing all-rail shipment, of which 
distance there is about twenty-five miles of 
main line railroad belonging to the Pelican 
Bay company, and the remainder of the haul 
is over the Southern Pacific railway from Kirk. 
A part of the logs comes from company hold- 
ings, while another part is from Indian re- 
serves and still another from the national 
forests. 
Logging Season Under Way 


There is an early start in logging this sea- 
son, with some camps of the district already 


operating, and others ready to go a month: 


earlier than usual; but that fact, it is thought, 
will not have any bearing on total production, 


| since an early start will probably mean an early 


finish, with the output about normal. 

On the other hand, there is likely to be a 
curtailment in the lumber cut, because the mills 
are starting a month later than usual. Since 
about 60 percent of the lumber goes into boxes 
for fruit, and since California is the market, 
millmen here are watching the situation in that 
State with interest and concern. They realize 
that California is passing thru the driest sea- 


son in forty-six years, and that the fruit crop 


’ trimmer. 


is likely to be smaller than early estimates. 
Thus it happens that the lumbermen of the 
Klamath Falls district, while ‘‘sitting pretty’’ 
just now, do not propose to make the mistake 
of overproduction. Some of them will run up to 
September, when they will be able to know defi- 
nitely about the production of grapes and other 
fruits; and it is entirely possible that Septem- 
ber will form the turning point in the box shook 
situation. Lumber stocks are normal, but the 
lumber is not as dry as it was a year ago, and 
the present supply is not available for immedi- 
ate shipment. There is no surplus of shop. 

The Klamath Falls Lumber & Box Co., G. A. 
Krause, manager, opened the season March 3 
by starting with a day shift, and a week later 
put on a night shift. The headrig is a single 
band, with an average cut of 67,000 feet in 
eight hours during 1923, when the output of 
lumber was 27,000,000 feet. Mr. Krause esti- 
mates that the cut for 1924 will be 22,000,000 
feet. The company annually ships 250 to 300 
cars of the upper grades of lumber No. 2 shop 
and better, and about 1,000 cars of shook. 


Takes Encouraging View of Market 


The plant of the Wheeler-Olmstead Co. 
started March 3, after a shutdown of three 
months, and is now running one 8-hour shift, 
with a daily output of 60,000 feet. The plant 
is electrically driven. J. M. Bedford, the new 





manager, who has been in charge since Feb. 1, 
was formerly owner of the Sprague River Lum- 
ber Co. The site of the mill comprises a 60- 
acre tract, near the plant of the Pelican Bay 
Lumber Co., affording ample yard space and 
room for dry kilns and planing mill, which are 
projected. Mr. Bedford takes an encouraging 
view of the market. Stocks on hand include only 
2,500,000 feet, half of which is shop and half 
box; and the box has all been sold. The out- 
put of the plant is being handled by the Fred 
W. Roblin Lumber Co., of Portland, Ore. 

Extensive improvements during the shutdown 
were made at the plant of the Big Lakes Lum- 
ber Co., A. J. Voye, manager. A 12-inch shot- 
gun feed was installed, also a 10-saw Diamond 
A new feature is a complete lath 
department. A 24-foot burner is under con- 
struction. The mill started March 3, with one 
shift. The headrig is a single band mill, with 
an annual output of 25,000,000 feet of lumber, 
and an equal volume in the box factory. 

The Ewauna Box Co., C. H. Daggett, vice 
president and manager, and J. F. Daggett in 
charge of the office, started with a day shift 
March 10. The rig comprises a band and re- 


saw, with a total output in 1923 of 32,000,000 
feet of lumber and 32,000,000 feet of box. In 
discussing market conditions, Manager Daggett 
says: ‘We hope to have a fair run of business 
at least until October.’’ 

The cut of the Ewauna Box Co. is approxi- 





PELICAN BAY LUMBER CO., KLAMATH FALLS, ORE. 


Lumber Industry 


mately 10 percent of the output of the entire 
Klamath Falls district. There is an output of 
approximately 180,000,000 feet a year from the 
following operations: 

Algona Lumber Co., band and gang—E. J. 
Grant, general manager; Matt Egan, superin- 
tendent and plant manager. 

Modoc Lumber Co., Aspgrove, circular head 
saw and gang—J. O. Goldthwaite, manager. 

Lamm Lumber Co., single-cut band—W. E. 
Lamm, president. 

Shaw-Bertram Lumber Co.—J. R. Shaw, gen- 
eral manager. 

Chiloquin Lumber Co., circular head rig—E. 
A. Blocklinger, president and manager. 

Sprague River Lumber Co.—William Bray, 
owner. 

Ackley Bros., 8-foot band mill—H. M. Ack- 
ley, general manager. 

McCollum Lumber Co., cireular rig—Located 
on Klamath River, eighteen miles from Klamath 
Falls; George McCollum, president and man- 
ager. 


Much Timber Tributary to Klamath Falls 


The stand of timber tributary to Klamath 
Falls, aggregates billions of feet, insuring ac- 
tivity in the lumber industry, with a constantly 
increasing payroll for this district, for a long 








x 


time to come. Local papers carry advertise- 
ments signed by the commissioner of public 
lands offering for sale to the highest bidder 
three large tracts in the Klamath Indian reser- 
vation. In the Squaw Flat unit, there is ap- 
proximately 18,360 acres of unallotted lands, 
with an estimated stand of 250,000,000 feet of 
pine, principally western pine, and 17,000,000 
feet of other timber; and also within the limits 
of the unit there is an additional area of 400 
acres with 61,600,000 feet, mostly western pine 
—hbids to be received up to May 15. In the 
Long Prairie unit is a tract of 41,500 acres of 
unallotted lands with 385,000,000 feet of pine, 
principally western pine, and 2,800 acres of 
allotted land, with 10,000,000 feet of pine, open 
for bids until June 5. In the Trout Creek unit 
is an area of 15,300 acres of unallotted lands, 
with 95,000,000 feet, and 4,800 acres of allotted 
lands with 16,000,000 feet, principally western 
pine, open for bids until May 15. Under pres- 
ent methods of manufacture, the average pine 
log runs about 30 ‘percent No. 2 shop and 
better, with the remainder chiefly box lumber, 
unless there is careful grading with respect to 
No. 3 shop and common boards. <A log may be 
made to yield 2%4 to 4 percent of No. 1 and 
No. 2 clear. 


Railroad Facilities to Be Increased 
The supply of timber, along with potential 
business development, is placing Klamath Falls 
to the front as a railroad probability of the 
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immediate future. At present the only rail con- 
nection is a branch line of the Southern Pacific 
from Weed, Calif. The Natron cut-off, which is 
now under construction, has been officially pro- 
claimed as the Klamath Falls route. It will 
connect this city with Eugene, or more prop- 
erly with Oakridge, Lane County, reducing the 
grades and materially shortening the distance 
on the Southern Pacific from Portland to San 
Francisco. It is expected that this road will 
be finished in 1926. It will give Klamath 
Falls the benefits due to location on a main 
line, instead of a branch, and will bring in 
some timber that at present is not easily avail- 
able to transportation. An extension of the 
so called Hill road running from The Dalles 
south to Bend would give Klamath Falls an- 
other outlet. 

The keenest interest, locally, is in the Oregon, 
California & Eastern railway, commonly known 
as the Strahorn road, which now runs from 
Klamath Falls eastward about forty miles to 
Sprague River. This part of the line is al- 
ready in operation. The announced intention is 
to complete a part of the line to Bend, a dis- 
tance of 156 miles. The road would go thru a 
fine stand of old growth pine, averaging 15,000 
feet to the acre—the aggregate being esti- 
mated at about 30,000,000,000 feet, including 
timber privately owned, tribal timber and the 
holdings within the Federal reserves. Klamath 
Falls lumbermen are watching the progress of 
an extension eastward, knowing that such a line 
would give the community the benefit of a di- 
rect connection on a transcontinental route, 
with practical certainty of more favorable 
freight rates for forest products. 

Klamath Falls is recording a healthy and 
substantial growth. There is a considerable 
volume of construction, including residences; 
and with lumber as the basic industry, backed 
by immense reaches of pine, there is ample justi- 
fication for the hopes and expectations of the 
cheerful optimists who make up the population 
of the city. 
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Installs Generator in Power House 


ToLepo, Ore., April 5.—The Pacific Spruce 
Corporation of this city has just installed a 
new Allis-Chalmers 3,200-kilowatt generator in 
its big power house here. The Pacific Spruce 
Corporation has been operating its large saw- 
mill plant here on a two shift basis, cutting 
about 10,000,000 feet of lumber a month, and 
at the same time lighting the towns of Toledo 
and Newport by carrying a heavy overload on 
its generator. With the new 3,200-kilowatt in- 
stallation this company will be able to take care 
of all demands made upon it for power for 
long time to come. 

The company has under construction a large 
lumber storage plant with a 100-foot span trav- 
ling crane for supplementary storage space 
for either rough green or dry lumber. Work 
thas also started on a large steel tower and a 
100,000-gallon capacity water tank for addi- 
tional fire protection. 

The sawmill is operating only one shift at 
tthe present time, cutting almost 100 per cent 
‘spruce, for which there is an excellent demand, 
notwithstanding that the fir market has shown 
«onsiderable weakness during recent weeks. 


Shingle Standards Discussed 


‘SEATTLE, Wasu., April 5.—Shingle whole- 
salers and manufacturers of the Seattle dis- 
trict at their luncheon meeting this week dis- 
cussed at length the proposal of the Central 
Committee on Lumber Standards to limit shingle 
underweights to 10 percent of the standard 
weights. It was decided to refer the question 
to the shingle branch of the West Coast Lum- 
bermen’s Association, with a request that the 
branch circularize its membership, asking the 
opinion of manufacturers. Arthur Bevan, as- 
sistant manager of the branch, promised a re- 
port at the next meeting. 

The new department of grades of the West 
Coast Lumbermen’s Association held its first 
regular meeting in Seattle on April 1 and 
discussed proposed revision of grading and 
inspection ‘rules. Other meetings will be held 


tfrom time ‘to time -as field work progresses. 


Holdings of Billion Feet Consolidated 


Vicroria, B. C., April 5.—Consolidating the 
holdings of about one hundred private owners, 
a syndicate of British Columbia capitalists has 
taken over approximately 1,000,000,000 feet of 
standing timber in the Bella Coola district. 
The deal was engineered by Cosgrove Bros., of 
Vancouver. The new company consists of 
President E. C. Mayers, Managing Director J. C. 
Clausen, and Directors A. E. Todd, H. A. Ross, 
H. J. Davis, Hugh Ferguson and E. C. Cos- 
grove. 

The company has taken over the Bella Coola 
Logging Co. and will spend about $250,000 this 
spring in improving plant and equipment 
preparatory to begining operations this sum- 
mer on a big scale. The timber holdings ex- 
tend from the coast for thirty miles inland. 
The tract is said to be one of the choicest stands 
of fir and spruce in the Coast district. The 
company has paid the owners $50,000 for the 
timber rights, in addition to which they are 
to receive $1 a thousand stumpage. The logs 
will be shipped to mills in the United States. 


Opposes Provision in Revenue Act 


SEATTLE, WasH., April 5.—Expressing the 
views of the membership of that organization, 
Robert B. Allen, secretary-manager of the West 
Coast Lumbermen’s Association, this week sent 
telegrams to the Washington and Oregon sen- 
ators and congressmen urging them to Oppose 
subdivision C of section 201 of the internal 





Home makes the man. 





revenue act now before the Senate finance com- 
mittee dealing with corporation profits inuring 
prior to March 1, 1913. The telegram says in 
part: 

The extent to which this country has been built 
up during the last fifty years is due very largely 
to the fact that a large proportion of those owning 
property have put their earning back into their 
property in the shape of improvements and de- 
velopments, thereby increasing the number of work- 
ers employed and the amount of wages paid. 
Some, unwilling to forego immediate dividends, so 
far as they received their distributions prior to 
March 1, 1913, have not only had their capital 
but also their earnings, accumulations and in- 
creases in value tax free. 

Those who have put their earnings back where 
they would best serve the communities in which 
they live or have their investments would, under 
subdivision C of section 201 of the pending reve- 
nue act, be penalized because of their public serv- 
ice. In other words, the taxpayer who has been 
interested in the upbuilding of his community 
would under the proposed change in the law be 
compelled to pay a tax on constructive service. 

This is why several hundred sawmill operators 
in Oregon and Washington feel that subdivision B 
of section 201 of the revenue act of 1921 should be 
ec i and subdivision C of the proposed law 
rejected. 


Becomes Affiliated with Shook Firm 


SEATTLE, WasuH., April 5—W. C. Strong, 
prominently identified with the box industry 
in the Pacific Northwest for the last ten years, 
has become affiliated with the Lewis-Bean Co. 
(Ine.), of this city which specializes in box 
shook. The concern was recently incorporated 
for $50,000.00, and is now handling the sales of 
a group of box manufacturers. 

Mr. Strong is making a thoro survey of mar- 
ket conditions thruout the United States, ex- 
pecting to reach Chicago in time for the con- 
vention of the National Association of Box 
Manufacturers, April 9 to 11. 

Under the new incorporation of Lewis-Bean 
Co., L. O. Taylor, formerly sales manager of 
Shevelin-Hixon Co., of Bend, Ore., became one 
of the directors, and took up his new duties with 
the company on April 1. Mr. Taylor is well 
and favorably known in the box consuming 
territories, having succéssfully handled the sales 
for the last five years of one of the largest 
shook manufacturers of the Northwest. Mr. 
Taylor has a host of friends among the manu- 
facturers, as well as among the trade with 
which he has dealt. Mr. Taylor’s success in 
the shook business is attributable to the same 
spirit of codperation and friendliness displayed 


by him to all with whom he comes in contaet. 
On the eve of his departure from Bend, Ore., he 
was tendered a farewell banquet by the com- 
pany, and following that was presented with 
a beautiful watch as a token of the pleasant 
relationship that prevailed. Mrs. Taylor was 
remembered with a gold mesh bag. On the 
following day Mr. Taylor was given a fine trav- 
eling bag and brief case by the employees of 
the box department, with which Mr. Taylor has 
been so long associated. 


Make Fire Protection Plans 


PORTLAND, OrE., April 5.—Forest fire protec- 
tion plans for the coming season have been 
completed by the affiliated six organizations 
that constitute the Forest Fire Patrol Associa- 
tions, of which C. C. Scott is secretary-treas- 
urer, and which has its offices in the Spalding 
Building, this city. The six component parts 
are the fire patrol associations of Clatsop, Co- 
lumbia, Clackamas-Marion, Tillamook, Linn and 
Western Lane counties. Each has outlined its 
own program but all will work in conjunction 
with each other and in cooperation with the 
federal government and the state. The patrol 
of the affiliated associations now cover a gross 
area in northwestern Oregon of 3,500,000 acres, 
2,250,000 of which are contributing to the 
patrol. Much of the remaining land is logged- 
over or waste land. Thru contract with the 
State forester the association is also doing the 
patrol work for the State under the laws gov- 
erning precaution against the forest fire haz- 
ards. Mr. Scott said today that during the 
season the associations will employ 110 men 
in the field organization which included patrol- 
men, lookout men and smoke chasers. In addi- 
tion to the patrol work the associations has 
about 1,000 miles of trail to keep open and 500 
miles of forest telephone lines to keep in shape. 


Plan Old Time Shingling Bee 


WeELcHPooL, N, B., April 7.—The biggest 
boom good, honest wood shingles have enjoyed 
in these parts in years is planned for a day 
soon to be announced, when Campobello Island’s 
new Community Hall is to receive its shingle 
roof. This is no ordinary event for the hardy 
islanders, for it is confidently predicted that 
it will be several generations before the sturdy, 
wood-framed structure will need another shingle 
roof. So there is to be one of those regular, 
old-fashioned ‘‘shingling beees,’’ such as 
‘*down east’’ folks’ great-grandfathers some- 
times tell about. 

The ‘‘shingling bee’’ will bring together 
Canadian fishermen and farmers and their wives 
from all parts of 11-mile-long island of Campo- 
bello, just across the international boundary 
from Eastport, Me. When the date for the 
shingling of the sides and the roof of the big 
hall is announced, the Canadian women living 
on the island will spend hours in their kitchens 
preparing for the great event. They have 
agreed to serve free dinner and supper inside 
the hall to all the islanders who give their 
services for the day. And a ‘‘down east’’ 
housewife’s cookery is something about which 
poems of praise might be written. After the 
volunteers have completed the big shingling job, 
and feasted to their hearts’ content, the even- 
ing will be devoted to a reception, social and 
dancing. 

Unfavorable weather has caused several 
months of delay in getting the new Commu- 
nity Hall ready for shingling. It stands in the 
village of Welchpool. The sides have been 
boarded in. Carpenters are now busy on the 
inside, where-a hardwood floor is being laid. 
The building is 66 feet long, 40 feet wide and 
the inside height is 15 feet. 

Several lumbermen around these parts have 
been much interested in the scheme for a 
‘“shingling bee,’’ and even if they can’t ar- 
range to spend the day and help apply the fra- 
grant cedar shingles they intend to be here in 
the evening to admire the job and participate in 
the general good time. ‘‘That’s a good way to 
sell shingles,’’ one dealer suggests; ‘‘look up a 
building that. needs shingling, and help the own- 
er get up a ‘‘shingling bee.’’ 





LIED ETC I LT 





sere Puasa Sachse cuenie 


ee TT Oe ee 


ad 
ee 


A ill AES fe atts EA 





54 AMERICAN LUMBERMAN 








ApRIL 12, 1924 





{Special telegram to 
AMERICAN LUMBERMAN] 

Eu Paso, Tex., April 
8.—The thirty-eighth 
annual convention of 
the Lumbermen’s Asso- 
ciation of Texas opened 





THOMAS C. SPENCER, 
Houston, Tex. ; 
Elected President 





this afternoon in Paso 
del Norte Hotel, with a 
good crowd in attend- 
ance. Visitors have 
been attracted both by 
the vigorous program of business and by the 
ample and unusual entertainments prepared 
by the local lumbermen. The association in- 
creased its dues last year, in order to expand 
its services, especially by the addition of a 
paid traffic manager. It has also expanded in 
numerous other ways, such as an insurance fea- 
ture, and visitors exhibited a lively interest in 
the reports of these new activities, and plans 
for even greater usefulness in future. 

H. W. Gibson, of the local army Y. M. C. A., 
led the visitors in a sing song, after which 
President A. B. Mayhew, of Uvalde, introduced 
Rev. W. B. Hogg, who pronounced the invoca- 
tion. Mayor R. M. Dudley, of El Paso, wel- 
comed the lumbermen and paid special tribute 
to their old friend, E. H. Lingo, now of San 
Diego, Calif. He called attention to the fact 
that El Paso has fewer wooden houses than 
any other city of 100,000 in the United States, 
and yet it maintains many and strong lumber 
yards. He referred to the great trade terri- 
tory, and stated that the city’s nearest serious 
competitor is 600 miles away. 

Thomas ©. Spencer, of Houston, responded 
for the lumbermen in a graceful speech. Presi- 
dent Mayhew then introduced 8. F. Carter, of 
Houston, a retired lumberman and friend of 
the association, who, altho a banker for seven- 
teen years, still keeps membership in the asso- 
ciation. Following Mr. Carter’s speech, an- 
nouncement was made of a concatenation to 
be held this evening. The Lions, Kiwanis, and 
Rotary clubs then invited the visiting members 
to their respective luncheons. 





President Extols Home Builders 


In beginning his report of the year’s work, 
President Mayhew called his fellow members 
‘*home builders,’’ declaring that if they had 
assisted in making it easy for a customer to 
acquire a home they had done their full duty 
and were deserving of the association’s fullest 
approbation. ‘‘Study these words ‘home build- 
ers,’’’ said President Mayhew, ‘‘until you 
come to realize the responsibility you are under 
to mankind. Con them over, and illustrate their 
meaning in action, until you know the happi- 
ness of useful service, and you will make a liv- 
ing in a joyful way; you will make a, life for 
your children to revere, and ‘your generation 
will rise up and ¢all you blessed.’ ’’ 

Mr. Mayhew told of the study that had 
been made of trade associations during the 
last year and the anxiety expressed for their 
future. If all the lumber dealers of Texas, 
he said, would give their full codperation to the 
association it would exercise a most helpful 
influence on the industry and the benefits to 
the members would increase many fold. He 
told of the association’s activities in helping 
to defeat a resolution in the Texas legislature 
which would have imposed a 2 percent tax on 
lumber, citing this as an instance of what co- 
operation will do. 

He then told of the progress of the stand- 
ardization movement in the lumber industry, 
of the various meetings that had been held 
and what had come out of them. He told also 
of the installation of the traffic department 
under the direction of R. G. Hyett and of the 


immense benefit it had been to members who 
had made use of its services. He also told of 
the practical value of the Lumbermen’s Recipro- 
cal Association, declaring that thruout its ex- 
istence the association members and the Recipro- 
cal association subscribers have been almost 
identical. He pointed out, however, that to 
keep this organization on a successful basis 
eternal vigilance is necessary to keep the insur- 
ance business from being diminished. 

In conclusion President Mayhew declared that 
the business outlook justifies a feeling of con- 
fidence; that there will be a period of healthy 
development during the next few years is in 
the minds of all who have to do with nation- 
wide affairs. ‘‘Our industry,’’ he declared, 
‘fig essential to the welfare of our country. 
Furnishing homes to the rapidly increasing 
population of Texas calls for our best efforts. 
To make our members realize their duty and 
responsibility to the public calls’ for our clear- 
est thinking. When our members come to un- 
derstand fully that their individual happiness 
and prosperity follow a faithful performance of 





HAT shall we say about the home? 

At the very mention of this 

sacred word a flood of cherished 
memories fill the mind, memories of 
father, mother and other loved ones, boy- 
hood friends and associations, calling forth 
those better emotions which uplift and 
elevate us. It is there where she, who gave 
us birth, nurtured and reared us, pre- 
sides, and time has placed a merited halo 
upon her head. It is there where we, of 
maturer years, love to make our pilgrim- 
ages to pay our homage to our mothers. 
As we think of the wonderful lessons we 
learned at our mother’s knee, of her love 
so unselfish and self-sacrificing, can we 
help but revere the place where she 
lives—our home? In poetry and in prose, 
in song and in oratory, it has justly been 
extolled. It is the very foundation of our 
national greatness. The nation that does 
not promote, preserve and protect the 
home is doomed. No other element in 
our national life gives the thoughtful 
person so much concern as the decadence 
of the American home. Anything that 
menaces or undermines our home life is 
striking at the very roots of our national 
existence. 

When a lumberman sells a home to a 
family he is conferring upon them, upon 
the community and upon the nation an 
everlasting benefit. Can we say the same 
thing of the salesman who sells the family 
a car, taking money that should have 
gone for a home?—From address by 
Robert Lander. 











their task, then their days will be joyous indeed. 
Let us all work together on our problems.’’ 

Treasurer Thomas W. Blake had distributed 
printed copies of his report, but called atten- 
tion to the strong financial standing as indi- 
cated in the report. 


Appreciation for Oldest Living Member 


Following the treasurer’s report, J. M. Rock- 
well read a resolution of appreciation of E. 
H. Lingo, who is the oldest living member of 
the association and one of its founders. The 
convention gave a great ovation to this grand 
old man who has been the guide, philosopher, 
and friend of the Texas association from its 
beginning. In response, Mr. Lingo recalled 


the first meeting thirty-eight years ago, and 
spoke of having served both as secretary and 
He expressed immense pride in the 


president. 


Texas Association Enters Upon Its 39th 


association, and said he was especially gratified 
at the organization and success of the insur- 
ance underwriters. He paid high tribute to 
Secretary Dionne, and stated that from his 
wide knowledge of associations in the United 
States and Canada, he felt that no other organi- 
zation had his equal. He stated that he was 
glad to see so many present, for he had had 
something to do with selecting El Paso as the 
meeting place and felt that all the visitors 
would be highly repaid for the long journey, 
both by the value of the meeting and by the 
unique entertainment the city is able to offer. 


Annual Report of Secretary 


In submitting his annual report, Secretary 
J.C. Dionne said in part: 

The two outstanding matters of import that 
came under the last year’s business were the in- 
creasing of the annual dues from $5 to $10 and 
the installation of our own salaried traffic de- 
partment. Both were deemed essential to the 
progress and welfare of this organization, and the 
wisdom of the changes in both cases is already 
fully demonstrated. The executive committee is 
doing excellent work. 

I am pleased to report that the traffic depart- 
ment has functioned splendidly since its incep- 
tion on Nov. 1, 1923, and has already done work 
that has paid for itself many times over, both 
directly and indirectly. I believe that this traffic 
department will put into the pockets of the lumber 
dealers of Texas every year several times the entire 
cost of maintaining and operating this association. 
Send in all your freight bills. Small tho the re- 
funds may be, yet I feel safe in saying that any 
member can get his dues back in refunds every 
year. 

The association is today bigger, stronger, better 
financed, more active and more useful than it has 
ever been in its thirty-eight years of service. 


Reads Report of Traffic Manager 


President Mayhew then read the report of 
Traffic Manager R. G. Hyett, who is in Port- 
land, Ore., on traffic matters, which showed that 
since the installation of the department Nov. 
1, last, claims have been filed for nearly 200 
members and of these about half have been 
paid. The report stated that a rehearing had 
been secured in the Pacific Coast Lumber Case, 
and that the association was represented in 
this case. The department has been instru- 
mental also in securing a decrease in rates in 
southeast Texas. A reduction is also being 
sought in freight rates between points in Texas. 
The rate and classification bulletin issued by 
the department is being used and it is planned 
to issue in the near future a rate and classi- 
fication book. The aid of the members is 
sought in sending their freight bills for check- 
ing as these will. be of material assistance in 
preparing this book. 

J. Walker Morrow, an attorney of El Paso, 
was introduced to make a patriotic address. 
He delighted the audience with a series of clever 
stories, and concluded by saying he had de- 
cided not to make a patriotic address, as lum- 
bermen needed such an address no more than 
did oil men. 


Discusses Problem of Vanishing Forests 


Lynch Davidson, of Houston, one of the 
State’s well known lumbermen and at present 
a candidate for nomination as governor, de- 
livered an address on the subject of Texas. 
After referring briefly to the greatness of the 
State, both in size and wealth, he discussed the 
problem of vanishing forests arising from the 
mowing down of the State’s big timber. Un- 
less the problem is solved, the great lumber 
manufacturing industry will vanish from Texas. 
It is to the selfish interest of lumbermen and 
their interest as citizens of the State to de- 
vise sound methods of reforestation and to 
control cutting. Lumber prices will continue 
to mount until a satisfactory way is found 
for growing forests. Without committing him- 
self to a definite program, Mr. Davidson sug- 
gested the possibility of deferred State taxes 
on cut-over land dedicated to, reforestation. — 

It would not be fair, he stated, to remit 
county taxes, for this would dislocate county 
finance, and the State should come in for suit- 
able revenue at the time timber is cut. Mr, 
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ear With Plans for Greater Usefulness 


Davidson objected to the plan for the State to 
puy cut-over lands, because he objects to the 
State going into business. He thinks that 
while fire prevention is necessary, much of the 
money of the State as spent at present for 
fire prevention is largely wasted. He asked the 
convention to realize the seriousness of the 
problem and to think of it as larger than poli- 
tics or class interest. 

J. M. Rockwell announced the death of 
Charles A. Newning, of Houston, that occurred 
last Saturday. Mr. Newning was the publisher 
of Southwest, a lumber journal. Mr. Rockwell 
moved that a resolution of condolence be sent 
to his family. The motion was carried by a 
rising vote. 

Committees Appointed 

The following committees were appointed: 

Nominations—J. M. Rockwell, Houston; H. W. 
Galbraith, Amarillo; Robert Lander, El Paso. 

Resolutions—U. N. Olver, Amarillo; Perey Turt- 
ner, Elgin; G. BE. Melliff, San Antonio. 

Following the concatenation, there will be a 
ball this evening at the Paso del Norte Hotel. 


WEDNESDAY MORNING 
[Special telegram to AMERICAN LUMBERMAN ] 

En Paso, Tex., April 9.—At the opening of 
the morning session, J. M. Rockwell made the 
report of the insurance underwriters, and stated 
that concern had over $12,000,000 insurance in 
force, and that the surplus helped to meet losses 
and earned a thousand dollars more in interest 
during the year than the amount of losses paid. 
He stated very ernestly that he felt sorry for 
lumbermen who were not taking advantage of 
this low cost of insuring their stocks. 

Rev. W. B. Hogg, of El Paso, who is a famous 
story teller and who served overseas as chap- 
lain during the war, told a number of amusing 
stories, and ended with a story of the high devo- 
tion of a sergeant who went over the top and 
reached his objective at the cost of his life. 

One feature of the morning session was a 
question box, conducted by R. A. Whitlock, of 
El Paso. This feature brought out a full and 
snappy discussion. The first question was 
methods of securing the codperation of con- 
tractors. President Mayhew suggested that the 
right way was for retailers to make the first 
move and codperate with the contractor, and 
show him that the retailer has more to give him 
than he has to give the dealer. Another sug- 
gestion along the same line was to place con- 
fidence in him and treat him as a partner and 
not as a competitor; take him to a country club 
and on fishing trips, and treat him as a friend. 
The question of contractor discounts brought 
out a number of different practices. 

In regard to the amount of extra investment 
received in yards carrying both fir and southern 
pine, U. N. Olver stated that in two of his yards 
both kinds were carried without any extra in- 
vestments, but he did not duplicate the same 
items. Customers who had lived in southern 
pine territory wanted southern pine piece stuff, 
but difference in price due to freight differen- 
tial soon convinced them of the wisdom of using 
what the yard could provide. There followed 
sume technical discussion of the law in regard 
to material and labor liens. 

The next question was in regard to the amount 
and kind of legal codperation possible among 
competing dealers. President Mayhew suggested 
that Hoo-Hoo clubs have frequent meetings and 
thru profitable discussions made improvements 
m merchandising possible. H. W. Galbraith, 
of Amarillo, suggested that one form of valu- 
able codperation is in arrangements for avoid- 
ing the carrying of heavy duplicate stocks of 
slow movers and in exchanging credit infor- 
mation. U. N. Olver, of Amarillo, described 
the activities of the Hoo-Hoo club in his city. 
The club includes all Hoo-Hoo members, such 
48 owners and managers and resident traveling 
Salesmen. At regular meetings, other employees 
are invited to attend and share in the discus- 
Sions of local problems and better merchandising 
methods. Jack Ray, of Waco, the veteran ser- 


geant-at-arms, also spoke a good word for Hoo- 
Hoo clubs. On the question of how to get along 
with a competitor who lies to you, Mr. Galbraith 
stated that some men are unable to tell the truth. 
It is an affliction, and it is best to recognize it 
as such and not to get sore at them. J. M. 
Rockwell asked Mr. Galbraith if he had ever 
tried telling the truth to these brethren. 


Possibilities for Creating Business 


The next question was in regard to the possi- 
bility of creating business, and several speakers 
suggested it is impossible to catch fish if there 
are no fish. J. L. Gregg, of Kingsville, stated 
it is possible to feed minnows until they grow 
into fish. The right way is to interest young 
people in saving, and encourage them thru build- 
ing and loan associations to buy lots. In such 
ways it is possible in any community to create 
business in a few years. W. W. Wood, of Bir- 
mingham, referred to the business created in the 
last few years by the automobile trade. 

G. E. Melliff, of San Antonio, in answer to 
direct questions, stated it is not possible to 
build up the lumber business by trying to tear 
down the auto business. Motors make possible 
expansion of cities into new areas not served 
by other transportation. He described the local 
association in San Antonio and the big cam- 
paign of community advertising it is conducting 
to last over a year. He commended the build- 
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ing and loan idea and the ‘wisdom of getting 
people started saving for homes. There ought to 
be some financing machinery in every commu- 
nity, and this is the business of lumbermen. 
They ought to advertise new ideas in home de- 
sign and equipment. In answer to a question 
of Percy Turner, of Elgin, Mr. Melliff said he 
used only newspaper advertising, and he then 
described his method of coupons and sorting of 
prospects and the process of completing the deal 
by furnishing plans and securing a contractor 
and virtually selling the completed home. He 
takes pains not to oversell the prospect, and to 
keep within what he can afford. He offers 
practical and exact service all along the way. 
In answer to a question as to how he dealt in 
case a competitor was figuring on the same bill, 
he said he largely ignored the competitor and 
worked as tho there were no competition. Most 
of the dealers, he said, had the competitor too 
much in mind. 

Secretary Dionne stated he had yet to meet a 
lumber merchant who made an honest effort to 
create business who failed to do it. He described 
the progress of successful merchandising in 
Texas. Much money is wasted in advertising. 
Most people, in thinking of advertising, think 


of spending money for 
certain displays. <A 
man should begin with 
the basic idea that he is 
an expert in his busi- 
ness and knows things 
about it that his cus- 
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tomers should know and 
then make all his service 
a means of imparting 
this information. He 
should start with the 
proposition that the dealer owes a duty of serv- 
ice and enlightenment to his community, and 
base his advertising on that foundation. 


The Auto or the Home 


In his address on ‘‘The Auto or the Home,’’ 
Robert Lander, of El Paso, urged the lumber- 
men to make a gigantic, persistent campaign 
among the people to build or buy homes in 
preference to automobiles. Practically in full, 
he said: 

Abe Martin in one of his characteristic witti- 
cims said that “Lem Jones bought a new set of 
tires fer his automobile and paid a dollar on his 
furniture.” This bit of humor so true to life, to 
the thoughtful man has expressed an alarming con- 





dition, very generally prevalent in our country 
today. 

I do not condemn the automobile as such. It is 
one of the wonders of modern civilization. It is a 


marvel of efficiency. It has done much to eliminate 
time and distance. It has become a business neces- 
sity. No one now would think of going back to 
the horse. The fact is that already the automobile 
is too slow for some people and they are turning 
to the airplane. Possibly the airplane will be too 
slow for the next generation and a way will be 
found to transport them by radio. 

The automobile has been a dominant factor in 
opening up many additions and suburban districts. 
Waste places have been madé to blossom like the 
rose, being easily and quickly accessible by motor 
cars. It has been a boon to the business man, the 
farmer, the realtor, the salesman and the suburban- 
ite. It has given pleasure to millions. Is there a 
person so devoid of life that he would not get a 
thrill from “stepping on the gas” in a fine, high- 
powered, beautiful motor car on a fine road? There 
are now about fifteen million automobiles and 
trucks in the United States. 


Logical Questions Asked 


But what is all this costing us? Whom does it 
affect? And where will it end? ‘These are logical 
questions which any business man might ask. 

Isaac Marcosson is responsible for the statement 
that in 1923 we spent $1,250,000,000 for gasoline 
alone, which he says was only one-tenth of our 
entire automobile expenditure, making the total 
bill $12,500,000,000. 

This enormous amount of money is more than 
the combined value of all the agricultural and live- 
stock products of all the farms in the United States 
for 1923, and the bill is rapidly mounting. It is 
several times what we spent for education and 
more than twice what we spent for all the buildings 
erected in the United States in 1928. Significant 
indeed is it that it is six times what we spent for 
homes last year. 

The automobile has gained such a strong hold 
upon the American people that no sacrifice is too 
great to make in order to get this much coveted 
luxury, for such it is with a large part of the car 
owners. It has brought with it such an era of 
extravagance and reckless spending as we have 
never known before. Cadillacs and Packards are 
being bought and maintained on tin Lizzie incomes, 
Bills are neglected and unpaid. Necessities of 
home and ‘culture must be omitted that this mon- 
ster luxury may be kept up. 

There are today literally hundreds of thousands 
of families crowded into rented houses, apartments 
or tenements because they can not afford both 
the motor car and the home. Sad indeed is it that 
when a choice must be made between the two 
almost invariably the automobile will be chosen, 

In fairness to the motor car let me say that the 
man who uses his car in his business doubtless gets 
value received for his money. Nor can we have 











56 AMERICAN LUMBERMAN 








Apri, 12, 1924 

















DOUG. WOLSELEY, 
Ft. Worth, Tex.; 
Director 


U. N. OLVER, 
Amarillo, Tex. ; 
Director 


much to say against the man who owns his own 
home and is financially able to own and maintain 
his car. 


Delinquent Accounts Traceable to Automobile 


A fair estimate of the amount of money spent 
for pleasure automobile riding would be 40 percent 
of the total bill of $12,500,000,000 or $5,000,000,- 
000. This enormous amount of money diverted 
from legitimate lines of business can have but a 
disastrous effect. Retail credit associations all 
over the country have found many delinquent ac- 
counts traceable directly to the automobile. From 
the standpoint of the merchant the family with an 
income of $2,000 a year or less, which is attempt- 
ing to pay for and maintain a car, is a poor credit 
risk. The car must be maintained at all costs, and 
if there is not enough cash to go around the other 
bills will have to wait. A typical case: <A piano 
salesman was making regular collections on a piano 
contract, when all at once he was refused. He was 
told that the family had bought a car and would 
have to finish paying for it before they could resume 
payments on the piano. 


In an I}linois mining town when Henry Ford an- 
nounced his easy payment plan every miner bought 
a car and immediately retail sales dropped 30 per- 
cent. B. B. Tregoe, secretary-treasurer of the 
National Association of Credit Men, says that there 
is outstanding nearly two billions of dollars of 
automobile paper. At an average of $500 a family 
this means that 4,000,000 families have sold their 
anticipated earnings for a year. 

Go look at the junk heap of any automobile 
wrecking concern, found in every city in the United 
States, if you wish to study the motor car as an 
investment. Probably five years or less is the life 
of the average car. 

There are many other things that can be charged 
against the motor car. It is destroying our thrift. 
It has been argued against this statement that 
there have been large increases in our savings banks 
during the last ten years. This is true. However, 


if not an additional dollar had been deposited the 
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interest compounded semiannually would account 
for this increase. 

The automobile tramp, and their number is 
legion, is a heritage of the motor car. They travel 
from town to town, preying upon them for their 
living, making undesirables of themselves and an 
enormous waste for the country. Much might be 
said about its effect upon morals. 

He who sacrifices his home for a motor car, or 
even places the prospect of owning one in jeopardy, 
is within the pale of the law, but he is selling his 
birthright and that of his family for a mess of 
pottage,. 


The Home a Profitable Investment 


Few indeed are the cases where the home has 
not proved a profitable financial investment. The 
barren house and lot as left by the contractor, with 
a little work and planning on the part of the 
family, the growing of grass, trees, vines and shrub- 
bery, is soon transferred into a veritable paradise. 
The proud home owner has added materially to its 
worth at little expense to himself, and even tho 
he has lived in the house for months or years, he 
usually can sell it at a handsome profit besides 
having had the enjoyment and satisfaction in the 
beauty which he has created, and the rent he has 
saved. He is making better citizens of himself and 
of his family, and is raising the standard of his 
community. 

The typical American home is not the breeder of 
the criminal, the bootlegger or the bolshevik, but 
of men of sterling worth and stalwart character. 

In a recent issue of a lumber trade publication, 
J. E. Stickney is responsible for the statement that 
in 1922 in a number of leading magazines there 
was spent for automobile advertising $7,500,000, 
and in the same magazines there was spent for 
lumber advertising about $490,000. 

Manufacturers, wholesalers and retailers of lum- 
ber might just as well admit the fact that the auto- 
mobile people have far excelled them in the market- 
ing of their products. ‘There are a few retailers 
of the ‘Pip’ type who are still advertising lumber, 
sash, doors and blinds. Such an ad does not even 
interest one out of a thousand, carries no appeal, 
creates no desire and commands no action. 

Suppose the automobile manufacturer advertised 
steel, leather, rubber and glass. How many cars 
would he sell? He realizes the uselessness of such 
advertising. He pictures a happy, smiling family, 
speeding along in a fine new car, over a splendid 
road, thru beautiful scenery—creating an almost 
overwhelming desire for his product. He does not 
leave the advertising to the dealers. 


Lesson for the Lumberman 


Can the lumbermen not learn a wholesale lesson 
from the automobile men? In our advertising let 
us picture up-to-date homes, with the floral trim- 
mings which Nature will give them, and happy, 
smiling children in the foreground. Let us com- 
mandeer the best arguments possible to go with 
them, and above all let us show our prospects how 
they can finance their homes. Let us assure them 
that we are prepared to render assistance also in 
the matter of plans and specifications, and other 
matters that arise in the building of homes. 

In the marketing of lumber, until recently, there 
has been too little codperation between retailers 
and manufacturers. The average retailer with lim- 
ited capital and a small volume of business is not 
in a position to prepare and pay for the best ad- 
vertising. Many roofing, paint and wall-board con- 
cerns are willing to pay for one-half of the adver- 
tising of their product with the dealer’s name. 
They furnish the dealer with carefully prepared 
advertisements and attractive illustrative cuts. 
Did any one ever hear of a lumber manufacturer 
ever making such an offer? 

It is true the Southern Pine Association is doing 
some splendid work along this line, and also some 
of the hardwood flooring associations and some of 
the larger lumber manufacturers. 

It is in the matter of financing homes little or no 
assistance has been rendered to the dealers by the 
manufacturers. Usually when the sixty days is 
up the manufacturer wants his money, while the 
dealer is struggling to render much needed financial 
assistance to the home builder, sometimes in the 
form of the undesirable second lien, and at the 
same time trying to pay the manufdcturer on 
the dot. . 

In the automobile business the manufacturer 
has his finance corporation ready to give the dealer 
eash for his paper. 

We have in our country today over twelve bil- 
lions of dollars of tax-empt securities which are 
in great demand. Would that we might enact a 
law that would exempt mortgages on homes from 
taxation for a period of twenty years to encourage 
home building and home owning. 

There is today a shortage of a million homes fn 
the United States. Will they be built, or will this 
money be spent for automobiles? What are we 
lumbermen going to do about it? 

In conclusion let us all—manufacturers, whole- 


salers, retailers and other material men—unite in 
one gigantic, intelligent and persistent campaign 
to build these homes which our country needs. 

At the close of this address, Mr. Lander 
gave a striking and dramatic demonstration. 
Two brothers, he said, had each $3,500. One 
bought a house while the other bought an au- 
tomobile. Mr. Lander’s assistants then put a 
model house on one end of a table and a toy 
automobile on the other. The home owner then 
improved his home. Assistants added trees and 
a fence. At the end of five years, his property 
was worth $6,000. The car owner spent $500 
a year for five years on the upkeep, so that at 
the end of five years he had spent $6,000. An 
assistant then smashed the car on the floor 
and put a placard on it, showing it to be 
worth $25 as junk. 


Origin of New Lumber Standards 


J. E. Jones, chief inspector of the Southern 
Pine Association, made a brief statement about 
the origin of the new lumber standards. He 
stated that lumbermen were trying to work this 
matter out for themselves, because they know 
that otherwise the Government would write 
standards into law. In answer to questions, he 
said the Government was not yet disposed to 
use strong arm methods and was leaving. the 
matter to the lumbermen, in the hope that they 
could administer it satisfactorily. No penalty 
is yet in force against those who sell lumber as 
standard that does not measure up to the 
standards adopted, but he thought that in time 
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some such penalty would be imposed. He 
stated that it was possible to manufacture lum- 
ber thinner than standard, but it must be sold 
for what it is. Lumber less than the standard 
inch must be sold surface measure. The matter 
rests upon the retailers as much as it does upon 
manufacturers. Mr. Rockwell stated he be- 
lieved all Texas retailers would adopt and abide 
by the new standards. Perey Turner stated 
that in dealing with competitors who refused 
to abide by the standards, it is possible by ad- 
vertising to educate the public to know what 
standards are, and then the customers would be 
on their guard against scant stock. 


WEDNESDAY AFTERNOON 


At the afternoon session, Col. J. W. Warden, 
of the Red Cedar Shingle Bureau, told of the 
work of his bureau in educational and defensive 
work. He stated that it was his duty to watch 
unfair building ordinances, and told of having 
defeated many such proposals. Manufacturers 
are trying to eliminate the thin shingle and to 
introduce the use of proper nails. There are 
375 mills in the bureau, and these mills are 
devoting much effort to the use of better nails 
and better manufacture, and to the task 0 
educating the public to know proper roofing 
materials. 

J. A. Edgecumbe, of Edgecumbe Newham 
Co. (Ltd.), Vancouver, B. C., was present. He 
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is president of the British Columbia association 
and one of the leaders in the better shingle 
movement. In answer to a question, he stated 
he thought there should be three grades of first 
quality shingles, and that edge grain shingles, 
considering greater covering capacity and long- 
er life, are no more costly than flat grain. He 
stated he believed that Col. Warden’s big job 
is to get the public to use better shingles, for 
when that is done there will be no more agita- 
tion for antishingle laws. Mr. Edgecumbe an- 
swered many questions and made a highly 
favorable impression on the convention. 


Resolutions Adopted 


The committee on resolutions extended thanks 
to the El Paso dealers, to the newspapers, ho- 
tels, speakers, and those who participated in 
the discussions. The report opposed the man- 
ufacture of shingles thinner than five to two, 
and endorsed the use of new lumber standards; 
it also left the selection of the next meeting 
place to the board of directors. 


Directors Named 


The committee on nominations named the fol- 
lowing forty-five directors: 


T. W. Griffiths, Dallas; BE. P. Hunter, Waco; 
E. S. Buenz, Laredo;.L. K. Morris, Brownsville; 
Willard Burton, Ft. Worth; P. E. Turner, Elgin; 
J. M. Rockwell, Houston; U. N. Olver, Amarillo; 
John Love, Albuquerque, N. M.; A. B. Mayhew, 


Uvalde; G. E. Melliff, San Antonio; R. G. Miller, 
Austin; T. B. Hinkle, Paris; Robert Lander, El 
Paso; H. W. Galbraith, Amarillo; T. B. Pruitt, 
Pecos; W. L. Foxworth, Dallas; F. W. Murphy, 
Houston; N. C. Hoyt, Houston; W. T. Carter, 





P. E. TURNER, 
Elgin, Tex.; 
Director 


WwW. S. HOWELL, 
Bryan, Tex.; 
Director 


Houston; F. L. Hillyer, San Antonio; J. F. 
Barnes, Waco; W. M. Mowlan, Corsicana; R. P. 
Jeter, Cameron; F. F. Hardin, Brownwood ; Doug- 
las Wolseley, Ft. Worth; T. C. Spencer, Houston ; 
G. W. Gray, Hamlin; W. S. Howell, Bryan; W. 
M. Lingo, Dallas; J. H. Cooke, Houston; EH. H. 
Lingo, San Diego, Calif.; W. T. Harris, Dallas; 
Charles Bartlett, Dallas; Miers C. Johnson, El 
Paso; San Houston, Floresville; W. B. Sloan, Ft. 
Worth; H. T. Kendall, Houston; T. W. Blake, 
Houston; U. S. Pfeuffer, New Braunfels; P. J. 
Wooldridge, Plainview; Albert Steves, jr., San 
Antonio; W. L. Thomas, Weimar; and W. B. 
Brazelton, Waco. 


The directors then retired to select the next 
meeting place, and to elect new officers. 


How to Form Building and Loan 


_ The advantages to the lumber retailer of hav- 
ing a building and loan association function- 
ing in his community were clearly set forth in 
an informative address by W. C. McAllister, of 
the Melliff-McAllister Lumber Co., of San An- 
tonio, Tex. He urged the formation of build; 
ing and loan associations in communities where 
there are none, and offered some practical sug- 
gestions as to how to organize. 

To your mind and mine, said Mr. McAllister, 
the standard of-safety is a national bank, yet 
the stockholders in building and loan associa- 
tions have in the last twenty years suffered 
lesser percentage of losses than the depositors 
in national banks. They are corporations which 
Sell and issue stock to members. As a rule, the 
Stock is one of three kinds: First, investment 
stock, on which a definite rate of dividend is 


paid, generally lower than that earned by the 
association as a whole. Such stock is issued in 
an amount equal to the investment, i. e., $100 
buys 3100 par value of stock. 

Second, advance payment stock, on which the 
maximum rate of dividend is paid, based on the 
association’s earnings, less the legal reserve, 
which must be set aside for possible losses. In 
this class $100 buys $200 par value stock, and 
the dividend accumulations are what mature it 
to full value. When it reaches par the associa- 
tion takes it up and pays the member or stock- 
holder $200 in cash. 

The third class of stock, which is the most 
important and most widely sold, is instalment 
stock. On this, the stockholder pays a regular 
amount each month, whatever he selects. Gen- 
erally he pays 50 cents per $100, so that $10 a 
month buys $2,000 worth of stock. Dividends 
are credited semi-annually and compounded. 
These sums received monthly are loaned for the 
purposes already named. 

It is surprising how fast a building and loan 
association can grow. A modest beginning will 
in a few years develop an institution of con- 
siderable loaning capacity. The association of 
which I am manager started less than three 
years ago with no capital. In January, 1922, it 
only had $40,000; January, 1923, $260,000; Jan- 
uary, 1924, $520,000, and today almost $700,000. 
At our March directors’ meeting loans aggre- 
gating $108,000 were approved. This money, in 
the majority of cases, would not have been saved 
at all, and certainly, under ordinary circum- 
stances, would not have gone into loans to build, 
remodel or refinance homes. 


How B. and L. Alds Lumbermen 


Now let us get down to facts in our own case. 
Either someone else has to finance home con- 
struction or the lumber dealer must do it. If 
the dealer has to do it, you know the answer— 
sell the note at a discount, or endorse it, usually 
both; and frequently your profit is tied up in a 
margin that you have to maintain if you sell 
collateral notes or have made more than a 50 
or 60 percent loan. If the retail price provides 
a carrying charge for all this, well and good; 
if it doesn’t, the shoe pinches. Encourage and 
help the building and loan, and you foster an 
institution which is particularly designed to 
finance our particular business. Then take the 
case of the repair or remodeling job. Say it runs 
$500, or even $1,000, in most instances there is 
a small first lien, the unpaid balance of the pur- 
chase price of five years ago. We can’t take a 
second lien and get our money out. Neither 
can we afford to take up the first lien and merge 
it into one new one to cover the additional re- 
pairs. In most instances, such jobs are 60 to 
75 percent labor, and only a small material bill. 
The gross profit on the material would not 
justify the refinancing. What is the way out? 
Again the building and loan association steps 
in, makes the loan and we get cash for our ma- 
terial. 

Useful for Financing Repair Work 


It doubtless has occurred to you that the 
time may come when your particular community 
is overbuilt; unsold new houses, with no de- 
mand, no new construction. These times have 
been with us in the past, and will come again. 
When they do come, we must go in for repair 
and remodelling jobs, and sell built-in features 
to help out our slump in sales on new con- 
struction. Then, indeed, will the building and 
loan association be a godsend, not only in the 
matter of financing such sales, but in produc- 
ing business. The average man wants a home, 
but the desire is latent. If he becomes a stock- 
holder in a building and loan association, the 
idea of home ownership is constantly presented, 
and before long this constant repetition pro- 
duces results. He wants his own home. The 
building and loan helps him to materialize that 
wish. If he already has a home the building 
and loan will have taught him that it is able and 
willing to finance him in making the necessary 
improvements, One building and loan is actu- 
ally having printed, in three colors, a 20-page 
booklet showing, by attractive pictures, various 
improvements, conveniences, and built-in fix- 
tures that each home should possess, and sug- 
gesting thruout that this money can be bor- 
rowed from the building and loan association 
and repaid in small monthly instalments. 


First Steps in Organizing 


The law very clearly sets forth what a build- 
ing and loan association can do, and it is not 
a difficult matter to organize one. if your town 
hasn’t one, look around for a good man to or- 
ganize one, and then write the commissioner of 
insurance at Austin for a copy of the building 
and loan statute. Any attorney can draw up 
your charter. Do not organize unless you have 
the support of all the business men. A building 
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and loan association is a community asset, and 
all interests should codperate. In some towns 
the chamber of commerce has started a build- 
ing and loan association and the secretary serves 
as manager. If a building and loan is organized 
in a small town, and you do not select the right 
manager, frequently its growth will be so slow 
that you become discouraged as to ever getting 
eonjgh money together to do any good. Keep 
plugging at it, tho, and you will succeed in time. 
Because it does take so long, and because good 
manager material is hard to find, our association 
is trying out a plan that gives promise of being 
very successful. 


Branch Agencies for Local Loans 


We give certain towns, convenient to San An- 
tonio, the opportunity of establishing what we 
call branches. A local representative is selected 
and instructed in our methods of doing business. 
A meeting of the leading business men is called 
and addressed by some representative from our 
San Antonio office. After the building and loan 
plan is fully explained, if they are all satisfied 
that it is-a good thing for their community, 
and are willing to back the movement, we agree 
to make loans at once. This would not ordi- 
narily be possible if a local association were 
organized. As an example, suppose that the 
monthly savings were $1,000 or $2,000 a year, 
we would immediately make loans aggregating 
$10,000 to $15,000, and agree to continue to lend 
in that community not less than their monthly 
savings. A local appraisal committee to pass 
on loans is selected, also a local attorney. All 
deposits are made in local banks. As a matter 
of fact, the community has every advantage it 
would have if it organized an individual associa- 
tion, and in addition has the benefit of getting 
loans financed immediately instead of having to 
wait months until sufficient sums have accumu- 
lated. 


G. R. Foster, representing the uniform cost 
system worked out by the National association, 
described the system in general and told some 
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of the advantages uniform accounting could 
give to retailers. 
Officers Elected 

The board of directors reported on Beaumont 
as the place for the next meeting, and an- 
nounced the following officers: 

President—Thomas C. Spencer, Houston. 

First vice president—G. E. Melliff, San Antonio. 


Second vice president-——Miers C. Johnson, El 
Paso. 
Third vice president—J. H. Cooke, Houston. 


Treasurer—Thomas W. Blake, Houston. 

Sergeant-at-arms—John C. Ray, Waco. 

Mr. Rockwell introduced President Spencer, 
who made a brief speech of acceptance. The 





H. T. KENDALL, HOUSTON, TEX.; 
Director 


convention passed a rising vote of thanks to 
A. B. Mayhew, retiring president. 


ENTERTAINMENT FEATURES 

{Special telegram to AMERICAN LUMBERMAN ] 

En Paso, Tex., April 10.—The Texas asso- 
ciation has been considering the advisability of 
working for a reduction of intrastate freight 
rates, and the board of directors discussed this 
matter at several meetings during the conven- 
tion. But after hearing some evidence and 
argument, the board voted to let the matter 
rest temporarily. 

The meeting has been marked by much pic- 
turesque and enjoyable entertainment. The 
situation of the city, at the gateway of Mexico, 
and the proximity of Fort Bliss, have given 
local lumbermen unusual opportunity to show 
visitors events and to share in entertainments 
perhaps not possible in any other American 
city. Ladies were present in large numbers, 
and were royally entertained at luncheons and 





HY’ VE you ever looked up the defini- 
tion of the word “lumber’? It 

means to move heavily—to stum- 
ble. In connection with advertising as 
done by many lumbermen in the past, the 
definition is certainly appropriate. Maybe 
we are only material men—men made out 
of inanimate material and rightfully so 
named.—From address by Robert Lander. 











theater parties and the like. Tuesday evening 
a ball was given in Hotel Paso del Norte. 
Wednesday evening the convention banquet 
was held in the Central Café in Juarez, and 
both men and ladies were invited. Visitors 
crossed the river in special street cars, and 
dinner was held promptly at 6 o’clock, in order 
that the party might return before 9 p. m. 
when the bridge eloses. 


’ 
Each banqueter was 


given a menu in Mexican colors and printed 
in Spanish. The dinner consisted of Mexican 
wild game, and there. was entertainment of 
Spanish dancing and singing. 

This morning, by rare good fortune and as 
a result of the efforts of the local committee, 
the visitors were guests at a great military 
parade and review at Fort Bliss. Several regi- 
ments of cavalry and artillery and pack trains 
were in line, and for more than an hour the 
visitors saw mounted fighting forces passing 
the reviewing stand. By invitation of the com- 
manding general, Col. J. W. Warden, of the 
Red Cedar Shingle Bureau, and ranking Cana- 
dian reserve officer, rode in the review. This 
afternoon, the visitors were guests of local 
lumbermen at a bull fight in Juarez. A golf 


tournament has been in progress at the country 
club during the day. 

Parson Peter Simpkin arrived this morning. 
He was delayed on the west Coast, and failed 
to arrive in time for the concatenation, but 
is greeting old friends and making new ones. 
About twenty kittens were initiated Tuesday 
evening. Among local lumbermen who have 
been working so hard and successfully to ar- 
range entertainment are Miers ©. Johnson, 
George Evans, 8. H. Wilson, J. H. Meece, Davis 
Mayfield, Nelson Rheinheimer, R. A. Lowen- 
field, R. A. Whitlock, Robert Lander, R. E. 
Hines, and Fred Woodworth. The visitors say 
much in appreciation of the efforts of these El 
Paso men, and the convention has been a mem- 
orable one. 














Drying Indian Woods Difficult Problem 


Mapison, Wis., April 7.—Carroll V. Sweet 
has lately returned to the Forest Products 
Laboratory, Madison, whence, three years ago, 
he was taken by the British Imperial Forest 
Service to investigate the kiln drying of native 
Indian woods. Said he: 

At Dehra Dun, where I was stationed is the 
forestry headquarters of the whole country. Its 
work includes that done in our country by both 
Washington and Madison, and comprehends silvi- 
culture, botany, zoology, and forest products, or 
forest economics. At Dehra Dun also is the provin- 
cial forestry school. The whole staff of Europeans 
for the institute and the school numbers about 15. 
But the assistants, computers, and clerical work- 
ers are for the most part college trained Indians 
from the Indian universities, or more rarely, in 
the English universities. 

Humidity Variation Source of Trouble 

At Dehra Dun, where I was stationed, is the 
Indian woods. To begin with there are between 
three and four hundred Indian species as over 
against the less than seventy with which we have 
to deal. And not only are they exceedingly hard 
and refractory in drying, but the climatic extremes 
of India, which they have to, resist, once dried, are 
greater than perhaps anywhere else in the world. 
The dry season begins in March and lasts through 
June, and the humidity through these months is 
often below 10 percent. Then commences the wet 
season which lasts from June to September, and 
then the humidity jumps to practically 100 percent. 
You can see what this means in the, drying of 
woods. It has not yet been determined over there 
just what moisture content is best for equilibrium. 

India’s forestry problem is infinitely more in- 
tricate than ours. To begin with, there is a great 
variety of species, as I have said, and they do not 
occur in pure stands. The problem of profitable 
exploitation of rare woods is very great. Count- 
less small companies operate, so that the aggregate 
of the logging is large, but no big concerns do 
things on a large scale, as here. The Government 
marks those trees which may be cut and woe to 
the man who cuts another. Two logging engineers, 
who. went over from this country, came to the con- 


clusion that as long as cutting is continued in its 
present selective manner, the bullock carts and ele- 
phants now in use will continue to be the most 
practical means of getting much timber out of the 
forest. There are few sawmills. Much of the 
sawing is done by hand. But when, as in the 
mountain districts, it isn’t feasible to cut the wood 
up on the spot, flumes are sometimes built, but 
more often the logs are driven down the mountain 
streams. It often takes three years to get a cut 
from the forest to the place of manufacture, for in 
the dry season the rivers don’t flow, and the jour- 
ney halts. Sometimes, by the destructive action 
of fungi or insects 50 percent of the cut is lost on 
the way, particularly with the coniferous woods, 
such as pine, spruce, and fir. 

India uses more wood for fuel than for any 
other purpose, Mr. Sweet says. But as a build- 
ing material, except for window and door 
frames, wood is unimportant. This is partly 
because of the difficulties of seasoning it, but 
mainly because wherever most woods come into 
touch with the ground, either directly or in- 
directly, they are quickly destroyed by white 
ants. The jute and cotton mills and agricul- 
tural implement and furniture makers use wood 
for their parts. 


To Erect New Mill om Mississippi 


LANSING, Iow4, April 7.—Sawmilling is to be 
started up again on the historic old mill site 
on the Mississippi River bank at Lansing. The 
mill which burned down a year ago, temporarily 
stopping activities on the site, will be suc- 
ceeded by one to be erected by John Sibley and 
Otto Lueschens. They have bought a milling 
outfit and it is being shipped to Lansing, and 
on its arrival erection of plant is to be started. 
They have 750,000 feet of cut logs which will 
be rafted down the Mississippi to the mill. 
Later they expect to engage in logging opera- 
tions on the islands north of Lansing. 














The Forest Research Institute at Dehra Dun, India; which is carrying out research work in forestry 
similar to that done in America. After only ten years, the above building is being abandoned a8 
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Box Makers Study Container Competition at Annual 


The twenty-fifth annual meeting of the Na- 
tional Association of Box Manufacturers held 
at the Drake Hotel, Chicago, April 9 to 10, at- 
tracted a representative number of manufac- 


‘turers from the various districts comprising 


the association. Chairman B. F. Masters, of 
Chicago, opened the convention on Wednesday 
afternoon with an interesting address on the 
aims and purposes of the association, and urged 
closer codperation between the members for the 
benefit of the industry as a whole. 

Treasurer W. F. Kurz, of Chicago, reported 
the financial affairs of the association in 
satisfactory shape. 

‘*To make this national association of great- 
er value to its members we have created a num- 
ber of committees to function during the com- 
ing association year,’’ said Secretary H. L. 
Pease, of Chicago, in presenting his report 
on what had been accomplished during the last 
six months. Mr. Pease continued: 

It is not expected that the committees are to 
initiate their own work. It is the thought that 
they are to receive suggestions from individual 
members, reporting their findings to the individual 
making the suggestion, later incorporating this 
work in a report to be made at the next meeting 
of the association. I believe, thru placing at least 
a part of the responsibility of conducting the or- 
ganization upon the shoulders of committees, we 
shall have a more efficient association. 

Secretary Pease next touched on uniform 
method of cost accounting, the monthly chart 
service compiled to give a clear picture of 
conditions affecting or influencing the box in- 
dustry, traffic matters, competition of the sawed 
wood box with other classes of containers, ad- 
vertising, lumber standardization and other 
activities of the association. On the subject 
of lumber standardization, Mr. Pease said: 

The committee representing your association be- 
fore the lumber interests has been able to secure 
concessions in the standardization work which 
mean the life and future of the box industry, es- 
pecially in those districts depending upon square- 
edge lumber. The conferences have been held in 
Washington and Chicago. There will be a con- 
ference of the Central Committee on Lumber Stand- 


ards in Washington, D. C., April 22, at which time 
the standards recommended by the Consulting Com- 
mittee on Lumber Standards will be accepted. 
That meeting is for the purpose of naming certain 
standards and rules governing the production of 
shop and box stock, as well as of other classes of 
lumber. 

George A. Lee, of Boston, Mass., submitted 
a report of conditions in the New England dis- 
trict. He said that business is rather dull in 
that section, but reported the addition of a num- 
ber of new members to the association. 


Competition of the sawed wood box with other 
classes of containers has become so acute in a 
few industries using larger boxes that the asso- 
ciation found it necessary to authorize the 
Forest Products Laboratory to conduct tests 
on textile boxes in order to determine the mini- 
mum thicknesses and proper style of box to use 
in that field. J. A. Newlin, in charge of the 
section of timber mechanics of the Forest Prod- 
ucts Laboratory, Madison, Wis., made a lengthy 
report on the work being conducted along this 
line, and also spoke of the relationship of box 
part thicknesses as determined by weight of 
contents per cubic foot. 

The report of the committee in charge of 
lumber standardization was presented by E. J. 
Allsebrooke, of Chicago, chairman. 

Thursday morning was devoted to reports 
on business conditions in the sixteen association 
districts, also eastern Canada, dealing with 
matters affecting the wood box industry. At 
the afternoon session, the following committee 
reports were presented: Code of ethics, by J. 
H. Dunning, of New York City; traffic, by F. 
D. Hussian, of Chicago; statistical, by C. A. 
Stafford, of Chicago. C. V. Hodges spoke on 
‘‘The Increase in Selling Effectiveness,’’ and 
also submitted a report on the activities of the 
trade extension bureau, of which he is manager. 





The best laid plans a man can have for 
the future are house plans. 


Resolutions Adopted 


Resolutions adopted expressed appreciation 
to the New Hampshire Lumbermen’s Associa- 
tion for its contribution of 16,000 feet of lum- 
ber to be used by the Forest Products Labora- 
tory in boxes constructed for a series of tests 
on textile containers; also extended thanks to 
the Eastern Shook & Wooden Box Manufactur- 
ers’ Association for its contribution of $750 to 
help defray the cost of such tests by the labora- 
tory; paid fitting tribute to the memory of 
James G. Goodwillie, one of the pioneers of the 
box business in Chicago, and expressed sym- 
pathy in the death of Edward H. Wentworth, 
son of E. C. Wentworth, of Haverhill, Mass., 
vice chairman of the association. 


The membership committee reported that four- 
teen new members had been secured since the 
previous meeting. 

Chairman Masters announced the resignation 
of H. L. Pease, secretary-manager for the last 
three years, Mr. Pease having accepted an ex- 
ecutive position with the Atwood & McManus 
Co., of Chelsea, Mass. 


Officers Elected 
The election of officers resulted as follows: 


Chairman of the board—B. F. Masters, Chi- 
cago. 

Vice chairmen—J. H. Dunning, New York City, 
and W. B. Morgan, of New Orleans, La. 

Treasurer—W. F. Kurz, Chicago. 

Secretary—C. V. Hodges, Chicago. 

Board of governors—J. A. Gillies, Haverhill, 
Mass.; J. H. Dunning, New York City; John 
Galbraith, Baltimore, Md.; S. G. Clifford, Evans- 
ville, Ind. ; J. Ellenberger, Cleveland; Bert 
Hanna, Detroit, Mich.; W. S. Goodwillie, Chi- 
cago; J. W. Jarboe, St. Louis, Mo.; T. J. Mor- 
ris, Memphis, Tenn. W. B. Morgan, New _Or- 
leans, La.; Bruce Forrester, Kansas City, Mo.; 
W. C. Green, Rockford, Ill.; D. J. Wilson, Spo- 
kane, Wash.; Louis Wuichet, Chicago; Jd. M. 
Labonte, Montreal, Que.; W. A. Finnegan, Old 
Town, Me.; E. H. Defebaugh, Chicago; F. C. 
Gifford, Chicago; W. F. Kurz, Chicago; B. F. 
Masters, Chicago; C. Fred Yegge, Chicago; F. 
S. Knapp, Omaha, Neb.; W. D. Burr, Chicago. 


Pennsylvania Retail Directors Report Prospects Good 


PITTSBURGH, Pa., April 8.—Officers and direc- 
tors of the Retail Lumber Dealers’ Association 
of Pennsylvania met Friday, April 4, in this 
city and transacted considerable business of 
importance to its membership, including the 
selection of the William Penn Hotel in this 
city as the place for holding the annual con- 
vention Feb. 4, 5 and 6, next year, and the 
approval of a bill in Congress which provides 
for the continuance in force of the Esch-Cum- 
mins act as it relates to the railroad problem 
in the United States. 

Mr. Iams, of Pittsburgh, was reélected na- 
tional counselor and delegate to the Chamber 
of Commerce of the United States, and Direc- 
tor G. F. Hoge, of Canonsburg, was elected 
delegate to the twelfth annual meeting of the 
chamber, to be held in Cleveland, May 6, 7 
and 8. 

The MecNary-Clarke forestry bill before the 
senate and house in Washington was approved 
and the secretary was instructed to write all 
members of both houses of Congress from Penn- 
sylvania requesting them to vote for this bill. 

A letter was received from Paul D. Wright, 
secretary of the highway department of Penn- 
sylvania, in answer to one of the convention 
resolutions of the association in which the lum- 
bermen asked that all persons, firms or corpora- 
tions which supply material and lumber for the 
construction of highways in this State be paid 
by the contractor or surety company without 
being forced to institute legal proceedings for 
recovery of money due. Mr. Wright maintains 
that an act of the legislature will be required 
to bring this about, and said the present ad- 
ministration at Harrisburg is willing to do all 
in its power to have such a law enacted. Dur- 
ing the discussion of the letter, General Coun- 
sel Van der Voort pointed out that the bonding 
company should be held for this material and 
that no act of the legislature is necessary to 


have the State highway commissioner hold the 
bonding contracts liable. Mr. Van der Voort 
will take up the case with the governor and 
highway commissioner, suggesting a plan of cor- 
rection which will not require legislation. 
Eleven firms were elected to membership. 

The question of building and loan associa- 
tions operating on a uniform charge basis was 
discussed and action postponed until the next 
meeting. The State banking department will 
be asked for more information before the asso- 
ciation takes any action. 

The board adopted a resolution upholding the 
views of Edward Hines, Chicago lumberman, 
who recently refuted claims set forth in ‘‘ Bab- 
son’s Barometer’’ relative to building costs. 

President W. R. Cole, who attended the Na- 
tional-American wholesalers’ annual in Cincin- 
nati, March 19 and 20, reported a fine conven- 
tion, which he enjoyed to the limit. He said he 
was glad to know that the wholesalers are work- 
ing for the interest of the entire lumber busi- 
ness. 

Prospects in Various Districts 


Reports on the present state and prospects 
of the lumber business were received as follows: 


G. F. Hoge, Washington-Canonsburg district— 
Business going along in good shape; building 
trades wages advanced around 10 percent and 
settled for one year; prospects for business good. 

J. G. Marks, Cresson, North Cambria County— 
Business handicapped by the weather and shut- 
down of coal mines; carpenters receiving $1 an 
hour, bricklayers $1.50, and stone masons, $1.40. 

A. M. Haines, Connellsville, Fayette County dis- 
trict—Conditions satisfactory; tradesmen asking 
for 10-cent an hour increase, 

R. S. Woodward, Lower Allegheny Valley district 
—Business good and getting better as the weather 
opens up; carpenters receiving $9.60 and asking 
$11 a day. 

J. R. Wishart, of Sharon—Industrial conditions 
getting better in Sharon; bricklayers asking $11 
a day, and plasterers $1.50 an hour. 


Secretary Franklin Dickey, Pittsburgh Lumber- 





men’s Club, reported house building business good, 
with industrial business not so good, but felt the 
weather is having something to do with the falling 
off in industrial business. 


J. Clyde Gilfillan, of New Castle, reporting for 
Lawrence County, said dealers in that county are 
doing a large business and that tradesmen are ask- 
ing 12% to 15 percent increase. 


H. B. Daugherty, Indiana County district—Con- 
ditions very uncertain at present; coal business 
bad; surplus of labor. 

B. K. Barnett, Monongahela Valley district— 
Business looks to be the best we have ever en- 
joyed in our territory; the unions are operating 
yet under the old agreement. 

F. A. Moesta, Ford City—Prospects good; 
weather retarding work; outlook for general busi- 
ness good, even tho the coal mines are shut down; 
plasterers demanding $13 a day, lathers $11.50, 
with limit of 1,300 lath for day’s work. 


Harry Statler, Johnstown—Local conditions 
good; industrial business slowing down some, but 
house building keeping up in volume; good busi- 
ness expected first six months of this year; plas- 
terers asking five days a week and $1.50 an hour. 

General Counsel Van der Voort reported dealers’ 
stocks heavy as reflected by the insurance carried. 

Fred H. Cook reported business going along 
nicely in the Beaver Valley ; house building good ; 
wages settled on a 10 percent increase basis. 

S. W. Means, Pittsburgh—House business good ; 
bad weather interfering somewhat, but favorable 
conditions anticipated for several months. 

G. P. Textor said conditions in Wilkinsburg are 
exactly as Pittsburgh conditions, as reported by 
Director Means. 

George Dillich, Butler—Business good, even tho 
the coal mines are shut down; oil industry taking 
place of coal trade; industrial lumber trade fair. 

W. R. Cole, Punxsutawney—Business not brisk 
at this time on account of coal mines being shut 
down; carpenters, bricklayers and masons asking 
increases in wages. 

Secretary W. B. Stayer of Pittsburgh, who has 
been traveling over the State considerably for the 
last three months, reported business in a healthy 
condition practically everywhere. The increase in 
volume for this year over the corresponding period 
of 1923, runs as high as 35 percent, he says. Only 
a few localities show decreases, and those only in 
one line of their trade. 
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April 14-15—Arkansas Association of Lumber Dealers, 
Hotel Marion, Little Rock, Ark. Annual. 


April 17-18—National Lumber Manufacturers’ Associa- 
tion, Congress Hotel, Chicago. Annual. 


April 17-18—Millwork Cost Bureau, Congress Hotel, Chi- 
cago. Annual, 


April 19-26—Own Your Home Exposition, Sixty-ninth 
Regiment Armory, New York City. Annual, 


April 22-23—General Conference on Lumber Standardiza- 
tion, at Department of Commerce, Washington, D. C. 


April 29—Southwestern Ontario Retail Lumber Dealers’ 
Association, St. Thomas, Ont. Annual. 


May 6—Appalachian Supply Association, Hotel Sinton, 
Cincinnati, Ohio. 


May 5—Lumbermen’s Club of Cincinnati, Cincinnati, 
Ohio. Annual. 


May 5-8—Chamber of Commerce of the U. 8. A., Cleve- 
land, Ohio. Annual. 


May 6-7-—Associated Cooperage Industries of America, 
Hotel Jefferson, St. Louis, Mo. Annual. 


May 6-7—Appalachian Logging Congress, Hotel Sinton, 
Cincinnati, Ohio. Spring meeting. 


May 8-9—Hardwood Manufacturers’ Institute, Brown 
Hotel, Louisville, Ky. Annual. 


May 8-9—Florida Lumber & Millwork Association, An- 
gebilt Hotel, Orlando, Fla. Annual. 


May 10—Central Kansas Lumbermen’s Association, 
Chamber of Commerce Rooms, Salina, Kan. Annual. 


May 14—Georgia-Florida Saw Mill Association, Mason 
Hotel, Jacksonville, Fla. Annual. 


May 17—Louisiana Retail Lumber Dealers’ Association, 
Shreveport, La. Directors’ meeting. 


May 17—East Texas Mill Managers’ Association, Lum- 
bermen’s Club, Houston, Tex. Annual. 


May 21—Southern Cypress Manufacturers’ Association, 
New Orleans, La. Annual. 


June 4-6—National Foreign Trade Convention, Boston, 
Mass. Annual, 


June 12-18—National Hardwood Lumber Association, 
Congress Hotel, Chicago. Annual. 


June 17—Lumbermen’s Club of New Orleans, New Or- 
leans, La. Annual. 


Cypress Manufacturers Set Date 


New Orveans, La., April 7.—While no for- 
mal announcement has been made, it is under- 
stood that the Southern Cypress Manufactur- 
ers’ Association will hold its annual meeting on 
May 21 next, at New Orleans. Last year the 
annual was held in Jacksonville, Fla., but it 
seems to be taken for granted that it will be 
returned to New Orleans this year. 


Louisiana Directors to Meet 


New Or.xEans, La., April 7.—Secretary C. 8. 
Reynaud of the Louisiana Retail Lumber Deal- 
ers’ Association, announces that a meeting of 
its directors has been scheduled for May 17 
and will be held at Shreveport. The Louisiana 
Homestead League will hold its annual in 
Shreveport at the same time, and a conference 
between the two organizations has been ar- 
ranged. 
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Plans of Appalachian Loggers 


ASHEVILLE, N. C., April 7.—Arrangements 
are being completed for the program of the com- 
ing spring meeting of the Appalachian Log- 
ging Congress to be held in Cincinnati in May. 
The present plans call for a preliminary gath- 
ering on May 5, with registration conducted 
all day under the auspices of the Appalachian 
Supply Association. At noon on May 5 all those 
interested in playing golf are invited to eat 
lunch, gather and take part in the Cincinnati 
lumbermen’s weekly tournament which will be 
held on that day. The annual meeting and 
banquet of the Cincinnati Lumbermen’s Club 
will be held at the Hotel Sinton on the evening 
of May 5 and all interested members of the 
logging congress are invited to attend. 

With the social and entertainment features 
disposed of on May 5, the meeting will settle 
down to business on the morning of May 6, 
the first session being called for 10 a. m. on 
that day. There will be an address of welcome 
from the president-elect of the Cincinati Lum- 
bermen’s Club with a response from one of the 
members of the congress. The regular program 
will then continue, with reports by the presi- 
dent, secretary and treasurer, and papers on 
subjects to be designated later. At 6:30 p. m. 
the regular banquet of the logging congress 


will take place, this being a subscription affair. 
There will be a band and musical concert dur- 
ing the banquet and interesting speakers in- 
cluding, probably, the presidents of the Hard- 
wood Manufacturers’ Institute, the National 
Hardwood Lumber Association and the Nation- 
al-American Wholesale Lumber Association. 

The second day’s session will be called to 
order at 10 p. m. Wednesday with prepared 
papers and open discussions, which will be con- 
tinued throughout the day and until the pro- 
gram is concluded. Arrangements will be made 
for transportation for those who desire to go 
from Cincinnati to Louisville on the evening of 
May 7 to attend the annual meeting of the 
Hardwood Manufacturers’ Institute which will 
begin on the following day at Louisville. 


Date for Georgia-Florida Annual 


JACKSONVILLE, Fua.; April 7.—The annual 
meeting of the Georgia-Florida Saw Mill Asso- 
ciation will be held here on Wednesday, May 
14, at the Mason Hotel, according to announce- 
ment by Secretary E. C. Harrell. ; 

A splendid program is being prepared by 
Secretary Harrell which is still in a formative 
condition. In the list, however, will be Col. 
W. O. Mulkey of Geneva, Ala., one of Alabama’s 
leading jurists and a friend and advisor of sev- 
eral of the association members in that state, 
who will make an address. Dr. Henry A. Gard- 
ner of Washington, D. C., third vice president 
and general manager of the American Tung 
Oil Corporation of Gainesville, Fla., who will 
tell about planting tung oil trees on cut-over 
lands in northern Florida. Efforts are being 
made to secure a speaker from the Forest 
Service at Washington to discuss fire protection 
and reforestation and O. H. Page, general su- 
perintendent of the Atlantic Coast Line Rail- 
road, Jacksonville, or possibly R. Hudson Burr 
of Tallahassee for an address on transportation. 
A banquet will be served that night and the 
entertainment will include several vaudeville 
acts. 
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Annual of Eastern Salesmen 


PHILADELPHIA, Pa., April 7.—The annual 
meeting of the Eastern Lumber Salesmen’s As- 
sociation was held in the Clover Room of the 
Bellevue-Stratford on Friday evening, April 4. 

After a splendid dinner, G. W. Norris, gov- 
ernor of the Federal Reserve Bank of Phila- 
delphia spoke on ‘‘The Place of Banking in 
Modern Life.’’ He showed to the members the 
value of the Federal Reserve system as it is 
now constituted. He showed in summary that 
the Reserve Bank acts as a source of ready 
cash, thus averting a currency panic. The Re- 
serve discounts notes of the member banks, and, 
in this way, the credit of the individual banks 
is kept soluble. Checks are handled like mail 
by the Federal Reserve Bank for the member 
banks and, in this way, have reduced the time 
of collection by half, and incidentally abol- 
ished the exchange charge. Credit information 
is collected by the Federal Reserve Bank and 
distributed regularly to those who apply for 
it. The Federal Reserve was designed to have 
a stabilizing effect of business. It tends to 
avert a boom and thereby to avert depression. 

H. Wellington Wood, formerly sales man- 
ager of the H. J. Heinz Co., gave a series of 
anecdotes from a life full of salesmanship. 

W. W. Schupner, secretary National-American 
Wholesale Lumber Association, commended the 
Salesmen’s association for the morale of its 
organization and the great service the mem- 
bers were doing for the lumber industry. 

The reports of Secretary Olsen and President 
Stamler showed a year full of greater activity 
than any year previous in the history of the 
organization. Customers’ Night was a great 
success; the bylaws of the association had been 
revised and group life insurance had been 
adopted as a definite part of the association. 


The retiring president, Mr. Stamler, was given 
a gold pin of the ‘‘Elsas’’ in recognition of 
his services as president. 

Election for directors resulted as follows: 
W. R. Johnston, W. T. Doyle, F. A. Stamler, 
for one year; Charles M. Fletcher, J. T. Green 
and Maurice Wiley for two years; Charles A, 
Olsen, J. R. Tennant, and Joseph C. Sykes for 
three years. 

A short meeting of the board of directors 
was held at the end of the evening and it was 
decided to postpone the election of officers un- 
til a later date. 


New Brunswick Association Elects 


FREDERICTON, N. B., April 7.—The annual 
meeting of the New Brunswick Lumbermen’s 
Association was held recently in Fredericton 
and a most successful year was reported. An- 
gus McLean, of Bathurst, presided and de- 
livered an encouraging address on the result of 
the year’s operations. 

The new executive appointed is as follows: 
Donald Fraser, Plaster Rock; J. Fraser Greg- 
ory, St. John; William Richards, Campbellton; 
Angus McLean, Bathurst; W. B. Snowball, 
Chatham; J. W. Brankley, Catham; J. H. Irv- 
ing, Buctouche; T. H. McEvoy, Dalhousie; A, 
H. Fitz-Randolph, St. John; Stanley Douglas, 
Fredericton. 

The executive met and chose the following 
officers: 

President—Angus McLean, (reélected.) 

Vice president—Donald Fraser. 


Secretary-treasurer—R. W. McLellan, Frederic- 
ton. 


To Continue Publicity Campaign 


PoRTLAND, OrE., April 5.—The executive com- 
mittee of the Western Pine Manufacturers’ 
Association’s box bureau met at the headquar- 
ters of the association here today and decided 
on continuation of the publicity campaign 
started last year emphasizing ‘‘ Westpine box 
shook and crates.’’ Manager Cary of the box 
bureau said the campaign has been advanta- 
geous and well worth the cost and effort. Mem- 
bers at the meeting were W. E. Moore of the 
White Pine Box & Lumber Co., La Grande, 
Ore.; L. B. Stoddard of the Oregon Lumber 
Co., Baker, Ore.; J. M. Herbert of the Shevlin- 
Hixon Co., Bend, Ore.; P. F. Schebla of the 
P. F. Schebla Lumber & Box Co., Wenatchee, 
Wash., and O. H. Leuschel of the Potlatch 
Lumber Co. of Potlatch, Idaho. 


Department of Grades Functioning 


PorTLAND, OrE., April 5.—The newly organ- 
ized department of grades of the West Coast 
Lumbermen’s Association is now functioning, 
with L. A. Nelson, secretary for the Oregon 
district of the association, as manager. His 
offices are in the Yeon building. Supervisors 
of grading, who will make the rounds among 
the mills in the five districts, are, as follows: 
District 1, H. W. Murphy, with headquarters 
at Everett, Wash.; district No. 2—J. Clyde 
Hill, with headquarters at Tacoma, Wash.; 
district No. 3—J. S. Rine, with headquarters 
at Centralia, Wash.; district No. 4—C. F. Mun- 
son, with headquarters at Portland; district 
No. 5—J. R. Turner, with headquarters at Cor- 
vallis, Ore. The new department was estab- 
lished April 1. 


Discuss Credits and Collections 


New York, April 7.—‘‘Credits and Collec- 
tions’’ provided the chief topic the last week 
at the quarterly meeting of the New York 
Lumber Trade Association, in the association’s 
rooms at No. 17 West Forty-sixth Street. 
Speakers included Florenz Nielson, of the 


Building Material Credit Men’s Association; 
George Bayer, of the Long Island Dealers’ As- 
sociation; H. F. Brown, secretary Westchester 
Material Men’s Association; W. W. Schupner, 
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secretary National-American Wholesale Lumber 
Association; George E. DeNike, secretary New 
Jersey Lumbermen’s Association, and Andrew 
Dykes, New York retailer. 

The ‘‘Wholesale Group’’ of the New York 
Lumber Trade Association has recently been 
organized as a separate unit to hold meetings 
once every two weeks. Members of the group 
will retain their affiliations in the parent body, 
but will meet separately to discuss questions of 
especial benefit to their own interests. 


National Manufacturers’ Convention 


WasuincTon, D. C., April 8—The twenty- 
second annual meeting of the National Lumber 
Manufacturers’ Association, which will be held 
in Chicago, Thursday and Friday of next week, 
promises to be of extraordinary interest to 
American industry. Herbert Hoover, secretary 
of commerce, has been asked to outline as far 
as possible the functions of trade associations 
clearly recognized as dawful, constructive, and 
necessary to the conduct of the nation’s busi- 
ness. 

Senator George H. Moses, of New Hampshire, 
will also address the convention. Senator Moses 
is a member of the select committee of the 
United States Senate, which spent many weeks 
last year investigating reforestation conditions 
in all the lumber producing areas of the United 
States. It is expected that Senator Moses will 
have some important observations to make as 
the result of his experience and study of re- 
forestation. 

Gray Silver, of the American Farm Bureau 
Federation, will discuss the lumber industry in 
relation to American farmers. John H. Kirby, 
of Houston, Tex., former president of the Na- 
tional Lumber Manufacturers’ Association, 
will represent the lumber industry on the pro- 
gram, and a short address will be delivered by 
John W. Blodgett, president of the association. 

Mayor W. E. Dever, of Chicago, is to weleome 
the visiting lumbermen. Other notable speakers 
will be: W. 8S. Dickason, of Kansas City; 
Dwight Hinckley, of Cincinnati, and L. K. 
Silleox, general superintendent, motive power, 
of the Chicago, Milwaukee & St. Paul Railroad, 
_ discuss ‘‘ The Industrial Uses of Lum- 

r. 

In connection with the convention there will be 
a special concatenation of Hoo-Hoo. It is 
planned to make this meeting of the order the 
most important of its kind ever held, and prac- 
tically all officers of Hoo-Hoo, both State and 
national, will be presént. 


Hardwood Program Taking Shape 


At the office of the Hardwood Manufactur- 
ers’ Institute at Chicago it was announced 
that on the afternoon of May 9, the second 
day of the convention at the Brown Hotel, 
Louisville, Edward S. Jouett, vice president 
and general counsel of the Louisville & Nash- 
ville Railroad, will address the meeting. His 
subject will relate to conditions in the south- 
ern hardwood producing regions as seen from 
the viewpoint of railroading, and reflections as 
to future conditions. 

The plans of the program include the invo- 
cation by Dr. P. H. Pleune, of Louisville, the 
address of welcome by Mayor Quin, of Louis- 
ville, and addresses by W. E. Showers, presi- 
dent, Showers Bros., Bloomington, Ind.; A. E. 
Pope, wood specialist and lumber supervisor, 
Dodge Bros., Detroit; Carl Simons, director 
of purchases, Fisher Body Corporation, Detroit; 
Carlile P. Winslow, director, Forest Products 
Laboratory, Madison, Wis.; W. A. Durgin, 
chief, division of simplified practice, Depart- 
ment of Commerce; Andrew Gennett, president, 
Appalachian Logging Congress; and Dwight 
Hinckley, president National-American Whole- 
sale Lumber Association. 

in addition ta the speakers named, there 
Will be the customary reports of the commit- 
tees and officers. In a previous announcement 
it was stated that Wilson Compton, secretary- 
manager of the National Lumber Manufactur- 
ers" Association, would address the meeting, 
but Secretary Pritchard advises that Dr. Comp- 
ton has found it impossible to be present, owing 


to conflicting business engagements in Wash- 
ington. - 

Advance hotel reservations approaching 100, 
have been made thru the institute office, and 
those members and friends who are going to 
be present and have not yet made arrangements 
are urged to do so at once inasmuch as indi- 
cations are that the hotels will be crowded. 


National-American Committees 


New York City, April 7.—President Dwight 
Hinckley, Cincinnati, Ohio, of the National- 
American Wholesale Lumber Association, has 
been here conferring with Secretary W. W. 
Schupner on association matters and planning 
early activities of the association. While Mr. 
Hinckley has not yet completed the committee 
personnel he announces the executive committee 
as follows: 

Dwight Hinckley, Cincinnati, Ohio; F. S. Under- 
hill, Philadelphia, Pa.; C. A. Goodman, Marinette, 
Wis.; M. J. E. Hoban, Brooklyn, N. Y.; C. L. 
Lindner, Portland, Ore.; C. A. Mauk, Toledo, 
Ohio ; Max Myers, Cleveland, Ohio; W. H. Schuette, 
Pittsburgh, Pa.; Horace F. Taylor, Buffalo, N. Y.; 
Ben S. Woodhead, Beaumont, Tex. 

The following committee chairmen have been 
appointed: 

Board of managers of the bureau of information 
—mM. E. Preisch, New York City. 

Arbitration—A. L. Stone, Cleveland, Ohio. 

Membership—L. Germain, jr., Pittsburgh, Pa. 

Railroad and transportation—B. C. Currie, Phila- 
delphia, Pa. 

Lumber standardization—C. V. McCreight, Pitts- 
burgh, Pa. 

Cost of doing wholesale lumber business—G. M. 
Stevens, jr., New York City. 

Shingle marketing—aA. E. Lane, New York City. 


HOO-HOO DOINGS 


Activities of St. Louis Hoo-Hoo Club 


St. Louris, Mo., April 8.—L. E. Clark, vice 
president of the Huttig Sash & Door Co., pre- 
sided at today’s meeting of the Hoo-Hoo Club 
of St. Louis, where it was announced that $685 
of a necessary fund of $2,000 had been raised 
for a proposed observance of Arbor Day in 

















Home is the grandest of all 
institutions. 





St. Louis. L. M. Tully, of the L. M. Tully 
Lumber Co., is chairman of the finance commit- 
tee in charge of the raising of the fund. 

The plan of planting trees has been approved 
by Earl Beckman, director of the St. Louis 
branch of the Boy Scouts of America, Henry 
R. Isherwood, secretary-treasurer of Hoo-Hoo, 
announced. The idea of the tree planting is to 
instill into the minds of the Scouts and the 
public generally the need for encouraging con- 
servation and reforestation. 

John B. Edwards, chairman of the board of 
election commissioners of St. Louis, made an 
address on the importance of voting. 

Mr. Tully won the attendance prize, a leather 
memorandum book, donated by Mr. Clark. A 
quartet composed of Messrs. Berg, Spiess, Dann 
and Moore, all lumbermen, sang. Mr. Clark 
presented a new gavel to the club. 


Plans for Little Rock Concat 


St. Louris, Mo., April 8—Henry R. Isher- 
wood, secretary-treasurer; Parson Peter A. 
Simpkin, Grand Chaplain, and James H. Allen, 
Supreme Bojum of Hoo-Hoo, will attend the 
coneatenation to be held in Little Rock, Ark., 
April 14, in connection with the annual conven- 
tion of the Arkansas Association of Lumber 
Dealers, it was announced at headquarters to- 
day. The concatenation will be in charge of 
R. J. Williams, Vicegerent Snark of the Little 
Rock district, while the initiation ceremony 
will be conducted by the Warren (Ark.) team, 
led by M. B. McLeod. Mr. Williams is work- 
ing to organize a Hoo-Hoo club in Little Rock. 

Alfred L. Jones, Vicegerent Snark for the 
Kansas City district, has reported that the 
‘*Cats’’ there plan a party for April 24. 

Robert Anderson, president and general man- 


ager of the Anderson & Sons Lumber Co., 
Logan, Utah, has been appointed Vicegerent 
Snark for the Logan district. The appoint- 
ment was made by Snark C. D. Lemaster at the 
suggestion of State Counselor A. E. Payne, of 
Salt Lake City. 

Word also was received here that Fred C. 
Hamilton had been promoted to be general man- 
ager of the wholesale and retail operations of 
the Benson Lumber Co., San Diego, Calif., 
succeeding F. M. White. Mr. Benson is a 
former Vicegerent Snark of the San Diego 
district of Hoo-Hoo. 


Will Manufacture for Export 


MEMPHIS, TENN., April 7.—Announcement is 
made of the incorporation of the Smith-Hall 
Lumber Co., with capital of $150,000 and offices 
in Memphis. The officers of the company are: 
President, F. G. Smith; vice president, H. W. 
Hyman; secretary-treasurer, S. E. Hall. Mr. 
Smith is secretary-treasurer of the Mossman 
Lumber Co., of Memphis, manufacturer of 
hardwood lumber and dimension stock, and 
Mr. Hall is timber and log buyer for that com- 
pany. Other members of the Mossman com- 
pany are stockholders in the new organization. 
The Smith-Hall Lumber Co. has purchased the 
plant of the Cardwell Stave Co., at Waterproof, 
La., and will operate at that place. The prop- 
erty consists of a large band mill with capacity 
of 35,000 feet a day; a stave mill with a ca- 
pacity of 100,000 staves a day, or 30,000 feet 
of timber; 3,000 acres of virgin timber, and the 
Tensas & Gulf Railroad. The last named ac- 
quisition includes thirty miles of railroad, loco- 
motives and twenty-five standard gage flat cars, 
and there are thirty employees’ houses on the 
property. The plant will be ready for active 
operation about April 15, it is believed. The 
new company will manufacture a large part of 
its lumber for export, being favorably located 
for the export trade. 


Celebrates 97th Birthday at Mill 


Orrawa, Ont., April 5.—Comparatively hale 
and hearty and with a vigor more suggestive 
of the early afternoon than the eventide of life, 
John R. Booth, the lumber king of Ottawa, and 
grandfather of the Princess Lois of Denmark, 
is celebrating today his ninety-seventh birth- 
day. Ninety-seven roses were on his desk when 
he came down to his office this morning. He 
is passing the day, not in the luxury of his home, 
but down at his mill whither he goes daily and 
has been going for some seventy years. 

On the main streets of Ottawa ‘‘J’’ is not a 
familiar figure. He takes a short cut from his 
home on Metcalfe Street down to the mills on 
the thorofare that perpetuates his name. 

Occasionally, in the colder weather, he uses 
a limousine. In spring, summer and fall the 
conveyance he always uses is a horse and buggy, 
the latter of a type that is nearly extinct. 
One man—an elderly French Canadian—has 
been driving him for a life time. They jog 
along talking together, ‘‘J. R.’’ puffing a 
perfecto and ‘‘Dave’’ pulling hard at his pipe 
of the genuine ‘‘tabae Canadien’’. 

Mr. Booth spends a little while in the office, 
but where he is most at home and most com- 
monly found is in the mill among the buzz saws, 
or the paper machines or pulp grinders. He is 
a professional millwright, and if a machine 
breaks or any new construction is to be done, 
Mr. Booth bosses the job. He is commonly 
seen working with a concrete gang, attired in 
overalls, like his humblest employe. He stayg 
on the job till the late afternoon but retires 
early at night. He has only one hobby—work, 
He has only one recreation. It also is work. 





TuE WEsT Michigan Game & Fish Protective 
Association in session at Grand Rapids, Mich., 
recently decided upon a legislative program 
providing for reforestation, better protection 
against forest fires, prohibition of the pollution 
of lakes and streams and the establishment of 
game refuges. A number of lumber dealers 
are included in the membership of this organ- 
ization. 
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Lumber Clubs and Exchanges 


State Auditor Addresses Club 


Jackson, Miss., April 7.—The feature of 
last Thursday’s meeting of the Jackson Lum- 
bermen’s Club was a talk by George D. Riley, 
State auditor, and Grand Master of Masons of 
Mississippi. Mr. Riley was asked to tell stories, 
which he did, intermingled with some good com- 
monsense talk about the welfare of our fellow- 
man. The club was in an uproar with laughter 
practically all the time, as Mr. Riley is quite 
famed as a story-teller. Many visiting retail 
lumbermen were present as the State retail as- 
sociation had a directors’ meeting at that time. 
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Endorses Mellon Plan of Taxation 

MEMPHIS, TENN., April 8.—The Lumber- 
men’s Club of Memphis, at its regular semi- 
monthly meeting at the Hotel Gayoso Thursday, 
April 3, unanimously adopted resolutions favor- 
ing the Mellon plan of taxation now pending be- 
fore Congress and condemning, in no uncertain 
terms, the attack made on Secretary Mellon 
by United States Senator K. D. McKellar, of 
Tennessee. Secretary Mellon was referred to, in 
the resolutions, as one of the ablest men in the 
cabinet and as reflecting, in his tax plan, the 
views of the best business interests of the 
United States. It may be mentioned, in this 
connection, that this is the second time the 
club has gone on record as favoring Secretary 
Mellon’s plan over that suggested by Senator 
McKellar and some of the other Democrats in 
Congress. 

Resolutions were also adopted in connection 
with the recent death of W. B. Perkins, gen- 
eral manager of the Sunflower Lumber Co., 
Clarksdale, Miss., an associate member of the 
club. 


Midwestern Retail Club Formed 


LaCrossk, Wis., April 7.—A district organi- 
zation to be known as the Midwestern Retail 
Lumbermen’s Club was formed by lumber deal- 
ers of LaCrosse and vicinity at a meeting here 
on Friday last, attended by forty-five dealers, at 
which the following officers were elected: 

President—Ben Nuzum, Ben Nuzum Lumber Co., 
Tomah, Wis. 

Vice presidents—L. A. Martin, L. A. Martin 
Lumber Co., Lynxville, Wis.; Fred Lane, Alma, 
Wis. ; George Chapple, Chapple Hardware & Lum- 
ber Co., Hixton, Wis., and A. J. Roberge, LaCrosse 
Lumber & Supply Co., La€rosse, Wis. 

Secretary-treasurer—W. W. Aiken, Aiken Coal 
& Lumber Co., Onalaska, Wis. 

D. S. Montgomery, of Milwaukee, secretary 
of the Wisconsin Retail Lumbermen’s Associa- 
tion, explained the plan of organization fol- 
lowed by the other lumber dealers’ clubs in 
the State and the benefits to be derived from 
the district clubs. The dues were set at $2 a 
year. The next meeting of the club will be held 
in LaCrosse in about thirty days. 


Nylta Club’s Activities 


NEw York, April 7.—At the weekly meeting 
of the Nylta Club held last Friday evening 
there were more than seventy-five members pres- 
ent. The feature of the session was an address 
on ‘‘Trim and Moldings,’’ and motion pictures 
of lumber operations in the mountains of North 
Carolina and Tennessee. 

Frank A. Niles, chairman of the membership 
committee, has just launched a campaign for 
new members, with the purpose of increasing 
the ‘‘active list’’ to 500 by the end of the 
year. Mr. Niles said a circular letter had 
produced gratifying results and he predicts an 
enrollment of 400 before the summer vacation 
season sets in. 

The first issue of ‘‘Nylta,’’ with Joseph E. 
Cashin, 137 West Twenty-fourth Street, New 
York City, as editor-in-chief, appeared the last 
week and henceforth will appear monthly as 
the house organ of the Nylta Club. ‘‘Nylta’’ 
is an innovation in the lumber trade of the 
metropolis and the April number is compiled 
in attractive form. Associate editors are A. H. 
(Johnny) Roth, Robert 8S. Ladue, Temple 
Tweedy and Dwight C. Deyette. ‘‘Nylta’’ is 


published solely for members of the club and its 
motto is ‘‘To Have Friends Be Friendly.’’ 

H. B. Coho, secretary of the club, as princi- 
pal contributor in the first issue of the publi- 
cation, says: 

“Nylta’”’ does not preach, it simply says to the 
men in the lumber industry, here are some of the 
basic facts about your industry and about your- 
selves, come and hear them and see if you need 
them. If they are worth while pass them on to 
the other fellow. In ‘‘Nylta’ we are not trying 
to change human nature over night, but we are 
endeavoring to set ourselves right and do our best 
to develop such talents as we possess to the best 
advantage. 


Exchange Adds 165 Members 


New ORLEANS, La., April 7.—An active cam- 
paign for new members, inaugurated recently 
by the New Orleans Contractors’ & Dealers’ 
Exchange, resulted in the addition of 165 mem- 
bers, it was announced at the campaign’s close 
last week. The organization of bureaus to rep- 
resent the various industries and _ businesses 
affiliated in the exchange, is the next step in 
the development program outlined for the cur- 
rent year. 


Plan Statewide Knot Hole Club 
Lincoln, Nes., April 8.—Nebraska 
be divided into twenty-one 


is to 
districts, and 


a local Knot Hole Club is to be formed in 
each district, according to a plan which has 
the endorsement of the board of directors of 
Association, 


the Nebraska Lumber Dealers’ 
and the assured ¢co- 
operation of retail lum- 
bermen thruout the 
State. This is an 
adaptation of the dis- 
trict organization plan 
which a number of the 
other State associations 





DON CRITCHFIELD, 
Lincoln, Neb. ; 


Secretary-Manager State- 
wide Knot Hole Club 
Organization 





have in successful oper- 
ation. 

It is expected that 
the Statewide Knot 
Hole Club plan will 
take over and expand 
the social and educa- 
tional part of the work 
of the State association, leaving the insurance 
department, and certain routine activities, to 
be carried on by the parent organization. 

Don Critchfield, who made a marked success 
of the original Knot Hole Club, of this city, has 
resigned as manager of the Home Lumber Co., 
and will hereafter give his entire time to the 
Statewide Knot Hole Club work, maintaining 
headquarters in Lincoln. 

The objectives of the local clubs will be both 
educational and social. At the district group 
meetings, which are to be known as institutes, 
subjects of interest to lumbermen will be dis- 
cussed. The social features will consist of ban- 
quets, lunches, picnics, or such other entertain- 
men as may be desired by the various groups. 

A combined institute of all the Knot Hole 
clubs of the State will be held annually, at 
which some of the larger problems of the re- 
tail lumber business will be discussed. 


Knot Golfers’ Plans 


New York, April 7.—Plans for the 1924 sea- 
son of the Knot Golfers will be discussed at a 
meeting tomorrow at the Biltmore Hotel. A 
new captain, executive committee and secretary- 
treasurer will be named and the meeting will 
be followed by a luncheon. The first tourna- 
ment will be held this month at Arcola, the 
date yet to be decided. Other dates and the 
courses will be selected by the new executive 
committee. 





Steam Curing Gum Is Club Topic 

[Special telegram to AMERICAN LUMBERMAN ] 

NEw OruEans, La., April 9.—The Southwest- 
ern Hardwood Manufacturers’ Club held its 
monthly meeting at the Monteleone Hotel today, 
with Vice president W. J. Stebbins presiding 
in President Deblieux’s absence. The session 
was featured by talks from Messrs. Stebbins, 
Sherrill and W. P. Toung. 

Mr. Stebbins discussed the steam curing of 
gum, to which the club has paid considerable 
attention. His firm, the Lyon Lumber (Co., 
has secured highly satisfactory results from the 
steam curing of sap gum, the steamed product 
closely resembling red gum and commanding a 
premium over normal quotations. Experiments 
with the steam curing of No. 2 also have proved 
successful. 

C. H. Sherrill, president of the Hardwood 
Manufacturers’ Institute, reviewed the current 
activities of that organization and outlined the 
tentative program for its forthcoming annual 
meeting in Louisville, Ky. He urged his fel- 
low clubmen to attend that meeting and hear 
the messages of the speakers who had accepted 
invitations to address it. 

W. P. Toung, of the Lucas E. Moore Stave 
Co., New Orleans, called the club’s attention to 
a recent increase of the Spanish tariff on im- 
ported red gum. For years the Spanish import 
tax on that wood was fixed at approximately 
$5 a thousand and much of it has been sold 
to that country. The new duty has been fixed 
at $30, which has hit both the American ex- 
porters and the Spanish importers hard. The 
American Government, he added, has not thought 
it advisable to make representations to the 
Spanish Government in a matter involving the 
latter’s domestic tariff policy, but it is hoped 
that the Spanish importers will be able to con- 
vince their own government that the red gum 
duty is excessive and should be materially re- 
duced. 

To accommodate the club members who wish 
to attend the institute’s annual next month, it 
was voted to postpone the club’s regular May 
meeting from the customary second Wednesday 
to May 28. 


Cincinnati Club’s Nominations 

CINCINNATI, OHIO, April 8.—The reélection 
of Earl Hart, of the Leland G. Banning Lum- 
ber Co., as president of the Cincinnati’s Lum- 
bermen’s Club is assured as a result of his nom- 
ination for this position on both tickets to be 
presented to the members at the annual elec- 
tion in May. Nominations were made at the 
monthly dinner of the club held at the new 
clubhouse of the Business Men’s club last night. 
In nominating Mr. Hart, both committees 
dwelt upon the fine record made by the elub in 
the last year under Mr. Hart’s guidance and 
recommended his continuance in office for the 
best interests of the club. 


The dinner turned out to be a gala affair 
as the ladies were invited and about 150 mem- 
bers, their ladies and guests were in attend- 
ance. The dinner was held in the magnificent 
ladies’ dining room of the club which was beau- 
tifully decorated with flowers for the occasion. 
Following the dinner, the room was cleared of 
tables and chairs for daneing which continued 
until the midnight hour, President and Mrs. 
Hart being hosts at the dance. 

W. F. Gammage was nominated for reélec- 
tion as secretary on both tickets. Mr. Gam- 
mage has served with distinction as secretary 
of the club for the last year. He is in bust 
ness as the W. F. Gammage Lumber Co. 


Nominated with Messrs. Hart and Gammage 
on the regular ticket were Ed. H. Ward, Dwight 
Hinckley Lumber Co., for first vice president; 
C. W. Tunis, C. W. Tunis & Co., for second 
vice president; R. W. Phillips, present treasurer 
of the club, connected with the C. N. Asher 
Lumber Co., for treasurer; and J. J. Linehan, 
Mowbray & Robinson Co.; E. M. Bonner, Atlas 
Lumber Co.; R. E. Thompson, Thompson Hard- 
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wood Lumber Co., and John R. O’Neill, Tgn- 
nessee Lumber & Coal Co., for directors. 

The committee making the nominations con- 
sisted of S. W. Richey, chairman; George 
M. Morgan and BE. A. Fagin. 

The nominees with Messrs. Hart, and Gam- 
mage on the floor ticket were Edward Barber, 
Barber Lumber Co., for first vice president; 
R. E. Gifford, Lyon-Gary Lumber Co., for sec- 
ond vice president; Wilbur J. Wright, M. B. 
Farrin Lumber Co., for treasurer, and J. J. 
Linehan, Mowbray & Robinson Co.; C. W. 
Hagemeyer, Tennessee Lumber & Coal Co.; Ed- 
gar Cummings, Pearson Lumber & Coal Co., 
and Montgomery Christie, James Kennedy & 
Co. (Ltd.), for directors. 

This committee consisted of J. R. O’Neill, 
chairman; Frank Haas and John Byrns. 

New members elected were the Queen City 
Lumber & Box Co., and the Schleyer-Sand Lum- 
ber Co. 

Short talks of welcome and in explanation 
of the work of the club were made for ‘the 
ladies’ benefit by President Hart, E. M. Bon- 
ner, E. H. Ward, Theodore Davis, Miles J. 
Byrns, J. R. O’Neill, W. F. Gammage, R. W. 
Phillips, Edward Barber and J. C. West. 

A. E. Anderson, president of the Business 
Men’s Club, made a short talk telling of the 
new clubhouse, which is one of the finest in 
the country, and the aims and purposes of the 
elub. 

Lewis Doster, president of the Appalachian 
Supply Association, suggested that the Cincin- 
nati club get behind a tree planting campaign 
in Cincinnati and collaborate with the school 
and civic authorities in the observance of Arbor 
Day. 

President Hart on behalf of the club 
thanked Mrs. Dwight Hinckley and the ladies 
of her committee for the successful entertain- 





ditions became more settled there will be a 
marked improvement in trade. Several of the 
other members of the club said that in their 
opinion the dull local business for the last three 
months had been caused by bad weather that 
has prevailed. All expressed the belief that 
trade is getting better. 


Safety Measures Reduce Accidents 


MARINETTE, Wis., April 7.—Accidents in the 
local lumber mills have been reduced to a mini- 
mum by the liberal use of suggestion boxes and 
other methods of disseminating safety propa- 
ganda, according to officials of the Chamber 
of Commerce here, who have made a careful sur- 
vey of the situation. Loss of time to the mills, 
as a result of accidents, has been reduced by 
one-half. 

The safety propaganda work has been car- 
ried on here with considerable intensity, largely 
thru the efforts of leading local lumber manu- 
facturers, who have become convinced of the 
immense saving to them which could be brought 
about by the elimination of the many accidents 
resulting from carelessness. As a result the 
lumber and paper mills here and in the neigh- 
boring city of Menominee, Mich., have become 
models of efficient operation that are being 
pointed to as examples by safety workers thru- 
out the country. 


PEGG EEBAEBaA: 


Use Century-Old House as Memorial 


Honouutu, T. H., March 15.—Standing in 
what is now near the business center of Honolulu 
is the oldest wooden building in the Hawaiian 
Islands. It also bears the distinction of being 
the first structure built of lumber to be erected 
in the island group. It was the gift of devout 

church people of New 
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England who had a 
sympathetic interest in 
the religious mission- 
aries who had made 
their way to the distant 
Sandwich Islands, as 
Hawaii was then called, 
in the early part of the 
last century. The lum- 
ber and timbers for the 
house were all cut of 
New England native 
woods. It is said to 
have been one of the 
first ready-made houses 
ever designed and ship- 
ped. All the different 
pieces were marked so 








Oldest wooden building in the Hawaiian Islands now memorial to early 


missionaries 


ment they had provided for the ladies attend- 
ing the National-American Wholesale Lumber 
Association. Mrs. Hinckley responded telling 
of the pleasure the ladies took in the innova- 
tion of a ladies’ night for the club and sug- 
gested that tha'club devote two of its meetings 
a year to the ladies. 


Club Members Discuss Trade Outlook 

EvaNnsviLLE, Inp., April 9. — The regular 
monthly meeting of the Evansville Lumber- 
men’s club was held Tuesday night, April 8. 
There was a large attendance. A business 
men’s’ luncheon was served. Gus Bauman, of 
the Bauman Hardwood Co., and president of 
the club, was in the chair. 

J. V. Stimson of Huntingburg, Ind., and 
Memphis, Tenn., was a visitor and stated that 
his company had done an exceptionally fine 
business during the last three months and in 
Spite of the some of the unfavorable features 
of the trade it was his opinion that things are 
going to move right along from this time on. 

Daniel Wertz of the Maley & Wertz Lumber 
Co., who returned a few days ago from Mis- 
Sissippi where he spent a week, said he found 
many of the lumber manufacturers and whole- 
salers looking on the dark side of the picture. 
He believed, however, that after weather con- 


that there was little left 
for the missionaries and 
native Hawaiians to do 

esi but put the house to- 
gether upon arrival of the material in Honolulu. 
The shipment was made from Boston, Mass., 
on a trading vessel by Bryant & Sturgis, of 
that city, without any transportation charges. 
The ship made its difficult way around the Horn 
and to its midpacific destination, arriving in 
Honolulu in 1821. It is a 2-story, 6-room struc- 
ture. For many years it was occupied by fami- 
lies of early missionaries, the large front room 
being used as a place for conferences and re- 
ligious meetings. With the exception that the 
plank floors have worn thin by the thousands 
of feet that have trampled over them, the build- 
ing is in a splendid state of preservation and 
bids fair to weather another century or two 
of time and elements. It is now a memorial 
to the early missionaries and is in the care 
of the Hawaiian Mission Children’s Society. 


New West Virginia Wholesaler 


HuntTINGTON, W. Va., April 7A wholesale 
lumber concern has opened for business here 
with office at 511 Arcade, under the name of 
the Jackson Lumber Co. H. W. Jackson, who 
is head of the company, is well known in the 
trade here having been formerly connected with 
Watters-Tonge Lumber Co., of Birmingham, 
Ala., for which he covered this territory. The 
new company will handle southern pine lumber. 
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“The Perfect House,”’ 
Glen Eliyn, Iil., has 
cedar lined clothes 
closets. 





Cedar Lining 
for the 


Clothes Closet 


‘Now is the time 
when winter gar- 
ments and blan- 
kets are put 
away for the sea- 
son. It is the 
moth’s opportu- 
nity unless it is 
made impossible 
for the young to 
hatch and feed. 
Aromatic Ten- 
nessee red cedar 
wood stops them 
before they start. 

Line all clothes 
closets with cedar lining, dressed, matched, and 
end-matched, making a tight fit. Can be laid 
over the plaster in old homes, over the studding 
in new. 

Our cedar strips come in paper wrapping, retain- 
ing all the fragrant cedar odor in transit, until 
installed. 


Wire our expense for prices. 


E: BARTHOLOMEW HARDWOOD Co 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 


Yards:—Chicago, Ill., and Nashville, Tenn. 
4-12-24 


Your Logical Credit Guide 


—and directory of the 
lumber buying trade is 











Clancy’s 
Red Book 


Service 


Write today for rates and 
Pamphlet No, 49-S. 


We handle collections for 
small and large mills and 
wholesalers everywhere, 


LUMBERMEN’S CrebDIT AssociATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 














SAVE 
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The BESSLER 


MovableStairway 


Is Making of 
Room Below 






. Folds up out of way 
when not in use. 









Patented 
Movable 

Stairway 

in the U.S. 


Makes money for progressive 
lumber dealers because it makes 
$1,000 worth of liveable space for 
the home owner. Easy to install, 
easy to operate. Guaranteed to give 
perfect satisfaction or money refunded. 


Write for details. 
The Bessler Movable Stairway Co. 


General Offices: 1903 E. Market St., Akron, Ohio 
New York Offices: 103 Park Avenue 








‘Write These _ 7 
- Operators 


and ask them how well satisfied they are with 
their plants. Our engineers designed and 
built these mills:— 


Temple Lumber Co., 
Dierks Lbr. & Coal Co., 
Central Coal & Coke Co., 
Louisiana Sawmill Co., 


Pineland, Texas. 
Kansas City, Mo. 
Carson, La. 
Glenmora, La. 


We'll gladly give you names of other mills 
we have built if you will write for them; also 
tell you how our service will save you money. 


THRALLES HEA 


HANICAL SAWMILL ENGINEERS AND DESIGNERS > 














q Lake Charles, La. ) 


























WELDON. WILLIAMS & LICK 


oy ; ; 
The Couporw Makers 


FORT SMITH, ARK. 














The importance of sawing true lumber is 
realized, but frequently a percentage of the 
output is miscut because an effort has been 
made to produce a given footage per day with- 
out regard to its quality. Usually defects in 
sawing are blamed on the saw, but sometimes 
the fact is lost sight of that the carriage must 
hold a straight line down the track if a straight 
board is to be sawn. Fig. 1 shows the edge 
view of three boards that have been missawn 
not thru any defect in the saw, A and B being 
‘*bull-headed’’ and ‘‘C’’ a snaky board. 

Is the rail straight? First of all, any 
curve or kink in the rail guiding the carriage 
will make itself felt on the boards being sawn, 
because the saw can not turn such curves as 




















Fig 1—A and B are ‘‘ bull-headed’’ boards, 
and C is a ‘‘snaky’’ board. 


quickly as can the carriage V-wheels. The set- 
tlings of foundations under tracking, the work- 
ing of the offsets, and the constant pounding 
of the heavily loaded carriage will make it nec- 
essary to align this rail every few weeks. It 
may be pulled straight by draw bolts and 
held so. 

Are the V-wheel flanges worn? Next one 
should look to the V-wheels of the carriage. 
Because of the shearing motion of the flanges 
on the sides of the rails, these flanges wear 
more quickly than does the center of the V. 
The wearing down of the sides of the V per- 
mits the side play that causes the carriage to 
sway. To remedy this defect the center of the 
V should be cut down slightly on a lathe, as 
deepening the V in this manner will permit its 
sides to come into hard contact with the rail. 
As the carriage trucks are keyed to one shaft, 
both the V and flat wheels must be carefully 
fitted to correspond in diameter, or one wheel 
will gain on the other on the tracks. Their 
correspondence may be tested by placing the 
carriage truck squarely on the track and roll- 
ing it forward, the finger turning the middle 
shaft. The wheel on the gaining side must be 
cut down slightly on the lathe until the carriage 
keeps straight with the track. 

Are bearings on carriage shafts tight? The 
offsets are the sole guide of the carriage down 
the track. If the offset collars, or the bearing 
ends, are worn, or if there is lost motion be- 
cause of improper adjustment, the carriage is 
free to sway from side to side, and the best 
conditioned of band saws can not saw straight 
lumber. So before determining that a snaky 
board has resulted from the poor condition of 
the saw, first examine the offsets. If the offsets 
are worn, then each time the sawyer works his 
lever controlling the steam feed to carriage 
(unless he is very skilled), the carriage will 
receive a slight jerk when its speed is checked 
up, and will side sway and produce snaky lum- 
ber. Fig. 2 shows the V-wheel and shaft, W 
pointing to the cause of snaky lumber—space 
between the hub of the V-wheel and the car- 
riage bearing. In Fig. 2, Y indicates the 
wooden carriage frame section, and X points to 
lost motion between the flat wheel and bearing 
end on the off-side from the saw if carriage is 
reversed. The open space at X should increase 
by % to % inches when sawing a line, thus 
indicating that the hub of the V-wheel at the 
opposite end of the shaft is snug up against 
the carriage bearing end, as shown at Z. The 
V-wheel hub and carriage bearing end should 


The Saw Is Not Always to Blame 


[By R. C. Leibe.] 








be up tight when the carriage is going forward 
in sawing board, and the offset device should 
be straight and stiff. To test the condition of 
the carriage, run it forward until the offsets 
have worked in sawing a line from the log, then 
take a long pinch bar and, with one end against 
the inside of the carriage rail, push hard 
against the carriage frame, watching for space 
or lost motion to appear between V-wheel hub 
and the bearing end as shown at W. 


Does offset shoe creep? If the offset device 
works with a shoe or friction slide, often this 
will become too easy working and at each slack- 
ening of the carriage speed will creep along 
many inches, the result being snaky boards, 
This sliding may be eliminated by applying 
powdered rosin or wood ashes, as these will 
enable the offset shoe to hold firm to the track, 

Is carriage speed properly controlled? Some- 
times defects in sawing are caused by careless 
operation of the levers controlling the carriage. 
If the saw is rushed right up to the log at high 
speed and slowed down after it has buried itself 
in the log, and then the cut is continued at high 
speed to the end of the log, a large percentage 
of miscuts will be produced because of the great 
shock thrown on the mill wheels and saw in 
sinking the saw into the log at too great speed. 
The damage is done by the shock caused when 
the saw hits the log, and bull-head lumber (that 
having a crook or thick end) is the result. 
Sometimes such miscutting is blamed on an un- 
balanced swage causing the saw to lead to one 
side or the other, and it is true that in many 
cases this leading of the saw is caused by a 
slightly unbalanced swage. But if the saw 
swage is in perfect balance with the body of 
the saw, the same effects may be produced by 
suddenly driving the saw into the log. Saw- 
yers who allow the log to approach the saws at 
full speed sometimes say that they allow it to 
recover from the shock before proceeding, but 
the damage has already been done. As the saw 
teeth gullets are suddenly filled with sawdust, 
the saw is forced out of line, either outward or 
inward, in an effort to spill this dust. 

Carriage speed should vary to suit cut. Bet- 
ter sawing practice is illustrated in Fig. 3, 
which shows the saw at various positions in 
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ul 
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Fig. 2 shows, at A and C, the V-wheel. There 
should be no lost motion, as at W, but a close 
fit as at Z. At Bis shown the flat wheel at 
opposite end of bearing, X indicating lost 
motion when carriage is reversed. 















































regard to the log. At A the log has just been 
loaded on the carriage by the kicker machine 
and is shown 6 feet from the saw and being 
rushed toward it at great speed. At this dis- 
tance from the saw, high speed to save sawing 
time is desirable. However, when the log 18 
within a short distance of the saw, as at B, 
the distance being shown here as 8 inches, the 
carriage speed should be checked to allow the 
saw to sink itself softly, without shock, into 
the log as far as indicated at C, where the 
back of the saw is shown 2 inches within the 
log. From the point shown at C the speed should 
be increased quickly until the saw reaches 
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nearly to the end of the log, D showing the 
saw within 18 inches of the end of the cut. 
When the saw has reached the point indicated 
by D, the sawyer should begin to check the 
carriage and, as the teeth come thru the end 
of the log, as indicated at E, the log should 
be suddenly stopped, for if the saw has an out- 
ward lead, if a splinter projects, or if the 
log slips, going beyond the end of the log may 
pull the saw off the wheels. 


















































Fig. 3 shows proper sawing speed at different 
stages of cut. Use high speed at A until log 
és near saw. Slow down at B, until saw sinks 
into C. Speed up again until D is reached. 
At D, slow down until a full stop is reached 
at E. 





Southern Pine Concern Holds Annual 


_ Houston, Tex., April 7—At the annual meet- 
ing of the Gulf Lumber Co., held at headquar- 
ters in Fullerton, La., which was attended by 
L. J. Boykin, head of the Boykin Lumber Co., 
which handles the output of the Gulf Lumber 
Co., officers were elected as follows: 


President, 8S. H. Fullerton, Pasadena, Calif., 
first vice president, Robert Fullerton, jr., Pasa- 
dena ; second vice president, George W. Dulany, 
Jr., Chicago; third vice president, Frank Horton, 
Winona, Minn.; secretary, J. G. Thorp, Boston, 
Mass.; treasurer, L. W. Bonnell, St. Louis; 
assistant secretary, C. W. Reighard, St. Louis; 
general auditor, G. A. Schweidel, St. Louis. 
The directors elected were: 8. H. Fullerton, 
Robert Fullerton, sr., and Robert Fullerton, 
Jt, Pasadena; R. W. Fullerton, Warren, Ark.; 
Frank Horton and (C. E.,Tearse, Winona, Minn. ; 


W. H. Powell, and G. W. Dulany, jr., Chicago, 
and J. G. Thorp, Boston. 

Under the direction of J. M. Crawford, gen- 
eral superintendent, the plant at Fullerton is in 
full operation, turning out the famous ‘‘ Boykin 
stock,’’ which has been popularized thruout the 
country by the Boykin Lumber Co., of Houston. 
J. E. Griffith, general sales manager, one of 
the brightest of the many capable young men 
who are making their mark in the lumber indus- 
try, has made a splendid record in marketing the 
output of the big plant at Fullerton, and the 
stockholders and directors were well pleased 
with the annual reports presented at the meet- 
ing. 


Prominent Lumbermen Visit Bogalusa 


Boeauusa, La., April 7.—E. A. Frost, presi- 
dent of the Frost-Johnson Lumber Co., of 
Shreveport, La., who was recently elected presi- 
dent of the Southern Pine Association, accom- 
panied by several prominent business men of 
north Louisiana, visited Bogalusa on Sunday 
and Monday, March 30 and 31, as the guests of 
Col. A. C. Goodyear, president of the Great 
Southern Lumber Co. 


In the party were William Buchanan and 
J. A. Buchanan, president and vice president 
of the Louisiana & Arkansas Railroad Co. and 
prominent lumbermen of Texarkana, Ark.; 
Frank T. Whited and George S. Prestridge, 
vice presidents of the Frost-Johnson Lumber 
Co., of Shreveport; F. G. Hudson, attorney of 
Monroe; P. M. Atkins, president of the Monroe 
Hardware Co.; C. G. Lunday, vice president 
and general manager of the Louisiana & Arkan- 
sas Railroad Co., of Minden, La., and T. N. 
Dean, of Texarkana. 


Before coming to Bogalusa, the entire party, 
accompanied by Col. Goodyear, W. H. Sullivan, 
G. A. Townsend and D. T. Cushing, went on a 
short trip thru north Louisiana. 


The visitors were shown thru the plants of 
the Great Southern Lumber Co. and Boga- 
lusa Paper Co., and were also shown some of the 
reforestation work being done in the vicinity 
of Bogalusa. 


F. L. Peck, of Scranton, Pa., president of the 
J. J. Newman Lumber Co., joined the visitors 
in Bogalusa. Mr. Peck was accompanied by 
R. L. Brown, of Memphis, and Victor Thrane, 
of Chicago. 
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Lumber Sailer Meets Heavy Gales 


Honouuuu, T. H., March 25.—Of the several 
overdue lumber schooners that have come into 
Honolulu harbor during the last several weeks 
none excited as much uneasiness as the British 
vessel Vancouver, which reached here last even- 
ing after a tempestuous voyage of fifty days 
from the port of Vancouver. It brought 1,200,- 
000 feet of lumber, consigned to Sears & 
Smith, of Seattle and Honolulu. Ordinarily the 
time required for a sailing vessel to make the 
trip from Vancouver to Honolulu is about thirty 
days. Due to terrific gales in the early part of 
the voyage and variable winds later on, much 
time was lost, according to Capt. H. C. Hansen, 
master and owner. On one stretch of the way 
down it took twenty-nine days to make three 
hundred miles. Sears & Smith had almost given 
up hope of the ship and her cargo being again 
seen. In response to an appeal which they 
made to the United States naval authorities at 
Pearl Harbor, the latter sent a boat out to 
search the neighboring ocean area for the Van- 
couver, but this hunt had only started when the 
overdue vessel put in an appearance off Koko 
Head. A large amount of lumber was seen 
floating in the sea about 250 miles southwest of 
Honolulu by a passing transpacific liner a few 
days ago, and this fact added to the fear that 
the Vancouver had been swept out of her course 
and gone down. No explanation or solution of 
the mystery of the floating lumber has been 
made. 

The schooner Commodore, owned by Lewers & 
Cooke of Honolulu, arrived here yesterday 
loaded with 1,600,000 feet of lumber, con- 
signed to that firm. It made the run in forty 
days, and encountered severe weather much of 
the way down from Puget Sound. 
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80,000 ft. 1x8” & Wdr. D Select and Bet. 

21,000 ft. 4/4 Shop Common 

14,000 ft. 874 No. 3 Shop and Better 
7,000 ft. 574 D Select and Better 


As well as an ample supply 
of the common grades, each 
width and length in each 
grade piled separately. 


Band Sawed DRY 


Thoroughly 


and manufactured by 


C C OLLINS 


Lumber Co. 


Manufacturers only 


Rhinelander, Wisconsin 


























Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


William Horner 


Grand Rapids Trust Company, 
Receivers. 
Sales Office: 
REED CITY, MICh. 


Plant: 
Newberry, Mich. 


























Clark & Lyford 


FOREST ENGINEERS, Ltd. 
Timber Cruising Logging Maps Timber Lands 


920-25 Vancouver Block 
VANCOUVER 


BRITISH COLUMBIA 








,Room 612 Essex Building, 


When in the Market for 


IdahoWhite Pine 


Write us. We are specialists in this wood. Also 


Spruce, Hemlock, Long and Short Leaf Yellow Pine 


Stone & Hershey 


Telephone Mulberry 279. 
Newark, N. J. 




















Defendants in Fir Case File Brief 


WasHINGTON, D. C., April 7.—Counsel for 
the Douglas Fir Exploitation & Export Co. and 
other defendants in Docket No. 880 pending 
before the Federal Trade Commission has filed 
a strong brief in reply to the brief of the special 
counsel of the commission. The brief is signed 
by Louis Titus and J. Barrett Carter, as attor- 
neys for respondents in general; and by Joseph 
N. Teal, as attorney for the St. Paul & Tacoma 
Lumber Co. and Everett G. Griggs. 

The jurisdiction of the commission to proceed 
against the company under the act creating the 
commission is questioned, since the company was 
brought within the provisions of the Webb- 
Pomerene law for the specific purpose of engag- 
ing in the export trade. 

After commenting at length on the findings 
of the examiner and pointing out that certain 
brokers and others among the complainants are 
either foreign citizens or Americans operating 
thru foreign corporations, the conclusion of 
counsel for the lumber men are stated in part 
as follows: 


The evidence shows that prior to 1910 lumber on 
the Pacific coast had for years and years been 
sold for export at below the cost of production, and 
this was due to the fact, in a large measure, that 
the lumber manufacturers were unorganized ; while 
the agents of the foreign buyers, tho so far as the 
evidence shows were perhaps not organized in the 
sense in which the word is commonly used, were 
at least working together in very close codperation 
so far as prices were concerned. The result was 
felt in the entire Northwest section of the country, 
and particularly in Washington and Oregon. 

Many of the mills were in the hands of receivers 
or in bankruptcy. It was this condition on the 
Pacific coast, perhaps more than anything else, 
which prompted Congress to pass the Webb export 
law. The Federal Trade Commission in a report 
to Congress dealt particularly with this condition 
in the lumber industry. It was also this condition 
of the lumber industry which prompted, nay in- 
deed, we may say, forced the lumbermen to form 
the Douglas Fir Exploitation & Export Co. The 
Federal authorities knew of the operations of the 
fir association and did not at that time see fit to 
take any steps to curb its activities, and indeed 
the United States Department of Commerce, thru 
its bureau of foreign and domestic commerce, 
actually aided in the formation of the fir associa- 
tion. When the company was formed it invited 
all the mills engaged in export business to become 
stockholders, and in the course of time a large per- 
centage of them did. 

Counsel for the Federal Trade Commission seems 
to lay stress on the iniquity of letter 67 (which 
figured in the hearings), and page after page of 
testimony has been taken regarding this policy of 
the company. This letter was submitted to the 
Federal Trade Commission, and it was asked to 
advise the company if, in its judgment, it was en- 
tirely proper, and the company was surely justi- 
fied in assuming, in view of the attitude of the 
Federal Trade Commission, that the policy outlined 
in this letter met with its approval. A word from 
the Federal Trade Commission at any time would 
have resulted in its withdrawal. 


Discussing the objection of the commission’s 
examiner to the base price list, counsel explains 
that it is an arbitary price used only as a basis 
for figuring, stating that by its use the cost 
of doing business is substantially reduced, the 
public is in no way injured, but rather is bene- 
fited, that it was used by the Government dur- 
ing the war and is now used by all of respond- 
ents’ competitors. On the finding of the ex- 
aminer that the company is not an export asso- 
ciation, the brief says that the Webb statute 
is perfectly clear and unambiguous, and means 
exactly what its words imply. After quoting 
the statute the brief says that if the fir associa- 
tion is not an export association within the 
meaning of the act, ‘‘it is difficult to conceive 
of how one could be formed that would be of 
any benefit to the American manufacturer.’’ 

On the question of price-fixing the brief says 
in part: 

It is admitted the fir association had uniform 
prices at which it sold lumber for export. These 
prices were fixed by the price committee or the 
general manager of the association. There was 
no other way in which the company could func- 
tion. Neither was it a violation of any law, nor 
an_unfair method of competition. 


But it must be apparent that mere price-fixing 
is not in itself unfair. If prices are raised in the 


domestic market by agreement of a large number 
of manufacturers, such action is doubtless unlaw- 
ful, but it is not a method unfair to a competi- 


tor; indeed, it must necessarily be a benefit to such 
competitor. Such price-fixing is doubtless a matter 
of public interest, but the public is protected by 
the law making such actions unlawful and even 
criminal, and it is not a matter of which the Fed- 
eral Trade Commission has jurisdiction. 

The brief calls the roll of the brokers who are 
described as interested in breaking up the Doug- 
las fir company and says: 

The Federal Trade Commission reported to Con- 
gress in 1916 that these foreign brokers were cun- 
ningly persuading American manufacturers of lum- 
ber to bid against each other for foreign business, 
with the result that American lumber was being 
sold in foreign countries below cost, to the great 
disadvantage of the Americans and corresponding 
benefit to the foreigners. To prevent this the 
Federal Trade Commission suggested the passage 
of a law permitting combinations in the export 
trade. Congress complied with the suggestions and 
passed the Webb law. 


Tax Bill Still Objectionable 


[Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., April 9.—The lumber- 
men and others more especially interested lost 
their fight in the finance committee to have 
removed provisions from section 201 (c) and 
other subdivisions which are believed to hold 
a menace for stockholders by departing from 
the principle of taxation of the distribution 
of surplus acquired before March 1, 1913, which 
heretofore has been consistently followed in 
Federal income tax legislation. 

This necessitates the carrying of the fight 
to the floor of the Senate. 

Amendments were inserted which do not 
reach the point. In the bill, as reported to 
the Senate, the stockholder who acquired his 
holdings before March 1, 1913, and the stock- 
holder who purchased his holdings subsequent 
to that date but in the expectation of sharing 
in any distribution of surplus on which the 
value of the shares was based are, it is feared, 
left without protection. 

The matter will be thrashed out on the floor 
and senators who clearly understand the situa- 
tion will be prepared to lay it before their col- 
leagues in such a manner as to cause them to see 
how far reaching may be the consequences if 
the section goes thru as reported. 

The lumber and the pulp and paper industries 
are especially concerned, since they must 
liquidate from time to time as their timber 
holdings become exhausted. The coal indus- 
try in certain districts also is directly affected. 

As a matter of fact all corporations are con- 
cerned more or less, but in most industries 
rather remotely. For example, the United States 
Steel Corporation need not liquidate, say, for 
centuries, but could continue to carry its sur- 
plus in the business indefinitely. The same 
thing applies to corporations in many other 
lines of activity. 
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Conference on Standardization 


The Department of Commerce has sent out 
invitations to all parties concerned to attend 
the conference on lumber standardization which 
will begin in Washington at 10:30 a. m., April 
22 to consider the reports of the Central Com- 
mittee on Lumber Standards and the Consult- 
ing Committee, following four months of in- 
tensive study on the problems of rough dry 
dimensions, short and odd lengths, grade- 
marking and specific grading rules. The con- 
ference is to continue in session ‘‘until all 
necessary items of lumber standardization are 
determined.’’ 

The reports of the two committees have been 
submitted to the Division of Simplified Prac- 
tice. 

‘‘The material now presented,’’ says the 
letter of invitation, ‘‘is very closely interrelated 
to the recommendations already adopted and 
is vital to the effectiveness of the program which 
is to be put into operation July 1 of this year.’ 

Invitations have been sent to manufacturers, 
wholesalers and retailers organizations in 27 
States, as well as to three bodies of architects, 
eleven engineering organizations, five groups 
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of contractors, and 53 other bodies represent- 
ing consumers of lumber or special manufac- 
turers of lumber in one form or another. 

The Federal government will be represented 
by the Department of Agriculture, Federal 
specifications board, bureau of public roads and 
rural engineering, Forest Service, Forest Prod- 
ucts Laboratory, lumber division of the bureau 
of foreign and domestic commerce and other 
bodies, while the State of Massachusetts has 
been asked to be represented. 


May Exploit Turkish Forests 


A commission appointed recently by the 
Turkish nationalist government is reported to 
be considering the use of the narrow gage 
railroads abandoned by enemy armies at 
Trebizond to exploit the Black Sea forest lands. 
Turkey has important forest resources in the 
Black Sea district and an exhaustive survey 
has been ordered by the Angora government 
with a view to devising ways and means for 
exploiting them on a commercial scale. Narrow 
gage railway material at Trebizond may solve 
the problem of transporting lumber to interior 
points to meet the increasing demand for build- 
ing materials. 


Trade at Home and Abroad 


The business situation at home and abroad, 
as summarized. by the Department of Commerce 
from latest available information, follows: 

DomMeEstTic—Retail trade increased generally in 
February, according to reports to the bureau of 
the census, Department of Commerce. Sales were 
greater in most lines than in January in spite of 








Western lumbermen re- 
alize that it has taken 
hundreds of years to 
grow some of the trees 
they are cutting down to 
manufacture into lumber 
and that to fill the void 
created by the fallen trees 
others must be planted in 
their places. The accom- 
panying illustration is 
that of a professional tree 
lanter or seed-sower who 
s assisting spreading the 
growth of redwood trees. 
He is working under plans 
prepared by the Cali- 
fornia Redwood Associa- 
tion in Mendocino County. 
Redwood trees are being 
planted on grounds pre- 
ared by the Union Lum- 
er Co., a four acre nurs- 
ery plot having been set 
aside; also at Scotia, 
Humboldt County, a plot 
has been set aside by the 
Pacific Lumber Co., for 
propagation of the red- 
wood tree. The plans of 
the redwood association 
call for a replanting of 
1,000 acres of redwood 
forests in 1924, 3,000 in 
1925 and so on until 1930. 

















the fact that the month was shorter. The index 
of department store sales adjusted for seasonal 
movements was 131 against 125 in January ,and 
116 in February, 1923. Money orders issued in 
50 cities totaled $28,000,000, compared with 
$25,000,000 a year ago. Savings deposits in- 
creased 1 percent over January of this year and 8 
percent over February of last year. Production of 
raw materials increased about 1 percent over both 
January, 1923, and February, 1923. Hourly ac- 
tivity of woolen machinery showed relatively little 
change as regards looms, but increased activity 
for cards, combs and spinning spindles. Produc- 
tion of crude petroleum decreased seasonally and 
stocks increased. Consumption of crude oil de- 
clined but imports from Mexico were higher than 
in January this year and in February last year. 
Lumber production increased slightly over Jan- 
uary and materially over February of last year. 
February exports were $60,000,000 greater than 
February, 1923. 

Fore1gN—Latin American cables to the Depart- 
ment of Commerce show little change from Feb- 
Tuary conditions in the larger countries but con- 
siderable improvement in Bolivia and Venzuela 
due largely to activity in tin and coffee. Ven- 
zuela’s money is now worth more than par in 
American dollars. Argentine buyers are cautions, 
but the textile business is better and hardware 
Sales are regular, inquiries for agricultural imple- 
gen are beginning well and the lumber market 
bs lively. Brazilian and Chilean exchange have 
Topped again, interfering with imports, but ex- 
port trade is satisfactory. Peruvian producers are 
olding off for better cotton and sugar prices and 
Trade in that country is dull. Resumption of rail- 
way communications in Mexico has helped the 


northern regions but isthmian areas show little 
improvement and trade in the capital is badly 
depressed. From the far East a large increase 
in Indian exports is*reported which, with a slight 
decrease in imports, gives that country a good 
trade balance. General Indian conditions are 
slowly improving tho still below normal. A sub- 
stantial trade balance in the Straits Settlements 
has improved conditions there and prospects for 
1924 are considered encouraging. <A cable from 
Sweden reports the resumption of gold currency 
redemption and freedom of gold exports which has 
caused the crown to rise nearly to par, improving 
the commercial outlook greatly. 


Lumber Industry of Kootenay for 1923 

WasHIneTON, D. C., April 8.—U. 8. Consul 
Norton F. Brand, located at Fernie, B. C., has 
sent to the Department of Commerce an interest- 
ing report on the lumber situation in the Koote- 
nay district in which he says: 


The comparative lumber situation in this dis- 
trict for the years 1922 and 1923, was as follows: 


Output 1923 Output 1922 
Feet Feet 
ee 300,000,000 Cut ......255,000,000 
Shipped ...290,000,000 Shipped ...265,000,000 
Value Value 
$6,960,000 .........-. $5,830,000 


This shows an increase of more than $1,000,000 
over the 1922 shipments; the factors behind the 
increase being a large gain in production, a consid- 
erable gain in shipments, and a slight gain in av- 
erage price. As gathered from the table, the cut 
for 1923 is larger by 45,000,000 feet, a gain of 
over 17 percent, and the shipments exceed those of 
1922 by 25,000,000 feet, a gain of about 944 per- 
cent. he average selling price in 1922 was about 
$22 a thousand feet, while in 1923 it approximated 


$24. 
Stocks on Hand 


Mill stocks have appreciated about 10,000,000 
feet, canceling the 1922 shrinkage, and leaving no 
net change from the figures of two years ago. There 
has been, however, some alteration in the quality 
of the stocks during the year, and they now con- 
tain a higher percentage of upper grades than a 
year ago. 

Prices 

The year 1923 opened with excellent prospects 
for an active lumber trade, and during the first 
four months the demand was fairly heavy, partic- 
ularly from the United States. Buying began to 
slow down during May, and, except for minor 
spurts, buying has been rather slow ever since. 
This falling off in demand was accompanied by 
lower prices, and returns at the end of 1923 aver- 
aged about $5 less a thousand than for the first 
months of the year. 

Markets 


The year 1923 witnessed the continued expansion 
of the United States market for mountain lumber 
—a market which was of hardly any significance 
to the mills of the territory until two or three years 
ago. The sales to the United States for 1923 in- 
creased by 100 percent in volume over the 1922 
figures; the United States’ markets actually ab- 
sorbing about 40 percent of the total product of 
the district. 

The district’s natural market, the prairie Prov- 
inces, absorbed about the same quantity of lumber 
as in 1922, but shipments to the eastern Prov- 
inces fell off by about 35 percent. I. R. Poole, sec- 
retary of the Mountain Lumber Manufacturers’ As- 
sociation, claims that high freight rates constitute 
a barrier to an expansion of the eastern Canadian 
market, except under conditions of abnormal de- 
mand, and only the higher grades can overcome 
them. He claims that should future rate reductions 
restore the prewar schedule, or prewar competitive 
conditions between this territory and the American 
southern pine belt by exchanging the percentage 
increase over prewar rates for a flat one, the East 
would become a territory capable of great develop- 
ment for British Columbia lumber. 


Labor and Wages 


Common labor has been ample, but skilled labor 
was scarce as usual. Wages were slightly higher 
than in 1922, the prevailing rate for common labor 
being $4 a day. During a period of six weeks in 
the spring logging operations were hindered by the 
ealling off of 600 men by an organization which 
was conducting a strike south of the international 
line ; and during the harvest period on the prairies 
there was the usual seasonal shortage of labor, 
later overcome. 


Operations for the Coming Season 

The mills announce their intention to get out the 
usual quantity of logs this season; but the ulti- 
mate log production will depend largely on the 
condition of the lumber market during the winter 
season, on the returns from the prairie grain crops, 
and on the continuance of prosperous conditions 
in the United States. The recently imposed sales 
tax of 6 percent is also apt to influence the situa- 
tion. Local lumbermen predict that the effect of 
= tax, if enforced as proposed, will prove dis- 
astrous. 


A KIND HEARTED bootlegger, it is alleged, 
furnishes a tin cup and a handful of lead 
pencils with every quart of moonshine he sells, 
so that if the purchaser goes blind from drink- 
ing it he can start up in trade on some street 
corner. 





CHICAGO 





YPRESS Svecialists 


Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers 


McCormick Building, 


Co. Merit Building. CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“‘Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern HARDWOODS -— Southern 


Ash Chestnut Plain Oak Walnut 
Basswood RedGum Quartered Oak Mahogany 
Birch Sap Gum Poplar Maple 


White Pine Western Pine Fir Cedar 


Ashland Ave., South of 22nd St., CHICAGO, ILL. 





A. J. BARKER GEO. A. HOENE 


Fir, Spruce, Redwood 


Red Cedar 
Lumber 
and Shingles 


Idaho White 
and 
Western Pine 





Acme Lumber & Shingle Co. 
Tel. Wabash: 6596—6597 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 


Northern and Southern Hardwood and Pine 


Telephone: 805 Lumber Exchange Bldg. 
Randolph 2165 Madison and LaSalle Sts., Chicago 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
“1.F.C.O.”" Maple, Beech and Birch Flooring. 





GEO. T. MICKLE LUMBER CO. 
Manufacturers and Wholesalers 
Yellow Pine and Fir Lumber 


Chicago Portland Jacksonville, Fla. 
Hattiesburg, Miss. Columbus, Ga. 








PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 














AMERICAN 


LUMBERMAN 





ApRIL 12, 1924 








PITTSBURGH 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers ot 


Hardwoods 


White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 
Spruce and Hemlock 


Eastern Tennessee 
Kentucky and 
West Virginia 


BRANCH OFFICES: 


New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. 1., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 








FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


eae PITTSBURGH, PA. 


Konnarock, Va. 








Ties and 
Piling 





Railroad and 
Car Material 


[pouslas Fite tinier 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 
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North Carolina Pine’ 


| 
WHITE PINE, POPLAR, HEMLOCK | 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 





PITTSBURGH, PA. 
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DAVENPORT 
HOTEL 


pokane, U.S. A. 


‘i Headquarters for 
Lumbermen of 
the Northwest. 
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‘| Reasonable Rates 
Informal 





Numerous Dining 
Rooms Including 


Coffee Shop. 








Circulating Ice Water. Washed 
Air Ventilation. 
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Revenue Freight Loading 

[Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., April 9.—Loading of 
revenue freight for the week ended March 29 
totaled 907,548 cars, a decrease of 1,103 cars 
under the preceding week. Compared with the 
same week last year it was a decrease of 28,- 
726 cars, but an increase of 85,740 cars over 
the corresponding week of 1922. 

Forest products loading totaled 81,553 cars, 
an increase of 488 cars over the preceding 
week, 5,609 cars over the same week last year, 
and 26,352 cars over the corresponding week 
of 1922. 

Coal loading totaled 154,680 cars, a decrease 
of 6,469 cars under the week before, 26,968 
cars under the same week last year and 30,841 
cars under the corresponding week two years 
ago. 





Commerce Commission Cases 

[Special telegram to AMERICAN LUMBERMAN] 

WasHINGTON, D. C., April 10.—The de- 
fendants in Docket No. 13,192—Lucas E. Moore 
Stave Co. vs. Director General et al.—have filed 
with the Interstate Commerce Commission a 
petition for reargument before the entire com- 
mission on the ground that Division 4, Commis- 
sioner Meyer dissenting, erred in its finding that 
the charges collected at the second class rates 
were illegal to the extent that they exceeded 


Five Hundred Enjoy 


ParK FAuus, Wis., April 7.—St. Patrick’s 
Eve will long be remembered by the citizens of 
this community, as on this occasion about 500 
people were on hand at the Commercial Club 
rooms in this city for the ‘‘ Lumberjack 
Supper’’ given by the Roddis Lumber & Veneer 
Co. The supper was planned by E. H. Ruhmer, 





charges based on class B rates. 

Complainant in Docket No. 14,241—Krausg 
Brothers Lumber Co. vs. Director General, as 
agent, Atlantic Coast Line Railroad Co. et al_— 
has petitioned for reconsideration, contending 
the commission’s conclusions are erroneous in 
several respects. 

The commission has issued an order vacating 
its order of suspensions in Investigation and 
Suspension Docket No. 2,050—transit privileges 
on poles at Kenova, W. Va. Schedules in ques- 
tion were suspended until July 1. The carriers 
have withdrawn and canceled these schedules, 
and the proceeding is discontinued. 

saa eaaeaaaaaan 


Transit Privileges and Lower Rates 


MEMPHIS, TENN., April 8.— The Southern 
Hardwood Traffic Association announces that 
transit arrangements have been established at 
Indianapolis, Ind., on lumber when originating 
at points in Missouri, to become effective 
April 9. 

The association announces also that the 
Southern Railway will establish at once a rate 
of 181%4c a hundred pounds on hardwood forest 
products moving from Fayette, Ala., to Mo- 
bile, Ala., for export. 


@a@aaaaaaaaaes 


Hearing on Midwest Millwork Case 


WASHINGTON, D. C., April 8.—The Interstate 
Commerce Commission has assigned Investiga- 
tion & Suspension Docket No. 2,082—Glazed 
Sash from Iowa, Illinois and Wisconsin Points 
to Trunk Line and New England territories— 
for hearing May 7 at the Great Northern Ho- 
tel, Chicago, before Examiner Pyne. 


“Lumberjack Supper” 


tizing repast, Hamilton Roddis, president of 
the Roddis Lumber & Veneer Co., commented 
on the fine spirit of codperation in Park Falls 
that is making it known thruout the State. 
He was followed by Mr. Schwinge, of the veneer 
production department, who gave a short ac- 
count of the manner in which veneer is pre- 





Happy crowd ‘‘snapped’’ at ‘‘ Lumberjack Supper’’ given by Roddis Lumber & Veneer Co., 
Park Falls, Wis., on St. Patrick’s Eve 


general manager; O. C. Censky, sales manager; 
Vilas Ruhmer, assistant manager; R. C. Platt, 
general purchasing agent; Darvel Mason, man- 
ager commissary department; J. A. McDonald, 
general woods superintendent; John Summer, 
field cook, and Byron Mason, train dispatcher. 
The waiters were signed up from among the 
Roddis company’s logging crew, twenty-five in 
number, each wearing a green striped shirt 
and green cap, on each cap being printed the 
nature of the work each man did about the 
plant. 

After all had done full justice to the appe- 


pared. The musical part of the entertainment 
was furnished by the Commercial Club quar- 
tet. The marvelous exploits of Paul Bunyan 
and his Big Blue Ox were recounted by the 
cook from Camp 6. Dancing wound up the 
festivities. 

The Roddis Lumber & Veneer Co. owns 40,000 
acres of valuable timber lands in Ashland, Iron 
and Price counties, and has a supply for fifty 
years in both hemlock and hardwoods. The 
company has two modern sawmills, one at Park 
Falls and the other at Marshfield, the veneer 
plant being also located at the latter place. 
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News of Forestry Activities 


Forest Research Council Organized 


AMHERST, Mass., April 7.—The northeastern 
forest research council, recently appointed by 
Secretary of Agriculture Henry C. Wallace, met 
here April 3, organized, and drew up a series of 
recommendations bearing on the national forest 
roblems and those peculiar to New England 
and New York. Such an organization was first 
proposed by Col. W. B. Greeley at a meeting 
of the Society of American Foresters at its Bos- 
ton meeting in December, 1922. It has been 
prought into being largely through subsequent 
efforts of Director S. T. Dana of the forest 
experiment station. : 
The council met in the loggia of the Memorial 
Building on the Agricultural College campus. 
Its first action was to choose an executive 
committee, consisting of W. R. Brown, chair- 
man; S. T. Dana, secretary, and R. T. Fisher. 
The morning session brought to light various 
experiments being conducted within the north- 
eastern area not only by the forest experiment 
station but by forest schools, colleges of agri- 
culture, and organizations similarly interested. 

Director Dana summarized this work and then 
proposed the following tentative program of 
work for the coming year: 


Growth and yield of spruce in the Northeast. 
Work to be concentrated first on the preparation of 
normal yield tables for even-aged stands, including 
their application to existing stands. To be followed 
by studies of yield in umeven-aged and mixed 
stands. 

Best methods of cutting for pure and mixed 
spruce stands, including intensive studies of cut- 
over areas. 

Development of universal taper and volume 
tables for coniferous species, including their prac- 
tical application. This project should result in 
replacing existing volume tables, which are of 
doubtful accuracy for general use, by more reliable 
tables of general application. 

Control of spruce budworm, bark beetles, wood 
borers, larch sawfly, and other insects. 

Intensive analysis of fire statistics. Prediction 
of periods of fire hazard on basis of inflammability 
and weather conditions. Determination of_ fire 
damage in sprout hardwoods and best methods of 
handling burned stands. 

Replacement of chestnut by other species. Re- 
production and growth of hemlock in pure stands 
and in mixture with white pine. ; 

Compilation of information regarding the prac- 
tice of ‘ nvaied by private owners (including plan- 
tations). 

Coédperation with various agencies on these 
and other problems of common interest. 


The afternoon was given to detailed discussion 
of Director Dana’s proposals and of the situa- 
tion in the region as a whole. Following this 
the Council was entertained at a dinner in 
Draper Hall. President K. L. Butterfield of 
the College acted as host, welcoming the Council 
and expressing gratification in having the sta- 
tion established on the campus. 

Following the dinner the council unanimously 
adopted the following statement: 


The northeastern forest research council— 


Expresses its approval of the program proposed 
: the northeastern forest experiment station for 
the coming year. 

Urges that other agencies codperate to the 
fullest possible extent in the carrying out of that 
program, and that in so doing they follow the 
methods used by the station in order to secure 
comparable results. 

Requests its members to study fully the state- 
Ments as to existing projects and to report to the 
secretary not later than May 1 their judgment 
(a) as to the relative importance of studies now 
under way and (b) as to important problems not 
now adequately studied and the agencies by which 
they should be handled. 

Authorizes its executive committee, on the basis 
of these replies, to take such steps as in its judg- 
Ment seem wise to bring about a more comprehen- 
sive and better coédrdinated program of work for 
the region as a whole. 

Requests its secretary to issue thru the Forest 
Service for general distribution to interested 
agencies a descriptive statement as to projects 
how under a with supplementary statements 
of current developments. 

Urges the Department of Agriculture to request 
oy Congress to provide appropriations to enable 
he Placing of forest entomologists and forest 
Pathologists at the station. 

Urges that the bureau of entomology undertake 
oP immediate survey to determine the possibility 
o controlling the European pine shoot moth, and 

at the Federal and State governments codperate 
7 4 campaign of eradication should the preliminary 
urvey prove this to be feasible. 
th rges Congress to provide the full amount of 

€ appropriation recommended by the Department 


of Agriculture for the maintenance of an adequate 
isolation strip between New York State and the 
territory in New England now infested by the 
gipsy moth. 

Urges the State forestry departments to secure 
as complete and accurate forest fire records as 
possible. 

Urges State forestry departments or other ap- 
propriate State agencies to secure as complete in- 
formation as possible in regard to the practice of 
forestry by private owners (including plantations), 
and to transmit this information to the director 
of the station for compilation. 

Authorizes the executive committee to arrange 
for the next meeting of the council at Petersham, 
Mass., in September. 


The final official action of the council was to 
instruct its chairman to urge the passage of 
the Clarke bill, providing for a national forest 
policy, which has just been reported favorably 
to the House of Representatives. 


'S Sa eeaeaaaeaeees 


Proclaims Forest Protection Week 


In a proclamation emphasizing the impor- 
tance of perpetuating the forests in order to 
promote the continued comfort, welfare and 
prosperity of the people, President Coolidge has 
set aside the period, April 21 to 27, inclusive, 
as forest protection week for 1924. In his 
proclamation the President calls attention to 
the tremendous losses annually caused by forest 
fires, and urges that citizens of all classes pro- 
tect wooded areas from fire. It is understood 
that governors of many states will issue procla- 
mations similar to that of the President and 
that in several states arbor day will be ob- 
served in connection with forest protection week. 


State Laws on Forest Fire Fighting 


Boston, Mass., April 7.—William A. L. 
Bazeley, State commissioner of conservation, 
has presented to the general court a measure to 
amend the State laws so that State officials shall 
have more authority in supervising the pre- 
vention and suppression of forest fires. The 
commissioner proposes to apportion the cost of 
forest fire fighting in such a way that, so far 
as possible, all persons and communities bene- 
fiting from the forests shall share in the cost 
of protection, instead of leaving the major 
portion of the burden on the poorer towns of 
the Commonwealth. Lumbermen and timber 
land operators favor the proposal and several 
are planning to appear in support at a public 
hearing. Increased State authority in the 
fighting of forest fires also is recommended by 
the forestry committee of the Boston Chamber 
of Commerce. 


Canada Forestry Directors Meet 


MONTREAL, CANADA, April 9.—Announcement 
of a survey of the British Columbia field made 
in February and March, and of the establish- 
ment of a new branch in Vancouver was made 
at a meeting of the directors of the Canadian 
Forestry Association in the Mount Royal Hotel. 
This was the first meeting of the newly elected 
1924 board. Perey B. Wilson presided. 

A plan was outlined for organization of radio 
broadcasting stations to be put into operation 
during the summer months. The forestry as- 
sociation has seven men engaged in field work. 
They are equipped with new motion pictures 
and machines. In many districts movies have 
never been seen, so that the first contact with 
moving pictures will be with a forest protec- 
tion subject. 

A speakers’ bureau is in operation in con- 
nection with the association, Mr. Black stated. 
More than 6,000 school teachers utilize these 
lectures in forestry as class room texts. 

The ‘‘tree-planting car,’’ equipped as a lec- 
ture-room, has commenced its annual tour of the 
prairie provinces for the purpose of recom- 
mending shelter belt planting. There is also 
a forestry exhibition car, a second railway 
coach equipped to show the value of Canada’s 
forests and the results of forest destruction. 
The association counts the educational work 
done among the farmers and specially among 
the boys and girls in the various provinces, as 
the most important feature of its work. 
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SIMPLEX ACTUARY 


FOR LUMBERMEN 
Quotes lumber by the piece instead of by thousand 
feet; save time, money, mental effort; makes selling 
easier, creates customer’s confidence. Write for 
special combination offer on this ACTUARY with 
the SIMPLEX PIECE PRICE BOOK. 


Offer made for limited time only. 
EARL M. HIATT, Malcolm, Neb. 


























LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 
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Rotary Gut 
Northern 
Veneers 








eras manufacturers and factory buyers who 
insist on having high quality veneers should send us 
their orders. We are specialists in Northern Veneers. 


We aiso manufacture Northern Pine, Spruce, Hem- 
lock, Cedar Posts and Poles, Lath and Shingles, which 
we ship in straight cars and cargoes or mixed with 
our ‘Peerless Brand’ Rock Maple, Beech or Birch 


Get Our Prices. 


The Northwestern Cooperage 


Gladstone, Mich.  & Lumber Company 
Chicago Office: 812 Monadnock Bloek. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 














Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooxs from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 
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Appalachian 
Flooring Co. 


KNOXVILLE, TENN. 
-» Oak and 
Uf 
etre, Maple 


Flooring 


Manufactured from 
stock coming from 
our own timber 
lands in Eastern 
Tennessee. 


Our Flooring is:— 
Soft Textured 
Tennessee stock 
Uniform grade 
Uniform Color 
We have spared no effort or expense to secure 


experienced men for our organization and know 
that our flooring will give you perfect satisfaction. 


We offer for Immediate shipment— 
50 M 13/16x2'4 No. 2 Com. Mixed Oak 
50 M 13/16x2% Cl. Pl. Red Oak 
100 M 13/16x214 Sel. Pl. Red Oak 
25 M 13/16x2!{4 No.1 Com. Pl. Red Oak 
20 M 13/16x214 Cl. Maple 
20 M 13416x2% No. 1 Maple 


MAPLES LUMBER CO. 


KNOXVILLE, TENN. 
Manufacturers 


Hardwood Lumber— Poplar Bevel Siding 


Commercial Work, Kiln Drying and 
Planing Mill work of all kinds. 














Hardwoods 


O AK Plain and Quartered 

Uniform Color, Soft Texture 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS—PLANKIN 


~ 





MADE RIGHT 


OAK FLOORING 


The 
Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO .- 


























We can buy from Large, Responsible Ship- 
pers for prompt shipment 


RAILROAD MATERIAL 


all kinds, Crating, Finish, Yard Stock, Etc. 
Yellow Pine, Oak, Ash, Gum, Elm, Fir. 


Send us your orders for placement. 





R. M. MORRISS & CO. 
Arcade Bidg., ST. LOUIS 








Make Motor Loading Devices 


Detroit, Micu., April 7—About 90 percent 
of the entire automobile industry is supplied 
with devices for loading cars for shipment by 
KE. S. Evans & Co. (Inc.), this city. Because 
of the continued expansion of the automobile 
industry, this company has decided on an ex- 
pansion program. It will build and equip addi- 
tional mills and warehouses at Jackson, Miss., 
at a cost of $250,000. Jackson is the center 
of hundreds of square miles of virgin timber, 
and the plant is to be supplied from adjacent 
mills numbering more than one hundred, with 
its requirements, which total about 200,000 
board feet a day. In its manufacturing oper- 
ations this company practices strict conserva- 
tion of material, and uses methods that keep 
costs so low that automobile manufacturers 
can be supplied with complete loading devices 
at about the same price as the lumber would 
cost them. Bark, sawdust and low grade pieces 
are used for fuel to provide operating power. 
In fact, of all the lumber to be received at 
the newest Evans mill, 95 percent will be put 
to productive use, and the other 5 percent will 
not be wasted—it will be sold for crating. It 
is said that the new plant is so efficiently 
equipped that its cost of finished lumber is 





, a 





burned. The night watchman sustained jp. 
juries and burns in the effort to get the mules 
out. 

The morning after the fire Thornton Estes 
president of the company, put crews to work 
on rebuilding, and stated that there would be 
no interruption in deliveries or service, and that 
the work would be rushed to early completion, 
A strictly modern lumber yard will take the 
place of the burned plant, with all the latest 
improvements, and Mr. Estes states that the 
company will be in better shape than ever be. 
fore to serve the customers of the Ensley dis. 
trict. 


Operating Modern Hardwood Mill 


JACKSON, Miss., April 7.—This city of near. 
ly 25,000 inhabitants is headquarters for the 
Faust Bros. Lumber Co., well known manufac. 
turer of quartered and plain red and white oak, 
sap and red gum, poplar and ash. The new 
mill erected a few months ago by the company, 
and depicted in the accompanying illustration, 
has a daily capacity of about 50,000 feet. It 
is a 9-foot band mill, being equipped thruout 
with machinery furnished by the Filer & Sto- 
well Co., of Milwaukee, Wis. The power house 
is of brick and steel construction, housing three 











| 


| 





New mill of Faust Bros. Lumber Co., at Jackson, Miss., equipped with Filer g& Stowell machinery 


lower than that of any other plant in the 
United States. 


New Plant Nearing Completion 

JACKSON, Miss., April 7.—The Enochs Lum- 
ber. & Manufacturing Co. announces that its 
new millwork plant will be ready for part oper- 
ation by May 5 and completed by July 1. Their 
old plant burned Nov. 1, 1923, and work on the 
new plant began Feb. 1. The new plant will be 
one of the largest, most complete and modern 
millwork plant in the South. The factory group 
will consist of five shop buildings, one ware- 
house, one lumber storage plant, one dry kiln, 
one power plant and one 2-story office building. 
Of these ten buildings, all will be brick with 
the exception of the lumber storage plant, which 
will be of metal with wood framing. All build- 
ings are to have concrete floors and metal roofs, 
thereby being classed as AA risks by insurance 
companies. The entire plant will be electri- 
cally driven, each machine in the five factories 
being operated by individual motors. The new 
group will have extraordinary loading and re- 
loading facilities with a capacity of handling 
fifteen railway freight cars at one time. 


Alabama Retailer Suffers Fire Loss 


BIRMINGHAM, ALA., April 7.—The Ensley 
plant of the Estes Lumber Co. was destroyed by 
fire on the night of Thursday, April 3, the stock, 
buildings, trucks and six mules being a com- 
plete loss. It is estimated that the loss was 
about $75,000, which is fully covered by insur- 
ance. The fire is known to have originated 
in the dressed lumber shed and in a few mo- 
ments after discovery had spread to the entire 
plant. The lumber sheds and stables, 3,000,000 
feet of lumber, four trucks and six mules were 


150-horsepower boilers, and Filer & Stowell 250- 
horsepower engine. The logs are handled with 
a steel derrick, which takes them from the log 
car and places them in the mill. The Faust 
Bros. Lumber Co. has one of the most modern 
lumber yards in the country, occupying twenty 
acres, with a mile and a half of graveled alleys. 
The plant is well served by the Yazoo & 
Mississippi Valley railway. 


Intensive Training in Building Trades 
(Continued from Front Page) 


apprenticeship training and will probably tell 
his friends so, but if I send him a boy who 
is actually worth the money that contractor 
will be a booster for us. This is the real rea- 
son why we work a boy so hard the first eight 
weeks. We are making him worth $15 a week. 
He satisfies the contractor and in this way has 
his best chance to become a real journeyman 
under real conditions. 

‘We have now more than three hundred 
journeymen, mechanics and foremen enrolled 
in our night classes, and more than fifty day 
students. Blueprint reading is given in the 
evening classes. We plan to add a special class 
for foremen soon. There are ten instructors 2 
our school faculty at present. 

‘*Recently about seventy-five boys have el 
tered the attractive sheet metal workers’ class. 
I believe there is a fine field for sheet metal 
workers. Many of the boys who have made 
application for entrance into the school measure 
up in every way. It does not take us long t0 
weed out the fellows who can see only the 
monetary advantages. We are out to build up 
real mechanics out of the new blood, and that 
blood must be full of honest purpose an 
earnest willingness to make the most of the 
opportunities offered.’’ 





APRIL 





They 
A ch 
They 
And 


It w: 
But 
For 1 
The | 


We n 
But 1 
And 
Beat 


We « 
But 

If w 
We’ 


We’: 
We | 
The 
And 


The 
But 
For 
Let’ 


In 
Mar 
Bob 
mea 
Eve 
wire 
ean 
hap 

V 
wor 


And 
will 


and 


ket 
per: 


mer 
aga 


stor 
er’: 


lic 
tha 


roa 


Str 





2, 1994 


es, 


ied jp. 
> mules 


Estes, 
2 work 
uld be 
id that 
letion, 
ke the 
latest 
at the 
ver be- 
CY dis- 


Mill 
4 near- 
or the 
nufae- 
te oak, 
ie new 
npany, 
ration, 
at. It 
hruout 
& Sto- 
house 
t three 





ades 


y tell 

who 
‘actor 
| rea- 
eight 
week, 
y has 


yman 


\dred 
olled 

day 
the 
class 
rs in 


3 el: 
slass. 
netal 
nade 
igure 
ig to 

the 
d up 
that 
and 
the 





ApriL 12, 1924 


AMERICAN LUMBERMAN 





—_—_ 








UMBERMAN POE 








Let’s Beat Up the Fords 


They beat up swords in ancient days and made them into plows, 
A change of heart deserving praise, as ev’ryone allows. 

They took the implements of war and made the tools of peace, 
And didn’t pillage any more, but bade the slaughter cease. 


It was a worthy thing to do, as ev’ryone will say; 

But there’s some beating we should do, my friends, the present day. 
For we still slaughter more or less, in spite of what we’re told, 

The death-rate just the same, I guess, as in the days of old. 


We may have beaten up the spears and beaten up the swords, 
But now we ought to start, my dears, to beating up the fords, 
And cars that cost five thousand yen, if people would survive— 
Beat up the cars, and now and then beat up the folks who drive. 


We ought to beat our autos, too—not beat them into plows 

But beat them into dwellings new our wives and kids to house. 
If we would salvage Henry’s tin and use it for a roof, 

We’d have a place to put them in both warm and weather-proof. 


We’re spending dough to beat the band for things we never need; 
We need less cars in this here land, a little less of speed. 

There’s nowhere in the road to walk, no house in which to sleep, 
And jazz we dance and jazz we talk, and, Lord, the hours we keep! 


The swords were bad, it’s good they’re gone (supposing that they are) ; 
But now let’s throw the spotlight on a thing that’s worse than war. 
For day and night the family from post to pillar roams; 

Let’s beat the flivvers up, you see, and make them into homes! 





Waiting for the Bobs to Bob Up 


In the World’s Greatest Lumber Newspaper 
March 29 we got all mixed up and said that 
Bob Allen was from Logan, Utah, when we 
meant Bob Anderson, of course, all the while. 
Ever since then we have been expecting a 
wire from Bob Allen and a box of poisoned 
candy from Bob Anderson, but nothing has 
happened up to yet. 

We don’t know which one will feel the 
worst about the mix-up, Bob Allen or Bob 
Anderson, but we suppose that Logan, Utah, 
will feel worse than either of them. 


We See b’ the Papers 


We have heard the LaFollette ‘‘program,’’ 
and it sounds like jazz. 

The financial page refers to ‘‘the stock mar- 
ket as a whole,’’ and that seems to describe it 
perfectly. 


A Chicago hotel clerk routed two holdup 
men. They made the mistake of going up 
against an expert. 


A firm tone was noticeable on the London 
stock market last week. Probably some brok- 
er’s wife had him on the ’phone. 


_Mr. LaFollette says he is in favor of ‘‘pub- 
lic ownership of railroads,’’ forgetting that 
that is who really owns the railroads now. 


Anyway, Mr. LaFollette thinks that the rail- 
toads are owned in Wall Street when the truth 
of the matter is that they are owned on Main 
Street. 

Mr. Mellon knows more about taxes than all 
the senators and representatives combined, and 
says less than they do even when they talk. 


Another automobile racer has been killed, 
and he would be disappointed to know that the 
world gets neither a pang nor a thrill out of it. 


Nurses in an Evanston hospital have asked 
Permission to bob their hair. We didn’t sup- 
pose a girl who would bob her hair would ask 
permission of anybody for anything. 

The average allowance price of used cars is 

$300.14, reports the National Automobile Deal- 
ers’ Association. The 14 cents is probably for 
Some nickle-plated accessory for which you paid 
about $7.50. 
_ We have just heard of a bookish Chicago 
Janitor who slept every night with Plutarch’s 
Lives under his pillow. We have had lives 
under our pillow, but they weren’t Plutarch’s. 
Also, we didn’t sleep. 





Tomorrow is 
Thomas Jefferson’s 
birthday, remind- 
ing us again things 
aren’t as good as they 
used to be. 


The senatorial com- 
mittee has dug up a 
lot of things but it 
seems as far as ever 
from finding the pi- 
rate’s treasure. 


Automobile dealers 
in the United States 
lost $6,049,600 on used 
ear deals last year. 
There seem to be no 
statistics except about 
the dealers. 


In the spring a 
young man’s fancy 
lightly turns to 


thoughts of love, and 
the wise girl is the 
one who proceeds to 
turn them again to 
thoughts of building. 


Only six varieties of 
potatoes are now 
raised in Michigan; 
and, if you asked a 
city chap what they are, he would probably 
say au gratin, boiled and French fried, and 
then get stuck. 





Between Trains 


Mart, Tex.—A few years ago in a burst of 
enthusiasm the people of Mart built them a 
municipal auditorium capable of seating an 
audience of close to a thousand people, enough 
to make it the envy of all the other towns of 
three or four thousand population in the coun- 
try. But we all remember that joke of the 
Rogers Brothers about the Whitely exerciser. 
One of them, you recall, was getting stout, and 
somebody told him to install an exerciser in his 
room. He did so, and some time afterward told 
his brother that it wasn’t doing him any good. 

‘“«Perhaps,’’ says the brother, ‘‘you don’t 
use it enough.’’ 

‘*Oh,’’ says he, ‘‘do you have to use it?’’ 

Secretary Larnce, of the local Y. M. C. A., is 
trying to get the people of Mart to repair it 
and use it, and tonight fired the opening gun, 
or re-opening gun, which was more or less of 
a dud. 





Kansas Crry, Mo.—The City Club of Kansas 
City is a success because, while it takes itself 
seriously, it also takes itself unseriously on oc- 
casion. And in consequence accomplishes civic 
things that otherwise it never could. 





Kansas Crry, Mo.—Noah, we understand, 
landed on Mount Ararat, and tonight we landed 
on Ararat Temple of the A. A. O. N. M.S, 
some thousands of whom gathered at Conven- 
tion Hall for the aus-, or sus-, picious occasion. 





Yes, Paul, Some Are Just That Contrary 


The well known Literary Digest (and what a 
digestion it has!) says: “A man in a rowboat 
* * * drifted slowly up the Detroit River.” 
Knowing something of the habits of rivers, we 
are curious to know how he did it 

Port Huron, Micu.—Why be hard on the 
‘¢Literary Digest?’’ I live on the bank of St. 
Clair River, in that location known locally as 
the ‘‘Rapids,’’ where the current is about five 
miles per hour, flowing in the same direction 
as the Detroit River, and I have met men in 
my lifetime who are so blamed contrary that 
if they fell in the river off my dock I’d go up 
to the ‘‘Corsican Reef’’ Light Ship, two miles 
out in the lake to drag for the body.—P. G. T. 





Profit by Selling 
Good Flooring 


The critical customer can 
find no fault with your floor- 
ing if you sell our attractive, 
well-machined, smooth finish 
oak flooring. 


It means more sales and 
profits through the channel of 
satisfied customers. 


Samples and prices 
sent on request. 


Hudson Hardwood 


Flooring Company 
P. O. BOX 217 


MEMPHIS, TENNESSEE 
Owned by Hudson & Dugger Company 


HUDSON 
Oak Flooring 


a 








SOFT 
TEXTURED 


LOORING 


Here’s a brand of Oak Floor- 
ing that is breaking down sales 
resistance and is building good 
will for dealers in all parts of 
the country. 


McMinnville Oak Flooring 
possesses a soft texture, open 
grain, even color and velvet- 
like finish which appeals to 
builders seeking beautiful, dur- 
able Oak Flooring. 


We pride ourselves on excel- 
lent quality lumber, careful 
manufacture, personal attention 
to all orders and shipments. 
Put us to the test on a trial 
order today. 


ILLE 
MIN Ny GGo. 


MCMINNVILLE,TENN. 
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Good Serviceon 


Good Lumber 


That’s what you get when 
you send an order to us. And 
both these features are import- 
ant now that building activi- 
ties are opening up. 






Write for 
Quotations. 


Short Leaf 
Yellow ] 


Pine yy, 


Standard Yard and Shed Stock. 


GILCHRIST- 
FORDNEY CO. 


LAUREL, MISS. 











LONGLEAF iH 


HEAVY PITCH P 1 ne 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daily Capacity TIMBERS, YARD 
400,000 Feet and SHED STOCK 


Dantzler Allied Mills 
L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 

MILLS AT 
L_ Moss Point Howison TenMile Cedar Lake 











IN . 
ionciear Y Cllow Pine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 














THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any pvumber of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Ill. 


Seventh edition. <A 


Lumberman Guest at Surprise Party 


New York, April 8.—Jacob Bayer celebrated 
his fifty-ecighth birthday yesterday, but he had 
failed to count on his friends, who are legion in 
the Metropolitan lumber trade. And so Mr. Bayer 
got the surprise of his life shortly after noon, 
when he was the guest at a “surprise luncheon” 
at a certain restaurant in West Fifty-seventh 
Street, which long has been the rendezvous of 
the West Side group. 

Among those present were Charles Grosskurth, 
Conrad Pitcher, Andrew H. Dykes, William S. 
Beckley, jr., Frank C. Buckhout and Joseph E. 
Cashin. 

The party, in reality, was a “group meeting,” 
which means that the spirit of get-together is 
spreading. Mr. Bayer’s hosts agreed unanimously 
that many such meetings as that given in honor 
of Mr. Bayer will be a mighty good thing for 
the lumber industry. 


Stage Big Party for Bride-to-be 


New York, April 7.—Something brand new un- 
der the lumber sun occurred Saturday in the offices 
of Robert R. Sizer & Co., located at 15 William 
Street in the heart of the financial district, when 
business was forgotten and the entire office force 
turned in for a huge frolic. 

Miss Alice Peterson, an employee of the Sizer 
company, one of the biggest lumber organizations 
in the East, had confided that she was to be mar- 
ried and her co-workers devised a pre-nuptial cele- 
bration. They conveyed their plans to Frank Niles, 
a member of the Sizer organization, and asked his 
advice on where and when to stage a big party 
for Miss Peterson, and the bridegroom-to-be, John 
Peterson, who is not in the lumber business. 

Mr. Niles, founder of the Nylta Club and one of 
the chief exponents of its motto, ‘To Have Friends 
Be Friendly,” suggested that the office would be a 
suitable place for the party and he volunteered to 
make arrangements for a buffet luncheon and an 
orchestra. Accordingly all desks were moved aside 
Saturday afternoon and the Sizer offices witnessed 
a merry affair with dancing and other entertain- 
ment. Mr. Niles was master of ceremonies. 

There were more than forty guests at the party, 
including Charles Lindner, of the Henry D. Davis 
Lumber Co., Portland, Ore.; E. E. Johnson, sales 
manager of the Pacific Spruce Corporation, and 
T. R. Griffith, of Vancouver. Every member of 
the Sizer organization was present, from the head 
of the firm to the office boy, and all voted it the 
most successful celebration on record. 


SASH, DOORS and MILLWORK 


The demand for sash, doors and millwork of all 
kinds continues strong, and the outlook is excel- 
lent. Reports this week from some of the agri- 
cultural regions where there has been very little 
construction done for the last two years, indicate 
a marked revival of building, which presages a 
demand for the products of the millwork plants 
from sections that to a large extent have been out 
of the market for many months. While these 
indications may be said to be hardly more than 
“straws,” nevertheless they show at least the be- 
ginnings of a demand which may develop into 
very considerable proportions before the year ends. 
Reports of building permits issued in the cities 
thruout the country indicate an enormous volume 
of urban construction scheduled for the next few 
months. Detailed reports from AMERICAN LUM- 
BERMAN correspondents at a number of producing 
and distributing points bear out the above general 
summary of conditions and prospects. 


Kansas City, Mo., plants report that inquiry is 
showing a steady increase with better weather, 
and that the volume of new business placed for 
specialties will necessitate an increase in working 
forces soon, especially when country dealers begin 
to place their requirements for yard stock. Prices 
at that market are reported as being still soft in 
many places. 


Building operations in Duluth, and in the towns 
thru northern Minnesota, are on a heavy scale, 
resulting in such demand for sash, doors and 
interior finish as to keep the plants of that section 
going full time. 


Manufacturers of sash, doors and millwork in 
Columbus, Ohio, report fairly busy times. Orders 
now on their books will keep the plants going 
for several weeks. Indications point to an active 
building season in that territory, especially of 
residences and apartments. Prices for millwork 
are reported steady, with no indications of re- 
ductions. 

















The building situation at Buffalo, N. Y., is satis. 
factory, which is giving the millwork plants q 
good volume of business. The outlook is favorable 
for continued activity on an increasing scale, 
unless held up by demands of labor. 


At Omaha, Neb., the sash and door businegs 
continues to more than hold its own, with further 
increases in the demand, and prices holding firmly, 
Several new building enterprises have been ap- 
nounced recently, and in addition to the larger 
buildings projected, a large number of homeg 
of moderate size are under way, which will be 
productive of a considerable volume of business ag 
spring advances. The mills are busy, and the 
outlook is very favorable. 


At Baltimore, Md., the sash and door trade ig 
reported in fair shape, with such quantities of 
construction work ahead as to make the outlook 
decidedly promising. All the factories are getting 
orders enough to keep them running full time, and 
altho no actual rush is on, inquiry remains suffi- 
ciently brisk to encourage both producers and 
distributers. Many orders are being received for 
special items such as go into houses built for the 
persons who intend to occupy them. This business, 
of course, pays better than the trade in stock 
sizes, altho the latter division may be considered 
also as in fair shape. 

The action taken by leading producers of win- 
dow glass, in guaranteeing their prices up to June 





Bogalusa 

(Dedicated to the founders by the author) 
Bogalusa, Magic City, 

Laid out on the fairest lines, 
With full many a mill and fact’ry, 

Carved from out the virgin pines; 
Built upon a sure foundation; 

“Industry and love of home,” 
Millions know thy reputation, 

Matters not how far we roam. 


Bogalusa, how we love thee, 

Love thy spirit, cheering ways. 
Smoke-clouds from each giant chimney, 

*Mid the sunshine of thy days, 
Mounting skyward, adding glory 

Daily to thy world-wide fame, 
Publishing afar the story 

Of thy pretty Indian name. 


Bogalusa, Smoky River, 

Name prophetic from of yore, 
Choctaw brave with bow and quiver 
Then did track thy forest shore. 
Now the woodlands fast are pouring 

Wealth thru pulp and lumber mill, 
Mighty fact’ries now are roaring 
O’er Bogue Lusa’s depths so still. 


Bogalusa, hail the captains 
Of thy industries so great; 
May thy noble institutions 
Their good names perpetuate. 
Hail thy lofty pines, grand highways, 
Churches, schools, by streets so broad, 
And thy homes, a foretaste always 
Of the better home with God. 


—A. H. Ziemer. 











1, has had a steadying effect on the market and 
stimulated buying by the jobbers. Stocks of win- 
dow glass in jobbers’ warehouses are said to be 
lower than usual at this time of the year. The 
consumptive demand for window glass has slowed 
down considerably of late, according to glass trade 
reports. 


HYMENEAL 


BENSON-VAN DERMEER. The marriage 
of Miss Bertha Van Dermeer and Amos S. Ben- 
son took place at the home of Mr. Benson’s sister, 
Mrs. Carolina Benson Unander, Portland, Ore. 
on April 5. Rev. W. G. Eliot, jr., of the Uni- 
tarian church conducted the ceremonies in the 
presence of immediate relatives and a few in- 
timate friends. Mr. and Mrs. Benson left on 
a motor trip to California. Mr. Benson is the 


son of Simon Benson, pioneer logger of the 
Columbia River district, and well known in the 
logging and lumber trade of the Pacific Coast, 
who is now living in Hollywood, Calif. 
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Truss Wheel Wagon for Heavy Log Hauling 


Many southern loggers found that recent rains 
made hauling impossible. In fact the difficulties 
they encountered have resulted in a curtailment of 
lumber production. Part of this curtailment is of 
course due not to the physical impossibility of haul- 
ing logs regardless of expense, but to the impossi- 
bility of marketing the product from them at a 
price that will cover their cost. In some logging 
sections, especially the Mississippi delta, hauling 
conditions are normally bad, and loggers here en- 
counter a further handicap because of the tough 
gumbo—sticky and slippery when wet, and lumpy 
when dry. It can be said that any logging equip- 


\ De 








Athey truss-wheel wagon operating successfully in Mississippi delta mud in 
the vicinity of Waverly, La. 


ment that will work in this section will work any- 
where. And one might expect that thru pressure 
of necessity there would be found here, in the re- 
gion where there is greatest need for it, equipment 
best suited to meet these special conditions. Such 
equipment is a wagon equipped with crawler-type 
traction treads running over the wheels, these 
treads providing ‘‘a bridge across the soft spots.” 
This equipment is made especially for heavy haul- 
ing by the Athey Truss Wheel Co., with offices at 
130 North Wells Street, Chicago, and 15 Lee Build- 
ing, Memphis, Tenn. 

The experience of loggers with this equipment 
is of interest to anyone facing the problems of 
hard log hauling. Carroll Bros., Wisner, La., state 
that with the Athey truss-wheel log wagons in use 
they have averaged 76 percent more logs than 
with other types of wagons, with less strain on 
the teams. They further say: ‘“We gave one of 
the truss-wheel wagons a thoro test by putting 
it in a cypress brake where the mules could not 
stand up. We had to take 


anything that will equal them, and firmly believe 
that the Athey wagon is going to solve the logging 
problem in the South. There is no doubt about 
the wagon carrying a load thru the mire. We ex- 
pect to make a big reduction in our logging expense 
by using the Athey truss wheel wagon.” 

W. J. Ward, of Tallulah, La., says: “To anyone 
who may want to do the most logging at the least 
expense I can recommend the Athey truss wheel 
wagon.’ Mr. Ward used one Athey for sixty days 
and was so pleased with the results obtained that 
he purchased four more. 

“We have never seen anything in the way of log- 
ging equipment that we 
have found so satisfactory 


as the Athey logging 
trailers,’ said W. A. 
Ransom, president Gay- 


oso Lumber Co., Memphis, 
Tenn. ‘The superintend- 
ent of our log camp, who 
has been in our’ employ 
for several years and who 
has had extensive expe- 
rience in logging, advises 
me that these trailers 
were absolutely the best 
equipment he had ever 
used; in fact, they can 
haul more logs on account 
of their running so light 
and can make much bet- 
ter time, with less effort 
on the part of the mules, 
than other types of log 
wagons. We _ consider 
these trailers an absolute 
success and can recom- 
mend them to anyone 
contemplating the purchase of logging equipment.” 

Other users of the Athey truss wheel wagon, in 
addition to those already enumerated, include W. 
B. Warren, Foules, La.; E. Sondheimer Co., Alex- 
andria, La.; Interstate Cooperage Co., Mer Rouge, 
La.; Palmer Corporation, Swartz, La. 

The accompanying illustrations depict the Athey 
truss wheel wagon employed in southern logging, 
one picture showing Athey equipment operating 
under the worst kind of conditions in the Missis- 
sippi delta mud in a Mengel operation near Wav- 
erly, La. This ground is of such a nature that it 
is almost impossible to operate with any degree 
of success with any other equipment, and it was 
only after severe tests that a full equipment of 
Athey wagons was installed. The second picture 
is a scene in the Tallulah (La.) operation of the 
Mark H. Brown Lumber Co., the gum log shown 
sealing 1,847 feet. The ground was soft but the 


equipment left practically no marks on the ground, 
and the load was easily hauled by four mules. In 





the wheel mules out and 
tow the wagon with cat- 
tle; put two cypress logs 
on it, 1,225 feet each, a 
2,450-foot load, then 
hitched the six mules 
back to the wagon and 
pulled it without a bob- 
ble.” 

P. M. Walts, superin- 
tendent logging and tow- 
ing department, Mengel 
Co., Hickman, Ky., finds 
the Athey wagons em- 
ployed in the company’s 
logging operations in the 
Mississippi bottoms doing 
everything it was claimed 
they would do, and in 
fact, Mr. Walts says, 
“much more than we had 
imagination enough to be- 
lieve they would.” 

“In all our experience 
in logging we have never I: edi 








peer anese 
< : 





found any kind of wagon 
that will equal the Athey 
truss wheel on wet 
ground or miry places,”’ 
says S. A. Tully, Waterman Lumber Co., Waskom, 
Tex. ; “in fact had it not been for these wagons we 
could not have kept running during the excessive 
rains of the last two months. We recommend the 
Athey wagon to anyone having a logging proposi- 
tion in flat, wet land.” 

The Baskin Lumber Co., of Baskin, La., states: 
“The Athey wagons have given entire satisfaction 
Since we have had them. We have never seen 


Gum log scaling 1,847 feet being hauled over soft ground near Tallulah, La., 


by Athey equipment. 


connection with this it is interesting to note that 
the roads leading out to the rollways along the 
track are actually improved by the use of the 
Athey wagons hauling heavy loads over them. It 
may also be mentioned that the rollways are kept 
in splendid condition for the loading crews of 
the log train; in fact, under ordinary conditions, 
the Athey equipment acts as a roller in building 
hard roads. 
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BUY 





FACTORY 


Poplar and 
Cypress 


Richardson-Gardiner 


Lumber Company 
LAUREL, 


Ess LOOK 


Specials 


Write for Quotations. 


MISSISSIPPI 




















{ Shortleaf Yellow Pine. 


DIMENSION and BOARDS 














Manufacturers 


W. G. 
Ne 


From 8’ to 16’—No. 2 & Brr. 


Our three planing mills and 
four concentration yards in 


2" Stock 


A Specialty 


sure you prompt deliveries 
of high grade lumber. 


We invite your 
orders. 


Wholesalers 


Kirkland Lumber Co. 


TUPELO, MISSISSIPPI 




















CARNAHAN & COMPANY 


LUMBER TIES TIMBERS PILING 





WHOLESALE 


JACKSON, Miss. 





_| 














Warren-Godwin Lumber Co. 


Manufacturers, JACKSON, MISS. 
EDGE GRAIN CAR SILLS and 
FLOORING LONG TIMBERS 

a Specialty up to 40 Feet 


Long and 
Short Leaf 





Saw and Planing Mill on I. C. 


Yellow Pine f2i22" 
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LOUISIANA 


RANT 


SOUTHERN 
HARDWOODS 


nA 

















offered for prompt de- 
livery. Order in straight 
or mixed Cars. 


WHITE 
OAK 
45,000’ 4/4 FAS Plain Red Gum 
RED 170,000’ 4/4 No. | Com. PI. Red Gum 
OAK 10,000’ 5/4 FAS Plain i por “ 
5,000’ 5/4 No. | Com. Pl. Re um 
30,000’ 6/4 No. | Com. PI. Red Gum 
RE D 30,000’ 6/4 FAS PI. Red Gum 
— 4/4 FAS Quartered Red 
G UM 138,800" 4/4 No. | Com. Quartered 
Red Gum 
SAP 17,000’ 4/4 No. | Com. Quartered 


Figured Red Gum 

45,000’ 4/4 FAS Cypress 
30,000’ 4/4 Select Cypress 
20,000’ 4/4 No. 2 Shop Cypress 
15,000’ 4/4 No. | Com. Cypress 


GUM 
BLACK 








15,000’ 4/4 No. 2 Com. Cypress 
G U M pared es me Cypress 
30, *’ 8/4 FAS Cypr 
HICKORY 60,000’ 8/4 Select oe 
70,000’ 4/4 FAS Plain Red Oak 
MAGNOLIA 800,000" 4/4 No. 1 Com. Plain Red 
ny “oak “n . 2 Com. Plain Red 
° $/ 0. | Com. & Better 
ASH Plain Red Oak 


Write for prices today. 


Grant Timber 
& Mfe.Co. .servn, 


W. W. Bu Sales Manager 














saum SHORTLEAF 
Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 


Finish (ait thicknesses), Mouldings 
1"& 2” Yard Stock up to 20’ long 





Also SOUTHERN HARDWOODS 
DAVIS BROS. 


Ansley. T UMBER CO,, Lid 











Lucas E. Moore Stave Co, ~ 


MANUFACTURERS 
EXPORT 


Saon Southern Hardwoods 


Kiln Drying a Specialty 
Sales Office: NEWORLEANS,LA. Mills at Mobile, Ala. 


DOMESTIC 























Manufacturers 


Short Leaf Pine and Hardwoods 
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Wood Exports for Eight Months 


WASHINGTON, D. C., April 7.—During February 
exports of wood and its manufactures from the 
United States had an aggregate value of $12,892,- 
409, compared with $10,595,110 during February, 
1923. 

For eight months ending with February, 1924, 
wod exports were valued at $103,624,857, against 
$70,336,537 during the same period of 1923, an 
increase of about 47 percent. 

Imports during February, 1924, were valued at 
$8,635,997, against $7,226,777 in February, 1923. 
For the eight months ending with February the 
total value of wood imports was $77,964,994, 
against $73,220,525 for the same period of 1923, 
an increase of about 6 percent. The largest items 
imported during February were: 140,449,000 feet 
of softwood lumber; 130,722,000 pieces lath, 
mostly from Canada. Mahogany in the log 
amounted to 2,789,000 feet. Cedar.log imports 
aggregated 262,000 feet, against 258,000 feet in 
February, 1923. Hardwood lumber imports totaled 
6,536,000 feet in February, 1924. 

The export of logs and round timber in February 
included 11,590,000 feet of cedar, 1,677,000 feet 
of Douglas fir and 176,000 feet of southern pine. 
Exports of hewn and sawn timber for the same 
month included 51,870,000 feet of Douglas fir, of 


which 6,341,000 feet were ‘“treated.”” The prin- 
cipal markets for the untreated were: Japan, 32,- 
388,000 feet; China, 7,124,000 feet; Australia, 


3,328,000 feet ; Kwantung (Japan leased territory), 
1,082,000 feet; New Zealand, 516,000 feet ; Mexico, 
367,000 feet and the United Kingdom, 367,000 feet. 
Of the treated 4,581,000 feet went to Japan and 
1,613,000 feet to China. Southern pine exports 
amounted to 19,140,000 feet, of which 337,000 feet 
were treated. The principal markets for the un- 
treated were: United Kingdom and Ireland, 7,- 
417,000 feet; Italy, 5,069,000 feet; British South 
Africa, 2,697,000 feet; France, 706,000 feet; 
Netherlands, 698,000 feet; Belgium, 621,000 feet; 
British West Africa, 440,000 feet; and Germany, 
432,000 feet. Of the treated 279,000 feet went to 
Scotland. Other timber items included 1,817,000 
feet of cedar. 

Railroad ties numbered 158,325, composed of 
25,588 hardwood and 132,737 softwood. Of both 
kinds, 57,518 went to Canada; 48,657 to Peru, 
27,734 to Guatemala, 11,415 to Honduras, and 
6,542 to Mexico. Piling amounting to 66,739 linear 
feet and poles to the number of 1,400 were also ex- 
ported during this month. 

Lumber (boards, planks, and scantlings) ex- 
ported during February, 1924, amounted to 159,- 
215,000 feet; Douglas fir leading with 56,019,000 
feet, the principal markets for which were: Japan, 
29,731,000 feet ; China, 10,127,000 feet; Australia, 
4,404,000 feet; Peru, 3,387,000 feet; Chili, 2,820,- 
000 feet; Mexico, 1,570,000 feet, and the United 
Kingdom and Ireland, 1,177,000 feet. Southern 
pine was next in importance, with 54,969,000 feet. 
The principal markets for this species were: the 
River Plate, 19,997,000 feet ; Cuba, 9,664,000 feet ; 
Mexico, 3,966,000 feet; United Kingdom and Ire 
land, 3,167,000 feet; Italy, 2,431,000‘ feet; Bel- 
gium, 2,267,000 feet; Dominican Republic, 2,193,- 
000 feet; Canada, 2,056,000 feet; Spain, 1,807,000 
feet, and France, 643,000 feet. 

Other February exports of softwood lumber in- 
cluded 12,532,000 feet of western hemlock, of 
which 10,908,000 feet went to Japan; 1,702,000 
feet spruce, 1,566,000 feet redwood, 971,000 feet 
western yellow pine, 875,000 feet white pine, and 
565,000 feet of cypress. 

Of the hardwood lumber exported in February, 
oak retained its position in first place with 12,172,- 
000 feet; principally going to the United Kingdom 
and Ireland, 6,361,000 feet; Canada, 2,741,000 
feet; Belgium, 1,598,000 feet, and River Plate, 
668,000 feet. The other exports of hardwood lum- 
ber included 5,228,000 feet gum, 2,333,000 feet 
poplar, 1,989,000 feet ash, 1,926,000 feet ma- 
hogany, 718,000 feet chestnut, 521,000 feet walnut, 
and 248,000 feet hickory. Cooperage exports in- 
cluded 2,288,035 tight and 2,016,275 slack staves 
and 100,385 sets heading; 59,735 sets tight and 
10,376 sets slack cooperage shooks; also 95,312 
empty barrels, casks and hogsheads. Box shooks 
to the amount of 8,031,802 feet were also exported, 
of which 1,876,120 feet were southern yellow pine, 
and 143,719 feet western hemlock. 

Plywood and veneer exports amounted to 6,860,- 
066 square feet. Lath numbering 3,073,000 and 
shingles numbering 800,000 were also exported dur- 
ing this month. Other items included 587,000 feet 
hardwood flooring; doors to the number of 40,259; 
sash and blinds numbering 1,676, and 429,133 linear 
feet of moldings and trim. 


Exploiting Manchurian Forests 


WASHINGTON, D. C., April 8.—Official advices re- 
ceived here indicate that foreign interests are 
rapidly gaining control of the valuable forest lands 
in northern Manchuria, despite the efforts of the 
Chinese government to retain control of these lands 
in the hands of its own citizens. According to 
these reports, American, British and Japanese in- 
terests are directly or indirectly involved in the 
securing of long time concessions in these forests 
to such an extent that the Chinese government ig 
believed ready to take steps to prohibit complete 
control passing into foreign hands. 

It is well known, of course, that the Peking goy- 
ernment exercies only nominal control in Man- 
churia. Apparently what is happening in northern 
Manchuria is that the Chinese concessionnaires, 
lacking capital of their own, release their grants, 
Under the regulations concessions can be granted 
only to Chinese nationals. In order to realize 
something from their concessions, the Chinese in 
turn enter into arrangements for outside capital. 
Most leases involve the payment of a lump sum of 
money, with subsequent royalties on the quantity 
of lumber produced. 

Manchurian pine, which is said to be in demand, 
has been shipped out of China in large quantities, 
and the exportation of hardwoods is reported ag 
steadily increasing. Wood for veneer and match- 
wood are also being cut in large quantities. 

England, Australia and Japan are especially 
good markets. The advices state that the Man- 
churian forests are being cut out rapidly and 
nearly all timber within twenty miles of the 
nearest railroad has already been exploited. Ex- 
ploitation is now being pushed much further into 
the interior. 

Timber cut near the coast and the railroads has 
sold for a low price, but prices are now increasing 
on account of the difficulties in getting the wood 
to the railroads. The abundance of pine, spruce 
and fir in the interior has tended to add zest to 
the efforts of the exploiting parties. Chinese banks 
are coming to the aid of the smaller concession- 
naires by financing their operations. Efforts are 
under way to interest foreign banks in some of the 
more extensive operations. 


(Sa aaeaaeeaaan: 


Nomenclature Causes Confusion 


WASHINGTON, D. C., April 8.—The following sug- 
gestion is made by Axel H. Oxholm, trade com- 
missioner, Paris: 

“Unfortunately there is as much confusion 
abroad as at home in regard to the nomenclature 
of American woods and the practice has been in 
years past to rename woods which have not suc- 
cessfully been sold under their correct name. It 
is a well known fact that West Virginia spruce is 
called silver pine in certain parts of Europe; sap 





Home interprets heaven. Home is 
heaven for beginners. 





gum is sold under the name of hazel pine, not to 
mention the endless confusion in regard to Colum- 
bian pine, Douglas fir, Oregon pine etc. Ordinarily 
the American exporters have adhered to the no- 
menclature adopted by their foreign customers in 
various parts of the world rather than try to 
force the American nomenclature on them. 

“An interesting case has recently come up in 
connection with red gum which usually is sold 
abroad under the name of satin walnut. It is true 
that this wood has a grain which to some extent 
resembles that of Circassian walnut without being 
in the slightest way botanically related to this 
wood. In a foreign country advantage has been 
taken of this misnomer by people interested in the 
sale of hardwoods competing with red gum and if 
efforts which are being made to have this wood 
classified as a walnut should go into effect it would 
mean the practical exclusion of red gum from one 
of the most profitable foreign markets for this 
species and a market which is capable of consider- 
able expansion. It is not only in regard to cus- 
toms classification that a misnomer of wood has 
serious consequences. It must also be borne in 
mind that railway freight rates in foreign coun- 
tries often are quoted differently for various classes 
of wood. 

“This is a question which the American exporter 
as a rule has not carefully followed in the past 
and as a consequence the market possibilities for 
some American woods have been seriously curtailed. 
Once these railway and customs tariffs have been 
settled upon it is extremely difficult to effeet 4 
change.” 
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Snakes Whole Trees with “‘Caterpillars” 


SPOKANE, WASH., April 5.—A unique method 
of logging is being followed at Santa, Idaho, by 
G. W. Ripley, logging contractor in the Inland 
Empire for the last twenty-one years. He uses two 
10-ton Holt ‘Caterpillars’ in the work. With one 
of these, he hooks on to one large tree or several 





Truck Used to Exhibit Model House 


Rockford, Ill., is one of the cities where local 
pride in the home town is stimulated by means of 
a Rockford Day each year, when there are bands, 
a big parade, speeches and other features. The 
Rockford Lumber & Fuel Co. made use of one of 
its fleet of motor trucks to exhibit a model house 
which was one of the 
floats in the Rockford 











ROCKFORD LUMBER & FUEL CO 





Day parade recently. Un- 
like m o st miniature 
houses, the one shown in 
the accompanying illus- 
tration was built easily 
and in a short time, as 
the sides of the small 
house were made of 
sheets of wall board on 
which the doors, win- 
dows, and details, were 
painted in a_ realistic 
manner, 

The Rockford Lumber 
& Fuel Co. has a fleet 
of a dozen trucks rang- 
ing in capacity from 1% 
up to 4 tons each. One 








Miniature houses are certain to attract attention and motor trucks are the 
modern way of transporting them 


small ones and then slowly ambles off up hill and 
down to the log yard, perhaps half a mile distant. 
Here the trees are trimmed, sawed and decked. 

“Snaking in whole trees with a ‘Caterpillar’ has 
every other method of logging beaten,’ he says. 
“There is no loading or bucking and but little trim- 
ming. By the time the logs are snaked half a mile, 
they are pretty well trimmed.” 

Mr. Ripley is putting in logs under contract for 
the Blackwell Lumber Co. at the rate of about 
40,000 feet a day with a crew of fourteen men. 


(@@@enaaadtaaes 


State Tax on Trucks Raised 20 Percent 


LOUISVILLE, Ky., April 7.—The Kentucky legis- 
lature adjourned on March 19, without passing 
many bills which will materially affect the lumber 
industry. Realty was reduced from 40 to 30 
cents a hundred dollars of assessed valuation for 
taxation. The gasoline tax was raised from 1 to 3 
cents and the State tax on trucks was advanced 
an average of 20 percent, but will hit the big truck 
owners hard, as there was not much advance made 
on smali trucks. 


(RARER aEaEa: 


Sleigh Hauling with Monarch Tractors 

The accompanying illustration shows a 4-cyl- 
inder Monarch tractor, owned by E. C. Underwood, 
hauling logs in the vicinity of Newberry, Mich. 
In addition to the 4-cylinder machine Mr. Under- 
wood also employs a 6-60 
Monarch in connection 
with his logging opera- 
tions, and states that he 
has been using the 6- 
cylinder equipment since 
Jan. 26, 1923, for sleigh 
hauling with very good 
success and remarks that 
“I would not be without 
one of these machines in 
my logging operations at 
any price. 

Continuing, Mr. Under- 
wood says: ‘We hauled 
three to six sleighs at a 
trip, according to the 
weather conditions, as 
last winter was the 
stormiest and worst that 
was ever known in this |’, 
country. The machine on 





of the officers of the com- 
pany stated to a repre- 
sentative of the AMERI- 
CAN LUMBERMAN that 
their experience is that 
they secure the best results from the smaller 
trucks—that is, the smaller trucks cost less to 
operate and are more “flexible” and can go where 
the big ones might get stuck, and besides, the 
investment per truck is less with the smaller trucks. 
The firm also uses sixteen horses, mostly for its 
fuel deliveries. 


("SE aaeaaaanai 


Some “Wrinkles”? for Truck Drivers 


The care of the truck is of great importance. 
Reckless driving, neglect to grease and oil every 
day, and to keep the bolts tight sends it to the 
garage for repairs. Recently we noted one charge 
on a journal of between $500 and $600 for one tire 
and repairs. This will eat an awful hole in the 
profits at that yard. Frozen radiators, burned out 
cylinders from lack of oil, and careless garage 
assembling cause about 50 percent of the repairs. 
A truck is not a thing to be played with.—F rom the 
“Knot-Hole,” published by the Dower Lumber Co., 
Wadena, Minn. 


Logging Trucks Use City’s Streets 


BELLINGHAM, WASH., April 5.—Complaints 
against the use of logging trucks on Bellingham’s 
streets have been increasing with the growth in 
number of the trucks and the city has made sev- 
eral investigations. As yet no move has been made 
by the authorities to curtail their operations. A 








twelve hours steady run 
consumed about thirty- 
five gallons of gasoline 
and four to five quarts of cylinder oil. I have had 
one of the small model ‘B’ machines (4-cylinder) 
for three years and it is very satisfactory.” 

Monarch Tractors (Inc.), of Watertown, Wis., 
Manufactures three sizes of the crawler type of 
tractors, “C” 30-20, “BE” 4-40 and “D” 6-60, full 
description of which can be obtained by addressing 
the concern. 


Four-cylinder Monarch tractor employed in hauling logs near Newberry, Mich. 


few weeks ago several separate complaints were 
registered and Mayor John A. Kellogg and City 
Engineer J. C. Hills investigated conditions on the 
Lake Samish and Lake Padden roads, but found 
nothing of a damaging nature. It is common these 
days to see logs hauled thru the city’s residence 
streets and sometimes they are seen on business 
thorofares. 











HODGE - HUNT 


Brand 











Standard Lumber 


can be 


Bought in Mixed Cars 


Oak Flooring shipped in mixed 
cars with Yellow Pine is not new 
to us. We encourage lumber 
dealers to take advantage of our 
plan which may include any item 
we manufacture. It will pay you 
to investigate. 


Oak Finish and Mouldings 
Red and Black Gum Trim 
Tennessee Red Cedar 
Closet Lining. 










eet *S 4 We 
“EMBER NQ 
manufacture 
everything 
we sell. 


Hodge-Hunt Lumber Co., Inc. 


HODGE, LOUISIANA 











ck Band Sawed Southern 
Che is List Hardwoods and 
ove Louisiana Red Cypress 


Partial list of dry stock ready for 
2 dis ut £2. , 





PLAIN SAP GUM 
3 cars 4/4 FAS 
8 cars 4/4 No. | Com. 
3 cars 4/4 No. 2 Com. 
2 cars 5/4 FAS 
3 cars 5/4 No. | Com. 


2 cars 1xi8” & up 


Panel 
QTD. SAP GUM 
2 cafs 4/4 FAS 
| car 4/4 No. | Com. 
4 cars 5/4 FAS 
2 cars 5/4 No. | Com. 
7 cars 6/4 C. & B. 
6 cars 8/4 C. & B. 
5 ears 10/4 C. & B. 
QTD. RED GUM 
3 cars 4/4 FA 
10 cars 4/4 No. | Com 
2 cars 5/4 FA 
{ car 5/4 No. | Com. 
4 cars 6/4 FAS 
5 cars 6/4 No. | Com. 
3 cars 8/4 FAS 
{ car 8/4 No. | Com 


4 cars 10/4 C. & B. 
(car 8/4 C. & B. Fig. 
Also well assorted stock 
Plain Red Gum 3/4 to 
6/4 thickness. 





PLAIN RED OAK 
2 cars 4/4 FAS 
20 cars 4/4 No. | Com. 
5 cars 4/4 No. 2 Com. 
6 cars 5/4 FAS 
10 cars 5/4 No. | Com. 
t car 5/4 No. 2 Com. 
i car 6/4 FAS 
2 cars 6/4 No. | Com. 
6 cars 3/4 No. | Com. 
QTD. RED OAK 
4 cars 4/4 FAS 
LA. RED CYPRESS 
6 cars 8/4 FAS 
5 cars 8/4 Selects 
2 cars 8/4 No. | Shop 
4,000 ft. 4/4 FAS 
3,000 ft. 4/4 Shop 
ROCK ELM 
6 cars 8/4 Log Run 
Not over 20% No. 2 Com. 


J. M. JONES 
LUMBER COMPANY 
Main Office and Band Mill : 
FERRIDAY, LA. 


Branch Sales Office: 610 
Lombard Bldg., Indianapolis, Ind. 


WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awarded highest 
honors Panama - Pacific 
international Exposition 


GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity I00Axes & Tools 








M AKE your timber investments pay maximum 


returns. 


“Principles of Handling Wood- 


lands” by Henry Solon Graves tells how. $2.50, 


postpald. 
born St., Chicago, Ill. 


American Lumberman, 431 So. Dear- 
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LOUISIANA RED CYPRESS 
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Weis- Patterson 
Lumber Go., Inc. 


PENSACOLA, FLORIDA 


Menufacturers 


Gulf Red Cypress 
Tupelo 


Southern Hardwoods 


CYPRESS AND TUPELO 
MOULDINGS AND TRIM 
CYPRESS LATH & SHINGLES 





“THE WOOD ETERNAL” Tumton Re USPRQmy 











Lutcher €& Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 


LUMBER, LATH and SHINGLES 

















CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles, 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert ‘Stark &BrownCypress Co.,Ltd. 


DONNER, LOUISIANA 





Manufacturers 











The Planters Lumber Co. 


JEANERETTE, LA. Limited 
BAND SAWED 


OUISIANA 
Red Cypress 


AND TUPELO LUMBER 
Special Attention to Railroad Orders. 
LATH, PICKETS, SIDING, FLOORING 








CEILING and MOULDINGS. 








Machine Molder Practice 


A manua! on molder work, the operation and 
superintendence of the molding machine. Pub- 
lished by a practical woodworker who traveled 
many thousands of miles to gather the necess 
information. Bound in Red Leather. $2.50, 
postpaid. 


431 So. Dearborn St, 


American Lumberman hicago, IL 


ameve 














BSINESS CHANGES, INCORPORATIONS, 








Incorporations 


ALABAMA, I#achapoka—Mills Lumber Co., 
rated; capital, $40,000. 

Hardaway—M. B. Veneer Mill Co., incorporated; 
ital, $20,000 

CALIFORNIA. Compton—Compton Sash, Door & Mill 
Co., incorporated; capital, $75,000. 

Fresno—Standard Planing Mill, incorporated; 
$50,000. 


incorpo- 


cap- 


capital, 


Kingsburg—Citizens Lumber Co., incorporated; cap- 
ital, $150,000. 
Ios Angeles—California Universal Crate Co., incor- 


porated; capital, $500,000 
Los Angeles—Bert EB. Anderson Co., 
Placerville 
$180,000. 


incorporated. 
—Swiss Timber Co., incorporated; capital, 


San Francisco—Red Cedar Corporation, incorporated; 
capital, $25,000. 
San Francisco—Columbia Timber Co. of Delaware, 


incorporated; 10,000 shares, no par value. 

San Francisco—Coast Lumber Co., incorporated. 

San Francisco—F, 8. Buckley Door Co., incorporated; 
capital, $50,000. 

DELAWARE, Dover—J. T. Riley, incorporated; 
ital, $100,000; general lumber, 

Dover—Stillwater Lath & Lumber Co., incorporated; 
eapital, $120,000; general lumber and milling business. 


cap- 


FLORIDA. Jacksonville—Sterchi Bros., incorporated; 
capital, $100,000; furniture manufacturing. 


Sarasota—Howard Lumber Co., incorporated; capital, 
$200,000. 

Tampa—North Home Lumber Co., incorporated; 
tal, $100,000. 

IDAHO. Kellogg—W. J. Stevenson Lumber Co. 
porated; capital, $50,000; sawmill 

ILLINOIS. Chicago—Chicago Dowel & Wood Products 
Co., incorporated, 

Chicago—Commercial Sash & Door Co., reincorporated. 

Chicago—H. R. Gibbons Box Co., reincorporated. 

Millstadt ye Lumber Co., increasing capital 
from $6,000 to $24,0 

WwW ecicanai Manaee | Coal & Lumber Co. 


ecapi- 


, ineor- 


, incorporated, 


INDIANA. Hatfield—Parker, iia & Mont- 
gomery Co., incorporated; capital, $6,000. 

KENTUCKY. Louisville—Grahim Stave & Heading 
Co., incorporated; capital, $350,000. 

MAINE. South Portland—A. (€. Knight Co., incor- 
porated; capital, $10,000; lumber 

MASSACHUSETTS. Beverly eeeneees Shepherdson 


Co., incorporated; capital, $50,000; 

Boston—Trask-Warren Co., 
$50,000; wholesale lumber, 

Longmeadow (P. O. Springfield)—Allen Bros., incor- 
porated; capital, $50,000; retail lumber. 
geo ous ry Lumber Co., incorporated; 

0,000 

MICHIGAN. Detroit—R. W. Nowels Lumber & Sup- 
ply Co., incorporated; capital, $125,000; retail. 

Grand Rapids—E. M, Holland Lumber Co., 
rated; capital, $75,000, 

MISSISSIPPI. Jackson—Eagle Lumber Co., 
rated, 

MISSOURI. Kansas 
Co., incorporated; capital, $60,000. 

St. Louis—W. T.. Ferguson Lumber Co., increasing cap- 
ital from $50,000 to $100,000 

Springfield—Pierce-Stiegman Lumber Co., 
rated; capital, $80,000 

NEBRASKA. Wood Lake—Wood Lake 
incorporated; capital, $24,000. 


sawmill, 


incorporated; capital, 


capital, 


incorpo- 
incorpo- 


City—Caldwell-Nuckles Lumber 


incorpo- 


Lumber Co., 


NEW JERSEY. Rahway—Rahway Lumber Co., in- 
corporated; capital, $25,000. 

NEW YORK. Rockville Center—Wallace R. Post 
(Inc.), increasing capital to $50,000. 

Stanfordville—R. F. Long, incorporated; capital, 


$10,000 
Yonkers—King, O’Connor & Lamb 
ital, $15,000; lumber and feed. 


OHIO, Akron—Akron Millwork & Supply Co., 
porated; capital, $10,000; to do general retail business. 

Bridgeport—Scott Lumber Co., increasing capital 
from $600,000 to $1,000,000. 

Cleveland—Integrity Construction Co., 
capital, $25,000; 
business, 

East Liverpool—Winland Bros, Co., increasing capital 
from $35,000 to $100,000. 

Solon—Solon Lumber & Supply Co., incorporated; cap- 
ital, $50, 000; to do general retail lumber business and 
deal in building supplies, 

Toledo—Northwestern Lumber Co., incorporated; cap- 
ital, — to deal in all kinds of lumber and building 
supplies 

OREGON. Portland—Virginia Logging 
rated; capital, $25,000. 

Portiand—Lhepe’ 8 Furniture Co: 
ital, $25,000; manufacturing. 

Salem—Western Conifer Lumber Co., incorporated, 

Williamina—Cole Manufacturing Co., incorporated; 
capital, $25,000 sawmill. 

PENNSYLVANIA, Wilkes-Barre—South Side Lumber 
Co., incorporated; capital, $75,000. 

SOUTH CAROLINA. Union—Union 
creasing capital to $30,000 

TENNESSEE. Memphis—oO. .. Youngerman 


, incorporated; cap- 


incor- 


incorporated; 
to do general building and construction 


Co., inecorpo- 


incorporated; cap- 


Lumber Co., in- 


Lumber 


Co., incorporated; capital, $25,000 

Memphis—Smith-Hall Lumber Co., incorporated; cap- 
ital, $150,060. 

TEXAS. El oy Extension Rim Co., incor- 
porated; capital, $40,00 

Fort Worth —L. R. Cook Lumber Co., incorporated; 
capital, $20,000 

Houston—Ethridge Furniture Co., incorporated; cap- 
ital, $50,000. 

San Antonio—Home Furniture Co., incorporated; cap- 
ital, $22,000. 

WASHINGTON. Everett—T. S. Bassen Logging Co., 


incorporated; capital, $10,000. 


Kelso—R. H. Barr Logging Co., 
$50,000. 
Port Angeles—Ludlow Timber Co., incorporated; cap- 
ital, $20,000. 

Seattle—Goldberg Upholstering & Furniture Manufae. 
turing Co., incorporated; capital, $10,000. 

Seattle—Far West Logging Co., incorporated; capital, 


incorporated; capital, 


Tacoma—Sterling Furniture Manufacturing Co., 
porated; capital, $151,500. 

Sedro-Woolley—Scott Bros. Logging Co., incorporated; 
capital, $10,000, 

WEST VIRGINIA. Princeton—Princeton Lumber Co., 
incorporated; general mercantile and lumber business, 

WISCONSIN.  _—_—zltcse, Rusher Co., 
rated; capital, $25,00! 

Ladysmith—Jake Taanunt Yards, incorporated in Wis- 
consin; capital, $99,889. 


incor- 


incorpo- 


Milwaukee—R, F., Hodges Lumber Co., incorporated; 
capital, $10,000. 

Milwaukee—Beer Lumber Co., incorporated; capital, 
$50,000. 

Milwaukee—Best & Lade Lumber Co., incorporated: 
capital, $75,000. 

Milwaukee—United Woodwork Co., incorporated, 

North Milwaukee—Paramount Woodwork Co., incor- 
porated; capital, $25,000. 

Orfordville—Orfordville Lumber Co., incorporated. 


Twin Lakes—Harbaugh Lumber Co., 
ital, $15,000. 


BRITISH NORTH AMERICA. 
BRITISH COLUMBIA. Creston—Putman, 


Staples (Ltd.), incorporated; will operate 
Goat River near here. 


Business Changes 


ARKANSAS. Clarendon—Clarendon Lumber Co. 
ceeded by Southern Lumber & Supply Co. 

Siloam Springs—Siloam Lumber Co. succeeded by Cald- 
well-Nuckles Lumber Co. 

CALIFORNIA. Fresno—Rout Lumber Co. 
ing mill to Standard Planing Mill Co 

CONNECTICUT. Wallingford—Wallingford 
Co. sold to Tidewater Lumber Co. 

ILLINOIS. Chicago—Advance Wood Turning Co. suc- 
ceeded by Advance-Parcholite Corporation. 

Lawrenceville—Star Lumber Co. succeeded by Oster- 
hage Lumber Co., of Vincennes, Ind. 

Madison—Kettle River Co. succeeded by Kettle River 
Treating Co. 

Wauponsee—Gorham & Newport succeeded by H. G. 
Gorham. 

Waverly—T. H. Gibson succeeded by Waverly Lum- 
ber Co, 

INDIANA, Clear Creek—F. C. Mathers succeeded by 
Clear Creek Lumber Co. 

Evansville—Meredith & 
by Harry Slow Lumber Co. 

Jeffersonville—Firm of Howard & Dunlevy, lumber and 
contracting, dissolved; Clarence Howard takes over 
assets and equipment including saw and planing mill, 
and lumber yards. 

New Carlisle—Zeck Bros. sold to North Liberty Lum- 
ber & Coal Co 

IOWA. Washington—Nick Roth, of Wayland, buys 
interest of Robert Patterson in Wilson-Karel Lumber 
Co., also known as White Yards; Mr. Patterson and 
family have moved to California. 

KANSAS. Mahaska—Mahaska Lumber Co. 
Howell Lumber Co. 

LOUISIANA. Waterproof—Cardwell Stave Co.’s plant 
sold to Smith-Hall Lumber Co., of Memphis, Tenn, 

MARYLAND. Baltimore—Baltimore Lumber Co., 
which recently purchased the business of L. A. Poehl- 
mann & Sons, will move from Watson St., in East 


incorporated; cap- 


Palmer & 
sawmill on 


suc- 


sold plan- 


Lumber 


Slow Lumber Co. succeeded 


sold to 


Baltimore, to 3401 Frederick Road, the former site of 
the Poehlmann yards. 

MASSACHUSETTS. Leominster—W. A. Fuller Lum- 
ber Co. succeeded by Fred M. Johnson. 


MICHIGAN, Detroit—W. A. C. Miller Co. 
headquarters to 12700 W. Jefferson Ave. 

Schooleraft—Harrison & Son succeeded by Schoolcraft 
Lumber & Coal Co. 

MINNESOTA. Eden Valley—Farmers Lumber Co. suc- 
ceeded by Norty Lumber Co, 


will move 


MISSOURI, Conway—D. J. Landers Lumber Co. out 
of business. 
NEBRASKA, Gladstone—Joslin Lumber Co. sold to 


Howell Lumber Co. 
NEW JERSEY. Garfield—J. List & Son Lumber Co. 
succeeded by Standard Builders’ Supply Co. 


NEW JERSEY. Middletown—tTyrrell & Kinnear suc- 
ceeded by William E. Tyrrell. 


NORTH CAROLINA. Weldon—Harrington Bros. mov- 
ing to Corinth, Miss. 
OKLAHOMA, Altus—W. 0. Hill Lumber Co. sold to 


Rounds & Porter Lumber Co, 

Beggs—C. H. Dierks Lumber Co. sold to Spurrier Lum- 
ber Co. 

Davis—Davis Lumber Co. sold to Hudson Houston Lum- 
ber Co. 

PENNSYLVANIA, Dunmore—F. J. Peck & Son Co. 
succeeded by Roaring Brook Lumber Co. 


McKeesport—Downie & McCord succeeded by Downie 
Planing Mill. 

TEXAS. Blooming Grove—Spurlock-Sewell Lumber 
Co. succeeded by Spurlock Lumber Co. 

Francitas lanters Lumber Co. suc- 





ceeded by Thomas W. Blake 
Houston—Fields-Lutman Lumber Co. 
Fields Lumber Co. 
Savoy—Lyon-Gray Lumber Co. 
Lumber Co. 


WISCONSIN, 


sueceeded by 
succeeded by Savoy 


Plymouth—Plymouth Lumber & Fuel 
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Co. sold to Doyan & Rayne Co., of Madison, Wis.; Wil- 
liam and Gerald Flood will be in charge. 

Sheboygan—H. G. Mueller Lumber & Manufacturing 
Co. changing name to Brown-Evans Co. 

BRITISH NORTH AMERICA, 

BRITISH COLUMBIA. Barnet—Alex Maclaren, of 
Buckingham, Que., has sold the plant of the North 
Pacific Lumber Co. at Barnet to a syndicate composed 
of H. W. White, managing director of Discovery Bay 
Logging Co., Harry M. Robbins, H. J. Clough, of Min- 
neapolis, and T. J. Hartley, of Everett, Wash. 

ONTARIO. Simcoe—C. H. Fick, retail lumber, sold 
to Norfolk Coéperative Society. 


New Ventures 


CALIFORNIA. Los Angeles—Cooke Cabinet Co. has 
engaged in business at 1331 W. Jefferson St. 

los Angeles—Langton Door & Sash Co. has opened 
at 4616 S. Main St. 

Los Angeles—Economy Sash & Door Co. has opened 
for business at 1438 E. Slauson Ave. 
GEORGIA. Egypt—Standard Lumber Co. 
started sawmill operation here. 


IOWA. Red Oak—Frank G. Wilson will open lumber 


recently 


yard. 

KENTUCKY. Blackey—J. H. Turpin recently began 
sawmill operation. 

MICHIGAN. Detroit—U. S. Plywood Corporation re- 
cently began business, 

MISSOURI. Kirksville—Independent Lumber Co. re- 


cently began retail business. 

Overland—C. J. Harris Lumber Co. has opened a new 
yard at Overland; headquarters, Ferguson, Mo. Herbert 
Brausch will manage new yard. 

OHIO. Cleveland—Dwight Hinckey Lumber Co.. of 
Cincinnati, opening branch yard in Cleveland. Shed 
now under construction will house 2,000,000 feet of 
lumber. 

OKLAHOMA. Enid—Enid Planing Mill Co. will put 
in stock of lumber and building material in connection 
with the planing mill. 

Pauls Valley—Hudson-Houston Lumber Co., of Ard- 
more, will open branch. 

OREGON. Oswego—Oswego Lumber Co. recently be- 
gan retail business. 

TEXAS. Beaumont—R. W. Pipkin Lumber Co. re- 
cently began; sawmill. 

Littlefield—J. C. Whaley Lumber Co., new concern. 

WEST VIRGINIA. Huntington—Jackson Lumber Co. 
opening wholesale southern pine business. 


BRITISH NORTH AMERICA, 


ONTARIO. Toronto—W. ©. Edwards & Co. opening 
effice at 204 Federal Bldg. in charge of Geo. W. Coyles. 


New Mills and Equipment 


ALABAMA. Birmingham—C. H. Grayton Lumber Co. 
plans construction of plant for lumber production; cost, 
$150,000. 

Lincoln—Lincoln Lumber Co. has purchased plant and 
will build addition this spring according to B. F. Smith, 
general manager. 

CALIFORNIA. Huntington Park—Western Cooperage 
Co. has let contract for erection of group of factory 
buildings including barrel and stave warehouse, 140x218 
ft.; factory 90x140 ft.; boiler house, 25x40 ft. 

Los Angeles—C. Ganahl Lumber Co. will erect lumber 
shed; cost, $7,500. 

Ios Angeles—Commercial Fixture Co. erecting lum- 
ber storage shed; cost, $3,000; 6000 South Park Ave. 

FLORIDA. Bradentown—R. L. Dowling & Sons, saw- 
mill, loss by fire, $30,000; will be rebuilt at once. 

Jacksonville—Sterchi Bros. Co., operating chain of 
retail furniture stores, has entered furniture manufac- 
turing business and will build plant in Jacksonville. 

Jacksonville—Interstate Cooperage Co. and Wright 
Barrel & Export Co. have merged under name of former 
concern and will install several additional plants, one 
© southern Florida and one in Central Georgia, and 

ers, 


INDIANA. Newcastle—Newcastle Lumber Co. build- 
ing addition to offices. ? 

IOWA. Lansing—John Sibley, Minneapolis, and Otto 
Luettchens, New Albin, will establish a sawmill in 
South Lansing. 

MISSISSIPPI. Coldwater—R. R. 
sawmill, 

Jackson—American Box Co. will build plant to manu- 
facture loading devices for automobiles and shipping 
boxes for exporting automobiles. 

Purvis—J. A. Bennett is planning establishment of a 
heading mill. 

NORTH CAROLINA. High Point—Tomlinson Chair 
Manufacturing Co. has begun construction of $20,000 
addition to plant. 

OREGON. Marshfield—Newton-Burrell Cedar Co., of 
Spokane, is reported to be about to establish a shingle 
mill here. 
nett CAROLINA. Columbia—Hanna Manufactur- 
ng Co. constructing a plant and will manufacture 375 
dozen shovel handles a day. 

Spartanburg—Luke Godwin has announced plans for 


Embry will build 


Construction of a plant to manufacture chairs, lawn 
swings and similar furniture. 
VIRGINIA, Martinsville—J. D. Bassett, C. C. Bas- 


sett and Clyde Hooker, of Bassett, 
furniture factory here, 
WEST VIRGINIA. New 
Builders’ Supply Co. (Inc.), 
other equipment to its plant. 
Wheeling-——Klieves Lumber Co. adding new machinery 
and rebuilding cutting department. 
BRITISH NORTH AMERICA. 

peRITISH COLUMBIA. Vancouver—Pacific Cedar Co. 
~~ taken out a permit for $50,000 mill building which 
D 1 be erected on the North Fraser, west of the 
ominion Creosoting Co.’s plant. 

ancouver—Rat Portage Lumber Co. installing im- 
Provements in its burner system; smoke consumer equip- 
Ment added. 
ta ONTARIO. Toronto—Canada Creosoting Co. will es- 
ablish a plant for creosoting hardwood ties. 
imbton—Reedy & Crane, retail lumber, erecting new 
oHice and storage shed. 

Port Colborne—Fry, Woodin & Bell will erect wood- 
Working plant; cost, $5,000. 


Va., will build a 


Martinsville—Ohio Valley 
adding planing mill and 


Casualties 
ALABAMA, Birmingham—Estes Lumber Co.’s plant 


at Ensley, a Birmingham suburb, destroyed by fire; 
loss, $75,000; will be rebuilt at once 


FLORIDA. Gretna—sS. A. Culbreth’s sawmill damaged 
by fire; loss, $20,000. 
GEORGIA. Elberton—Galphin Lumber Co., loss by 


fire in office building, of several thousands of dollars. 

LOUISIANA. Mansfield—Griffith Co.’s lumber yard at 
Howard’s Point, ten miles east of Mansfield, destroyed 
by fire; loss, $85,000. 

Miltonberg—Brewer-Neinstedt Lumber Co., loss by 
fire. 

Plaquemine—Commissary of Schwing Lumber & Shin- 
gle Co., loss by fire. 

MISSISSIPPI. Jackson—Inman & Pickle, loss by fire, 
$15,000; mill destroyed; will be rebuilt. 

Poplarville—Dove Lumber Co., loss by fire in dry 
kilns, $25,000. 

PENNSYLVANIA. Pine Grove—Charles Werner, loss 
by fire in lumber yard. 

BRITISH NORTH AMERICA. 

NEW BRUNSWICK. Woodstock — Fleming-Gibson 
(Ltd.), loss by fire, $40,000; mill destroyed. 

ONTARIO. Lyn—Orville A. Brundice, loss by fire in 
sawmill, which was destroyed with equipment which 
had recently been installed. 
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TROUBLE AND LITIGATION 


BALTIMORE, Mp., April 7.—H. F. Radecke & Sons, 
box manufacturers, have settled with their cred- 
itors at 75 cents on the dollar and_will liquidate 
the assets. The factory building will be sold. 


MILWAUKER, WIs., April 8.—Voluntary petition 
in bankruptcy has been filed in federal court for 
the eastern district at Milwaukee by the Central 
Wisconsin Supply Co., Beaver Dam, Wis., dealer 
in lumber and fuel. The petition bears the signa- 
tures of C. A. Starkweather, president, and W. E. 
Pomeroy, secretary. Liabilities are listed at 
$111,370, of which $45,916 are secured. Included 
in the liabilities are notes and bills totaling 
$11,828, which are considered contingent liabil- 
ities. Assets are listed at $91,089, including 
$51,174 in accounts receivable and $35,384 in real 
estate. 


SACRAMENTO, CALIF., April 5.—Superior Judge 
George Thompson of El Dorado County yesterday 
granted a motion for a non-suit in the action of An- 
tonio Pavia for $3,522.50 damages against the Cali- 
fornia Door Company, the first of a series of more 
than a score of suits for damages totaling $127,- 
254.40 against the company, growing out of the 
fire which destroyed the town of El Dorado last 
September. The non-suit was granted on the 
ground that Pavia had failed to establish defi- 
nitely the connection of the door company and the 
fire. Attorney J. M. Inman of Sacramento, counsel 
for Pavia and others who filed suits, announced 
that he would appeal to the state supreme court 
on the ground the El Dorado court had erred. 
The plaintiffs in the entire series of suits will 
meet in Placerville next Thursday to decide on 
common action. The California Door Company, in 
complaints sworn to by J. P. Yost, district fire 
ranger, was charged with three violations of the 
law in last September’s blaze: allowing a fire to 
escape, burning brush without a permit and oper- 
ating a donkey engine without proper equipment. 
Roy Marks, state fire warden at the time of the 
fire, testified in the trial that the door company 
was without a fire permit. The amounts sought 
in the suits are double the actual damages suffered, 
as under the California law double damages are 
allowed if it can be proved a fire occurred through 
wilfulness, malice or neglect. The case has at- 
tracted wide attention and the Placerville court- 
room was crowded to the doors during the hear- 
ing of the Pavia case. 


TIMBER LAND SALES 


Macon, Ga., April 8.—The Case-Fowler Lumber 
Co., of this city, has announced the recent pur- 
chase of a timber tract in Pickens County, Georgia, 
containing 1,125 acres, much of which is virgin 
timber. The tract will be developed at onee, the 
company planning construction of sawmill and 
cottages for employees. 


GARLAND, N. C., April 7.—The White Lake Lum- 


ber Co., according to an announcement from the. 


general sales office at Hagerstown, Md., has ac- 
quired a tract of timber adjoining the company’s 
present timber holdings in this locality, the new 
purchase containing about 5,000 acres. The com- 
pany has all the necessary equipment for devel- 
opment of the tract and will start work on it in 
the near future. 





NEW ORLEANS, LaA., April 8.—Reports from Pur- 
vis and Lumberton, Miss., state that the L. N. 
Dantzler Lumber Co., of Moss Point and Gulfport, 
has sold 51,000 acres of timberland in Lamar 
county to R. Batson, N. P. Hatton and W. P. Hat- 
ton. It is understood that the purchasers will es- 
tablish a sawmill and both Purvis and Lumberton 
are actively seeking the new industry. 

PaGaL aEEaaEe 

IN THE PROVINCE OF Ontario the estimated 
output of the present lumbering season is 408,- 
000,000 feet of lumber, 3,176,000 railway ties 
and 649,000 cords of pulpwood from the Crown 
lands. 
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ROUGH OR DRESSED 


| MOULDINGS, LATH, 
| SHINGLES 


Wy Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 





Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fila. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 


Gilmania Mill, Gilmania, S.C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











COLONIAL LUMBER Co. 


B and Better Short Leaf Steam 
Dried, Rough 


FINISH 


No. 2 and Better Dimension, 
Dressed as Wanted 


One Inch No. 2 Worked to Any 
Pattern Wanted 


COLONIAL LUMBER CO. 


COLUMBUS, GEORGIA 


























4 POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 


MACON, GEORGIA 
We are Equipped to Resaw and Surface 
J. H. Mackelduff, Manager 


Genera! Sales Office, 1234 Commercia! Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 


Chicago New England St. Louis 
Representative Representative Representative 
James N. Woodbury, J.J. Bertholet Wm. Dings 


11S. La Salle St. 
Chicago, Ill. 
Phone, State 9022. 


The largest Poplar Mill in the World 


30 Hemming St. 
Boston, Mass. 


Railway Exchange, 
St. Louis, Mo. 
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TEXAS HARDWOODS « 
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We’re Always 
on the Job 


when it comes to promptly 
memBrr supplying high quality 


AM) OAK and GUM 





YARD STOCK AND 
TIMBER CUTTING 


We specialize in thin 
Gum and Oak Lumber. 


H. G. Bohlssen Mfg. Co. 


Band Mill Angelina 
| and Office: County ) Texas 





Ewing, 











Texas Hardwood 


Yellow Pine Lumber 











Try Us When You Want:— 


OAK GUM 
HICKORY 
ELM ASH 
CYPRESS 
YELLOW PINE 


Dimension Stock a Specialty. 




















Boynton Lumber Co. 


—— LUFKIN, TEXAS 














Have You Our Latest Stock List? 


If not—drop us a line today so that you 

can take advantage of our ‘‘Specials’’ in 

ASH, SOFT ELM, OAK, TUPELO, 

RED and SAP GUM, MAGNOLIA, 
RED CYPRESS 


KEITH LUMBER Co. 








\_ 547-551 Keith Bldg., BEAUMONT, TEXAS y, 
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TIMBER ESTIMATORS 


TIMBER rederick Lemie 
ESTIMATORS = Fibs" 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


1028 Fe yhitney Bank Bids. NEW ORLEANS 














feeper Lemieux 














JAMES W. SEWALL 


Consulting Forester 
Old Town, tet Maine 
Largest Cruising House in America 














News of American Hardwood Industr. 








LOUISVILLE, KY. 


April 7.—The hardwood market is fairly active, 
there being a good movement reported in poplar, 
ash, gum, oak and walnut, with some scattered 
demand for practically everything in the lists. 
Orders are not especially large, but fairly numer- 
ous. Veneers are also in very fair demand, and 
plywoods are holding their own. March business 
exceeded February business with some of the local 
houses, which had previously reported excellent 
February business, and April is starting off nicely. 
Interior trim and door panel stock has been in 
some demand. Mills are running better, and with 
no large stock of dry material available. Quota- 
tions on inch stocks are quite steady, as follows: 
Quartered oak, white, $140@$145 for FAS; and 
$80@$85 for common. Red quartered, $115 and 
$75. Plain oak, $100 and $65. Poplar, FAS, $115; 
selects, $85; common, $60. Gum, quartered red, 
$90 and $55; plain red, $85 and $52; quartered 
sap, $60 and $50; plain sap, $55 and $45. Walnut, 
FAS, $220; selects, $160; common, $120. Ash, 
$105 and $60. Chestnut, $110 and $65. 

The Graham Stave & Heading Co., which was in- 
corporated a few days ago, has sent out a notice 
stating that it will succeed the Chess & Wymond 
Co., of Louisiana, as of April 10, 1924. Eugene 
Graham, who has been associated with the latter 
company for thirty-five years, is president and 
general manager of the new company, which will 
have its main office at Jackson, Miss., and finish- 
ing plants in that State as well as in Louisiana. 


COLUMBUS, OHIO 


April 7.—Hardwood trade is not showing a great 
deal of activity. Retailers are well stocked, and 
the lateness of the building season is holding up 
deliveries from their yards. Factories making 
automobiles, musical instruments, furniture and 
boxes are still good customers. Railroads are 
making many inquiries. Shipments are prompt 
and are not much below production, which has been 
interfered with by bad weather. The American 
Column & Lumber Co. says the hardwood trade is 
quiet, but that prices generally are well main- 
tained. F. B. Pryor, sales manager W. M. Ritter 
Lumber Co., reports that altho yard trade is slow 
total volume is about the same as in the last few 
weeks and that prices have not suffered. J. W. 
Mayhew, assistant to the president of the Ritter 
Co., sailed from Liverpool for America April 5. 

Southern pine trade is slightly slower. While 
dealers have sold considerable stock, still they are 
not moving out much. Prices have weakened 
somewhat. Transit cars are numerous and usually 
sell below market. W. L. Whitacre, of the W. L. 
Whitacre Lumber Co., says trade is quiet. Dimen- 
sion is probably the weakest item. The H. C. 
Creith Lumber Co., a retail concern, is having a 
good trade and deliveries are now starting briskly. 
The New Steelton Lumber Co. is having a better 
run of business, since some building projects are 
being pushed. The Doddington Co. is having a 
better business from its four yards in the Buckeye 
Capital. The John R. Gobey Lumber Co. reports 
trade quiet. This company recently employed 
Charles W. Blair to cover northern Ohio territory. 

The Columbus Lumbermen’s Credit Club at its 
regular meeting had a large attendance. Credits 
and cost accounting were discussed. R. M. Lucas 
is secretary. 


MILWAUKEE, WIS. 


April 8.—Spring weather and the first real indi- 
cations of revived building activity are resulting 
in a better note in the local lumber market. With 
the roads in the rural districts once more becoming 
passable, demand at retail yards is beginning to 
pick up. Many of the stocks in the retail yards, 
which have been sold for some time but not de- 
livered, are now moving out. Retailers, however, 
show a tendency to await new dry stocks. Dry 
stocks which are available are being readily taken. 
Demand from the industries has not been greatly 
increased, and in the case of automobile manufac- 
turers is somewhat smaller. Most consumers are 
buying for their immediate needs only, and these 
are not very great. Wholesalers feel that the ar- 
rival of new dry stocks on the market, especially 
birch, maple, ash and sycamore, will tend to 
greatly increase the demand from all industrial 
sources. Milwaukee builders are confident that 
this year’s building activities will reach the $50,- 
000,000 mark, or approximately $10,000,000 more 
than last year. 

H. A. Kruzen, of East Orange, N. J., while on a 
trip for Crombie & Co., New York, purchased sev- 
eral million feet of white pine lumber at Drum- 
mond, Wis. Crombie & Co. have for several years 


been large buyers of Wisconsin cork pine, mann. 
factured by the Rust-Owen Lumber Co., of Drum. 
mond, for resale thruout the New England States, 

The Marinette & Green Bay Manufacturing Co, 
owner of the excelsior plant at Marinette, Wis., ig 
running at almost capacity. The parent company, 
the American Forest Products Co., has recently 
disposed of one of its excelsior plants at Oshkosh, 
Wis., as well as the paper box factory there, 

Elmer Wilson, former assistant manager Ander. 
son lumber yards, Spooner, Wis., has been appointed 
manager to succeed R. A. Meyer, who recently left 
for Oregon. Mr. Meyer had been manager for 
about five years. 


ANTIGO, WIS. 


April 7.—The Langlade Lumber Co. will com- 
plete its cut of lumber for the year some time this 
week. Its cut consisted of birch, elm, basswood 
and pine. This company did not manufacture any 
hemlock this season, but sold its logs to the paper 
mills. Their total log production this winter was 
about 30,000,000 feet, in addition to a large quan- 
tity of pulpwood and ties. Its stock of dry lumber 
is practically exhausted. Its new stock, however, 
will be in shipping condition soon. The Langlade 
company is now loading out 1,000,000 feet of pine 
logs at its Pearson operations. ‘This is believed 
to be one of the largest shipments of pine made 
this season from any one point. The Langlade 
company developed and platted a large amount of 
lake frontage on Bass Lake last summer, near 
Antigo, and is planning on a development of much 
larger proportions this season, including the con- 
struction of a golf course and club house. 

The Faust Lumber Ca. will start its cut the 
latter part of this week, and will continue to op- 
erate until late in the summer. Its cut will con- 
sist largely of maple. 


ATLANTA, GA. 


April 8.—Tho the principal consumers of south- 
ern hardwoods continue to buy on a fairly satisfac- 
tory basis, as a whole their orders are somewhat 
smaller than they were a month ago. 

The furniture trades continue to be fairly active 
buyers, but there has been a marked decline in 
business placed by automobile and body trades of 
the North and East, with the result that mills are 
cutting considerably more ash, maple and elm than 
they are disposing of. The decline in demand from 
the automotive trades does not appear to have had 
any effect on prices, and quotations this week are 
substantially the same as they have been for some 
months. For white ash the following prices are 
quoted, f. o. b. shipment at the mills: FAS, 4x4, 
$90 to $95; 5 and 6x4, $105 to $115; 8x4, $115 
to $120; 10 and 12x4, $125 to $130; 16x4, $155 to 
$160. No. 1 common and select, 4x4, $55 to $60; 5 
and 6x4, $70 to $75; 8x4, $75 to $80; 10, 12 and 
16x4, $95 to $100. The No. 1 com. grade is about 
$5 less, save 16x4, which is quoted substantially 
the same, $95 to $100. The box industry appears 
to be fairly active, principally manufacturers of 
crate material for use of fruit growers and truck 
growers, and there is a good demand from this 
source for several of the lower grades of hardwood. 
Some manufacturers are again throwing items into 
the export market, and there has recently been a 
slight betterment in export hardwood shipment out 
of southeastern ports. Hardwood and oak flooring 
are fairly active, as are most of the items of hard- 
wood used in building, due to the marked construc- 
tion activity in progress over the South. Regarded 
as a whole, hardwood prices appear to be fairly 
well maintained. 


MEMPHIS, TENN. 

April 8.—The hardwood market is rather less 
active and is showing a reactionary tendency. 
Some items are reported as much as $2 to $5 be 
low prices current a short time ago. Orders are 
coming in rather slowly and, while there is n0 
evidence of pressure to sell, the more favorable 
weather, which is expected to increase greatly the 
flow of logs to the mills, is causing some holders to 
accept prevailing prices. Some representatives of 
Memphis companies have recently returned from 
selling trips thru the North and East, and they 
generally indicate that consumers’ stocks, while 
not large, are somewhat fuller than had been gen- 
erally believed. Domestic consuming interests 
closely adhere to their policy of buying lumber 
only as they need. There is still quite a pro 
nounced shortage of plain sap gum in FAS, tho 
the supply of No. 1 common and lower grades is 
reported a little fuller. There is also scarcity of 
ash, maple, elm, and these are displaying a very 
healthy tone. It is probably not overstating the 
case to say that other items are easier. Shipments, 
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too, are beginning to show a slight decrease. Prices 
on logs are generally lower than the recent maxi- 
mum thereon. 

Altho there has been some further rain in the 
Valley States during the last few days, the weather 
has been mostly springlike, with considerable wind, 
which has helped to dry out the lowlands. Logging 
jg still slow in some parts of the Valley territory, 
put considerable progress is being made on the 


ridges. The flow of timber to the mills, while 
below normal, is rather larger than had been 
expected. 


The Memphis office of H. M. Spain & Co. has 
peen employed to make a “tree to tree” estimate 
of all the merchantable timber on the estate of the 
late Paul J. Rainey, at Cotton Plant, Miss. The 
estate contains a hunting reserve of about eleven 
thousand acres in Tippah and Union counties. 


DETROIT, MICH. 


April 7.—With a stable wholesale market, re- 
tail business is showing a very decided increase in 
response to what is characterized by the Builders’ 
& Traders’ Exchange as the most remarkable 
yolume of building construction during early 
spring in the history of the city. During March 
permits were issued for 3,780 structures at a total 
cost of $17,704,688. Employment in local factories 
remains at a high mark, with less than 1 percent 
decrease during the last two months of inventory- 
ing and adjusting production schedules. 

The April luncheon of the Michigan Association 
ef Traveling Lumber, Sash & Door Salesmen will 
be held at the Hotel Tuller on Saturday, April 12. 
The principal speaker will be Karl P. Aschbacher, 
of the Swan Creek Lumber & Supply Co., Toledo. 

Henry Otis, vice president Detroit Lumber Co., 
was elected eminent commander of the Detroit 
Commandery, Knights-Templar, at its seventy-third 
annual meeting last week. 


INDIANAPOLIS, IND. 


April 8.—While the number of hardwood orders 
seems up to normal, those from the furniture and 
automotive industries are small. Automobile de- 
mand has failed to materialize to any marked de- 
gree, and production is being curtailed. Some of 
the factories are still in the market for hardwoods, 
but distributers here confess to but little faith in 
summer buying. The furniture factories continue 
with fair production, but many of them are slowly 
curtailing. Good sized orders have been received 
by some during the last two weeks, but these are 
not sufficient to warrant maintaining production 
at the level it reached shortly after the mid- 
winter shows. The hardwood flooring factories are 
fair buyers, but even these sources are getting par- 
ticular about stocks and prices. The retailer is 
doing little purchasing, preferring to await the de- 
velopment of the spring season. The public utili- 
ties are buying timbers, and the railroads are buy- 
ing both timbers and car stock. Prices show no 
material change, tho they are hardly as firm as 
they were a fortnight ago. 


BUFFALO, N. Y. 


April 8.—Carload shippers are much interested 
in a public hearing given on Monday at the Hotel 
Statler in regard to the handling of carlot freight. 
R. N. Collier, chairman of the Trunk Line Associa- 
tion, presided, and the Central Freight Association 
was also represented. The railroads propose to 
cancel the allowances made to public warehouses 
for the loading and unloading of car freight, which 
includes lumber, coal and commodities of that sort. 
If this is done, a charge of 50 cents a ton will be 
Placed on all loading and unloading of cars at 
station team tracks. Shippers say that the rail- 
road transfer facilities in the city are inadequate, 
and that the allowances to public warehouses are 
on that account. They believe that the proposed 
change will make the situation still worse, and 
for that reason are opposing it. Similar hearings 
to the above will be given at Pittsburgh, Cleveland 
and other points. It appears that the roads can 
cancel their present tariffs, but can not establish 
new ones without the consent of the Interstate 
Commerce Commission. 

The members of the Buffalo Lumber Exchange 
Postponed their regular meeting on April 4 and 
Many members of the organization attended in a 
body the funeral of Ganson G. Depew, assistant 
United States district attorney, which was held 
that afternoon at the home of his father, Ganson 
Depew. 

Clark W. Hurd, of Hurd Bros., has been elected 
President of the Hook & Axe Club, of the Chamber 
of Commerce, and Harry L. Abbott was chosen vice 
President. At a meeting of the club on Monday, 
an address was given by J. A. Albrecht in support 
of the Mellon plan. 

William L. Henrich, president Northeastern Re- 
tail Lumbermen’s Association, who has been ill 
for several months, is considerably better and has 
gone to Cambridge Springs, Pa., to recuperate. 

Oscar L. Miller, a Buffalo lumberman, has been 


made president of the reorganized lumber business 
of W. E. Kelsey & Son, North Tonawanda. Since 
the death of W. E., Kelsey several months ago, 
the business has been run by Robert L. Kelsey, 
the junior member, who continues as secretary and 
treasurer of the company. 

The sons of Wesley Ranger, lumberman, of 
Attica, N. Y., who died several weeks ago, are con- 
tinuing the business. : 


JACKSONVILLE, FLA. 


- 


April 7.—Dullness which developed in the 
southern hardwood market the last of March con- 
tinued to spread. Fortunately, when the slump 
came the hardwood industry had on hand so many 
orders that had accumulated during the first three 
months of the year that shipments continued al- 
most at an undiminished rate. A considerable 
volume of trade still is coming from the impor- 
tant consuming centers of the North and East, as 
all lumber users are doing a certain amount of buy- 
ing. Hardwood flooring manufacturers have an enor- 
mous volume of business on hand and in prospect. 
Plants are running at capacity, except where there 
is a shortage of dry plain common oak. The chief 
difficulty has been to find lumber sufficiently dry 
to put thru the kilns. Factories are running full 
time, and stocks are being replenished at regular in- 
tervals. Automobile manufacturers are not buying 
lumber as freely as formerly. Foreign buying is 
distributed about evenly between Great Britain and 
Continental Europe. Prices on some items have 
shown slight recessions, and those on 4/4 are as 
follows: Plain mixed oak, FAS, $95; No. 1, $68; 
No. 2, $44; No. 3, $24. Poplar, FAS, $110; No. 1, 
$62; No. 2A, $41; No. 3, $27. Red gum, FAS, $86; 
No. 1, $53; No. 2, $31; No. 3, $25. Sap gum, 
FAS, $60; No. 1, $48; No. 2, $28; No. 3, $21. 


EVANSVILLE, IND. 


April 7.—Dry stocks of hardwood are rather 
scarce in this section and, owing to bad weather 
in the South, the output of the large mills has 
been greatly curtailed. Logging operations are ex- 
pected to be resumed in a short time along Green 
and Barren rivers in western Kentucky, and most 
of the logs will be brought to local mills. Buying 
of lumber on the part of the furniture, musical 
instrument and automobile factories is the best 
feature of the trade. Most wood consuming fac- 
tories in Evansville and those of Owensboro, and 
Henderson, Ky., and Tell City and Jasper, Ind., 
are being operated on full time. Box trade has 
been quite satisfactory, most plants being operated 
on steady time. Stave business has been rather 
sluggish. Retail trade has not been very brisk. 
Stocks are low, especially in rural sections. Build- 
ing operations are picking up rapidly in Evansville 
and other towns in southwestern Indiana with the 
coming of better weather. 

Lowry Bertelsen, of the Schultze Lumber Co., 
has been elected a director of the Evansville Nut 
Club. Charles A. Wolflin, of the Wolflin West 
Side Lumber Co. was president for a number of 
years. The Nut Club had its origin in Evansville, 
and such clubs have been formed in many cities; 
they are similar to the Rotary and Kiwanis clubs. 

Robert Carroll, well known timber buyer at 
Boonville, Ind., was in Evansville on business a 
few days ago. He recently purchased several large 
tracts of land in southern Indiana and southern 


Illinois. 
CINCINNATI, OHIO 


April 8.—Lumber exporters here held a meet- 
ing at the Cincinnati Chamber of Commerce last 
week at which they decided to give their support to 
the bill in Congress which would postpone until 
July 1, 1925, the provisions of the Interstate Com- 
merce Commission regulations that export rail rates 
shall apply only to shipments in American ships. 
The lumbermen hold that this would work an es- 
pecial hardship on them, inasmuch as the big bulk 
of the lumber export business is with Great Britain. 
They conferred with Malcolm Stewart, chairman of 
the mid-west foreign trade and merchant marine 
committee, who agreed to take the matter up with 
the Washington authorities. 

Members of the Cincinnati Lumbermen’s Golf 
Association are preparing for the opening of the 
golfing season. The club hopes to hold its first 
weekly tournament on Tuesday, April 22, but the 
date has not been definitely set. The Cincinnati 
Lumbermen’s Independent Golf Club is likewise 
thinking about the coming season. 

The D. H. Moul Lumber Co. has moved its offices 
to 603 Frederick A. Schmidt Building, Cincinnati’s 
newest office building. 

Earle Giffen, formerly in the wholesale lumber 
business in Cincinnati, was a guest of the Lum- 
bermen’s Club at Monday’s dinner. Mr. Giffen, who 
used to take a prominent part in the club’s affairs, 
has been away from the city for about two years. 

James Buckley, one of the charter members of 
the Cincinnati Lumbermen’s Club, came up from 


When one speaks of quality 
there is a thought of high 
grade merchandise. Here it 
is applied to real lumber 
that will interest you from 
the dealers point of view. 
Investigate its merit. 





Long and Short Leaf Yellow Pine 
Timbers, Special Cuttings and R. R. 
Stock, Oak Flooring, Red and White 
Oak, Ash, Gum, Elm, Cottonwood, 
and Genuine Louisiana Red Cypress. 


Chicago Lumber 
€ Coal Co. 


ARCADE BLDG.., ST. LOUIS, MO. 





“T_arite” 
Flooring 


You can make money 
selling “Larite” Flooring. 
Its moderate price recom- 
mends it to buyers seeking 
economy while its attrac- 
tive appearance and high 
quality satisfies the most 
exacting builders. 


We can supply it mixed with 


Southern Pine 


YARD AND SHED STOCK 


Ask us for quotations. 


Carter-Kelley LumberCo. 


MANNING, TEXAS 


ToT 














80 AMERICAN LUMBERMAN 





APRIL 12, 1924 





Brookville, Ind., to be present ladies’ night. Mr. 
Buckley is now 78 years of age. He told of the 
formation of the club about forty years ago. He is 


a great favorite with the Cincinnati lumbermen. 


BAY CITY, MICH. 


April 7.—Demand for hardwoods during the last 
two weeks has been decidedly backward. This is 
accounted for by the fact that the trade opened up 
earlier than usual this year, buying being very 
heavily. The mills in this vicinity are still much 
oversold, and stocks are far below normal. Reports 
show that stocks on the first of April were lower 
than they have been since 1919 at this time, and 
there is practically no dry lumber in pile, except in 
low grade stocks. The automobile industry has 
temporarily discontinued buying, and some plants 
have reduced their output materially, but reports 
indicate that sales are above normal. The ready- 
cut house manufacturers and interior finish mills 
in this vicinity are receiving a large amount of 
business and have increased operations to full 
capacity. The box manufacturers in the Saginaw 
Valley have been operating steadily since the first 
of the year, and report business still above normal. 
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Let us tell you more about it. 
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TACOMA, WASH. 


April 5.—In spite of the absence of many of 
the leading Tacoma lumbermen in California, a 
large attendance was present at the regular weekly 
meeting of the Tacoma Lumbermen’s Club last 
Wednesday. J. G. Dickson, Pacific States Lumber 
Co., presided in the absence of President Lee Doud. 
The first matter before the meeting was the ap- 
pointment of a committee, composed of George W. 
Cain and W. Yale Henry, to prepare resolutions 
expressing the club’s sorrow for the death of John 
B. Snyder, president of the Clear Fir Lumber Co. 
These resolutions were formally adopted and a 
floral piece ordered sent the family of Mr. Snyder. 
At the suggestion of A. H. Landram, it was voted 
to name a committee to investigate the difficulty 
in which the annual port of Tacoma publication 
is involved, and to see if the club can clear the 
matter up. This committee, composed of Mr. 
Landram, H. Johns and Al Martin, was named 
by Mr. Dickson. The remainder of the meeting 
was devoted to a discussion of market conditions. 
While there has been little change recently, the 
lumbermen seemed distinctly more hopeful. The 
optimistic feeling was voiced particularly by 
George S. Long, general manager Weyerhaeuser 
Timber Co., who told the club members that in 
spite of the present depression he believed 1924 
will show almost as large a business as 1925. 

Additional curtailment by the mills in the Ta- 
coma district was reported this week. The Pa- 
cific National Lumber Co. is on a 5-day basis; 
the McKenna Lumber Co. and the Eatonville Lum- 
ber company have reduced operations by one day 
a week; the Midland Lumber Co. has taken one 
shift off; the Pacific States Lumber Co. is on a 
5-day basis; the St. Paul & Tacoma Lumber Co. 
last week curtailed to approximately three days a 
week; the Wheeler, Osgood Co.’s sawmill is down 
one day a week, and the Tidewater, North End 
and Puget Sound mills are now operating only 
five days a week. 

A sudden break in log prices took place here 
Wednesday. No. 1 logs are off $2 and the two 
other grades are down $1 each. The log market 
has been weak for some time, in spite of a general 
curtailment of logging operations, and some of the 
smaller companies announced a reduction in prices 
ten days ago. This has now become general. 

W. C. Deering, manager of the local yard of the 
John Dower Lumber Co., has been nominated for 
the board of trustees of the Tacoma Rotary Club. 
The election will be held April 24. 

As a result of the dredging operations of the 
Government in the city waterway, which were 
instigated by the Tacoma Lumbermen’s Club, deep 
sea vessels may again reach the mills at the head 
of the waterway. This week, for the first time in 
ten years, a steamer is loading at the Wheeler, 
Osgood Co.’s sawmill, taking cargo for California. 

The annual meeting of the Tacoma Furniture 
Manufacturers’ & Jobbers’ Association was held 
last Wednesday. The election of officers resulted 
in the selection of Fred Shoemaker as president, 
T. A. Hill, vice president, Floyd Murphy, secretary, 
and George H. Gilpin, treasurer. 

The building boom now under way in Tacoma 
showed no signs of slackening during March, when 
391 building permits, with a value of . $773,102, 
were taken out. These included 113 for residences, 
value $274,550. Since the first of the year permits 
for 509 new homes have been issued, as against 
226 for the same period last year. 

Tacoma’s new building code, with many of the 
changes proposed by the lumbermen of the city in- 
cluded, was introduced at the regular session of 
the city council yesterday. While the code has had 
many of the objectionable features removed, the 
item forbidding the use of shingles on anything 
but residences and churches is still retained, and 
the lumbermen plan to fight this provision when 
the code is formally brought up for adoption. The 
lumbermen claim that this provision would require 
the use of patent roofing on garages and outbuild- 
ings. 

Everything is in readiness for the opening of 
Tacoma’s Own Your Home Exposition, which 
is set for next Monday at the Glide Rink. ‘The 
model home, equipped with all the latest con- 
veniences, has been practically completed .and will 
be in readiness for the opening. All the exhibi- 
tion space in the rink has been taken, and the ex- 
position is expected to stimulate home building in 
the city. 

A meeting of employers and employees of the 
three largest lumber plants of Puyallup was held 
last Wednesday evening and proved so successful 
that it was decided to hold these joint meetings 
monthly. The Columbia Box & Veneer Co., the 


Brew Manufacturing Co. and the Sundown Lumber 
Co., were firms represented. A banquet was served 
and was followed by an entertainment program, 
Speakers were H. L. Hughes, of Olympia, member 
of the State safety board, and John Shaughnessy, 
of Tacoma, safety engineer for the associated Ta. 
coma mills. 


Lumber shipments out of Tacoma were unusually 
heavy this week, and the number of deep sea veg- 
sels calling at the port the largest in several] 
months. The lumber carriers at the Tacoma dockg 
during the week included the following: For the 
Atlantic coast, Panaman, at Baker dock ; Clauseus, 
at Terminal dock; Vinita and Willhilo, at Port 
dock, and Florence Luckenbach, at St. Paul and 
Defiance mills and Port dock. For California, 
Castletown and Port Angeles, at Baker dock ; Bar. 
bara C, at Defiance mill; Stanwood, at Dempsey 
mill; John C. Kirkpatrick, at Wheeler, Osgood mill 
and Port dock; Willapa and Forest King, at Port 
dock. For the Orient, Tricolor, Tenpaisan Maru, 
Bolivia and Dintledijk, at Port dock; Arator, at 
Puget Sound mill, and Usuri Maru at St. Paul mill 
and Port dock. For Australia, West Katan, at 
Port dock. For the Hawaiian Islands, Makiki and 
Mahukona at Terminal dock. 


Fire which destroyed the plants of the Pacific 
and Enterprise foundry companies threatened to 
spread to the St. Paul & Tacoma Lumber Co.'s 
mill last night, and only the strenuous efforts of 
the city fire department prevented a general con- 
flagration in the tideflats area. 


Forestry officials in Tacoma are looking for a 
bad fire season this spring and summer, in view of 
the extreme shortage of both rain and snow during 
the winter. Since last September the precipitation 
has been the lightest on record, and the woods are 
already very dry. 

The Weyerhaeuser Timber Co. has announced the 
removal of its general offices to the tenth floor of 
the Tacoma Building. 


SEATTLE, WASH. 


April 5.—More or less definite indications of a 
coming break in intercoastal steamship space rates 
for parcel shipments gave the lumber market a 
rather more cheerful tone this week. Space is 
now plentiful at $14.50, and the report is that 
this price is not likely to hold much longer than 
the end of April, tho steamship men talk of $15 
for May. Leading shippers expect the rate to 
drop to $13.50 for June. For some weeks the 
Atlantic coast market has been merely a question 
of space, and both lumber manufacturers and 
wholesalers are confident that, if rates soften, a 
very satisfactory volume of business will be booked 
in the next few months. Inquiries indicate that 
the Atlantic coast wants lumber if it can get it at 
suitable prices, and steamship operators are plainly 
apprehensive that if the business is not placed 
with the American mills on the north Coast, it 
will go to British Columbia, where both log prices 
and steamship rates favor the manufacturers. This 
feeling is said to be back of the renewed interest 
— operators are taking in the lumber 
trade, 

The California market remains weak, but with 
certain indications of improvement. At the open- 
ing of the week the rail market showed distinct 
improvement, but suffered a relapse as a result of 
snowstorms thruout the Northwest. The volume of 
rail sales continues good, tho prices are unsatis- 
factory and still sagging. The export market re- 
mains lifeless. There is a little better inquiry on 
car material, but at unattractive prices. The local 
market continues active, tho there is a bearish 
sentiment among the buyers. Seattle building per- 
mits made another new high record in March, ag- 
gregating $2,151,860. Taken as a whole the market 
outlook for April is rather better than for March. 

Sawmills in the Seattle district are giving 
strong support to the movement to curtail pro- 
duction and with three or four exceptions are 
running only five days a week. All night shifts 
have been eliminated. Curtailment here, it is 
reported, has been stronger than elsewhere oD 
the north Coast, with the exception of Everett, 
where virtually all the mills are running only 
four days a week. Seattle lumber manufacturers 
are pronounced in their opinion that curtailment 
offers the only hope of checking the price decline, 
and most of them are refusing to book orders 
on the present offerings. They do not regard this 
week’s reduction in log prices as materially affect- 
ing the situation. 

The National-American Wholesale Lumber Ass0- 
ciation will hold another midsummer meeting oD 
the north Pacific coast next July, according to 
advices received by Roy A. Dailey, manager of 
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North Coast headquarters in Seattle. Mr. Dailey 
was informed that Vancouver, B. C., had been 
tentatively suggested as the meeting place. He 
laid the matter before the wholesalers at their 
weekly luncheon meeting today and was strongly 
urged to recommend that Portland be selected in 
view of the greater need for organization work 
there. He agreed to make the recommendation. 
If it is adopted it is expected that the special 
train carrying the delegates will be routed thru 
Vancouver, B. C., westbound. 

“Northwest Made Furniture Week’’ will be ob- 
served thruout this State, Oregon and Idaho, April 
21-26. According to O. S. Grunbaum, chairman of 
the general committee, there are at least fifty con- 
cerns in the Pacific Northwest manufacturing fur- 
niture. 

The Robert Tollar Co., of San Francisco closed 
its Seattle lumber department this week and here- 
after will handle the Puget Sound end of its lum- 
ber business out of its San Francisco office. A. J. 
Buckingham, who has been Seattle manager, is 
transferred to the company’s Portland office. 


S. M. Bump, it was announced this week has been 
made north Pacific coast manager for the Los An- 
geles Forest Products Co., with headquarters in 
this city. The company has large interests in this 
section, including timber holdings and the Seattle 
plant of the Puget Sound Box & Lumber Co., a sub- 
sidiary corporation. Mr. Bump formerly was with 
the Fruit Growers’ Supply Co., of Susanville, Calif. 
He succeeds F. L. Buckley, who was formerly gen- 
eral manager of the Puget Sound Box & Lumber 
Co. and also of the Masset Timber Co., another sub- 
sidiary corporation. 

R. S. Whiting, manager shingle branch West 
Coast Lumbermen’s Association, who has been in 
the central West and East for several months, re- 


ment of agriculture, has brought a group of 
junior and senior students to spend five weeks in 
field work and study at the Cloquet (Minn.) forest 
experimental station of the university. 


KANSAS CITY, MO. 


April 8.—Spring has brought an increase in 
demand for lumber. The heaviest movement is, 
of course, in southern lumber, but the west Coast 
probably will feel the quickening before very long. 
Country roads are in bad shape still, but are dry- 
ing out rapidly. Rural lumbermen have been wait- 
ing for something like that to happen before buy- 


‘ing, and now they are coming into the market. A 


considerable volume of inquiry last week has been 
followed by a satisfactory volume of orders, and 
indications are that demand from that quarter will 
be large in another two weeks. There also has 
been some increase in the inquiry from the rail- 
roads. 

The effect of the bad weather in March was re- 
flected in the decrease of building permits here. 
Usually the March figures run close to $3,000,000. 
Last month the total was only $2,337,700, against 
$2,999,650 in March 1923. 


BELLINGHAM, WASH. 


April 5.—Water log traffic has grown to such a 
degree in this section during the last two months 
that additional tugs have become necessary to han- 
dle the movement locally and between Puget Sound 
and British Columbia ports. Last yaar the Belling- 
ham Tug & Barge Co., the leading tug concern 
here, found three or four tugs sufficient. It now 
has six, two being added within the last fortnight 
and one being put on about a month ago. It has 
also engaged for a short time another tug. It 

owns four vessels and has 





two large tugs under 








charter. The log busi- 
ness is steadily becom- 
ing heavier, it reports, 
this being due in part to 
the movement across the 
international boundary 
line. Lately considerable 
cedar has been moved in 
both directions. The rail 
traffic slumped this week, 
due to the temporary clos- 
ing of one camp, but it is 
usually erratic. 

An increase of 50 per- 
cent in cargo shipments 
as compared with Feb- 
ruary occurred here in 
March, a total of 21,000,- 
000 feet being shipped. 
In the first three months 
of 1924 about 60,000,000 
feet have been moved, or 








Big wheels used in a California logging operation 


nearly 15,000,000 feet 
more than in the first 
quarter of 1923. April 





turned to Seattle this week for a brief stay in the 
home office. 

S. Goodall, a lumberman of Brent, Ala., and 
Mrs. Goodall were among the passengers arriving 
from the Orient this week on the steamship Presi 
dent Madison. They are completing a world tour. 


DULUTH, MINN. 


April 8.—Trade in lumber is being well main- 
tained on this market, tho retailers are ordering 
only enough material to keep their stocks sorted 
up for current requirements. Needs of their cus- 
tomers are in many cases being supplied direct by 
jobbers and producers. Lath manufacturers are 
complaining of the slowness of dealers in placing 
future orders. Current business in lath is, how- 
ever, picking up. Mixed Nos. 1 and balsam and 
jack pine lath are being quoted at $8.50 and No. 3 
at $6.75. A Duluth dealer claims that retail orders 
often consist of practically every item to be used 
on a special job. He gathered from a survey of 
northern Minnesota logging operations that the 
larger sawmill companies were successful in get- 
ting fairly heavy stocks of saw logs out of the 
woods this spring. Few small mills, however, 
succeeded in getting out more than 50 to 60 per- 
cent of their average cuts so that the total north- 
ern pine output of this district is unlikely to any- 
where nearly equal that of 1923. Quotations on 
northern pine lumber are being firmly held at the 
current list. The other mills failed to follow the 
lead of an interior mill in cutting figures in a 
few items of which it had surplus stocks. Orders 
and inquiries for box lumber have slowed down 
during the last two weeks, but box manufacturers 
in this city have sufficient orders to keep their 
Plants in operation full time for a period ahead. 

Prof. BE. G. Cheyney, head of the division of 
forestry of the Minnesota University’s depart- 


will see several million 
feet shipped the first week, and its total should 
be about equal to that of March, for every mill has 
several orders to fill. In addition to lumber ship- 
ments, this port sent 3,000,000 feet of piling to 
Alaska for fish traps. It also shipped some shin- 
gles, and one car of shingle bolts was shipped to 
Hawaii for manufacture into barrel and tub staves. 
This shipment was made by the Bloedel Donovan 
Lumber Mills. The month’s record follows: Bloe- 
del Donovan Lumber Mills, 12,175,000 feet; Puget 
Sound Sawmills & Shingle Co., 3,150,000 feet; EB. 
K. Wood Lumber Co., 3,950,000 feet; Morrison 
Mill Co., 1,600,000 feet of box shook. The dis- 
tribution was: California, 7,450,000 feet; South 
America, 600,000 feet; Australia, 1,075,000 feet; 
Alaska, 1,100,000 feet; Hawaii, 2,323,000 feet; 
Japan, 2,000,000 feet; Atlantic coast, 6,850,000 
feet. Twenty-one cargoes were moved. This 
month’s shipments will be made to all of the fore- 
going countries. 

Upon his return from Minneapolis, L. D. Rogers, 
of the Rogers Mill Co., Anacortes, stated that his 
company would resume operations April 7 and that 
prior to resumption it would make repairs to the 
log slip and log deck and later shift the planing 
mill to another site. Mr. Rogers said he believed 
the present depression to be only temporary. 

Two dry kilns are being built by the Morrison 
Mill Co., at Anacortes, and are practically ready 
for operation. A new warehouse floor is being laid 
and in the near future a new office will be built. 

Following a talk on the subject by J. J. Donovan, 
the Chamber of Commerce trustees adopted a reso- 
lution supporting the McNary-Clark forestry bill 
now before Congress. 

That the present cedar supply will last fifty-five 
years was the statement made by Harry Ferguson, 
Anacortes shingle manufacturer, in addressing the 
Anacortes Chamber of Commerce on the shingle 
industry. He declared that the shingle industry 
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Bagdad Land & 
Lumber Co. 


BAGDAD, FLORIDA 
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W. B. Harbeson 
Lumber Co. 


DEFUNIAK SPRINGS, FLORIDA 
Producing about 40 million feet 
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Cummer Cypress Co. 





Mills: Jacksonville and Sumner, Fla. 
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Shingles and Lath 


Sales Office, 280 Madison Ave., New York City J 














Collections by Retail Lumber Dealers * s<"es 


of letters 
by subscribers to the American Lumberman, giving their vlews 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 
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PLACE your next order 
with us and receive 
“Service with a Smile” 
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Beech 
Cottonwood 
Cypress 

Plain Sap Gum 
Qrtd. Sap Cum 
; Plain Red Gum 
ra’: Qrtd.Red Gum 
Plain Oak 
Qrtd. Oak 
Poplar 
Sycamore 
Tupelo 
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Call on us for either straight 
or mixed cars. 
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LONGLEAF 
CYPRESS 


Southern 
Yard Stock 









Shed Stock 
Hikcnstn Bonk Bidg., Timbers 
New Orleans. La. Piling 
Our Specialty: 
Railroad and 
Car Material 





Stephens Lumber Co. 


Home Office: JACKSONVILLE, FLA. 








Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**Ask the Wholesaler ’’ 


The Alger -Sullivan Lumber Co. 


CENTURY, FLORIDA 

















gives promise of becoming more stable thru organ- 
ization by the producers, together with united sell- 
ing methods. 


PORTLAND, ORE. 


April 5.—The greater percentage of logging 
camps in the Columbia River district and many 
up the Willamette Valley are now down waiting 
for an improvement in the general demand for 
lumber. ‘There is no disposition this year to 
crowd the market with logs. 

R. C. Chrisman has resigned as manager of the 
Vaughan Lumber Co. and organized the Western 
Conifer Lumber Co. with offices in the Northwestern 
Bank Building. Mr. Chrisman’s successor with the 
Vaughan company has not been named yet. J. P. 
Keating is manager of that company’s white pine 
department. 

Nelson Sanford, formerly with the Patrick Lum- 
ber Co., is now with the Gerlinger Lumber Co. 

Tys Ballantyne, new manager of the Dollar 
Portland Lumber Co., will bring his family to 
Portland from Vancouver, B. C., next week. Alex 
Soule is the new superintendent at the mill, which 
was formerly known as the Portland Lumber Co.’s 
plant. 

George Gerlinger, of the Willamette Valley Lum- 
ber Co. has returned from a visit to San Francisco 
with the opinion that California will furnish some 
healthy, if not extravagant, lumber business this 
year. Sentiment there, he found better than a 
couple of months ago, the opinion prevailing now 
that 1924 will offer a fair and steady volume of 
business. 

Forest fire protection week is to be observed 
extensively in the Pacific Northwest this season 
in many novel ways. John Guthrie, of the Forest 
Service, who has had charge of the campaigns for 
a number of years, is again at the helm. Striking 
reminders of the importance of protecting the for- 
ests will be stickers for auto shields and signs to 
be displayed on street cars in the cities. 

Mr. and Mrs. Dean Johnson, of Toledo, Ore., are 
being congratulated upon the arrival of a son born 
March 27. They are now at the Portland resi- 
dence of C. D. Johnson. Mrs. G. W. Robertson, of 
Mexico, Mo., mother of Mrs. Dean Johnson, is here 
for the event. Dean Johnson is vice president and 
assistant manager of the Pacific Spruce Corpora- 
tion, one of Oregon’s largest and most important 
manufacturing plants, at Toledo, Ore., and he is a 
director of the C. D. Johnson Lumber Co., a sub- 
sidiary organization handling the sales of the 
Pacific Spruce Corporation. 

Voget Lumber Co. is the name of a new whole- 
sale commission concern, with offices here. It was 
recently organized by Fred A, Voget, formerly man- 
ager pine department Henry D. Davis Lumber Co. 
Mr. Voget expects to specialize on Atlantic coast 
business. 


ABERDEEN-HOQUIAM, WASH. 


April 5.—During last month there has been a 
noticeable increase in the number of Japanese 
ships which have called at the port of Grays Har- 
bor, and four Japanese ships are expected within 
the next ten days. The lull in the Japanese market 
continues, but the China demand has been fairly 
active, altho it has never assumed the same pro- 
portions as the Japanese. The mills claim that the 
market on the Atlantic coast has been weakening, 
and that the freight rates are weaker than they 
were a month ago. The prevailing freight rate is 
$14.50. 

Building permits during March in Aberdeen ag- 
gregated about $100,000, while Hoquiam’s permits 
totaled approximately $50,000, setting a new record 
for the Harbor towns for March. The outlook for 
building on the Harbor this year is very good. 

Schafer Bros., Montesano, are erecting an office 
building. A new office has just been completed by 
the Clemons Logging Co., Melbourne, Wash. 

The Grays Harbor Lumber Co. started a night 
shift on April 1, making a 16-day operation at that 
mill. The Aberdeen Lumber & Shingle Co., that 
has been shut down for about thirty days for re- 
pairs, will resume operations, one shift only, next 
week. 

D. O. Campbell, marine superintendent of the 
Garland Steamship Line, has been on the Harbor 
for several weeks making a study of the facilities 
and resources of this port with a view to making 
it one of the points of discharge for Oriental car- 
goes. The Garland company has eight ships in 
operation. The Albert Jeffress, of the Garland 
Line, made a record loading on the Harbor last 
week, taking on 4,000,000 feet in fifty-eight hours 
at the mill of the Eureka Lumber & Shingle Co. 

The Japanese steamer Toshin Maru, which has 
been loading at the Grays Harbor Lumber Co.’s 
plant, is now at Wilson Bros., Aberdeen. She will 
take a full cargo from Grays Harbor and will clear 
direct to Yokohama. The Munindies is loading at 
the Grays Harbor Commercial Co., and the Hellen 
is at the Port Terminal. 

C. W. Stockdale, president of the National Trad- 





ing & Lumber Co., Seattle, has been on the Harbor 
superintending the loading of several parcels of 
lumber. 

F. St. Clair Dickinson, of Colby & Dickinson, 
Seattle, spent several days on the Harbor during 
the first of the week. Mr. Dickinson while jp 
Hoquiam was one of the sponsors at the christening 
of Milton Thorpe Babcock, son of Mr. and Mrs, 
Thorpe Babcock. 

W. C. Lindsell, log broker, has returned from an 
extended California trip. 


LOS ANGELES, CALIF. 


April 5.—While there was a slight improvement 
noted in the local cargo market the latter part of 
the week, the situation is by no means stable, 
There is less unsold stock in pile, and the receipts 
are approximately 55,000,000 feet less for the first 
three months of this year than for the same period 
last year. The San Diego Harbor master reports 
the receipt at that port during February of 10,255,- 
197 feet of lumber and 526,068 feet of ties. How- 
ever, current prices have not reacted and are still 
hovering around the low mark. The retail move. 
ment is satisfactory and prices are firm. The first 
quarter of 1924 showed $2,000,000 worth of build- 
ing permits above the same total in the first quar- 
ter of 1923. It is estimated that so far this year 
housing accommodations have been provided in Los 
Angeles for 10,723 families. 

At last week’s meeting, held in Bakersfield, of 
members of the new executive board of the Califor- 
nia Retail Lumbermen’s Association, it was decided 
to hold a series of regional conferences in different 
parts of the State during the year. These confer- 
ences will be in addition to the two separate dis- 
trict conventions, one to be held in the South and 
one in the North. The date of these conventions 
has not yet been set. At the Bakersfield meeting 
the budget of expenses was also determined. 

Fred C. Hamilton, until recently sales manager 
of the Benson Lumber Co., San Diego, is now gen- 
eral manager of that concern. F. M. White, former 
general manager, has retired to give his entire time 
to other interests. 


VANCOUVER, B. C. 


April 5.—Taking cognizance of the situation in 
the markets to which export lumber is mainly 
shipped, many of the leading mills on the coast 
in British Columbia have taken steps to curtail 
their lumber output. Orders have been posted 
up in some mills greatly reducing staffs. Other 
mills have decided on a 5-day week. Even those 
mills which have been running practically twenty- 
four hours, with two shifts, will adopt the 5-day 
week. At the same time they will continue the 
double shift. That keeps the crews intact, for very 
few men will want to drop when employment may 
be scarcer. Japan has been admittedly disappoint- 
ing. The fact seems to be that she had been 
buying very freely for a considerable time before 
the disaster. Five or six months ago Australia, 
which had been a very active purchaser, dropped 
out of the market, as the Commonwealth Govern- 
ment suddenly abandoned the whole housing pro- 
gram. There were heavy lumber stocks on hand 
for which there is not any great demand. To 
Japan the average reduction in ocean rates during 
the last few months was $2 to $3, and to Australia 
even more. California has dropped down the list 
with great rapidity. The Atlantic seaboard con- 
tinues to be a fairly promising market. Recently, 
however, cargo rates have been raised, and are 
operating against free buying. New orders are not 
being received in appreciable amounts, but many 
mills have business enough to keep them running 
until June, especially if they curtail output. 

With conditions as described in the lumber trade, 
it is not surprising that the British Columbia 
Loggers’ Association is taking steps to study the 
situation. With curtailment of lumber output, the 
loggers are facing a part shutdown at least. They 
have a liberal stock of logs in the water. Logging 
interests here are watching closely the course of 
action on the application of lumber manufacturing 
concerns on Puget Sound to the Federal Govern- 
ment at Washington for a reduction in the $1 tariff 
on logs imported into the United States. Should 
the cut asked for be granted, it would largely in- 
crease the possible market for British Columbia 
logs. 

Southern pine lumber operators are taking 
greater interest in British Columbia timber than 
ever before. Max Jasspon and H. F. Hamilton, of 
Savannah, Ga., have been visitors to Vancouver 
this week. Mr. Jasspon seventeen years ago made 
some extensive cruises of timber in various parts 
of the coast district. He was at that time an in- 
vestor and last summer he purchased a large limit 
in the Harrison Lake district of the Fraser Valley, 
which he still holds. Since his visit in 1923 he 
has been successful in associating other southern 
capitalists and some from the eastern States. Mr. 
Jasspon is not giving out much information as to 
his plans, 

Sigurd Hage, managing director of the Hage 
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Lumber & Investment Co.’s logging operations in 
the Coquitlam River district, is now busy with 
the plans of the Chehalis Logging Co., of which 
he is also manager. This company will log the 
Harrison Lake and Chehalis River limits bought 
from the Rat Portage Lumber Co. recently by the 
Thurston-Flavelle interests, of Port Moody. The 
new logging company will complete the logging of 
the area in which the Rat Portage company was 
operating. Then the camp will be moved to the 
Chehalis River, and a logging railway, which will 
ultimately be twenty-five miles or more in length, 
will be built to open up these limits, said to be 
one of the finest stands of original timber left in 
the Fraser valley. Fir and cedar are the prin- 
cipal varieties of timber on the limits, which are 
very extensive. 


SPOKANE, WASH. 


April 5.—Demand is slack and prices are un- 
changed. Dry stocks are low, and becoming more 
and more badly broken. However, the weather 
has been usually favorable for drying, so new stock 
should begin to be in shape for shipping in another 
few weeks, earlier than usual. The weather hus 
not been so good for spring log driving, which is 
held up by low water. The Humbird Lumber Co., 
which depends to a considerable extent on logs 
from Pack River for its Kootenai and Sandpoint 
mills, has been obliged to take in by railroad logs 
already decked for the drive, to keep these mills in 
operation, 

The match block plant of the Ohio Match Co. 
will be operated to full capacity starting Monday. 
This means nearly doubling the present capacity, or 
the use of 75,000 feet of lumber daily. Additional 
machinery is being installed in the planing mill. 

T. J. Humbird, of this city, president Humbird 
Lumber Co. and Weyerhaeuser Sales Co., left yes- 
terday for a ten days’ stay at Chemainus, B. C., to 
inspect progress on the new mill of the Victoria 
Lumber & Manufacturing Co. Mr. Humbird is 
president, treasurer and managing director of the 
company. His son, John A. Humbird, is general 
manager and has just been made vice president. 

D. G. Swenson, of Coeur d’Alene, Idaho, general 
auditor of the affiliated Winton Lumber Company, 
returned this week from a ten days’ trip to Minne- 
apolis, Minn, 

George Holden, sales manager McGoldrick Lum- 
ber Co., is back from a short business trip as far 
east as Chicago. 

A Hoo-Hoo concatenation will be held in Spokane 
about the first of May, according to announcement 
yesterday at the luncheon of the Spokane Hoo-Hoo 
Club by R. L. Bayne, Vicegerent Snark. E. C. 
Wert, W. C. Howe, Ed. Rowles and L. G. Carr were 
made a committee. 


VICTORIA, B. C. 


April 5.—The lumber situation on Vancouver 
Island, and thruout British Columbia generally, is 
anything but staisfactory. While production has 
been maintained at a high pitch, there are only 
one or two really active markets. The export mar- 
ket, which is the backbone of the lumber business 
here, has grown steadily worse for several months. 
The big buyers have dropped out. The Atlantic 
coast is one of the few purchasers maintaining a 
fairly good stride. California is congested with 
lumber and it is expected that it will take some 
time for accumulated stocks to be liquidate. Aus- 
tralian demand is very low and Japan, which ap- 
parently has bought far more than she can take 
care of conveniently, is not biting at even the 
bargain prices offered. The United Kingdom alone 
has shown some sign of improvement and some 
fair sized orders have been placed from that 
quarter. It is expected that a good market will be 
developed for British Columbia lumber in eastern 
Canada as soon as the weather moderates. The 
Canadian prairies have been buying little. 

With demand active, the shingle production has 
been maintained well in Vancouver Island and 
other British Columbia mills. Sea shipments are 
handicapped somewhat by a shortage of space, but 
conditions in the shingle business are reported to 
be generally satifactory. 

The Dominion Government is now proceeding 
with the construction of a new loading wharf at 
Cowichan Lake for the handling of supplies and 
general freight for the Cowichan Lake logging 
camps. 

Matt Hemmingsen is now logging on Block 22, 
Cowichan Lake. He is floating logs in the lake as 
4 preliminary to the resumption of sawmill opera- 
tions at Chemainus, where the plant of the Vic- 
toria Lumber & Manufacturing Co. was burnt down 
in December. The Hemmingsen dock is being used 
exclusively this year by the Genoa Logging Co., 
which during last year has cut about 38,000,000 
feet on Block 42. 

The Lake Logging Co. has removed all the timber 
on the peninsula strip of Lake Cowichan and has 
moved its operations to Block 18, where both the 


high lead system and crawler tractors will be used. 

The Canadian Robert Dollar Co. has acquired a 
large tract of merchantable timber in the Sayward 
district, Vancouver Island, and will build a log- 
ging railway from the Sayward waterfront to the 
Campbell River, to open up the district for log- 
ging. The railway is to be standard gage and will 
ibe about twenty-five miles long. The logs will be 
shipped to Fanny Bay and Dollarton, where the 
company owns heavy interests in sawmills. 

The Cameron Lumber Co.’s camp, formerly at 
Mile 63, has been shifted to Mile 70, where crawler 
tractors and gasoline loaders are being used in 
handling the log output. 

Peter Woyen and associates, of Campbell River, 
are the contractors for building a new 12-mile 
stretch of logging railway for the Scottish Log- 
ging Co. off the line of the Canadian National Rail- 
ways (Cowichan Lake line). At places the new 
road will have a curve of 14 percent. The Scottish 
Logging Co. has recently been selling large quan- 
tities of logs to the Puget Sound Mills & Trading 
Co., of Port Angeles, altho the bulk of the output 
is marketed at Victoria mills. 

The Dominion Government timber agent at New 
Westminster, B. C., is advertising the sale at pub- 
lic auction of the right to cut timber on berth 
623. The auction will take place at New West- 
minster on May 14. 

The Nakusp Lumber Co. has resumed milling 
operations at its Nakusp mill, West Kootenay, B. C. 


SACRAMENTO, CALIF. 


April 5.—The mills of the Swayne Lumber Co. 
and the Hutchinson Lumber Co., at Oroville, 
started running to full capacity on Tuesday. The 
Swayne plant had been turning out some lumber 
for the last few weeks. Two carriages are now in 
operation, with a capacity of 150,000 feet daily. 
Recent late snowstorms in the mountains back of 
Oroville have delayed woods operations, except on 
a small scale, for several weeks, it was announced 
at the Swayne offices. The Hutchinson mill has 
three carriages in operation, and the daily output 
will be 225,000 feet. The Hutchinson work in the 
woods also received a temporary setback because 
of recent storms. Oroville hag been the gathering 
point for woods crews in the last fortnight, and 
a steady stream of loggers has been leaving for 
camps in that vicinity. 

At Oroville, W. R. Crawford and O. C. Ermat- 
inger have announced their intention of leasing the 
George Matthews warehouse property there, with 
the intention of installing machinery for the manu- 
facture of moldings and other lumber products. 

A committee has been formed at Palo Cedro, a 
station on the Anderson & Bella Vista railroad, 
connecting with the Southern Pacific at Anderson, 
Shasta County, to have the town declared a ship- 
ping point, in order to obviate transshipments of 
lumber, now hauled by trucks from the mills in 
the vicinity of Whitmore and Montgomery Creek. 

A mass meeting was held in Alturas, Modoc 
County, last night to hear the report of S. H. 
McCarthy, J. E. Niles and C. N. Jackson, the spe- 
cial committee which completed negotiations: this 
week in San Francisco for the establishment of an 
$18,000 box factory in that city. Negotiations 
with G. X. Wendling, San Francico, for the transfer 
of necessary machinery from an Alameda plant 
failed, but the committee succeeded in interesting 
Klamath Falls capital. The committee has re- 
ported that the machinery for the plant has been 
ordered and that the factory will be built at once. 


MONTREAL, QUE. 


April 7.—Lumber companies are making haste 
to complete preparations for stream driving as a 
result of mild weather during the last few days. 
So far there is no sign of the ice in the St. John 
River here weakening materially. 

Because the St. John River Log Driving Co. is 
going into liquidation, the booms which have been 
annually hung on the St. John River above and 
below Fredericton for seventy-five years or more 
will not be placed this spring, and rafting operations 
will not be carried on at the customary rafting 
grounds, unless some new organization is formed. 
The assets of the company, which include equip- 
ment said to have cost $100,000, will be sold. 
Changed conditions in lumbering operations have 
lately resulted in little lumber coming down the 
St. John River to the booms here. 

The lumbermen of New Brunswick have seldom 
had such a remarkably favorable winter for get- 
ting logs. The cut will be much larger than was 
expected in the early winter. Great numbers of 
small operators, down to the farmer who got out a 
few thousand feet, have added to the total. The 
pulp mills will consume a considerable quantity. 

The development of the hardwood trade has been 
very rapid in the last two years, in Victoria, Mada- 
waska and Restigouche counties. There is a de- 
mand from France for veneer lumber. It is said 
the cut of hardwood in New Brunswick and the 








Superior Floors 


for 


Fine Homes 


Superior Brand Oak Flooring has 
been selected for many fine homes 
after comparison with other brands 
has shown 
it to be far 
superior in 
appearance 
and quality. 
The beauti- 
ful homes 
shown in 
this col- 
umn are floored throughout with 
‘Superior Brand.” 


Color, Texture, Finish 


Floors laid with “Superior Brand” 
Oak Flooring are noticeably dif- 
ferent from those laid with ordi- 
nary oak. The finish is free from 
knife marks and careful manufac- 
turing methods produce flooring 
which can be finished with a mini- 
mum of labor. 








St. Francis 
Valley Oak 


Most lum- 
ber dealers 
know of the 
reputation 
of St. Fran- 
cis Valley 
oak. Our mill is located in the 
heart of this district, making it pos- 
sible to continue supplying this 
“high standard”’ flooring. 


DEALERS 


Those dealers who have not sold 
‘Superior’ Oak Flooring will find 
it profitable to handle this easy 


selling brand. We will gladly 
send samples to those interested. 





Every piece is stamped 


SUPERISR nan 


‘Americas Finest-” 


as a guarantee of quality and to 
insure your getting the same high 
standard at all times. We pride 
ourselves upon being able to sup- 
ply a product which will bring 
praise from your most particular 
buyers. 


Superior Oak Flooring Company 
Manufacturers of Finest Oak and Beech Flooring 
HELENA, ARK. 
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Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 
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lower part of Quebec this winter will be at least 
40,000,000 feet. American railways have been 
buying hardwood ties in New Brunswick. 


ASTORIA, ORE. 


April 5.—Despite the recent heavy slump in the 
lumber market, the cargo shipments from the 
Columbia River during March showed an increase 
of approximately 17,000,000 feet over February, 
and attained the very substantial figure of 79,- 
146,575 feet. Foreign shipments continued rather 
slack. However, domestic demand showed the 
usual spring strength. The foreign shipments 
amounted to only 30,941,821 feet. The Astoria 
customs district mills shipped 32,466,741 feet of 
lumber in forty-two vessels. Of these, twenty-eight 
took 24,763,000 feet of California; nine loaded 3,- 
737,877 feet for foreign countries, and five took 
3,965,846 feet for the Atlantic seaboard. Port- 
land customs district plants shipped 46,679,834 
feet in fifty-three vessels. In addition to the or- 
dinary lumber shipments, 19,424 bundles of box 
shook were shipped from the Astoria port terminals. 

The Benson Lumber Co. has shifted one of its 
large ocean-going log rafts, containing approxi- 
mately 6,000,000 feet of logs, out of Wallace 
slough to make room for other rafts which are 
being put in the water, the raft is anchored at 
Westport.’ It will remain there until it is towed 
to San Diego in June. The Benson company ex- 
pects to send to California this summer six of the 
biggest rafts ever towed away from Astoria. 

The Winchester Bay Lumber Co., Reedsport, Ore., 
is understood to be preparing to embark upon a 
regular coastwise lumber shipping enterprise this 
summer, employing a large barge to carry the prod- 
uct of its mills to the Port of Astoria terminals 
for discharge. It will be loaded from there on 
ocean vessels which are unable to enter the harbor 
at Reedsport. <A similar service was maintained 
a few years ago but the barge engaged in the 
work was wrecked after making several successful 
trips. 


SAN FRANCISCO, CALIF. 


April 5.—Lumber dealers in San Francisco are 
doing a healthy business and maintaining prices 
pretty well, with an active building campaign in 
progress. Stocks at the yards are not too large 
for the seasonal requirements, altho good water 
shipments have recently arrived. Commission men 
and mill agents are expecting a good business for 
the year, altho dry weather and livestock quaran- 
tines hurt California trade somewhat. 

Export business continues to be quiet, but ship- 
ments to the Orient are still moving and the 
Douglas Fir Exploitation & Export Co. has taken 
orders for about 40,000,000 feet since the first of 
the year. Japan is doing very little buying. Aus- 
tralian business is slow. 

The Redwood Manufacturers’ Co. is carrying 
moderate stocks at the yard at Pittsburg, Calif., 
and the factories are doing a fair volume of busi- 
ness. 

Chas. R. McCormick & Co., this city, have a 
steady demand for fir and are keeping all of their 
steam schooners in operation. Production has been 
curtailed at the mills at St. Helens, Ore. Ship- 
ments are also being made to the Atlantic coast. 

Frank H. Lambert, general manager McCloud 
River Lumber Co., who is in the city, is making a 
good cut of California white pine at McCloud, with 
five saws going on two shifts. With good dry kiln 
facilities, eastern shipments can be taken care of 
promptly, altho there is a scarcity of some items. 

J. O. Goldthwaite, general manager Modoc Lum- 
ber Co., who is here from Chiloquin, states that the 
mill started up April 1, and is operating on Cali- 
fornia white pine. With one shift there is an out- 
put of 110,000 feet a day, and a total cut of about 
35,000,000 feet is expected for the season. Most 
of the mills in the Klamath Falls district are now 
in operation. 

R. ID. Baker, president Lassen Lumber & Box 
Co., who has returned from Susanville, reports very 
little snow remaining, but that rain makes shipping 
somewhat inconvenient. The California white pine 
mill is running with one shift, and new logs from 
the camp will soon be available. The box factory is 
operating with one shift, altho there is not a 
heavy demand. 

The Red River Lumber Co. is making a cut of 
about 650,000 feet a day at Westwood, with two 
shifts, and is shipping at the rate of about twenty 
cars a day. There is a moderate demand for Cali- 
fornia pines. The company has definitely decided 
to go ahead with its pine veneer factory. Logs are 
now being received from the camps, which recently 
started up. 

The Hammond Lumber Co., this city, is making a 
good output of redwood at Samoa, on Humboldt 
Bay, and shipping by water to the yards at San 
Pedro and Los Angeles. A good volume of fir is 
being handled. 

F. H. Ransom, general manager Eastern & West- 
ern Lumber Co., Portland, Ore., was in the city 


during the week, and L;.A. Morrison, San Francisco 
agent, came back from a trip to the mill. A goog 
output is reported. 

The Fisher-Nelson Lumber Co. is erecting a mold- 
ing factory at Oroville, Calif., on the line of the 
Southern Pacific Co. Sash and door cut stock and 
other re-manufactured materials will be turned out, 

Alfred Dobel, of Alfred Dobel & Co., Liverpoo] 
and London, spent a few days in the city on his 
way to the Northwest to arrange for shipments 
of fir to Europe. He expects to see a revival in 
European demand for Pacific coast woods before 
very long. 

M. B. Copeland, of the M. A. Disbrow Sash & 
Door Co., of Lyons, Iowa, and Omaha and Chey- 
enne, Neb., was a San Francisco visitor during the 
week, after wintering in southern California. 

Charles J. Winton, of Minneapolis, Minn., is here 
accompanied by Mrs. Winton, after a vacation tour 
of the Hawaiian Islands. He is interested in ex. 
tensive lumbering operations in Idaho. 

Everett G..Griggs, of the St. Paul & Tacoma 
Lumber Co., is in the city after attending a meet- 
ing of the trustees of the Douglas Fir Exploitation 
& Export Co. He is optimistic as to Douglas fir, 


NORFOLK, VA. 


April 7.—Demand for kiln dried rough North 
Carolina pine has been rather quiet, but there hag 
been an increase in sales of flooring etc. Millmen 
are holding firm for their last lists, while the 
yards are expecting to buy for less money and are 

















“* Rig one single fly and cast’’ 





buying very slowly. The weather has been good 
for air dried lumber, and more of this will be com- 
ing in very shortly. 

There has been a little better demand for 4/4 
edge No. 2 and better, but some buyers ask deliv- 
eries in May. Kiln drying band mills are holding 
out for their last lists, but small circular mills are 
beginning to get a little restless and may lower 
their quotations. Edge 4/4 No. 3 continues very 
quiet. No. 2 and better 4/4 stock widths are active 
in 4- to 6-inch but the other widths are not moving 
well. Prices are holding up, altho some circular 
mills are willing to drop back a little. No. 3 4/4 
stock widths in 10- and 12-inch are active, but 
8-inch continues rather sluggish. Prices remalD 
about the same. ‘There have been some sales of 
5/4 and thicker edge No. 2 and better at good 
prices, but demand for this is not very large. In- 
quiries from New England are picking up a little. 
No. 2 and better, 5/4 x 10- and 12-inch, continues 
active. No. 2 and better 4/4 bark strips are quiet 
in the rough. 

Sales of 4/4 edge No. 1 box, rough and dressed, 
have been very light. Box makers are inclined to 
hold off. There has been a better demand for 
4/4 No. 1 stock box, several large lots being sold 
at good prices for delivery by water. Very little 
dressed box is moving. Edge 4/4 No. 2 box, rough 
and dressed, has been very quiet. No. 2 4/4 stock 





— ea «> 


Pa ee a 





924 


isco 
2000 


old- 

the 
and 
out. 
pool 

his 
ents 
1 in 
fore 


h & 
hey- 
the 


here 
tour 
ex- 


oma 
eet- 
tion 


rth 
has 
men 
the 
are 








4/4 
sliv- 
ling 

are 
wer 
very 
tive 
ying 
lar 


but 
iain 
; of 
00d 


ttle. 
ues 
uiet 


sed, 
1 to 

for 
sold 
ittle 
ugh 
tock 





AprRIL 12, 1924 


AMERICAN LUMBERMAN | 85 





box is active, but prices are a little lower. Edge 
5/4 No. 1 box shows a little life but is far from 
active, and same is true of 6/4 edge box. Box 
park strips, 4/4, continue very quiet. 

There has been a better sale for flooring, thin 
ceiling, and partition, especially flooring. Several 
large lots of 24-inch face No. 2 and better flooring 
have been sold at good prices to be delivered by 
water in the metropolitan district. Mixed car 
orders predominate. There has been a slightly 
better sale of kiln dried roofers, largely because 
some mills have reduced prices. Sales of air dried 
are picking up a little. Air drying mills are not 
very eager to sell and are disposed to ask more 
money for their stock, while buyers are kicking 
strenuously against prices. When more air dried 
stock is offered, prices are apt to soften a bit. 
Rough and dressed framing and dimension, also 
factory flooring, are moving well. Lath are slow. 


HOUSTON, TEX. 


April 8.—If there is any way out of the present 
slump in the immediate future, Houston sales man- 
agers have not been able to see it. Apparently 
there is a general belief that the clearing up of the 
weather in the North will result in a change for 
the better in southern pine. Hardwood mills face 
a prospect of returning to normal production 
sooner than expected. With continuous good 
weather, the east Texas floods have subsided. 

Houston lumbermen and real estate dealers were 
the chief exhibitors in the annual Own Your Home 
Exposition which opened Monday at the city audi- 


-torium. 


J. C. Nellis, acting chief of the lumber division of 
the bureau of foreign and domestic commerce, was 
a Houston visitor last week. 

H. W. Flato, of Flato-Dick & Co., London, 
England, was a recent visitor to the offices of 
Houston lumber concerns. 


ST. LOUIS, MO. 


April 7.—Receipts of lumber at St. Louis for 
last month amounted to 19,983 cars, against 
22,204 cars for March, 





10-16 1 
ie oetmied -$22.00@22.50 $22.50@23.00 


manager Shreveport Lumber Co., was stricken with 
paralysis at his home at Gilmer, Tex., today. Mr. 
Hart left for the bedside. 

Striking his head on a hard surface in a fall 
in February and apparently sustaining only a 
minor bruise, Frank T. Gibbes, manager here of 
the Lindsay Wagon Co., did not know he had frac- 
tured a vertebra and continued at his work until 
recently. It is expected that a plaster cast will 
result in the vertebra knitting and in Mr. Gibbes’ 
recovery. 


MACON, GA. 


April 7.—Both demand for and prices of short- 
leaf air dried roofer and framing continues very 
much the same. A number of leading manufac- 
turers are of the opinion that prices are not going 
to go much higher, since a number of the retail 
yards stocked up heavily the first of the year, so 
that it looks as if the market is going to be un- 
usually steady ; besides, western lumber is declin- 
ing. Weather the first of the week was good, but 
rains the last part stopped operations in certain 
sections and bad roads caused a falling off in 
shipments. Roofers are moving freely at $22 and 
$23, but the 2-inch market showed greater activity 
last week. Several orders of considerable size 
have been placed, and a number of bids have been 
made on other blocks. Quotations on shortleaf 
air dried roofers: 1x4-inch, D4S, $16@$16.50; 
1x6-inch, D2S&CM or D4S, $21.50@$22; 1x8-inch, 
D2S&CM, shiplap, or D4S, $22.50@$23 ; 1x10-inch, 
D2S&CM, shiplap, or D4S, $22.50@$23; 1x12-inch, 
D4S, $22.50@$23. 

B&better kiln dried finish moves briskly. Quo- 
tations on shortleaf finish, 6- to 12-inch, rough: 


Air dried ——-Kiln dried——— 
B&better B&better No. 1 com. 
QI -iausen $29@3 $45 @46 $30@32 
Te Se 33 @35 50@52 34@36 
C® waccas 33@35 50 @52 35@37 
eer. 37.50@40 57.50@60 30@35 


For the above stock D4S to stained, add $5. 
Quotations on shortleaf dimension, No. 2 com- 
mon and better, D4S, 44-inch scant or standard: 


6’ 18’ 20’ 


1923, a loss of 2,221 cars. 9x 4 $23.00@23.50 $24.00@24.50 
Shipments last month 2x6 ........ . 20.00@20.50 20.50@21.00 21.50 @22.00 22.50 @23.00 
amounted to 12,847 cars 2x 8 ......... 21.50@22.00 22.00 @22.50 22.50 @23.50 24.00 @ 24.50 
against 15,575 cars in Re awh ae’ 21.50 @22.00 22.00 @22.50 22.50 @23.00 23.50 @ 24.50 
March 1923 a loss of _—. si ‘ ~ % ‘ oe ene 721 be re oe geo 0 iw mee 24.00 @ 25.00 
2,728 cars. The Illinois The 2x3-inch is: 9-foot, $21.50 ; oot, $21.50@22; 16-foot, $22 to $22.50. 


division of the St. Louis, 
Iron Mountain & Southern (Missouri Pacific) led 
in receipts with 6,430 cars, while the Wabash 
Railway (east) led in shipments, with 1,796 cars. 

Building permits were issued last month for 
improvements of the estimated cost of $2,560,825, 
an increase of $220,940 over last month. However, 
the permits issued in March, 1923, were for an es- 
timated cost of $4,237,585. Of last month’s per- 
mits, $2,200,920 was for new structures. , 

J. C. Nellis, chief of the lumber division of the 
bureau of foreign and domestic commerce, was in 
St. Louis Saturday. He conferred with C. G. 
Hirt, secretary Associated Cooperage Industries 
of America; Walter Poleman, president, and J. S. 
Penney, secretary, National Association of Railroad 
Tie Producers, and representatives of several lum- 
ber concerns. 





SHREVEPORT, LA. 


April 7.—According to some mills, demand for 
southern pine has improved a little, while others 
state that it has been slack. There are indica- 
tions of slight softness in the market; on the 
whole it is not as firm as during last month. 
Shipments have been considerably heavier than 
during previous weeks and with better weather 
they should reach very heavy volume. The whole- 
salers report a large number of transit cars and, 
as these have not been selling as freely as desired, 
dealers have shown a disposition to revise their 
prices downward. However, demand for yard stock 
is generally quite good, and a lot of business is 
being transacted right along. Labor is plentiful 
and cars are coming as fast as ordered. The rail- 
roads are giving excellent service. The hardwood 
market is reported firm, and demand appears to 
take care of all stock offered. 

Sentiment favoring the restoration of navi- 
gation on the Red River between Shreveport and 
New Orleans, was stimulated at a meeting of about 
one hundred local business men. The State legisla- 
ture will be asked to permit erection of terminal 
facilities at Shreveport. It is proposed to raise 
$500,000 here and at Alexandria, La. Several 
lumbermen were among those endorsing the project. 
= J. Roy, secretary National Rivers & Harbors 
-ongress, addressed the meeting. Adolph Fesenthal, 
President Louisiana-Arkansas Navigation Co., 
operating on the Ouachita River from Camden, 
Ark., to New Orleans, spoke in its favor. 

J. P. Hart, father of Warren B. Hart, sales 


Quotations are based on Georgia main line rate of freight. 


Three Philadelphians were among recent visi- 
tors: E. J. Sterner, of the Sterner Lumber Co., 
spent the week in the South, calling on the short- 
leaf pine manufacturers. Mr. Melllvain, of the 
MelIllvain Lumber Co., visited in Savannah the 
last of the week. Wm. Shearer, of the Samuel H. 
Shearer & Son Lumber Co., returned home the last 
of the week after spending two weeks in the South 
visiting mills in Georgia, South Carolina and Ala- 


bama. 
ATLANTA, GA. 


April 8.—Improvement in weather has bettered 
producing conditions for the southeastern mills, 
and increased activity is noted. Logging condi- 
tions are not as favorable as they might be, es- 
pecially in the low and swampy lands. Demand 
for southern pine continues quite active, improving 
slightly from week to week, tho inquiries appear 
to be rather out of proportion to orders. The prin- 
cipal demand is for building items and kiln dried 
finish, with millwork plants fairly active. The 
railroads are buying on a considerably larger scale 
than last season. 

Flooring and ceiling lumber, roofers, boards, 
shingles and lath material are fairly active, with 
several price changes noted recently, in some in- 
stances declines and in others increases. Regarded 
as a whole, the price situation appears to be very 
spotty. In flooring, for instance, the B&better 
grades have dropped approximately $3 for the 
1x4-inch, with this week’s f. 0. b. mill prices quoted 
at an average of $44 to $46.50, as against a price 
of around $50 some two or three weeks ago. The 
common grades of flooring of this dimension also 
have declined, tho not as much as better grades. 
For No. 1 common, 1x4-inch, the trade is quoting 
$39 to $40, a drop of about $4 the last three weeks; 
for No. 2 common the price this week is around 
$19.50 to $20, substantially the same as two weeks 
ago; while No. 3 common also is approximately 
the same, quoted this week for f. 0. b. shipment by 
the mills at $13. Roofers are beginning to show 
considerably more strength, and have advanced in 
the last ten days. The prices quoted this week 
are about $16.50 for the 1x4-inch, $22.50 to $23 for 
1x6-inch, and about $23.50 for 1x8-, 1x10- and 
1x12-inch, all these quotations representing an 
upward turn. Some further increases are looked 
for, as the building trades are buying roofers 
actively. Better grades of ceiling lumber have ad- 
vanced also to some extent, with the tendency still 
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Tell Your Customers 


how attractively and economically 
shingled homes can be built. Don’t 
hesitate to emphasize durability if you sell 


John McMaster 


Premium Brand — 20-20 Pack 


RED CEDAR SHINGLES 


These shingles are famed for their resistance to 
weather deterioration. 100% clear and vertical 
grain, John McMaster is proud to back them 
with his name. 

Write us for quotations. 


John McMaster Shingle Co. 


SEATTLE, WASHINGTON 

















Lloyd Hillman 
Lumber Co. 


SEATTLE, WASH. 





Export and Domestic Shippers 


Pacific Coast Lumber 
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4-4 to 12-4 Ash,Basswood & Elm 
4-4 to 16-4 Birch and Oak *9x,, 


ihecinstiilline 
Lumber Co., Ltd. 








TORONTO, ONTARIO 
Flooring, 
FIR si CEDAR 
Siding 


and Finish, Long 
Timbers, Joists, 
Dimension, etc. 


Bevel Siding, 
Finish and 
hingles. 











WE are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. Send us your inquiries. 




















IDAHO | WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
PINE 609-614 Lumber Exchange, | We make a special- 
Grades Minneapolis, Minn. ty of Shop. 
Announcing 


THE ROOSEVELT 


New Orleans’ Finest Hotel 


Gompletely Renovated and Refurnished 
fiering Unexcelled 


Accommodations and Cuisine 


THE BIENVILLE 
At Lee Circle 


Under Roosevelt Management 


For those who prefer home-like refinement 
and the utmost in service. 


A. BENAGLIA, General Manager 


























f CALIFORNIA | 





H. B. Hewes, C. D. Terwilliger: 
President Sec.-Treas. @ 
W. T. Virgin, Gen. Mgr. 
Vice-President F. E. Walker, 
R.H. Downman Asst. Sec. 
© Treas. 


J. H. McWilliams 





ALIFORNIA 
White Pine 


BOX, SHOP and CLEARS 


Tell us your needs today. 





Clover Valley Lumber Co. 


LOYALTON, CALIFORNIA 














Lumbermen’s Exchange 


R. P. PRAY ; R. H. BROWNE 
White nod — P INE 


and North Coast Lumber Box Shooks, 
Cut Stock, Mouldings 








255-257 First National SAN .FRANCISCO 


>. Bank Building 





upward. Common grades, however, have fallen 
off a little, an average of about $2 the last ten 
days, save for the 1x4-inch. Of this, the No. 1 
common grade has advanced nearly $4, quoted this 
week around $46, while No. 2 common is sub- 
stantially the same, quoted at an average of $21.50 
to $22. Most grades and dimensions of finish lum- 
ber show comparatively few price changes of late, 
tho there have been slight declines in a few in- 
stances. Finish lumber is in good demand as the 
season advances, and price increases are generally 
looked for in the near future. Of car material and 
other items used for railroad construction, southern 
lines are buying very actively, tho there appear 
to have been no price changes on such items of any 
consequence lately. In a few instances slight declines 
are noted, and in one or two, slight increases, but 
not substantial. Quite a bit of price cutting has 
been in progress by the smaller mills in this dis- 
trict, but this is having only a slight effect on the 
general market, as smaller mills do not have large 
stocks. 

Information received in Atlanta from a reliable 
source shows the lumber and woodworking indus- 
tries of the South continuing their unprecedented 
activity in construction, with sixty-five such 
projects reported by the lumber industries alone 
in the sixteen southern States during March. This 
includes construction of any kind. The total num- 
ber of such projects during the first three months 
of 1924 has reached nearly three, hundred. 

William A. Gately, representing the Department 
of Commerce, spent April 2 and 8 in this city in 
conference with lumbermen, millworkers and wood 
users regarding the reduction and elimination of 
waste in the use and manufacture of lumber. C, B. 
Harman, secretary of the Southern Sash, Door. & 
Millwork Manufacturers’ Association, accompanied 
Mr. Gately on his investigation, 


JACKSON, MISS. 


April 8.—Local manufacturers of southern pine 
report the market much more active than during 
the last two weeks. The mills are oversold on 
practically all items, and about the only thing they 
are eager to book is timber cutting. Good weather 
in this section permitted heavy shipments. Better 
weather all over the country has also stimulated 
buying by retailers. Mill stocks are very low, and 
efforts are being made to speed up production. 
Building in the South is going forward at a rapid 
pace. Manufacturers are expecting a heavy de- 
mand within the next few weeks. 

Hardwood manufacturers report the market not 
as active as it has been. They claim the weather 
has been the cause of the slump, and that with the 
approach of spring there will be a better demand. 
Gum and poplar are the slow items, but oak for 
flooring is in heavy demand. The automobile people 
are taking all available ash and elm. There has 
not been any noticeable change in prices. 


NEW ORLEANS, LA. 


April 7.—Bad weather in the North is charged 
with restraint of lumber trade over a considerable 
consuming territory. Brisk inquiry is reported, but 
lumber purveyors apparently do not feel the urge 
to pile up much additional lumber. Cypress de- 
mand registered a slight gain last week. Mill re- 
ports indicated a slight decrease of southern pine 
bookings for the week, but the mills are fairly 
well supplied with orders. Hardwood demand was 
also rated quiet, but with production still re- 
stricted by bad weather, and dry stocks light in 
volume, prices have been little affected. 

Mention was made last week of the purchase of 
the Planters’ Cotton Press property by Frank B. 
Williams for use of the Kingsley House Community 
center. It is announced today that Mr. Williams 
has placed approximately $250,000 at the disposal 
of Kingsley House, and an additional $50,000 for 
the New Orleans Day Nursery, for the construction 
of a new building in the same square. 

A dispatch from Opelousas, La., under date of 
last Saturday, announces that Opelousas business 
men have purchased most of the houses and busi- 
ness establishments at McNary, La., which were 
offered for sale following removal of the W. M. 
Cady Lumber Co. to Arizona. Twenty of the 
dwelling houses, it is added, will be removed to 
Opelousas. A report from McNary is to the effect 
that P. M. Waitt, a Lafayette lumberman, pur- 
chased the Cady company’s unsold lumber stock at 
McNary, and the houses owned by that company. 

The Opelousas Chamber of Commerce has com- 
pleted purchase of the necessary right of way for 
spur tracks to connect the new plant of the Thistle- 
thwaite Lumber Co. with the railroads serving 
Opelousas. That company, which is transferring 
its operation from Washington, La., to Opelousas, 
has its new sawmill building well toward com- 
pletion, and will soon begin the transfer and in- 
stallation of machinery. It is hoped to have the 
new plant ready for operation in about ninety 
days. 

Installation of machinery in the Hortman Co.’s 


‘being for quick shipment. 


new woodworking plant is ynder way, and Presgi- 
dent Hortman announces that W. H. Underwood, 
formerly with the Huttig Sash & Door Co., St. 
Louis, Mo., has taken charge of the millwork 
department. The new millwork plant is housed in 
a specially designed building 205x105 feet, ad- 
joining the company’s yards on Tulane Avenue, 

The Salmen Brick & Lumber Co. has transferred 
the offices of several of its departments to its hand- 
some office and showroom building on Carrollton 
Avenue. Fred W. Salmen, president, Fritz Salmen 
and Albert Salmen will retain offices downtown. 
Mr. Albert Salmen, by the way, is in Nicaragua, 
inspecting the company’s operations in that coun- 
try. These include three sawmills, a creosoting 
plant and an ice plant. Three additional mill 
plants will be established and it is understood that 
the machinery equipment therefor has already been 
shipped. 

S. D. Cochran, of Wilson & Cochran, Lottie, La., 
sailed recently for a visit of several months to 
Europe, during which he will study trade condi- 
tions and confer with his company’s European 
customers. 


Frank J. Thomas, sales manager Louisiana Red 
Cypress Co., left last week on a trip in the com- 
pany’s interest which will extend to the Louisiana 
Red’s west Coast offices at Seattle and include 
visits to most of the market centers in the middle 
West and Northwest. 


JACKSONVILLE, FLA. 


April 7.—Demand has already begun to improve 
from certain sections. Reports from the large con- 
suming sections in the North and East are that the 
yards are crowded for space, but as soon as better 
weather permits most of this lumber to be put 
into use there will be renewed buying. No extraor- 
dinary rush is to be expected, as the railroads 
are giving better service than ever before. 

Building in Jacksonville since Jan. 1 is over 
$2,500,000. Miami’s building sets a new record 
for March, with a total of $674,888. More hotels 
are being built in Florida this year than ever be- 
fore. Home building and commercial building 
construction are keeping pace. The building situa- 
tion on the west coast is equally as good in the 
St. Petersburg and Sarasota section. Other tourist 
towns are also doing considerable building and the 
Florida demand for lumber is holding up well. 

Demand for certain items of shed stock shows 
an improvement, while that for others is not as 
strong. The week’s total did not come up to that 
of the week previous. The movement of flooring, 
in the better grades, equaled that of last week 
but the demand for No. 2 common was not as 
heavy. The average price for 4-inch B&better 
flooring for the week was $44.50, a decline of $2. 
Sales were made at from $41 to $47. No. 1 com- 
mon is being sold at from $37 to $42, with only an 
average difference between the two grades of about 
$5. No. 2 common is being quoted at $17.50 to $20, 
to the wholesale trade. Only a small amount of 
No. 3 common was sold, with no change in price. 
B&better 3-inch flooring is being offered at $53 to 
$58, mill basis. No. 1 common is holding steady 
at a general average of $43.50. The demand for 
No. 2 common was exceedingly light, with prices 
ranging from $17.50 to $19. No. 3 common is off 
$1, sales having been made as low as $11. No. 2 
common, 6-inch, is bringing $23 to $26, the demand 
being mostly from the Florida trade. 

The demand for ceiling is somewhat lighter, and 
prices obtained vary. The average for 4-inch 
B&better is $46; No. 1 common, $41; No. 2 com- 
mon, $20. The principal movement is that of 
9/16 and 7/16-inch, single and double run stock. 
No. 1 common, 9/16-inch, declined $1, making the 
average selling price $33; No. 2 common is bring- 
ing $17.50 to $18. No. 1 common, 7/16-inch, i 
quoted at $23 to $24; No. 2 common, $13 to $14, 
the average being $1 less. Mill stocks are larger 
and some of the remilling plants without suffi- 
cient shed room are making concessions to move 
stock promptly. Partition continues to move in 
small quantities and at a reduction in price of $1 
on the different grades, the ruling price for 4-inch 
No. 1 common now being $41; No. 2 common, $20. 
Sales of novelty siding were not as heavy as last 
week, as far as solid cars were concerned, most of 
the movement being of mixed orders. Prices ob- 
tained were $1 less on each grade to the wholesale 
trade. Sales made to the retail trade and direct 
to consumers are $2 to $3 higher than thru bro- 
kers. The movement of square edge siding was 
very good, exceeding that of the last several weeks. 
Prevailing prices are: Bé&better, $30; No. 1 com- 
mon, $22; No. 2 common, $14; No. 3 common, $9. 

Roofers are not in strong demand, most orders 
Prices run from $21 
to $22 for 6-inch, and $22 to $24 for 8, 10 and 
12-inch, shortleaf air dried stock. Longleaf kiln 
dried stock is worth $2 more. Rain during the 
week made it impossible for a number of the short- 
leaf mills to operate for several days. Kiln ried 
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stocks are low, and in fact difficulty is experienced 
in locating any for quick shipment. 

Kiln dried finish continues to move freely. 
Prices show very little change. 

The mills seem to be very well supplied with 
dimension and timber orders, and orders for special 
cutting are not easily placed. Prices offered are 
not attractive, and considerable shopping around 
has to be done to place them. Car material orders 
are a little more frequent for decking and siding, 
which are placed largely with the southern 
Georgia, western Florida and Alabama mills. 

Several large export orders for kiln dried saps, 
and sound and square edge cutting, have been 
placed with mills to be loaded at a Gulf port for 
forwarding during May. 

Cypress demand is slightly weaker. However, 
prices have not declined. Bé&better and FAS are 
perhaps moving better than most other items, and 
stocks are none too plentiful. Few mills can 
furnish straight cars of dry stock in thesé grades, 
especially when the order calls for several thick- 
nesses, and scarcity of B&better and FAS is having 
a tendency to better the movement of “A” finish 
and clear heart, which have been somewhat slow. 
Old grade select is also moving very freely, and in 
a great many instances is being used as a filler in 
ears of FAS. ‘Tank and silo manufacturers have 
practically withdrawn from the market. Railroad 
orders are also very scarce. Prices f. o. b. cars 
Florida mills taking Live Oak, Perry & Gulf rate 
are as follows: 


4/4 5/4 6/4 8/4 
WON 54.3 cea $109.00 $113.00 $115.00 $123.00 
Me eso eee 95.00 .00 103.00 110.00 
Factory select 65.00 75.00 80.00 87.00 
TO a 6iures 6 acere 0.0 53.00 60.00 66.00 
NE» s) oseiew ais 22.00 25.00 25.00 25.00 
i) eet 16.00 17.00 17.00 18.00 
Clear heart.. 102.00 107.00 110.00 117.00 
WM, erectieeiw 5s 95.00 100.00 103.00 110.00 
UR ake wares s 85.00 90.00 93.00 100.00 
ok ee ae 75.00 80.00 83.00 90.00 
6) EO 65.00 70.00 73.00 80.00 
No. 1 common 45.00 50.00 52.00 55.00 


No. 2 common 31.00 33.00 35.00 

J. M. Griffin, who is erecting a large sawmill and 
planing mill, electrically operated, at Holopaw, 
Fla., was a Jacksonville visitor this week. He ex- 
pects to have the mill ready for operation by June 
1, with a capacity of 65,000 feet a day. 

The Walker-Jordan Lumber Co., Scott’s Ferry, 
Fla., expects to have its new mill in operation 
about April 15 or May 1. 

R. H. Paul, of Watertown, Fla., was in Jackson- 
ville today conferring with Secretary Harrell, of 
the Georgia-Florida Saw Mill Association, of which 
he is treasurer. He reports satisfactory progress 
is being made in construction of the new mill of 
the East Coast Lumber Co., of which he is vice 
president. 

W. L. Terrell, secretary-treasurer Aycock-Holley 
Lumber Co., who has been confined to his home for 
the last six weeks under special treatment for 
stomach trouble, will resume his duties next week. 

G. F. McKnight, sales manager Case-Fowler Lum- 
ber Co., Macon, Ga., and Philadelphia, Pa., an- 
nounces that on May 1 he will assume the entire 
management of C. Crane Co., of Cincinnati, Ohio. 

C. G. Gawthrop, of C. G. Gawthrop Co., Ken- 
nett Square, Pa., was in Jacksonville for several 
days last week making purchases for the account 
of his firm. 

C. B. Harbster, of B. C. Baer & Son, wholesalers, 
Reading, Pa., was in Jacksonville last week call- 
ing on friends and lumbermen here. Mr. Harbster 
will visit Savannah on his way north. 

A. D. Holley returned Friday from a trip to 
several Florida mills accompanied by E. F. Coney, 
his Florida salesman. 

J. M. Forbes, well known in Jacksonville and 
Florida lumber circles, has opened a branch office 
in the Professional Building for the Carolina Lum- 
ber Co., of Greenville, S. C. He will cater par- 
ticularly to the Florida retail and millwork trade. 


LAKE CHARLES, LA. 


April 7.—Last week has seen a steady increase 
in both inquiries and bookings. As a result, orders 
and shipments are holding close together. Produc- 
tion, however, continues to hold first place and 
remains very close to normal. Mills are availing 
themselves of the fair weather and are putting in 
a great deal of overtime. Shipping conditions have 
also been favorable, and manufacturers are loading 
heavily to clear up old orders before the advent 
of spring buying. There has been general improve- 
ment in most southern pine items. Dimension, 
especially assorted No. 2, is unusually strong. The 
call for boards and siding holds a prominent place, 
and recently the larger mills have seen an improve- 
ment in demand from railroads for construction 
material and car siding. The export market has 
also gained a little strength during the last two 
Weeks, tho foreign rates of exchange continue un- 
Satisfactory. Building conditions in this imme- 
diate territory have greatly improved, and retail 
yards are enjoying a fairly brisk demand for the 


better grades. There continues to be a good call 
for oil field rigging. Mills are finding it increas- 
ingly difficult to decumulate stocks and are enter- 
ing the spring with a rather small surplus. Prices 
are holding firm. Even the smaller mills are no 
longer making concessions in order to move stocks. 


ELKINS, W. VA. 


April 7.—General apathy prevails among the 
buyers of West Virginia hardwoods, attributed by 
some to limited building activities. There is, of 
course, more competition for orders, and prices 
have been shaded somewhat, tho not materially. 
But as dry stocks at the mills have been depleted 
and there is not much dry stock on hand, any 
marked recession in prices is prevented. Sound 
wormy is very scarce, with nothing but green stock 
on hand, so that manufacturers are not inclined to 
make any concession on this wood. 

By the middle of May, the Three Forks Lumber 
Co., organized a short time ago for the purpose of 
developing from fifteen hundred to two thousand 
acres of timber land on Jennings Creek, in Mary- 
land, expects to have its new mill in operation. 
Its plans in that respect have been delayed some- 
what by high water. Pending completion of the 
plant at Vindex, Md., where the company will 
operate, a small mill has been operated to get out 
construction materials, Much of the grading on 
the company’s lumber road has been completed and 
some steel has been laid. 


TUSCALOOSA, ALA. 


April 7.—The market on common framing con- 
tinues to drag, tho there is an occasional good 
order for this stock. Usually, however, orders car- 
rying good prices are for special working or special 
assortments. Regular random lengths of No. 2 
common and better are moving very poorly. Com- 
mon boards, finish and heart long-leaf timbers are 
doing very nicely, demand being greater than sup- 
ply. There seems to be a little improvement in 
the car railroad material market. The weather 
is fairly good and production is showing some in- 
crease. Labor supply is a little short. Stocks are 
rather low. The large mills show greater produc- 
tion than either sales or shipments, but shipments 
and orders of small mills are exceeding production. 


LAUREL, MISS. 


April 7.—Local mills report some improvement 
in demand, but no change in prices. Interior de- 
mand is slightly better. The mills are accepting a 
fair volume of business, and stocks show practically 
no increase. However, with the rapid approach 
of good weather, much optimism prevails among 
manufacturers. 

Visitors to the local lumber concerns last week 
included H. F. Pullen, of Chicago; Maj. C. D. M. 
Houghton, of the Houghton Lumber Co., New Or- 
leans; Bert E. Cook, of the Vanlandingham-Cook 
Lumber Co., Chicago; D. W. Archer, of Birming- 
ham, and L. F. Driver, of L. F. Driver & Co., 
Thomasville, Ga. 

Frank G. Wisner, of Eastman, Gardiner & Co., 
is in Washington, D. C., on business. F. A. McCoy, 
sales manager Gilchrist-Fordney Lumber Co., was 
a visitor to Mobile, Ala., last week. 

Charles Green, vice president and general man- 
ager Eastman, Gardiner & Co., and Mrs. Green are 
in New York City for the purpose of saying goodbye 
to the latter’s mother, Mrs. George S. Gardiner, and 
her sister, Mrs. Juliet Gardiner Rogers, who sailed 
recently for a stay of two months abroad. 

P. M. Lanehart, representing Bastman, Gardiner 
& Co. in New York, has returned to New York 
after an extended stay in the South. 


WINNIPEG, MAN. 


April 7.—With fine weather, the local building 
situation has greatly improved, a large number of 
permits having been taken out for home building. 
Large retail line companies operating country yards 
are taking stock and report business dull. Retail 
dealers in general report that they have done a 
great deal more figuring this year than last. 

James Rutley, of the Rutley Lumber Co., Regina, 
was in the city last week, returning from a visit 
to California; he expects that building in Regina 
this year will show a very great improvement 
over a year ago. George Fuller, general manager 
Reliance Lumber Co., Saskatoon, was also a busi- 
ness visitor and expects that all the company’s 
points will show a big improvement this year, as a 
large number of new settlers are coming in. W. D. 
Galvin, of the Galvin Lumber Yards, who has been 
spending the winter in California, is expected back 
in the city about the middle of the month. W. P. 
Dutton, president Great West Lumber Mills (Ltd.), 
Winnipeg wholesaler, reports that Prairie business 
in March showed a decided improvement over the 
same month a year ago. 


(Continued on page 101) 
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Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Robert S. Burnside, 749 Railway Exch. Bldg. 


‘ger nweroneet 


DOUGLAS FIR CORPORATION 


YEON BUILDING PORTLAND. OREGON 


Old 
Growth 

















j 
The Mark of 


- Lumber 


Service 
SALESMEN.: : : BUYERS 


Rail Shipment Only. 


Commission Representation Solicited 
Commission Buying Accounts Solicited 


E. B. HAZEN, President. F.G.WATERHOUSE, Vice-Pres. 
E.R. BLAIR, Treasurer. H. WILKINSON, Secretary. 


Douglas Fir Corporation 


Mills at Yeon Building, 
Albany, Oregon. PORTLAND, OREGON 


.Y/ SERVICE \Xej 
PRODUCTION 























KLAMATH LUMBER 
& BOX COMPANY 


California White Pine 


Lumber and Box Shooks 
KLAMATH FALLS, OREGON 




















We Specialize in 
FIR 

Long _ 5 
Joists | 


Plank 
Timbers 


Service 





Long Dimension 


The Griswold 


SALES AGENTS: 

LumberCo, CowéGe _ 
Gasco Bldg., Evergreen Lumber 
PORTLAND, ORE. Company. 























FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘‘Tote-road and Trail,’’ by Douglas 

Malloch, ‘“The Lumberman poet.’’ Illustrated in color, 

$1.50 postpnid. AMERICAN LUMBERMAN, Publisher, 

431 S. Dearborn St,, Chicago. 
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nee White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4st LOUIS WUICHET, Inc. 
Room 712 RailwayExchante CHICAGO, ILL. 


Tel. Harrison 1295 








CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 
Crocker Building. ; : 


San Francisco 


Lane Mortgage Bldg., - + Los Angeles 
Grand Central Terminal, - New York 
McCormick Building, : : - Chicago 
W. O. W. Building, - : : Omaha 
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ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE * 


FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 
Hobart Bldg,, San Francisco, Calif. 








REDWOOD 


A well balanced 
stock insures the 
quick shipping of 
all orders. 


Albion Lumber Co. 
General Offices: 
ALBION, CALIFORNIA 


Mills: Albion & 
Navarro, Cal. 


Sales Office : 
Hobart Building, 


San Francisco 

















ALL KINDS OF 
REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ALSO 

California Sugar and White Pine 

Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN'S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 











MACARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 


Our specialty for 15 years. Write for prices. 











George L. Gardner, of Portland, Ore., was a 
Chicago visitor on Wednesday of this week. 


J. A. Goocha, of the Foster Lumber Co., Toma- 
hawk, Wis., called on the local trade this week. 


John H. Carroll, sales manager of the Major 
Sowers Sawmill Co., Hattiesburg, Miss., called on 
the local trade during the week. 


T. E. Griffin, president of the Colonial Lumber 
Co., Columbus, Ga., was a prominent visitor among 
the Chicago lumber trade this week. 


R. A. Smith, of the Hardwood Mills Lumber 
Co., this week went to Mound City, IIll., to inspect 
the company’s veneer mill there. 

G. J. Landeck, of Milwaukee, Wis., passed thru 
Chicago this week on his return home following 
a six weeks’ vacation spent in Florida. 


M. F. Coe, of the Badger Hardwood Lumber 
Co., Milwaukee, Wis., spent a few days of this 
week in Chicago, calling on the trade here. 


Percy Bass, of the Black River Lumber Co., 
Willetts, La., was among southern lumbermen who 
transacted business in this market during the 
week, 

“Uncle” Tom Reber, of the Rockford Lumber & 
Fuel Co., Rockford, Ill., transacted business in 
this city during the week, and seemed to be in an 
optimistic frame of mind. 

L. B. Smith, commission dealer in northern hard- 
woods and other forest products, this week moved 
his office from Room 1431 Lumber Exchange Build- 
ing to Room 1511, same building. 


John McCormack, employed by the Winnebago 
Lumber & Grain Co., Winnebago, Ill., for several 
years, has resigned to join the forces of the Mid- 
land Lumber & Grain Co. at Belvidere, Ill. 


C. C. Collins, of the C, C. Collins Lumber Co., 
Rhinelander, Wis., and president of the Northern 
Hemlock & Hardwood Manufacturers’ Association, 
transacted business in this city during the week. 


P. L. Berke, president and secretary of the 
Zenith Box & Lumber Co., Duluth, Minn., passed 
thru Chicago this week on his return home from 
West Baden, Ind., where he has been resting up 
for ten days. 


W. C. Dix, formerly sales representative in Kan- 
sas City for the Long-Bell Lumber Co., of Kansas 
City, Mo., has been transferred to Milwaukee, Wis., 
where he will establish a sales office catering to the 
Wisconsin territory. 


E. G. Swartz, of the Burton-Swartz Lumber 
Co., Jacksonville, Fla., passed thru Chicago last 
Thursday on his way to South Bend, Ind., to 
attend the funeral of his mother, Mrs. George 
Swartz, who died in that city on April 9. 


Royal Eccles, president of the Oregon Lumber 
Co., Baker, Ore., this week conferred with S. W. 
Sherman, who represents his concern in this terri- 
tory. Mr. Eccles had been in New York City and 
other eastern trade centers and was on his return 
home. 


Howard Barnaby, son and business associate of 
C. H. Barnaby, prominent lumber manufacturer 
and wholesaler at Greencastle, Ind., spent two or 
three recent days in Chicago, covering the local 
trade in the company of John J. Manley, who rep- 
resents the Barnaby interests in the Chicago 
territory. 

John B. Coleman, wood utilization expert for- 
merly employed by the Northern Hemlock & Hard- 
wood Manufacturers’ Association to investigate 
present and possible industrial uses of northern 
hardwoods, has become associated with the veneer 
department of the Roddis Lumber & Veneer Co., 
at Marshfield, Wis. 


W. H. Carroll, of the R. M. Merrill Lumber Co., 
has recently been transferred from the company’s 
Chicago headquarters to its South Bend (Ind.) 
sales office. Charles F. Stickler, formerly of the 
Charles F. Stickler Lumber Co., South Bend, has 
also recently joined the Merrill concern, and is con- 
nected with its South Bend office. 


A. G. Wahlin, assistant to Manager George Chase 
of the Waukon (Iowa) Lumber Co., during the last 
five months, has been made manager of the Du- 
buque Central Lumber & Coal Co. branch at Devon, 
Iowa. Mr. Wahlin is the thirty-third man Mr, 
Chase has “broken in” for the lumber business in 
his fourteen years in charge of the Waukon branch. 


C. L, Lindner, secretary of the Henry D. Davis 
Lumber Co., Portland, Ore., passed thru Chicago 
this week on his return to the Pacific coast from 
the East, where he, together with W. J. Cook, 
the company’s eastern representative with head- 


quarters in Chicago, visited a number of trade 
centers looking over trade conditions and pros- 
pects. 


S. H. Gottlieb, prominent box manufacturer of 
New York City, spent the week in Chicago gather- 
ing information preparatory to the establishment 
of a box factory at Waukegan, Ill. Mr. Gottlieb 
and three brothers operate two box plants in the 
East, and besides the one now to be started at 
Waukegan has also got a new one under construc- 
tion in Ontario, Canada. 


George A. Hoene, vice president of the Acme 
Lumber ,& Shingle Co., this week made a motor 
trip thru northern Illinois and Wisconsin, calling 
on a number of retail yards and looking over 
trade conditions generally. On Saturday Mr. 
Hoene expected to leave for the west Coast, to 
spend several weeks visiting lumber mills in 
California, Oregon and Washington. 


Among the visitors in the city this week was BR. 
H. Ruhmer, general manager of the Roddis Lum- 
ber & Veneer Co., Park Falls, Wis. Mr. Ruhmer 
declared that a good sized cut had been made in 
the woods this last winter, and that the fall of 
snow was sufficient to permit its being hauled to 
landings. A number of good sized orders are on 
the company’s books, he said, and a busy season is 
expected. 


Irving C. Swan, general sales manager of the 
Foster Creek Lumber & Manufacturing Co., Ste 
phenson, Miss., and the Wisconsin-Alabama Lum- 
ber Co., Sylacauga, Ala., while in Chicago for a 
brief business visit this week reported that manu- 
facturing conditions in the South have improved 
lately. The rains have let up, at least for a time, 
and lumber production is going forward at a good 
rate again. 

Arthur Oelhafen, of the Oelhafen Lumber Co., 
Tomahawk, Wis., who was a business visitor in 
this city during the week, said that there is little 
reason to fear for the stability of the market for 
northern hardwoods. There is very little unsold 
dry lumber in the North, and even if there is a 
lull in demand at the present time, there is plenty 
of business in prospect to take care of the new 
lumber as it reaches a merchantable state. 


J. H. Stannard, of the Baker-Matthews Lumber 
Co., Memphis, Tenn., spent Friday and Saturday 
of last week in Chicago, calling on friends in the 
local trade and looking over trade conditions here. 
He came here from Michigan, where he had spent 
several days in Detroit and Grand Rapids making 
a survey of lumber trade conditions there. He was 
accompanied to Chicago by W. W. Buck, who rep- 
resents the Baker-Matthews concern in Detroit. 


Louis C. Oleson, of the Cedar River Lumber 
Co., Minneapolis, Minn., spent a couple of days 
in Chicago this week, while on his way to Detroit, 
Mich., and Cleveland, Ohio, on a business trip. 
The Cedar River concern specializes in the manu- 
facture and distribution of cedar poles and lath, 
and Mr. Oleson said that demand for both prod- 
ucts is good and that the outlook for spring and 
summer business is very gratifying, in his opinion. 


The Moloney Belting Co., of Chicago, announces 
that L. D. Mason has recently been appointed 
manager of the company’s Atlanta (Ga.) branch, 
replacing A. E. Anderson, who has been trans- 
ferred to the New Orleans (La.) branch, located 
at 408 Magazine Street. Mr. Mason will be 
in charge of sales in the Southeastern Atlantic 
States. The Atlanta branch carries a full stock 
of Moloney belting and also is equipped with a 
repair shop. ; 

Mrs. G. C. Goss, wife of the head of G. C. Goss 
& Co., Indianapolis, Ind., died in that city early 
last Wednesday morning from acute dilation of 
the heart, according to information received by 
Chicago friends. Both Mr. and Mrs. Goss had 
been ill for several days, but Mrs. Goss apparently 
was recovering nicely. Their doctor on Tuesday 
night found her considerably improved. Late that 
night, however, she suffered a relapse, and died 
only a few hours afterward. 


Cc. B. Cunningham, formerly with the MeMinn- 
ville Manufacturing Co., of McMinnville, Tenn., 
manufacturer of high grade soft textured oak 
flooring, now sales manager of the Burroughs- 
Ross-Colville Co., of McMinnville, was calling on 
Chicago friends this week. Mr. Cunningham’s pres- 
ent connections bring him in contact with buyers 
of wagon and automobile spokes as well as hard- 
wood lumber consumers, and he reports orders 
fairly numerous. 


William Ryan, of the West Toledo Lumber Co., 
Toledo, Ohio, passed thru Chicago this week on 
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his return from the Pacific coast, where he has 
spent the last six weeks visiting the various lumber 
manufacturing territories making a careful survey 
of manufacturing and stock conditions. Mr. Ryan 
believed that even tho trade is quiet in certain 
sections just at this time there is a good deal of 
activity ahead, and that 1924 will turn out to be 
a fairly prosperous year. 


Announcement has been made of the formation 
of the Western Loggers’ Machinery Co., 273 Pine 
Street, Portland, Ore., with the following officers: 
President, Harry L. Turney; first vice president, 
Horace M. Hall; second vice president, James L. 
Lakin ; secretary-treasurer, Frank G. Lamy. Other 
executives are William A. Pittenger and Frank W. 
Pumphrey. The company will act as exclusive dis- 
tributer in western Oregon and southwestern Wash- 
ington for the logging products of the Willamette 
Iron & Steel Works and the Skookum Co. 


Harry Montgomery, sales manager of the S, W. 
Morten Lumber Co., St. Louis, Mo., paid a busi- 
ness visit to this market during the week. Mr. 
Montgomery said that while business is a little 
quiet at the moment there is no reason for worry 
or pessimism. He said that manufacturers as a 
rule had good order files and were not in pressing 
need for business during the present lull. He be- 
lieved that plenty of business would materialize 
after a spell of good weather, during which con- 
tractors could get their construction jobs started. 


R. P. Shannon, of the R. P. Shannon Lumber 
Co. (Ltd.), Vancouver, B. C., pased thru Chicago 
the latter part of last week on his return to the 
Coast following an extensive eastern trip, during 
which he visited many of the important lumber 
distributing centers for the purpose of looking over 
business conditions and prospects. Mr. Shannon 
came East about a month ago, and among other 
things attended the annual convention of the Na- 
tional-American Wholesale Lumber Association at 
Cincinnati, Ohio. 


Fred Kozak, of the Charles L, Baxter Lumber 
Co., upon returning this week from a business trip 
to Detroit, (Mich.), reported that the wholesale 
lumber trade in that city is almost at a standstill. 
The automobile industry has slowed down its opera- 
tions perceptibly, to which fact Detroit, as a one 
industry town, is extremely sensitive. Mr. Kozak 
thought that if the automobile industry suffered 
any material relapse from its recent activity the 
effects on building construction in that city would 
be very marked. 


Edward Hines, president of the Edward Hines 
Lumber Co., on Thursday evening of this week 
spoke at a dinner of the Purchasing Agents’ Asso- 
ciation of Chicago at the Auditorium Hotel on the 
subject of “Conservation and Restoration of the 
Forests of the United States.” Mr. and Mrs. Ed- 
ward Hines, together with their sons Charles and 
Ralph, returned this week from Aiken, S. C., where 
they had spent a month. Miss Loretta Hines, the 
daughter, returned directly to Millbrook, N. Y., 
where she is attending the Bennett school. 


John Miller, president of the Coast Fir & Cedar 
Products Co., Portland, Ore., is on an eastern 
sales trip. While in Chicago this week he said he 
had no fear regarding the future. The fir market 
at this time is admittedly not in the best shape 
but prospects are for a rapid improvement as soon 
as rail demand develops, as it is sure to do fol- 
lowing a short spell of good weather enabling con- 
struction activities to be generally started. J. J. 
Hopp, of the same company, is also here from 
Portland, for a brief vacation. While here, Mr. 
Miller conferred with F. J. Schnell, who represents 
the Coast Fir & Cedar Products Co. in this market. 


Noel Ridlon, Chicago sales representative for 
the Chicago Lumber & Coal Co., St. Louis, Mo., 
returned this week from a short visit to head- 
quarters during which he conferred with officials 
of his company regarding business conditions 
and prospects. Mr. Ridlon said that St. Louis 
lumbermen were well pleased with the outlook, 
believing that another week or two of fair weather 
would stimulate the lumber trade considerably, 
benefiting hardwoods as well as softwoods. He 
said that demand for hardwoods is rather dull 
for the time being, but that the scarcity of dry 
stocks serves to maintain prices firmly. FAS cot- 
tonwood, he said, is the only item among southern 
hardwoods that has shown any recent softening, 
but that this amounts to very little. 


0. C. Censky, sales manager of the Roddis Lum- 
ber & Veneer Co., Park Falls and Marshfield, Wis., 
while in Chicago on a business visit this week 
Teported that the market for northern hardwoods 
is very firm despité the recent falling off in de- 
mand. He said that dry stocks of nearly every 
northern wood are so scarce that all offerings are 
still easily covered by orders. Birch, maple and 
elm are particularly strong, the only wood which 
is comparatively easy being basswood, which is in 
Telatively better supply than any of the others. 
The mills meanwhile are operating to capacity, 


many of them running two shifts, as it is desired 
to cut all the hardwood possible by May 1 in order 
to save the logs and to start the lumber drying as 
soon possible. Mr. Censky felt very encouraged 
regarding the outlook, believing that there is plenty 
of business in sight for spring and summer. He 
was on his way to Detroit, Mich., to look over the 
market situation there. The lumber sales depart- 
ment of the Roddis Lumber’& Veneer Co. has been 
removed from Park Falls, to Marshfield, Wis., where 
Mr. Censky now makes his headquarters. 


Seat ataaaasaase 


Building Material Exhibit Moves 


The Building Material Exhibit, which for a num- 
ber of years has occupied the sixth floor of the old 
Siegel-Cooper Building at State and Van Buren 
streets, has leased for a term of five years the en- 
tire fifth floor of the McClurg Building, 218-222 
South Wabash Avenue, Chicago. The exhibit starts 
its fourteenth successful year in its new location 
in the downtown loop district, where it will be in a 
position to serve architects, builders and supply 
dealers even more successfully than in the past. 

The exhibit has a complete, up-to-date file of 
catalogs on construction information, and will en- 
deavor to keep on exhibition a working collection 
of building material samples. The exhibit is under 
the management of L. H. Johnson. 


Why Mail Is Lost 
The moving season is again with us. More than 
600,000 changes of address were filed with the 
Chicago post office during the year just past, ac- 
cording to a statement issued by Postmaster Arthur 
Cc. Lueder, but there were many thousands who 
moved and did not file a change of address with 


out with grapple hooks for all eligibles, and a 
committee of Wisconsin Hoo-Hoo is lending its 
whole-hearted assistance by rounding up kittens 
among Badger State lumbermen who will be in 
Chicago for the National convention. This com- 
mittee is composed of E. A. Ehlert, vicegerent 
snark for the State of Wisconsin; Robert Black- 
burn and Don Montgomery, the popular secretary 
of the Wisconsin Retail Lumbermen’s Association 
and one of the most rabid Hoo-Hoo extant. 

Mr. Moore has arranged for the Florentine Room 
of the Congress Hotel as the scene of the con- 
eatenation. A dinner will be served before the 
“big doings,” and a catchy entertainment program 
has been arranged by L. J. Pomeroy and others of 
the entertainment committee. 


Making Saws for World’s Largest Mills 


Once the plate of an extremely large circular 
saw is rolled from the steel ingot, the problems 
of manufacturing that plate into a saw are de- 
cidedly interesting. Handling saws when cold 
offers no special obstacles, but saws must be heat 
treated to give them life and standing-up powers. 
When red hot a circular saw 108 inches in diameter 
is nothing to be trifled with. In the factory of the 
Simonds Saw & Steel Co., saws 108 inches in diam- 
eter are made with the regular equipment of this 
saw manufacturer. In fact, circular saws of still 
greater diameters could be handled with this equip- 
ment. 

A saw to be hardened and tempered, must be 
heated red hot. The accompanying illustration 
shows one of a recent order for several 108-inch 
inserted tooth cut-off saws just as they come out 
of the hardening furnace at Simonds factory at 





Inserted tooth cut-off saw, 108-inch, coming from the hardening furnace of the Fitchburg (Mass.) factory 
of the Simonds Saw & Steel Co. 


the post office, with the result that many pieces 
of first-class mail and parcel post remained unde- 
livered, and great quantities of circular matter 
and newspapers were destroyed. 

If you move, notify the post office. Secure a 
blank from your postman, and fill it out, giving the 
old and new addresses in both cases. Mail the 
blank to the postmaster promptly so that you may 
continue to receive your paper and other mail with- 
out interruption, 


Twenty-Five Kittens for Concat 


Tom A. Moore, of the Pacific Lumber Agency, 
general chairman of the arrangements committee 
for the Hoo-Hoo concatenation: which will be held 
at the Congress Hotel on April 18, in connection 
with the annual convention of the National Lum- 
ber Manufacturers’ Association, announced on 
Thursday of this week that twenty-five kittens have 
already signed their applications to have their 
eyes opened on that occasion. Mr. Moore said 
that a goal of fifty kittens has been set, and that 
there are good prospects of securing that number. 
The local membership teams, five in number, are 


Fitchburg, Mass. The red hot saw is just ready to 
be quenched in the tank of oil directly beneath it. 
Weighing as it does nearly a thousand pounds, one 
can readily imagine the skill required to handle 
it while red hot and give it the same uniform hard- 
ening treatment that is given smaller saws. 

Tempering is another equally interesting process 
which requires handling the saw while hot and 
keeping the plate free from all strains and stresses. 
The Simonds concern states that no saws larger 
than these have ever been manufactured for prac- 
tical use. A larger plate, 132 inches in diameter 
was rolled and toothed, and used as part of the 
display of the Simonds Saw & Steel Co. at the 
Alaska-Yukon-Pacific Exposition in Seattle in 1909. 

The 108-inch circular saws now being made by 
this company are for the world’s largest saw mill- 
ing industry, the Long-Bell company’s .ew plant 
now nearing completion at Longview, Wash. All 
inserted tooth cut-off saws to be used in the enor- 
mous plant, including the 108-inch saws, will be 
made with the Simonds No. 4 pattern tooth. It 
is expected that the ultimate capacity of the Long- 
view mills will be 400,000,000 to 500,000,000 feet 
a year. Operations will begin this summer. 
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Latest Reports on Lumber Prices 








MICHIGAN HARDWOODS 


The following list is representative of the present market on hardwoods, f.o.b. Michigan mills: 




















FAS Selects No. 1com. No.2com. No. 3 com. FAS Selects No. 1com. No.2com. No. 3 com 
Bass woop— Sorr ELM— 
4/4 $ 75.00@ 80.00 $ 60. 00@ 65.00 $ 50. 00@ 55.00 $30.00@33.00 $26.00@28.00 | 10/4 110.00@115.00 95.00@100.00 80. 00@ 85.00 45.00@50.00 .....@..... 
5/4 80. 00@ 85.00 65.00@ 70.00 55.00@ 60.00 32.00@35.00 28.00@30.00 | 12/4 115.00@120.00 100.00@105.00 @ 90.00 50.00@55.00 .....@..... 
6/4 85.00@ 90.00  70.00@ 75.00 80000 65.00 35.00@38.00 28.00@30.00 | 16/4  135.00@140.00 120.00@125.00 105, Op 110. 00 55.00@60.00 .....@..... 
Hr aeaiglions hg S88 ng 88 eB i8 a8 Gs | ane 
~ i gn _— iealiiaass sia ™ ; ey one 4/4  90.00@100.00 80.00@ 85.00 65.00@ 75.00 35.00@ 40.00 16.00@18.00 
5 5 
ah -teommon & better a5.onqao.00 rrov@isan | /f JOR UBMEG S-00@1E0-8) SOLO 2088 feta TD IE 
4/4 70.00@ 75.00" 60.00 65.00 45.00@ $0.00 30.00@33-00 18.00@20.00 8/4 115,00@125.00 105.00@110.00 — 90.00@100.00 45.00@50.00 20.00@22.09 
b/4 —75.00@ 80.00 65.00@ 70.00 50.00@ 55.00 32.00@35.00 19.00@21.00 | 1474 129.00@130.00 110.00@115.00 _95.00@105.00 50.00@55.00 22.00@24.00 
eae 00@ ot Hae ee yet 4 Bo eat ee Oo sa on | 12/4  130.00@140.00 120.00@125.00 105.00@110.00 50.00@55.00 22.00@24.09 
/ 5.00@ 90. 5.00@ 80. 00@ 65.00 @45 @22.00 | 4474 140.00@150.00 130.00@135.00 115.00@125.00 55.00@60.00 .....@..... 
BircH— _ 16/4 150.00@160.00 140.00@145.00 125.00@135.00 55.00@60.00 .....@..... 
4/4 125.00@135.00 100.00@110.00  55.00@ 60.00 32.00@35.00 18.00@20.00 ‘ 
5/4 130.00@140.00 105.00@115.00  60.00@ 65.00 35.00@38.00 19.00@21.00 | Sort MapLe— 
6/4. 135.00@145.00 110.00@115.00  70.00@ 75.00 40.00@45.00 20.00@22.00 4/4  85.00@ 90.00 70.00@ 75.00 50.00@ 55.00 30.00@33.00 18.00@20.00 
8/4 135.00@145.00 110.00@115.00  80.00@ 85.00 45.00@50.00 .....@..... 5/4 90.00@ 95.00 75.00@ 80.00 55.00@ 60.00 32.00@35.00 19.00@21.00 
10/4 140.00@150.00 115.00@120.00  95.00@100.00 50.00@55.00 + wane 6/4  95.00@100.00  80.00@ 85.00  60.00@ 65.00 35.00@38.00 20.00@22.00 
12/4 145.00@155.00 120.00@125.00 100.00@105.00 50.00@55.00 ato 8/4 100.00@105.00  85.00@ 90.00  65.00@ 70.00 40.00@45.00 20.00@22.00 
Sorr ELM— END DRIED WHITE MAPLE— 
4/4  75.00@ 80.00  60.00@ 65.00 45. 00@ 50.00 30.00@32.00 22.00@24.00 4/4 140.00@145.00 .@.. 115.00@120.00 .....@... - 
5/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 24.00@26.00 5/4  145.00@150.00 Readies 120.00@125.00 .....@... cena 
6/4  90.00@ 95.00 75.00@ 80.00 Bo. 00@ 65.00 37.00@40.00 24.00@26.00 6/4 150.00@155.00 .@.. 125.00@130.00 .....@... <aieiis 
8/4 100.00@105.00  85.00@ 90.00 70.00@ 75.00 40.00@45.00 .....@..... 8/4 155.00@160.00 gerne: 130.00@135.00 e Se ake 
Prices f.o.b. Wisconsin mill points are: ’ 
FAS Selects No. 1com. No.2com. No.3 com. FAS Selects No. 1 com. No.2com. No. 3 com, 
AsH— Hagp MArPLp— 
4/4 $100.00@115.00 $ $5. 00 90. 00 $ 60. 00 65.00 $32.00 35.08 $18. 00 20.00 4/4 $ 85.00@ 90.00 $ bi i. 75.00 $ 65.00 9 00 = - 7 ro oy poe boy 
6/4 115.00@120.00 0.00 70.00 35.00 21.00 5/4 100.00@110.00 90.00 70.00@ 75.00 
a imei Ses Ag Ge BeguD Rogie | M1 BGR Rage Bee ke Pee ieRete 
Sees Sa 00 ito. 00 — ° - . 10/4 120°00g 10.00 00 108. $0 115.00 100.00 108. 00 HS 00 60.00 620+ Qeae 
12/4  125.00@130.00 110.00@120.00 100.00@110.00 60.00@65.00 .....@..... 
“4/4 15.00 80. oe $ 60.00@ 65.00 $ 50.00@ 52.00 $32.00@33.00 $25.00@27.00 Bore 4 78-00G 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $25. af 2. 99 $16. 00@18.0 
6/4 80.00@ 85.00 65.00@ 70.00 57.00@ 60.00 35.00@38.00 28. 008 30.00 $4 80.00@ 85.00  65.00@ 70.00 60. ag 55.00 30.00 17.00@19.00 
6/4  85.00@ 90.00 70.00@ 75.00  60.00@ 65.00 36.00@38.00 28.00@30.00 6/4  85.00@ 90.00 70.00@ 75.00  60.00@ 65.00 35.00 rt 00 17.00@19.00 
8/4  90.00@ 95.00 75.00@ 80.00  68.00@ 70.00 40.00@42.00 a8 00g 30.00 8/4  95.00@100.00  80.00@ 85.00 75.00@ 80.00 Ha 50.00 17.00@19.00 
Oaxk— 
a eemsial roogieen | fi “HbaRgtEnSS * soane tees # mang sae taacguss HET 
5/4 *3c005180,00 $95.00 areas © 65.00@ 90.00 $00-00006.00 Crees, | 6/4 1mkee 130.00 10000910500 10.000 16:00 37,006940.00 11.00@19.08 
s/s 130.00 135.00 105.00 110.00 7 10. 00 tb 00 a2 00 45.00 17.00 19.00 8/4 180.00@135.00 105.00@110.00 75.00 30. 00 650.00@55.00 20.00@22.00 
4 180. 136. r F a r A EM K, No. ¥. 1 ——« 
10/4 135.00@140.00 115.00@120.00 Ha $0 100.00 65.00@60.00 .....@..... ena, —_ 10-14’ 16° 22-24" 
13/4 140.00@145.00 120.00@125.00 100.00@105.00 60.00@62.00 .....@..... | 2x 4" $33.00 35.00 $32.00@34.00 $33.00@35.00 $38.50 Di0. 80 $40. 50@ 42.50 
2x 6” 28.50 80. 50 29. 50 31.50 32.00@34.00  37.50@39.50  39.50@41.50 
meee Bi Beene Btees ieee Figen Regie 
4/4 $ 68.00@ 70.00 $ 58.00@ 60.00 $ 42.00@ 45.00 $25.00@28.00 $18.00@20.00 2x12” 33.00@35.00 a 35.00@37.00 ai. 50@40.50  40.50@42.6¢ 
6/4 78.00 80.00 64.00 66.00 50.00 55.00 30.00@35.00 20.00@22.00 From prices of No. * = a ee deduct $2; for No. 2 deduct $4. 
6/4 —85.00@ 90.00 72.00@ 75.00 58.00@ 60.00 33.00@35.00 20.00@22.00 | no 4 emrock Boarps, 81S— 
8/4 _95.00@100.00 80.00@ 85.00 70.00@ 75.00 40.00@45.00 20.00@22.00 ; oC oe oei4’ 16° 18-20° 8-16" 
12/4 118:006120:00 100.00@108-00 90.006 95.00 50:00@56.00 1...0...., | 2X 4%  $28,00@30.00 $29.00@31.00 $31.00@33. 09 $35.50@37.50 $30.00@32.00 
, ’ ° . . . . 7 easmeeres | ee 6a 32.50 31.50@33.50  33.00@35. 37.50@39.50  32.00@34.00 
Roce Euu— 1x 8”  32.50@34.50  33.50@35.50  35.00@37. 90 39.50@41.50  34.00@37.00 
‘| 1x10” 33.50 36. 50 34.50@36.50  36.00@38.00  40.50@42.50  35.00@37.00 
4/4 $ 70.00@ 76.00 .....@...... $ 45.00@ 47.00 $25.00@28.00 $16.00@18.00 | 1x12”  34.50@36.50  35.50@37.50  37.00@39.00 41.50@43.50  36.00@38.00 
6/4 80.00@ 82.00 .....@......  50.00@ 52.00 28.00@32.00 17.00@19.00 For shiplap or ceerten. add 50 cents to prices of No. 1 boards. 
6/4 85.00@ 88.00 .....@....--  55.00@ 60.00 28.00@32.00 17.00@19.00 m prices of No. 1 boards, for merchantable deduct $3 and for No. 2 
8/4 85.00@ 90.00 .....@......  55.00@ 60.00 30.00@35.00 18.00@20.00 deduct, $5. 
10/4 90.00@ 95.00 .....@...0. 0.00@ 75.00 45.00@50.00 .....@..... 3 hemlock rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
12/4 95.00@100.00 ..... see 15.00@ 80.00 45.00@50.00 .....@..... abba, $18@20. 
St. Louis, Mo., April 8.—Current quotations on southern hardwoods, f.o.b. St. Louis: Memphis, Tenn., April 7.—Following are av- 
erage quotations on logs in Memphis, and at 
GumM— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 points in the Memphis territory, based on av- 
Qtrd. red: QUARTERED Rep OAK— erage dimensions, 14-inch and up in diameter, 
sg ee $ 82@ 84 $ 88@ 90 $ 90@ 92 NE cannot $110@115 $125@135 $135@145 | 2nd 12- to 16-foot in length: 
No.1com... 51@ 52 55@ 57 60@ 61 No. 1 com..... 68@ 70 74@ 77 7T7@ 78 ¥.0.b. cars 
No.2 com... 30@ 31 32@ 34 36@ 38 No.2 com... 44@ 46 50@ 53 57@ 60 Delivered Memphis 
Qtrd. red, S.N.D. : 4 PLAIN WHITE OAK— Memphis _ territory 
No. 1 éotn. _ et Ree: ee FAS... - ++. , 87@ 88 112@115 120@122 Yareuy— Per M Per M 
ieee 48@ 49 51@ 52 53@ 54 a Red and white oak........ 35 to $38 $28 to $30 
No.2 com::. 29@ 30 30@ 32 32@ 34 ySh-.--+++-- 59@ 60 ~ © TR B BE ~ “preetnnmecnmemannien 1B to °28 19 to 28 
Plain red No. 3com..... 20@... 24@ 26 24@ 26 Poplar Ch0060060.0 606000 06.06 35 to 38 HH = rH 
FA parte ot tlh 6@ 4 § 2 ¢ S vier « K K > oo b GE SSR CCK OS SOORRO DOOR OD Oe 
eg isa oon eee ee ee ee ee ee ee 49 to 60 39 to 49 
No.2 com... 30@ 31 32@ 33 35@ 37 PLAIN RED OAKk— Hickory (12” and up)..... 40 30 
Plain sap : a og ea er 87@ 88 110@112 118@120 Logs are classified by buyers here roughly ° 
(| oe 58@ 59 60@ 61 62@ 63 ° Om. a e Nos. 1 and 2, and the foregoing price range 18 
Me. 2 " 49 : 5 52 pe 59@ 60 65@ 67 72@ 7: “ y : - 
No.2 com... 25@ 26 28@ 29 28@ 29 No.2 com...) 0G 42 450 45 «(456G 47 | SUppoTed to cover the average prices paid 
Corronwoop— POPLAR— : 
ae 57@ 58 60@ 62 ...@... ee 108@110 115@118 125@130 The difference in variation as between deliv- 
No. 1 com..... 43@ 44 46@ 48 ...@... Saps and sel... 76@ 78 82@ 84 87@ 89 ered prices and f.o.b. prices is based on the dis- 
No. 2 com..... 36@ 37 39@ 41 ...@... 1 com..... 56@ 58 60@ 62 63@ 65 tance the logs are hauled, and the weight of the 
QUARTERED WHITE Oak— No : oo . . 330 37 356 330 = timber. Oak, ash and hickory are drawn from 
Serer 135@140 140@150 150@155 . — wider distances; while gum, poplar and elm can 
No. 1 com. an Sorr MAPLE— be profitably drawn into Memphis only from 
sel, ........ 75@ 78 80@ 85 95@100 Log run.. 49.50 67.50@72.50 75.50@77.50 nearby points. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, April 7.—Average prices, Cincinnati base, on Virginia, 


West Virginia, Kentucky and Tennessee hardwoods today: 











4/4 5/4&6/4 8/4 Hicxkory— 4/4 5/4&6/4 8/4 BercH— 4/4 5/4&6/4 8/4 
- WAG anh k cee wet @... $3 105 $ 95 105 FAS .........$ 70@ 75 $ 15@ 80 $ 80@ 85 

QUARTERED WHITE Oak No. 1 com..... a oa 70 70 No. 1 com..... 45@ 50 50@ 55 55@ 60 
| eee $130@140 $140@150 $150@160 No. 2 com..... or ae 300 40 300 40 No. 2 com..... 28@ 33 33@ 38 33@ 38 
Selects ...:... 100@105 105@110 110@115 Mapre— 4/4 5/4&6/4 8/4 10&12/4 16/4 
No. 1 com..... 70@ 75 80@ 8 85@ 90 1 Ree rere vaecerae uae $ 78@ 83 $ 95@100 mous $110@115 
No. 2 com..... 45@ 50 55@ 60 60@ 65 NOM MUG Lau. ca dee cones dacateaat 55@ 60 65@ 7 5 80@ 85 
Sound wormy.. 45@ 50 55@ 60 65@ 70 Wile RC CONIN « oasis acrian daawiaaaweweus 35@ 38 38@ 43 43@ 48 50@ 55 

RTERED RED Sicloes WHITE ASH— 

Qua WAM Oa cates cad ccs des a eneees $ 90@ 95 $105@115 $115@120 $125@130 $155@160 
DAG. 6 seco sewe $110@115 ee te ---@... Nee Th Cilia, GNE WOR ack ic ck dnc cenwns 55@ 60 70@ 75 75@ 80 95@100 95@100 
No. 1 com..... Bg 70 ...@... “ae 1. OS Ca TE a a ATE FES 50@ 55 60@ 65 70@ 75 90@ 95 95@100 
No. 2 com..... 40@ 45 ...@... ..-@... NOES CUES cuccuscaia veces uenaueaas 30@ 35 35@ 40 40 45@ 50 50@ 55 

PLAIN WHITE AND RED OAK— 

AS oeeteeees $110@115 $115@120 $120@125 VALLEY HARDWOODS 
OS ee 95 ) 
Noy 1. COM: 560% py a 10a ie ao bi Cincinnati, April 7.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 
. 2 COM. 6.3% 5 a) 
Ne Sum. s:.. 50g 22 25@ 28 28@ 30 — 4/4 5/4&6/4 8/4 Corronwoop— 4/4 pte 8/4 
Sd. wormy.... 48@ 52 57@ 60 57@ 60 trd. red: FAS, 6” & wdr.$ 55@ 58 $ 60 
ag ree $ 82@ 92 $ 39°s $ 98@105 No. cag 3@ at “ 480 83 

_ : ie ern ee aunt 1 com... De 58 60@ 68 65@ 73 No. 2 com..... 380 40 400 re 

| ree rd. red sap, 
No. 1 com..... 50@ 55 55@ 60 60@ 65 MSD sds oe a 65 70 QUARTERED WHITE OakK— 
No. 2 com..... 382@ 34 37@ 42 40@ 45 No. 1 com... rt 48 55 WAS ice wxeund $125@130 $130@135 $135@140 

CasstNUT— Plain red = nem sie wedi Selects er tae 25 100 a 105 105 110 

ere et ee e 0 (- ae 
WA eine ess $ 80@ 85 $100@105 $100@105 ‘ ~ = 3 ‘ - re 
og i eee io 65 80@ 85 80 85 Fn 1 com 45@ 50 55@ 60 65@ 70 No. 2com..... 42@ 47 47@ 52 
Ce, Se ae ee Budde, 18-17" G6@ OO ...@... ...@... | Caeeaeme Bw Can— 
Sd. wormy an Plain FAS 6” WAG hsv: $110 3) oe See 
No. 2com... 28@ 30 32@ 34 33@ 35 & wider... 53@ 58 55@ 60 55@ 60 No. 1 com..... 04 és ee SS te 
Sd. wormy and No. 1com... 41@ 43 ia 45 45@ 47 No. 2 com..... 38@ 43 axes 
No. 1 com. & No.2 com... 24@ 26 26@ 28 27@ 29 3 
Detter . csc. 35@ 36 37@ 38 39@ 40 MAPLE— PLAIN WHITE AND RED OAK— 
BiRCH— “i. ae ae $ 45 $ 60 $ 70 —— . oo 70 oe 78 sea 8S 
., log run.. elects .ccccce 5 
| LS ROR eee $115@120 $120@125 $130@135 | sgorr Etm— 4/4 5/4 6/4 8/4 No. 1 com..... 55@ 60 60@ 65 65@ 70 
No. 1 com, and eee $68 $78 $83 $85@90 No. 2 com..... 40@ 45 45@ 48 45@ 50 
BEL. ccccs.ces 70@ 7 T5@ 80 T5@ 80 No. 1 com...... 53 58 68 70@75 No. 3 com..... 21@ 23 23@ 26 26@ 30 
No. 2 com..... 33@ 38 38@ 43 40@ 42 No. 2 com...... 25 27 30 30@32 Sound wormy.. 35@ 38 40@ 45 45@ 50 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported by the Maple Flooring Manufacturers’ 
Association, averaged as follows f.o.b. cars floor- 
ing mill basis, during the week ended April 5: 


MAPLE— 
$85.08 375.10 PaeaS. 00 
MM bods Wiilewew eee 85. ‘ . 
ee Ri sne/ar aca aceite we qe 89.9 76.93 44.90 
DE cacduccccoune 97.90 84.85 48.08 
PE ccceccdncenas “iene 81.68 “ace 
ME ses dace cee 96.00 88.25 xe 
EE Ri Kocekinuceexe 62.45 45.05 
MEE dine uce seen ove 61.00 mae 
BEECH— 
Be eadicsaounaee 79.93 
BEM cccescecccess 84.90 
BircH— 
etal Pe CTE Ce CT 65.10 
Be kk buic wine eee 80.10 eee 
ll Re 83.83 — 
DEE wc-wacteneosc- 52.67 
Me werwnneeneauains 60.10 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
March 29, as reported by the Oak Flooring Man- 
ufacturers’ Association : 


J$x144” 34x2%" %x1%h” = x2” 

Clr. qtd. wht. aes 33 $149.05 eeooe $109.75 
Sel, qtd. w&r. 97.30 ror cares 
Cir. pln. wht. 102.85 $72.22 70.99 
Cir. pln. red. 81.81 95.42 67.58 67.21 
Sel. pln. wht. 66.67 85.64 61.74 61.93 
Sel. pln. red. 67.41 83.53 57.92 59.51 
No. 1 common 51.02 63.70 40.38 39.18 
No. 2 common 28.50 31.24 aes nee 
Yx1Vy” %x2” #sx1% tg X2” 

Clr. qtd. wht. saee awa $135.51 
Clr. pln. wht. $94.33 92.22 
Sel. pln. wht. ne 82.10 77.50 
Sel. pln. red. ..... 75.64 70.69 
No. 1 common 58.05 43.91 





OAK FLOORING STRIPS 


Chicago, April 9.—The following are carload 
Prices f.o.b. Chicago, on 7,x2-inch square edge 











oak strips, weight estimated at 1,250 pounds a 
thousand feet: 
——White Red 
Qrtd. Plain Qrtd. Plain 
OMAP occ ccccese $139.50 $ 95.50 $123.50 $ 88.50 
Sap clear ....... 108.5 Las cual 
en 103.50 80.50 98.50 wo. 60 
OI ST OT TT TC $ NO. 5 
Cincinnati, Ohio, April 8.—The following are 


today’s prices on American black walnut, f.o.b. 
Cincinnati: 


4/4 
WAS «6.5. $215@220 $228 230 s20@235 s240;0245 
Selects... 160@165 Bo 
No. 1 ee 110@115 140 
ONS 5.6. 50@52.50 a5 Q87. 50 55 @57. 50 noe 50 





The following are current f.o.b. Chicago prices 
on cypress: 


GULF COAST RED CYPRESS— 
New Grades 
Factory, Rough 
peter 
‘ank Selects Shop Box Maer 
4/45... $118 50 $108, eo . 76.50 $1 A $34.50 $27 
.-- 123.50 113.50 86.50 63.5 0 
6/4.... 126.50 116.50 89.50 66.50 
8/4.... 185.25 124.25 97.25 174.50 
wooo S4RSE TERRE I1G0Fe FRR ccccs seece 
«141.25 30. 103.25 80.25 ..... 
- 146.256 135.25 108.25 85.25 ..... 
Boards, ae 


ou 
SS 
-~ 
° 

tnd 
oO 


~ 
bo 
~ 
a 
= 
R 


0.1 No.2 o. 3 
1x4 to 12”, random lengths. $8, ‘50 $44.50 $38 50 


“ae wore — —"s 
Cc 
ree 00. $104 00 $ on 00 $84.00 $74. Poo 


1x4 to a 
1x2 to 11” 
spec. Ra 109.00 104.00 94.00 84.00 74.00 
Eee aceuds 116.00 112.00 102.00 93.00 981.00 


For 5/4, add $5 to above prices; for 6/4, add 
$8; for 8,4, add $16; for 5/4 and 6/4 “D” grade, 
add $3; for 8/4, add $6. 


Bevel Siding 


A B Cc D 
4%”"x4, 5 or 6”, std. lgths.$49.25 $45.75 $41.75 $28.75 
Bungalow Siding 


B Cé&btr. 
a6”, from 1° stock. ....0. $57.75 $48.75 $47.25 
x8”, from 1%” stock..... 75.75 66.75 64.25 
For 10-inch, add $5. 

Lath 
No. 1 No. 2 
WEN. cadadaddctaadawadacada coxews $9.25 $8.25 
RED CYPRESS— 
Old Grades— 
Factory, Rough 
No. 1 No. 1 No. 2 
FAS Selects s sok common common 
4/4....$105.00 $ 90.00 0 50.00 $40.00 
5/4... --- 110.00 95.00 70.00 50.00 40.00 
6/4.... 112.00 95.00 70.00 50.00 40.00 
8/4.... 115.00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 95.00 55.00 40.00 
12/4.... 135.00 120.00 Ll Se ee 
16/4. 145.00 130.00 100.00 .....  «eecp 
Boards, Rough 
No. 1 com. No. 2 com. Peck 
=. Bs SB IS cance $55.00 | errr 
cehnbnndacauna 62.00 48.00 Ee 
a peer anieneetwawess jj «eaes $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No.1 No.1 No.2 
FAS Selects shop com. com 
iL eee $ 90.00 $69.00 $46.00 $39.00 $35.00 
JT , Seer 100.00 77.00 59.00 41.00 37.00 
/. aw 100.00 75.00 59.00 41.00 37.00 
SFG e cceus 105.00 85.00 68.00 44.00 38.00 


Boards, Rough 
Selects No. 1 com. No. 2com. Peck 


TS -ccdcaene $75.00 $44.00 fh 
Be waceuses 75.00 44.00 37.00 aaa 
Dll Re 77.00 44.00 38.00 aeene 
oo — ——a 85.00 54.00 45.00 ada 

TP SRRGUE cecs cscs c0eee eases $29.00 





Cincinnati, Ohio, April 7.—The following are 
average prices today f.o.b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough ——- 
Pe, COP OOO CCE EE OT EEC OCTET i eaenaraae $74. 25 49.25 
WEE ceadedidddadkvedacesacsadswde 84.25 61.25 
MB Va kcntddddadddduecssecuaacawss 87.25 64.25 
SA icaccecaccdataasavuedsaxeedes 95.00 72.00 
nem Rough— No. 1 com. No. 2 com. 
Khe Cddadadastaccacetsewidee $51.25 $42.25 
bia $1S or S2S— 
Clear 
Heart A B Cc D 
366 to 38" 6 csc $107.50 $102.50 $92.50 $82.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50, 
YELLOW CYPRESS— 


Factory— No. 1 Rand. widths 

FAS Sel. shop No. 1No. 2 

1, eeerree $85@ 95 $65@70 $37@42 $33 25 
5&6/4 .... 90@ 95 T75@80 52@58 38 27 
SSe adadaes 95@100 85@90 57@62 41 30 

Boards— No. 1 com. No. 2 com. 
oS Peer cerrerere $40.00 $33.00 
BMIG@ ONG Be cadccesstdccucades 47.00 38.00 


St. Louis, Mo., April 8.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 


New Grades 
Factory— Factory 
Tank Selects nt Box 
OCCT ECC CCEET $115.75 $ 75.75 $30.76 
Dee sccesaawands 120. 75 as 75 +075 32.75 
Glen cascdecadead 15 88.75 63.75 32.76 
SES “déuccudaees aa iat 96.50 71.50 31.5@ 
IGlA  ccécccccceses Be Ce 77.25 eames 
Le edesccsasce EEE) (ole 17.25 awnad 
TG ccaasacanaea 41.75 107.75 82. a 
POGHE TOMO BIE onc ce cccccccccccsscecessece $24.75 
Common, Rough— No. 2 No. 3 
1x4—10” Len $43.75 $31.75 
BME sxcdcdencuuceaeeess 59.75 48.75 31.76 


Add $2 for specified lengths on common grades. 
Finish, $1S "Clear 


Cc D 
1x4—10” 2 SIO 00 $102: 00 $ 92. 00 $ by Pe 5 thy 
1x12” ....... 114.00 110.00 110.00 9.00 





TEE ceccces 127. 00 122.00 112.00 104 00 eccee 
TO cacadee 137.00 132.00 122.00 115. ~<a édeaa 
Bungalow Bevel Siding— A &btr. 
RIE §caucenesauee Saaaeae » $74.75 = es “563.38 
RUE” ccndesace Wtdededtadede 79.75 a 75 
Bevel Siding— A B 
, eee waddaws $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No.3 
FAS Select shop com. com. 
OOP aewadages $ 80 $65 $42 i $28 
C/4 cccee 87 73 55 31 
Onn adcadeucs. Ee 72 55 33 31 
PIS cencécawe 92 76 63 43 32 
SOsG cdadesede 110 82 74 ee ee 
Boards— No. 1com. No.2com. 1” randem 
ie sceues jedeeueenes 31.00 ocese 
ti Jcduaacauad $40.00 32.50 woaae 
TRE  éeccsccctes See 33.00 éonne 
po! ee - 49.00 35.00 waada 
Weis, THAR scce ccuce een $22.68 
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Jacksonville, Fla., April 7.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended April 5: 



































Week ended— April 5 Mar. 29 Week ended— April 5 Mar. 29 Week ended— April 5 Mar. 29 Week ended— April 5 Mar. 29 
Flooring — wae Boards Boards 
1x4 B&better ........ $44.60 $46.42 | peptr. ves eae 6.25 B&better— 5/486 DAB. cece ccveces 48.00 
“Se 40.55 38.98 Ne. LOOM. «occss.caan 40.64 41.98 Ae re eee 57.33 ‘eee DAES TOES. scccccrccnns 48.00 oes, 
ee eee 19.65 19.70 NG 8 OB ogc lice 23.79 25.00 | 1X 5 D4S .....-..eeeee 57.00 soos 5/4x12 D4S ......eeeee 48.00. 
No. 3 com......... 13.82 13.05 | No. 3 COM......ssee00 oovee 10.00 | 1x 6 D4S ............- 51.55 47.00 No. 2 common— 
5/4x4 No. 2 com...... 21.00 ..... Bevel— 1x 8 D4S .....ee ee eeee . fa es 5 geeeprere 27.00 
1x3 B&b. heart rift..100.00_ .... Oe 8 cdvecuniencndacnnnkembae 21.00 | 1x 8 Rough ........... arrose se Beeeereerrere 22.00 21.50 
3” sap rift...... OO Re OURS Be xxeekcxcsdapcans. cones 12.00 | 1x10 D4S ..........0. 55.50 60.00 | 1x 5 D4S 2.12... eee ee i ae 
No. 2 com. rift. oie 39.50 Sauare edge, %4x6”— DEAD AOU 6.0:6:0:5:0:4.0 0:05 51.50 are Wee ASI. oc cs cccn vase 26.38 24.00 
B&btr. flat ....... 58.10 67.30 EE exsne0e patesbeke 30.11 30.12 | 1x12 D4S ............. yin ESS Baer. 24.00 27.65 
No, 1 com, Gat... 15 56 | We. i com... ! 22.03 24.87 | 1x12 Rough ........... COG nce, | 1590 DMD on. cccccccee posse 29.00 
No. 2 com. flat.... ..... 18.44 | No. 2 com............ 14.30 12.61 | 1x6 to 12 D4S.......... seeee 54.36 | 1x10 Shiplap .......... 29.00 ...., 
No. 3 com. flat.... 11.00 13.12 No. 3 com DOO 5 .+. 1x5 to Pg See 49.05 No. 3 
1x6 No. 2 com......... ae wee ee 5/4x6 & up Rough.... 55.00 55.00 . werent 
iling iS ee. pert —_ ao 
EO NOIR oaymawew asdase 16.50 GPERLO TPES sieesses cae 8.00 eae 
xt BROS ..n .ccvess 46.00 ee pe 2 rer rere rr 18.50 16,82 
ix N Roofers No. 1 com......... 41.18 46.00 No. 1 common— 1x 8 Shiplap .......... 17.00... 
x6 No. 1 com. Roofers 35.00 .... No. 2 com......... 20.43 21.70 | 1x 3 D4S ............. 50.50 ..... 
No. 2 com. Roofers 25.07 26.58 No. 3 com......... SE coca n FMS UIE acces veseccus 42.60 42.00 Shingles 
nt Pee spe Shiplap 24.00 .... %x3% B&btr. ........ BS00 «S800 | 2x5 DES oc cccs sous . 49.00 50.00 | 4x18 No. 1 pine........ 5.08 5.15 
yl gh Prncong Shiplap 23.00 0. 1 com...... 33.05 34.00 | 1x 6 D4S ............. 2.57 41.86 | 4x18 No. 2 pine..... oe vis Tae 
x o. 3 com. Shiplap 17.87 NO, 2 COM. +2. 18.46 17.37 io on Peer rrr eT oto seas 4x18 Prime cypress... ‘i 2.00 
No. 8 com....s+ 8.00 ee AD) ADEE. 6 6iv-o-609 010 ce € i 
en ex3% B&btr. ........ 27.62 |... | 1x10 Rough 2.1.2.2...) vec. 45.00 Lath, Std. 4-Foot | 
1x4 No. 1 com......... Ce ee 1 com...... BUGS BABS | TES DES ono oc c.ccec sae 25 48.33 | No. 1 kiln dried....... 3.83 3.95 
INO, B OOM. cicvccdc 20.00 21.50 No. 2 com...... 2608 15:66 | 2153 tO 12 DES ccccccccs coses 44.00 INO, 1 SLCC 166cccccee 3.15 us 
The following f.o.b. mill prices are taken from sales made during the week ended April 5 in sections named : 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan. 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming-_ ties- sag 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Boards, 818 or 828 Longleaf Timbers 
1x3” EG B&better ......... y 80.28 81.98 | No. 1, 1x8”, 14 and 16’.... 87.02 cece eeeee | Now 1 Sq.E&S 848, 20° 
- L Steen race's 60.25 ..... «20 oO Igts...... ove seeee 85.49 and under: 
LE ee 82.50 ..... 84.58 1x10”, 14 and 16’ 41.00 see, aes IIE EOE E TT SOE OPE 
FG Baetter Ries Ae 54.37 61.00 52.17 Other lIgts...... Beas 88.50 41.27 1 gC ER AEE 82.26 35.87 
D saptaeeeeeeaes vss adie 43.73 1x12", j4 and 16° 52.00 48 isa ee scien ie hort ence ces 89.25 38.4 
ee Se ee ee e o eooe er ZtB.wceee eve le . 
Rear 20.00 22.25 30.21 | No, 2 (all 10 to 20’): Plaster Lath 
1x4” EG B&better ......... -.... 78.50 ..... 80.35 1x 6 to 12”.....00005 wees seeee 25,00 «2... | NO. 1, 3%, 4%. cceeeeeeee 4 4.22 4.08 
FG B&better ......... 46.23 45.25 48.60 45.46 “2 glee mAt Rees 25.24 28.80 25.18 24.79 | No. 2, 9%”, 4°...ceeceee os IDO. tise. 2.86 
CRE ns 42.00 ..cee ie MMe cen nate 25.00 23.94 25.10 25.06 
D sapteteeesnnsaes 458 4338 RBG 40.09 DEE “nisieeaecsonans 29.97 25.84 26.18 29.72) 4, 4 g, Byrkit se oon 
DO. DB coevevccseses "= . 4 oii pr eeeeeeeeercccccces ecece ecece x 
AE SESS steapecapcelie 26.98 20.08 20.29 26.57 No. 3 on wee? 18.50 18.00 8 and 10’.......ssseeeeeees ea ae 
ae TREES Cann ae woe BOSS 3450 .«..... ix 8” ie lcshdistee ses 31:00 pein 17.50 i7'39 12’ and longer....... wheenes oeeee vena <seue “ae 
itt ee. eee seees 24.70 28.86 RRO” oc. caster es 20.50 20.00 22.00 19.69 Car Material 
No; 8; GC. Misscssiccas fe se. 18,00 “eRe .. 19.66 19.75 20.88 19.95 | (All 1x4 and 6”): 
Ceiling Roofers B&better, 10 and ee eieas 46.32 
x4” B&better icpiaditea teat 40.50 49.25 89.04 | No. 2, 1x 6” ..........0005 25.58 — Deora 32.00 
ek RANE TSI ee — eee ere MY saccisauenans 28. ss 55.75 
ipa 5’ & mul’ples 35.00 
65 43.00 43.00 40.64 Shiplap No. 1, 9 and 18’ 45.05 
87.00 ..... 36.84 | No. 1, 1x 8”, 14 and 16’.... 34.87 ..... rare 10 and 20’. 86.00 
21-25 20.00 21.66 " her Wete...... np 31.00 86.69 12 and 14’........ 35.76 
3 sages nee x10”, 14 and 16’ Huee, REKEO GaeeER COKRME A 
ack 47.22 “Sc EES a a eT 39.50 Dy esas eas 
No. 2 ag to 20’): aces utes ane 9s Car eng 
~ 47.78 Teo” IIIT BA? 2525 Faso d543 | No. 2+ 27,,9°8", of Sersennety rye _ 
Rae 48.76 No. 8 (ail lengths) seit Sian ae No. i 9’ nay 9’6” Crccccce ecee 83.80 eoeee 
cove ° XB” occ cece ccccces ° 5 sees . 
16.00 eiee BRO ayer eta atlars 20.46 ..... 19.50 20.29 | g4s, Sq.B&s: oe 
ere 50. Dimension, S1S1E Up to 9”, 87’... eccee ecoce ee 41.76 
No. 1, 2x 4", 10° ......000 29.90 26.00 ..... 28.49 | UP to 10", B4 to 367. we lt enese OEM 
Pov en compas 28.14 26.00 28.00 27.20 A se al aa OLE Fas 
mee 83.13 16’ 9:13 30°05 BBHOMD ccs ives veces SRUOO nicer 
28.00 00 ses scecess pau 08 sooo GMs WD 40514", Bl iivccs, cccac saves cucce, SOUR 
No. S 17 00 18 20 eeeee 3.01 ee 33.40 
festa ES oe 2 Lede : 10’ to 20’... 82.72 ... ORE Ties 
Drop Siding x 6", 10") ...0200% sce MB. nace cccee OES Gre” SO’, Ne. 1 BABA ciies seees See Seeue 28.00 
1x4 or 6” B&b eee y r i 12° weceseeees 25.84 «0... eee. 27.28 
2” ys quopifleaccetans 38.06 40.00 30:97 40.96 _ pee 27:10 24:95 21.1. 21°74 
No. 2 OARS: 82.03 25.25 26.14 82.19 4 .. mans? aa 27.00 26.50 31.02 
’ to me a oo sane wee 
Finish ee ae : 15 CROSS TIES 
B&better rough: " 42" MII 28/00 Mil 24°62 
1x8 WOM ao scdcwaeeenkeus soe MORO aces ree ees 29.40 ; 27.20 St. Louls, Mo., April 8.—The following cross 
LALLA AER 18 | przres 31.00 82.31 | tie prices prevail, f.o.b. St. Louis: 
Ae BG AO”. ocn ocd cds soc PDO cues see 62.50 10’ to 20’... 81.00 cies Untreated 
SASS”. &) 80" .. vvceencccs see» 70,00 ‘sv’ 2x10”, 10’ ......00.. 29.00 seeee 28.85 White Southern 
BMENO Cogesivonescaiawins ++ 72,00 seis iH steeeeeees a: — ran Oak Sap Pine 
Bé&better surfaced: eee 4 eeeee . eeere * i. " " nw ’ bal ea F 1.40 
~~ 9-o pean es 61,00 55.00 ...-. 18 & 20/2... 29.60 30.00 27.25 33.89 | No. & 7xd0, 8. grinch face.... $1.69 40 
er tana x12", 10’... ceceeee eee 29.50 34.00 | No, 3’ exé", % 8-inch face..... 1.35 1.02 
ec 56.48 |... 57.48 12’ wcsseceoes wa, ccrrs 28.74 31.87 | No! 9’ 6x7 ’ qT-inch face..... 1.25 92 
MT. <wiaGh sha teassete wets 2 ae 58.01 1B’ .crcceveee 28.94 ..... ose 34.97 No. 1, 6 ae? 3 6-1 ~ ft Boceee "32 
Seicaadh BH" .....ccccccc 67.08 79.25 63.84 26 i... 36.90 31.00 32.18 37.25 | No. 1, 6x -inch face..... 1.16 ‘ 
o/s t er 72.45 DO’ $000! os OE ess sauws. = pases Red oak ‘and heart cypress ties, 15 cents less 
1% x4 to 12” 712.62 | No. 2, 25 4%, 10’ ..c.0c000. 24.07 24.00 24.26 | than white oak; sap cypress, 20 cents less that 
154x4 to 12 57.70 ni see anes 23.05 ak, oe white oak. 
C surfaced: BG” -scussesaas 24.84 23.79 25.95 Switch _— 
48.00 ...:. 18 ’ a wee 28.14 26.72 27.77 Ties P 
40.00 50.00 "to 2". . 00 ----» | White oak . $51. 00 $48.60 
..... 50.00 BxOO NOP es scniaciaits 22.00 ——_ ct ° t~ penpbeeebenqneees pinta 50 
47°00 52:00 cae werenseen® agg D4G Bag | ROG OAK «1... ese eeeseeeeeee a0 a 46 
woos (6200 TERS 22.88 seoee 28.68 = 
83.00 18 & 20°, pes 23.76 pate 24.82 24.90 
. ' to ae x é0Gae 
PE 8 IO) ese ssi) cos i | HARDWOOD DIMENSIONS 
64.07 16’ rsc.scc0s SOL 23.25 25.35 Chicago, April 9.—Actual sales of short hard- 
71.24 igh OE mag if nee _— wood dimension were made this week at the 
Baebetter: at ee 24.43 24.75 23.39 | following prices: 
1%, 1% & 2x4 & 6"...... 82.00 16 sagagecees 26.47 22.25 84 Furniture stock— Plain Oak Gum 
Fencing, S18 10° to 20’ 26.82 <seue sae BEOEIO” veins scccececeweceseces@nee $55.08 
~ ‘ e 2x12”, 12’ 24.26 2%)x2 MUD sive viceGescouceee 60.00 60. 
TN Ee 2a | ae 35.36 Siete a te . 2x2x30" 70.00 65.00 
ther Igts...... RC mectda: hagecn ES 16 sevens 28.48 | © _ilphiiaiehaigaeicliipael 70.00 
Me GP SIG” ocsncc cea SOAL caccc acces Gecce W000 RE oes Giese ascenie 28.00 29.86 —_ LAGS ERAN R ARIES 75.00 
No. 2 (a other ists eae verses 27.50 37.50 40.42 | sees ceeee | 3X3X30" ......4. teecceececcees 8b. 
o. 2 (all lengths 13.25 . Chair stock— 
Te 6" STII 2808 28:84 281 28:27 1425 2111 | 2x4" and wider x 19”. ........ 55.00 ee 
No. 3 (all lengths) vo. Litt | 1x4” and wider x 19”...... 60.00 a} 
| dee 15.05 17.00 ..... 15.03 | «so 2@xta” ID ation I iil | 2x4" and wider x 19”........ 65.00 9-4 
BEE anvlisuséoassen 16.57 18.05 18.25 17.45 SESE E TRUE So covccccnsxses sesee 70.00 70. 
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Flooring Dimension 
Edge grain— ix3” = «| cIse” No. 1 No. 2 
We Hukadne Vee Sss one caaane $80.50 | 12,14, 10, 18, 12, 14, 10, 18, 
BR DCELOP 6a cccnciccs 82.50 78.00 16 20 16 20 
ges nL UIE Bree ates 77.25 | $28.00 $30.00 2x 4” $26.00 $28.00 
WP  slaiesneeviacnien ce pies 25.00 27-00 ax . ye pe 
Flat grain— A 28. x . : 5 
Bé&better ........... $56.00 $48.50°] 28.00 29.50 2x10" ..... 27.50 
Sy panier 46.00 42.50 | 28.75 30.25 2x12” 26.00 ..... 
NO. 2 ccccccccccsceve 26.50 26.50 SS 
Casing and Base 2 No.3 
Bé&better PEG veannccnvees NSe. 50 Moi. 50 $18.75 
Ri Gare venccnecesneevccaens $75.00 BEG. ccevctnces 35.75 26.00 19.75 
WE TO” Fae caedcnennckesnerancs 80.00 BES” wicescneces 37.00 26.50 20.00 


ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended April 4: 





Ceiling and Partition 
- a. ane. sae. 'y 
Clg. Cig. Clg. Part. 
age ae - $42.25 oe 50 $51. ” $52. ro 
1 36.50 38.50 ..... 46.0 
No. Dtivéta auane 20.00 iene ae 00 


Finish—Dressed 


Bé&better 2 
SEG ivetivgcassscansians $64.50 $53 


$M, TREE oc ccncvendes 3.00 3800 
1%, 1%, 2” x 4 to 8”. ae ae” soles 
114; 114, 2” x 5, 10, 12”. 76.00 





Fencing and Boards 


No. 1 No. 2 
BOR occ wtadas $35.00 $18.75 
RG eévunueas 37.50 24.00 
Ree ivieaands 36.00 25.50 
ESM “scacuwews 37.50 26.00 
EMEA awslendecs 49.00 27.00 

Lath 
No. 1 

34x14e"—4" «eee o- $4.35 

Moldings 


No. 2 
$3.50 


154” and under..20 percent discount 
1%” and over...16 percent discount 





Bdge, rough— No. 2 & better No. 3 Box Cull and red heart 
ME ek kccccewtedwees $55.00@57. . $34.00@36.00 $26.50@27.50 7 00@24, a 
(7! Se ane 58.50@61.5 40.00@42.00  27.50@28.50 4 eee 
WN feta cracerasecen 62.50@65. oD 42.00@44.00 ” — pena :@. awa 
Be Sic eiesciieeees 65.50@68.50  46.00@48.00 an Qraese« 

Rough 4/4— 

Me Sdawirsewkoscws 63.00@65.00 42.00@44.00  29.00@30.00  25.00@26.00 
Pe Site cavnncacees - 65.00@67.00 44.00@46.00  30.00@31.00 © 26.00@27.00 
BA caccewcaneaccde sani 71.00@73.00 49.00@51.00  31.50@32.50  26.50@27.50 

Bark strips, =. 1 & 2.$39.00@40.00 Bark strip partition, 

nae a 18.00@19.00 Nos. 1 & 2...........$46.00@48.00 
Cull re@ ROGPE.<cccicess 11.00@12.00 


NORTH CAROLINA PINE 


Norfolk, Va., April 7.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 





No. 2 & better 

Lath, No. Mi $ cae bee Roofers, e $30. tt tte .00 D4S, "aa - 00@70.00 

No. 00@ 4 30.50 a 65.00@72.00 

Factory, ¥: 29. 00@32. rf io" 31.00@32. 50 10”. > 67.00@74.00 

Sizes, 2”.... 23.00@26.00 12”. 32.00@33.00 12”.... 73.00@82.00 
Finished widths— No. 2 & better No. 3 No. 4 

Flooring, x2 and S$" 2te ccc $85.00@89.00 .....@..... ecuueQaiess 

i ts (ye & > ee 51.00@61.00 $43.50@50.00 $27.00@31.00 

CON EE: cccciccdésaecesicacendes 35.00@36.50  27.50@28.50 16.50@17.50 

eee kis dacereacsadcewaus 36.50@39.50  29.00@30.50 19.00@20.50 

ORCUIR SED Sdn ciciscacavaxcecdan 52.00@62.00  44.50@51.00  28.00@32.00 





Duluth, Minn., April 8.—Quotations on all classes of northern pine are holding steadily at current lists. 


forecast have failed to materialize. Prices f.o.b. 


CoMMON BoargbDs, RoucH— 
6’ 8’ 10’ 12’ 


No. 1, 8”..........$55.00 $57.00 $62.00 $62.00 
10”. ...ceecee 61.00 63.00 69.00 71.00 
12”... .ceseeee 65.00 68.00 75.00 75.00 
No. 2, 8” sees 89.00 41.00 48.00 50.00 
10”. ..eccecee 42.00 44.00 51.00 51.00 
W ccccccece 47.00 49.00 58.00 58.00 

No. 8, 8%. ..00. 32.00 34.00 36.00 5 
10 cecceee 32.00 34.00 36.00 36.00 
12”. cee - 34.00 35.00 37.00 37.00 


For all white pine Nos. 1 and 2, add $1. 
Boards 6 to 20’, 8, 10 and 12”, No. 4, $31; No. 


For S1 or S2, add 75 cents; S1S1B, ate $1; for resawed, add $1. 


Drop siding, ’ grooved roofing and Oo. G. shiplap, 
Shiplap and D&M, 8’ and up, add $1. 25. 


No. 1 Pizcy STFS, $18S1E— 
8’ 10’ 12° 14’ 
2x 4”... Sty - $31.00 $33.00 $33.00 $32.00 
6” 30.00 00 0 1.00 


Ee 32. 32.0 3 

EP éewees 30. 00 32.00 33.00 35.00 4.00 
| 34.0 35.00 37.00 39.00 37.00 
eee 35.00 36.00 38.00 40.00 38.00 
2x14”...... 40.00 41.60 43.00 45.00 43.00 


No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M 


or S48, add $3 


NORTHERN PINE 


Duluth follow: 


14&16’ 18’ 20’ 
$62.00 $65.00 $65.00 
66.00 71.00 71.00 


70.00 75.00 76.00 

48.00 64.00 56.00 

48.00 54.00 56.00 
3.00 61.00 


6, $21. 
8’ and up, add $1.50 


16’ 18’ 20’ 

34.00 $36.00 $36.00 
33.00 35.00 35.00 
34.00 37.00 37.00 
36.00 39.00 39.00 
37.00 40.00 40.00 
43.00 46.00 46.00 





FENCING, RougH— 


A few minor 


6’ 8’ 10,12&14’ 16’ 
6”, NO. 1...cccccccccecec Gas 4 $55.00 $60.00 $62.00 
NO. 2..cccccsccccccee 30-00 42.00 43.00 45.60 
NO. 8..ccccccccccccce 24000 29.00 30.00 31.00 
o NO. 1... cccccccccccccs 50.68 53.00 55.00 61.00 
" eenceanes eeeeee 32.00 35.00 39.00 46.00 
i iititindsiane ee 28,00 30.00 31.00 


No. 4, 6-foot and longer, mixed lengths, 4”, $29; 6”, $30. 


5” fencing same as 6”. 


All white pine, Nos. 1 and 2, add $1. 


S1 or 2S, add 75 cents; S1S1B, add 


$1. 


Flooring, 5- and %-inch ceiling, or beveled well tubing, add $2. 


Drop siding or partition, add $1.50. 


Well tubing, D&M and beveled, add $2. 


SIDING, 4 AND 6”, 4 — 


6” 
Bé&better ........ «+ $48.00 $48.00 
C scccccccccce eccceee 41.00 41.00 
D cccccccccccccce see 33.00 33.00 


4” 
Wvdccideendandauaded $20.00 
Norway, C&better. -- 40.00 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 


recessions that had been 


18&20’ 
$61.00 
45.00 
ise 


6” 
$20.00 
40.00 





CALIFORNIA PINES 


San Francisco, Calif., April 5.—The following 
are average prices, March 23 to 31, of California 
pines, f.o.b. mill, those on common being for 
l-inch stock only and including no other thick- 
nesses: 





California White Pine Mixed Pines 
Nos. 1 & 2 clr.. as he Common— 
A ES ee IMGs Ba cweawncacie 46.60 
OT ae 70:30 Ge Bivccsvensan 34.25 
No. 8 clear...... 70.00 ING Disc icsevesis 24.70 
Inch shop ...... tn ae Cay Sree 10 
No. 1 shop...... 57.80 No. 5 asst....... 12.30 
No. 2 shop...... 36.15 No. 1 dimen 24.10 
No. 3 shop...... 21.15 No. 2 dimen..... 18.75 
D&btr., short . 52.60 "TIADOLS 22000 33.45 
Shop, short .... 33.55 Form stock .... 19.30 
MNCL 36" oo oases 85.80 Beveled Siding— 
Panel, .. Mee 91.00 7. Rue KEES 41.60 
mrewer,, GUNG. «- 4550 ©. ciciccsievcecce 38.35 
moO, 8.Gip;, atnd,. 49:50 Di ..cccccvaccese 29.05 
SU even MO BE pcacerccuvans 13.35 
Sugar Pine White Fir 
Nos. 1 & 2 clr.. - 131. 20 Cé&btr. ......... 50.30 
5.00 No. 3 com. & 
DOCCOP .6 ciccas 19.50 
No. 4 com. asst. 18.30 
No. 1 dimen..... 22.80 
No. 2 dimen.... 17.75 
Cedar 
Miscellaneous .. 19.65 
i Export 
a tw argialae 87.50 Australian ..... 69.60 
No. "3 ‘clr., stnd. 57.00 Box 
Shop, stnd. ..... 41.25 
Mix. pines, 4/4. 24.45 
en al Fir Mix. Ge™ 5/4 
Cand better.... 48.80 CA) SOPs 20.80 
Com., 4/4 ...... 18.00 Lath 


Com., 5/4 & up. 20.10 No. 1 mix. pine 6.10 
nies & timbers. 20.25 32” mix. pine... 2.15 
imension ..... 18.65 No. 2 mix. pine 4.95 


Portland, Ore., April 


EEtS” and WIGEP. 6 é06.ccc 


[Special telegram to AMERICAN LUMBEEMAN ] 


f.o.b. mill, and f.o.b. Chicago shop, prices: 
Boards, S2S 


Hh 6/4x4” por wadr., 10 to 20’ 97.00 92.00 80.00 6” .. 
S/4 GME WIGEF. coc ccciccces 


WESTERN PINES 


Spokane, Wash., April 5.—Quotations on west- 


8.—The following are ern and Idaho pines and white fir are as follows: 


eae 99.00 94.00 78.00 | 4” 
cake 99.00 94.00 82.00 8” 








WESTERN WHITE PIN», 16-Foot, INcH— 


No. 1 No. 2 No. 3 eed . _ be 
ple ER ne $42.50 $33.00 $23.00 
A, AM casiincesessncesyond $31.00 $21.00 | & ---------- Se SS tae 
ix 6", PUGET tne den ciwnbedeschax’ 32.0 23.50 PT Seta aegis 41.50 28.00 24.50 
Be SANG a ccunaviciewasocidacnddes 27.00 23.50 EL eseseanees 45.00 29. 00 95.00 
BMRA NOONE < Sakccccnncéccwacnacs 29.00 24.00 i & wide. $20.60 $9.60 
1x13” and wider, 10 to 16’.......... 30.50 25.00 wider sea 
No. 4 No. 5 WESTERN PINE SHOP, s2s— 
com. com. F Com- 
ee GU WII oka ska cdeccesiawesone $20.00 $ 9.00 TT mon 
5/4 & 6/4.. - 973. 50 $43 So $33. So $23, 50. <sade 
Setecte, ~~ en 8/4 Pause atadd 68.50 “43.50 23.50 $3553 
1x 4”, 6” -_ + “ate Oo 967.00 £49.00 | 4/8 cceccccece cece es ’ 
ee ee “F780 $67.09 $48.00 Inano WuiTe PINz—_ 
DRM RE ears Heide rikc classicsat 94.00 89.00 73.00 


No. 1 No. 2 No.3 No. 4 No. 5 


oye ee $26.00 
5.00 30.00 





10” a ‘ wude 

Shop S2S, f. 0. b. Chicago 13° 69.50 43.00 31.00 ..... oun 

5/4 46/4 ood ioe tio. 4” @ WiGGi ss «seas . $23.00 $10.50 

GE Ol Ghai ccc cedcccennwe 3 5. 5. = 
Gaaaeian aciscsaeae Gn Gn ae) “rae Foor, INcH 12" 4" eewar. 
yRiom prices are for shipments of No. 3 and GS ieeadiowd $27.00 $29.00 $30.00 $31. 00 ded 

better shop. For straight cars of specified grades, Ee SB udacved 22.00 24.00 25.00 26.00 

add $5. ING. Sta vexee wxewe ee ee Se $20.00 





tions are: 
Cedar: $15 to $20. 


Red fir: $19. 





Hemlock: $14 to $16. 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., April 8—Present log quota- 


Yellow fir: $27, $21 and $15. 


WEST COAST LOGS 


quotations 


logs. 


Spruce: $32, $25 and $15. Hemlock: 





Spruce: 


Fir: No. 


Cedar: Rafts containing shingle logs only, $18 
base; 25 cents added for each 1 percent of lumber 


lower: 


[Special telegram to AMERICAN LUMBEEMAN] 
Everett, Wash., April 8.—Logs are weak, and 


1, $26; No. 2, $20; No. 3, $14. 


No. 2, $18; No. 3, $13. 


No. 1, $27; No. 2, $21; No. 3, $15. 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN ] 
Seattle, Wash., April 8.—The following prices 
paid for yard items, f.o.b. mill, were reported 
today: 
Pre- 
High Low vailing 
Prices Prices Prices 


Vertical Grain Flooring 


1x4” No. 2 clear .........$51.00 $49.00 
Dt Bo 2cs5cstnoenseen 35.00 ae 
Slash Grain Flooring 
1x4” No. 2 and better .... 29.00 26.00 
Se een ee 23.00 eee 
1x6” No. 4 and better .... 32.00 
| ae per 31.00 
Stepping 
No. 2 clear and better.... 68.00 sess 
Finish No. 2 and Better 
Be NE IO oak chides ean 58.00 
Casing and base.......... 54.00 
Ceiling 
5gx4” No. 2 clr. & btr. .. 26.00 cee 
Ly Gere 20.50 18.50 
1x4” No. 2 clr. & btr. ... 27.00 Ee 
BOO, 6 CRRRE ocss cvscs 24.00 
Drop Siding 
1x6” No. 2 clr. & btr. .... 31.00 28.00 $29.00 
INO; B GIGAP ocicciavose 25.50 seKin x 
No. 1 Common Boards and Shiplap 
| OX | gene 18.50 50 
BEES Bicksuk Sewers Ur sosecns 19.00 17:00 
Dimension, No. 1 Common S4S 
BEG", BB and 10" oo 6ccccwccs 17.50 15.00 
Plank and Small Timbers, No. 1 Common 
ox 2”, 13:40 16” S4tS....... 21.50 See Ol. bons 
Bale’, 12 to 16° Sts...... 22.00 21.00 
Timbers, 32’ and Under, No. 1 Common 
SPD 6556.06 aces eae 25.00 21.00 


[Special telegram to AMERICAN LUMBERMAN ] 


Portland, Ore., April 8—Fir prices today, 
mixed car basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


AN 6s ws we pitalns ancig sie oie eee $55.00 
PO COED. Siw sccknnae ce saaae owen eee 50.00 
A SS ea re aero ea 33.00 
1x3 and 14%4x4” No. 2 clear and better..... 51.50 
Di. BOREL nvcscskasacaeaoe ».50 
Slash Grain Flooring 
axe” No. 2 clear and better § ... 6.664.665 28.00 
a RIOR Sch sci bins ise ks sels uae 23.00 
1x6” No. 2 clear and better ..........se00. 31.00 
IN ND oss cece asuucessgeameue eens 27.00 
Vertical Grain Stepping 
1% and 14%” No. 2 clear and better......... 70.00 
Finish 
0. B clear On Heber soc ci ciicaccicveeiwecead 56.00 
Ceiling 
5x4” No. 2 clear and better .............. 26.00 
at) PMMUNE 255 has Veinh econ e se caeeee 19.50 
1x4” No. 2 clear and better .............. 27.00 
SND RIORE osu cuivsnda omeso Goes sicko 23.00 
Drop Siding and Rustic 
ax6” No, 2 clear and better ...<....<cc0cesss 30.00 
Pee BON cola cbeesnicatocssececus ene 25.50 
Boards 
DPR shh Bou Sbsseeweubatesawewsce see 18.50 on 00 
OD how wecic eh asabas setae ech ueeecee ’ eeu <a. 
Dimension—2x4-inch, S4S 
= . REIN IE hs nieccemieee sanded sncoeeee ee 16.50 
ns do 5s ssa es sSODSeeGeuN AES oeeo sees 13.00 
Timbers 
0 Pe ee er aN ace en ae eet ee 20.00 
De RNB? 6.5. 5 gcse bes eudeece asso kone 22.00 
Miscellaneous Items 
SSPAEORMIIO WRMUNOND 6.5 s oin so sk.c00scceeedecsede 17.00 
PE ICD. Scouse bss saewsencne eee eeL een 3.50 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., April 8.—The following are 
prices for mixed cars prevailing here today: 


OREN oo 5, isso ah whan oawaer ces eeee $73.00 
Re ME BEOO bbb onse's sce eseewem 62.00 

PS IN OME oso s¥cssc an eweeeoee oe 33.00 
PEL ee re ee 34.00 

SN Bish sss kbSoschwaeesls ees. case skeenieone 5.50 
Factory stocks, pists aciaadsvesshaennee 30.00 
SCC 35.00 

be OT Oe OE ee 35.00 

Fp esichah saad sudan ssee 37.00 

ee OS 6 sk ecdGdaneanbexdous 46.00 

Common rough dimension.............e..00. 24.00 
PEE RUMOR, SEMBOIN: occurs 5 Sdn caenibesnicn beck 20.00 
PIPING. 55.46 55s ck wS eee seas 21.00 





REDWOOD 


The following are the prevailing redwood 
prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, a-Inch, S181E 
Clear “ —— “Bp” 
3°-7’ 8’ -20’ » ae ed 8’ -20’ 3’-20’ 
4” 6 ...0000++-$33.25 $48.25 $30.25 $40.25 $29.25 
BY wee eveeee 84.25 44.25 82.25 42.25 34.25 
6” ...ceceeeee 33.26 (48.25 31.25 41.26 33.25 


Random Shop, Rough or S28, 5” and up, 8’ -20’ 
” ww” 4” §”- 6” 


7 8644" 3 2% 3 
$45.50 $67.50 $67.50 $53.50 $80.00 $78.00 $82.00 $86.00 
Finish—Rough, S28 or 84S 


-———Clear———"., — “an 
1-inch— 3-444’ 5-7’ 8-20" 3-4%’ 5-7’ 8-20’ 
3” ..406+- $52.60 $62.50 $88.50 $47.50 $57.50 $83.50 
4” .....+- 52.50 62.50 94.50 47.50 67.50 89.50 
5” ....++- 59.50 69.50 96.50 654.50 64.50 91.50 
6” «eee 54.50 64.50 94.50 49.50 59.60 89.50 
3 to 6”... 52.50 62.50 ..... 47.50 57.50 ..... 
SB” feeecees Sas 4 74.50 94.650 69.50 69.50 89.50 
10” ....... 85.50 85.50 98.50 ace 80.50 93.60 





 — ee ow Be BO 87.50 98.50 82.50 93.50 
SO Te vc wesce ase DEBO sccce cvcve “See 
1% & 1%-inch— 

S. dseenew $59.50 $69.50 $95.00 $54.50 $64.50 $90.50 
4” ......- 569.50 69.50 101.50 64.50 64.50 96.60 
o  saneawn 66.60 76.50 103.50 63.50 was 100.50 
ay. eases - 61.50 71.50 101.60 56.50 96.50 
3 to 6”... 59.50 69.50 56.50 en 
B Aeeaye : 81.50 81.50 101.60 78.50 "8. 50 98.50 


10” ....... 92.50 92.50 105.50 89.50 89.60 102.50 
12” ....... 94.50 94.50 105.50 91.50 _ 50 102. e 
id cocee 101.50 2.006 coos 97.6 


2-inch— 
3” = .....--$57.50 $67.50 7 50 $52.50 $62.50 $88.50 
4” .....+.- 57.60 67.50 99.50 62.50 62.50 94.50 
BS” coccces BED Taee 101, 50 61.50 71.50 98.50 
6” ......- 59.50 69.50 99.50 54.50 64.650 94.60 
3 to 6”... 57.650 67.50 ..... 54.60 64.50 ..... 
8” ......- 79.50 79.50 99.50 76.50 76.50 96.60 

ee -- 90.60 90.50 103.50 87.50 87.50 100.50 

a3” . 92.560 92.50 103.50 89.50 89.50 100.50 


7? Mees organ 
gi ad 22’ and 24°, add $6 to 8’-20’; 26’-82’, add 


Bungalow Siding, S1S1E 
eS AF 


-7’ -20’ ’ , 8’ ’ 

x 8” veceeeeeee$55.25 $58.25 
X10”). .cccccccee 59.26 62.25 67.25 60.25 
EX BY oc cccceece 73.75 76.75 71.75 74.75 


%x12" 2......2... 77.75 «= 80.75 = 75.75 = 77.76 
Wide ~— ee Rough or S28, wy 8’ -20’ 


3” 6” 
$1 “4 0 $124 34 60 122.6 50 —* -00 sgt 09 ay “eed 


18”... 13760 134.50 132,60 137-00 141.00 144.60 
20”... 132.50 139.50 137.60 142.00 146.00 149.50 
22”... 187.50 144.50 142.50 147.00 151.00 164.50 
24”... 142.50 149.50 147.50 152.00 156.00 159.60 
26”... 147.50 154.50 162.50 157.00 161.00 164.50 
28”... 152.50 159.50 157.50 162.00 166.00 169.50 
30”... 157.50 164.50 162.50 167.00 171.00 174.60 


Clear and Tank, Rough or S28, 8 to 20’ 


Width— e” 68” — 10° «= 18” 6-12” 
Thickness— 
BY uccvcccctccssccsecsehin SL12 SIs Cit Ss 


a” cvecseccccvcceores 120 ae “11S DIR BET 
Add, for 22-26’, $6; for 26-31’, $14. 


RED CEDAR SHINGLES 


Seattle Wash., April 5.—Eastern prices f.o.b. 
mill are: 





Per Square ' Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 


ikea Btere, 6/2 osc csave = gees. 12 $2. ees. 65 
Pixtra etars, 6/2 2... 
ea 7: en eee 3 53@2.56 A ib@3. 20 
POPTOCtS, B/2 occescccescce 3.13 
PIRES. oinasesciavnsesie sack 2.91 - oo 
POTTOCHIONES: 4.6650 05000000% 3.47 4.70 
First Grades, Rite-Grade Inspected Stock 
xtra Ktars, 6/2 .csscsace $2.20 $2.75 
Metra. Stars, 6/2 i.is0ses 2.40 3.00 
MISCTO: CIOBTS socibacccesscas 2.76 3.45 
Ua no) ee a ae 3.21 4.00 
PIUTOMAR. vivicsvonss sanauses 2.99 4.10 
ERETCCHIONS § 6.666s00% 0000 ee 3.54 4.80 
Second Grade, Standard Stock 
Common stars, 6/2 ...... $0.88 $1.10 
Common stars, 5/2 ...... Re poe Ap 21 1.30@145 
COMMON: CIOATH o0060060600 -48@1.65 1.80@2.00 
British Columbia ia Seattle Market 
xxx Se oN ies Gw hbase dennanwen ete 
Ce, SS € OE errr $3.33 
CE rey ee then manne 3.4 470 
POT POCIONS 5's. i05 $510 he e00' + aere 5.05@5.11 
Ax 6/2, 16” ranean). - 1.60@1.70 
Ame Be, 80 A vc csien 1. 51@1. 631. 90@2.05 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, April 7.—The following are 
average prices today f.o.b. Cincinnati: 


Shingles 
Best ae Economies 
are Veawanneeeelencen ene $5.70 70 
Bee Ssiisoaungarennae sees 6.70 7 85 $3.70 
Bie” <aieaciicks sa stews aceae 6.95 5.45 4.10 
DO” bod ba ease esas eae 6.95 5.45 4.10 
Lath, 4-Foot, 3%x1Y-Inch 
aa Se ee S500 NO) Beessceccccess $7.90 





POPLAR 


Cincinnati, Ohio, April 7.—The following are 
average prices, Cincinnati base, on ‘‘soft tex- 
ture’”’ poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 
poplar: 


VALLEY— 
4/4 /4&6/4 8/4 
Se ere a 2 si10@ 115 “es ” 
Saps & selects.. 80@ 85 
NO; L:COMs 0.000065 a3 bs 58@ 63 83 é8 
No. 2 com. A....+ 34@ 36 40@ 45 40@ 45 
No. 2 com. B..... 26@ 28 28@ 30 30@ 32 
Sorr TrexTuRE— 

REMI sacs sana ie 15@120 $129 g 136 $125@130 
Saps & select . 85@ 90 90@ 95 95@100 
INO. 1 COM s:0008 -»- 6@ 70 T7@775 T75@ 80 
No. 2.:COm, Ais. 40@ 45 45@ 48 48@ 50 
No. 2 com. h ss oases 26@ 28 28@ 30 30@ 32 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, April 7.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


No. 1 No. 2 

Clear Select com com. 

Mie oiaveipaveatetererarn $60.00 $50.00 $30.00 $20.00 
De Gannon wes 60.00 50.00 30.00 eg 


A” espsanee -+.. 55.00 48.00 25.00 


Louisville, Ky., April 7.—The poplar siding 
market is very consistent in so far as price is 
concerned, and business is showing improve- 
ment as a result of good weather, and opening 
of active building. Quotations are as follows: 


Clear Select No. 1 com. No. 2 com. 
oS SHaduas $62.00 $50.00 $32.00 $22.00 
BY kawnaeae 60.00 50.00 30.00 20.00 
SO pe ecKes 50.00 47.00 24.00 18.00 





For Editorial Review of Current Market Con- 
ditions See Page 39 


NORTHERN PINE 


Chicago, April 9.—Northern pine in all grades 
holds strongly as a result of the recent excellent 
demand, which reduced stocks considerably. 
The market just now is slow, but there is no 
pressure for orders and no concessions are 
granted. Manufacturers and distributers regard 
the outlook as most promising. 


Boston, Mass., April 8—New England retail 
yards suffered a temporary setback last week, 
when a blizzard halted building operations and 
stalled transportation. Northern pine distrib- 
uters report no further changes in prices. Lower 
grades are in fair request from industrial con- 
sumers and show more strength than medium 
grades, which are affected by close competition 
with other species. Interest in the choice grades 
is increasing. Retail buyers are insisting upon 
quick shipment of the light orders they are 
placing. 


Buffalo, N. Y., April 8.—Northern pine whole- 
salers say that trade has been unusually quiet 
of late, particularly in the intermediate grades, 
where the competition of western woods is felt 
keenly. The recent decline in prices has not 
stimulated demand to any large extent. Con- 
siderable strength is manifested in lower grades 
and no large supplies are found. 


EASTERN SPRUCE 


Boston, Mass., April 8.—Eastern spruce dis- 
tributers speak of trade as slower than expected. 
A heavy snowstorm and gale struck New Eng- 
land last week and severely handicapped early 
builders. Retail yards have quite a little stock 
in their piles which has been sold but not yet 
delivered. Some of the largest and strongest 
producers who sell direct to the retail trade 
insist they will not shade $48 base for an 
ordinary dimension schedule, but there is busi- 
ness right along at $47 and rumors of transac- 
tions at even less. The call for random lengths 
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and for boards is quiet, with prices practically 
unchanged. Quotations: Dimension, rail ship- 
ments, f.o.b. Boston, 8-foot to 20-foot lengths; 
8-inch and under, $47 to $48; 9-inch, $48 to $49; 
10-inch, $49 to $50; 12-inch, $51 to $52. Provin- 
cial random, 2x3, $37 to $38; 2x4, 2x6 and 2x7, 
$36.50 to $38; 2x8, $44; 2x10, $44 to $45. New 
England random, 2x3 to 2x7, $38; 2x8, $44; 2x10, 
$45. Covering boards, 5-inch and up wide, 8-foot 
and up long, D1S, $37 to $38; matched, clipped, 
10- to 16-foot, $41 to $43. Furring, 1x2, $39 to 
$40. 


New York, April 8.—The eastern spruce situa- 
tion is unlike anything that ever has arisen in 
this market. Canadian manufacturers are un- 
willing to sell at prices prevailing in New York, 
being able to dispose of their lumber to better 
advantage in other directions. Spruce dealers 
here admit that a shortage is sure to result with 
spring demand, but all their persuasion has 
failed to move the millmen. Little spruce lum- 
ber is coming into the market. 


HARDWOODS 


Chicago, April 9.—Demand for hardwoods on 
the whole is slow, but the scarcity of dry stocks 
is maintaining prices firmly. Cottonwood is the 
only southern wood which has developed any 
new weakness, and that has been only slight; 
while basswood is the only northern specie on 
which any easing up might be expected within 
the near future. No general decline in hard- 
wood prices is looked for, and least of all in 
those on those of northern extraction, which 
are scarcer and stronger than those from the 
South. The principal reason for the present 
slowing down in demand appears to be the de- 
cline in automobile production. Building indus- 
tries continue to be heavy consumers. 

Houston, Tex., April 8.—Only about one Hous- 
ton concern dealing in hardwoods is doing any 
appreciable amount of business, and stocks of 
this concern are badly broken. There seems to 
be a prospect that mills will resume operation 
in Texas sooner than usual. There has been 
a considerable amount of birch and magnolia 
produced, and both woods have found a ready 
market at good prices. Sap gum FAS is expe- 
riencing a good demand, No. 1 common is in 
fair call and oak is going strong, but is about 
sold out. 


St. Louis, Mo., April 8.—lLower prices on a 
considerable number of southern hardwood 
items are quoted this week, largely due to the 
failure of retail stocks to move because of un- 
favorable weather in consuming territory. 
Reductions of $1 to $3 have been made in quar- 
tered red, plain red and sap gum, cottonwood, 
plain white oak and plain red oak. The lower 
grades of these items continue firm, with the 
exception of oak, in which lower prices are also 
quoted on No. 2 common. 


Kansas City, Mo., April 8—The hardwood 
market generally is reported in better condition, 
tho some items are suffering from the neglect 
of buyers, notably oak. Clear oak is in fairly 
good demand, but flooring and finish are slow. 
There is a larger inquiry for flooring, however. 
Gum, both in factory items and in interior trim, 
is in strong demand. Hickory and pecan are 
slow. Ash and elm are in a little better demand 
with the entrance to the market of numbers of 
small industrial consumers. 


Baltimore, Md., April 7.—Some hardwood men 
report a slowing up in buying of practically all 
Stocks on the list. This has a tendency to 
cause a softening in quotations, according to 
some members of the trade, whereas others re- 
port values as quite firm, with mills even dis- 
posed to mark up their lists. Stocks at produc- 
ing points are not inordinately large. The ex- 
port situation is unchanged. 


Boston, Mass., April 8.—Volume of hardwood 
demand is fairly even and buyers are paying 
the comparatively firm prices quoted without 
protest. Sellers are frequently getting better 
than regular list prices for an extra nice lot 
of stock. Request for yard items is quiet at 
present, but this is more than offset by the good 
call for factory stock. Finish mills show in- 
creasing interest. Maple is especially firm and 
very nice prices are being obtained for desirable 
assortments. Poplar also is very strong. There 
is still quite a range in oak. The recent bad 
weather has made it a little harder to sell floor- 
ing. Some makes of maple flooring are a shade 


easier. Quotations, inch, FAS: Ash, white, 
$115 to $125. Basswood, $95 to $105. Beech, 
$80 to $85. Birch, red, $140 to $150; sap, $120 


to $130. Maple, $105 to $115. Oak, white, plain, 
$115 to $125; quartered, $150 to $165. Poplar, 
$125 to $135. Flooring, 13/16x2% clear: Beech, 
$88 to $93; birch, $90 to $95; maple, $105 to 


$108.50; oak, white, plain, $111 to $114.50; selects, 
$94 to $96.50; No. 1 common, $68 to $76.50; maple, 
No. 1, $92 to $94. 


is the chief feature of the hardwood trade, as 
dealers are well stocked for the present. While 
building prospects are good, the backwardness 
of the spring has held-up many projects. Box 
factories are taking low grades, which are rather 
searce. Railroad inquiries are brisk. Prices of 
oak at the Ohio river: 


No. 1 No. 2 No. 3 

FAS com. com. com. 
Quartered ....... $150 $90 $55 aes 
PRR vite screcnawe 110 75 53 $21 


Omaha, Neb., April 8.—Weather conditions 
being more favorable, there has been a strength- 
ening of hardwood demand. The spring building 
program is getting under way, and there are 
indications of a big construction campaign this 
spring. The greatest demand at present is for 
flooring and interior trim. There is little change 
in prices. 


Buffalo, N. Y., April 8—Hardwood demand is 
steady, with buyers not inclined to take on much 
stock ahead. The building situation is satisfac- 
tory and this helps out the sellers of oak and 
maple wanted for flooring and trim. Prices in 
such stock are firm and most items on the list 
hold steady. 


Cincinnati, Ohio, April 8.—The hardwood sit- 
uation is not especially encouraging for the mo- 
ment. Cancelations have not been infrequent 
during the last week and orders have not been 
sufficient to make up the differences. This has 
led to some price cutting, tho as a rule there 
has not been any general lowering of quotations. 


New Orleans, La., April 7.—Demand for a few 
of the southern hardwoods was reported a little 
quiet last week. Inch FAS oak was one of 
these, but thick vak continued in good call. Sap 
gum was not so active and red gum by local 
report developed no gain. Ash continues in good 
request, as does tupelo molding. Prices were 
fairly well maintained. Dry stocks at mills are 
still subnormal in volume and production is 
hampered by weather and water. 


New York, April 8.—Maple and oak flooring 
are in splendid demand. Other items of hard- 
woods have disappointed dealers. Conditions 
have improved to such an extent that a de- 
crease of price, which seemed imminent two 
weeks ago, is unlikely to occur. Gum and pop- 
lar are going better than other items. 


FIR, SPRUCE, CEDAR 


Chicago, April 9.—The Douglas fir market re- 
mains weak and listless. While city retail yards 
are busy as a result of the continued good 
weather, they are as yet placing few orders. 
Distributers report that country trade is quiet, 
and some of them do not expect any material 
improvement in this for another thirty days. 
They say that the season is so far advanced 
that farmers will now do their seeding before 
beginning any construction or repair work. The 
fir market is on practically the same basis as 
last week, and it is the general impression that 
prices have about reached bottom. 


San Francisco, Calif., April 5.—There is a fair 
demand for fir in San Francisco, Oakland and 
around the Bay. Stocks are not too large for 
the requirements with a steady volume of build- 
ing in progress. Prices are pretty well main- 
tained here and are better than in southern Cal- 
ifornia. Production has been curtailed some- 
what at the mills in the Northwest and ship- 
ments to southern California slackened enough 
to relieve the congestion at San Pedro. The 
Atlantic coast demand is taking some fir right 
along. The export market is quiet and the sur- 
plus finds its way here. 


Buffalo, N. Y., April 8.—Fir is moving slowly 
at present and prices are inclined to be easy. 
Wholesalers report that some mills have closed 
down and that others are talking of doing so. 
The eastern market is slow to recover from the 
stormy weather of the last month. Retailers are 
waiting for sunshiny weather and more active 
building. 


Boston, Mass., April 8.—Altho recent advices 
from the west Coast mills are hardly so con- 
fident as they were not long ago, this fact is 
not making very much difference in the temper 
of the New England market for Douglas fir, 
western hemlock, spruce and cedar. Somewhat 
weaker prices are largely offset by advances in 
ocean freight rates. Bad weather has inter- 
fered with demand for yard items here. For 
an ordinary schedule of 2-inch Douglas fir, ship’s 
















HE SCREAM of a saw at- 
tests man’s success in sav- 
ing time. 


Good belts speed up produc- 
tion and save time by deliv- 
ing more power and requiring 
less attention. 


Gandy is the best belt you 
can buy for your jobs. 33 
oz. of duck and 40 years ex- 
perience to the square yard. 


THE GANDY 
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Why just to broaden acquaint- 
~. SS ance among prospective 
builders. Well here 
is an advertising me- 
dium for you which 
turns immediate pro- 
fits—it's the 


jen Monarch Meal 
aT Y and Feed Mill 


Put one of these mills in your yard and let farmers 

now you can grind their corn, oats, rye, buckwheat, 
etc. They will come to see you and ofttimes will take 
home a jag of lumber or order a big bill from you. 


Write for catalog today. 


Sprout, Waldron & Co., tionex ra. 
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TEE EEE EEE ELT 


LEASE allow us to emphasize the 
fact that under no condition do we 
ship our LONG LIFE Oak or 
Maple Flooring to other than those 
bonafide Lumber Dealers whose names ap- 


pear in the Red and Blue Books. 
Hi 








Our sincere belief that both the Wholesaler, Commis- 
sion man and Retail Dealer is worthy of our fullest 
protection, prevents us from following the rather com- 
mon practice of selling direct to any contractor or 
consumer, thus depriving the legitimate dealer of a 


profit which should rightfully be his. | 











THE AMERICAN HARDWOOD FLOORING CO. 
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ROSS CARRIERS 


Used by Putnam Lumber Company 
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machine 

work of is always 
24 mules, _—, 
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Economically Handle the Entire Output 
of Ortega, Florida, Plant 


The sawmill operates day and night while the planing mill works 
nights part of the time. This large output of lumber and timbers is 
quickly and economically handled by the Ross Carriers. 

The General Manager of this company also reports a big saving in 
the upkeep of his tramways. The rubber tires of the Ross Carriers 
do not splinter the planking like the steel tires of lumber buggies. 

Write today for complete data on either electric or gasoline oper- 
ated Ross Carriers; also names of other lumber companies using them. 


The Ross Carrier Co. MURRY JACOBS COMPANY 





; 69 Columbia Street, - - Seattle 
Office and Plant 249 M d k Building s San Francisco 
Benton Harbor, :: Michigan 546 Maison Blanche Annex, New Orleans, La. 




















tackle, Boston, around $36 is taken for dressed 
and $37 for rough. 


Kansas City, Mo., April 8.—The fir market has 
shown no change here in the last week. Only 
a few mills are making any bid for orders and 
in letters to their representatives they say they 
merely desire enough business to keep their 
forces employed. Demand here is largely for 
mixed cars. Prices are weak, but no lower 
than last week. 


Omaha, Neb., April 8.—The Douglas fir market 
showed slight strengthening during the last week, 
Buyers are still rather cautions, and are placing 
orders with a view to keep on hand a sufficient 
supply for present needs. 

New York, April 8.—Fir is unquestionably the 
leader in the metropolitan market, both in de- 
mand and in quantity of stocks. Shipments of 
late have not been as heavy as. wholesalers would 
like to have them, but the volume is keeping 
around 10,000,000 feet a week. This will scarcely 
be adequate to meet needs later on. However, 
shippers realize conditions and arrivals are 
destined to take on great impetus. Prices hold 
very firm. 


HEMLOCK 


Chicago, April 9.—There is a good local de- 
mand for lower grade hemlock for box and crat- 
ing purposes, and these items occupy a strong 
position. No grade of hemlock is in plentiful 
supply, and manufacturers expect that the 
building industry in Wisconsin and Michigan 
will consume practically all offerings this season. 
Prices are being strongly held, with no reporta- 
ble changes having occurred since last January. 


Boston, Mass., April 8.—Demand for hemlock 
has picked up a little during the last month. 
Western hemlock offerings are gradually in- 
creasing. Dry eastern hemlock is in light sup- 
ply. Stocks of northern hemlock in first hands 
are reported quite moderate. Hemlock boards 
are moving slowly at present. Prices are being 
maintained pretty well as a general thing. 
Clipped eastern boards, 10- to 16-foot, are quoted 
at $40, but there is northern stock offered at 
$39. Few sellers will take less than $38 for 
random boards. Plank and dimension are re- 
ceiving much less attention at present than 
boards. 


Buffalo, N. Y., April 8.—Hemlock trade is not 
showing much improvement over last month, 
owing to the fact that retailers still have quite 
a little lumber on hand. Inquiry has begun to 
widen out somewhat, but it is expected that 
buying will be on a hand-to-mouth basis for 
some time. Prices are nominally unchanged, 
with some concessions occasionally made. 


New York, April 8.—Hemlock is in fine de- 
mand, dealers estimating that the turnover this 
spring will exceed that of any season hereto- 
fore. Prices have been unvarying for the last 
three weeks. 


NORTH CAROLINA PINE 


Buffalo, N. Y., April 8—The North Carolina 
pine list shows firmness, with scarcely any 
change in prices from a week or two ago. Six- 
inch roofers are quoted at $33 here. Dimension 
is firm and 2x6 has been advanced slightly, sell- 
ing now at $33.50 for 10- to 16-foot lengths. 
Buying is rather slow, but some improvement 
has taken place and more is looked for this 
month, as building is quite active, 


Baltimore, Md., April 7.—The last week has 
not been marked by special activity for the 
North Carolina pine men. It seems that the 
first spurt of spring buying has ended, and that 
buyers are now content at least for a time to 
hold back and see how fast their purchases are 
going out. Prices hold steady. Mills are dis- 
posed to maintain an attitude of firmness, hold- 
ing that the cost of manufacture precludes con- 
cessions. 





Boston, Mass., April 8.—Yard items of North 
Carolina pine are not moving so well this week, 
due to bad weather. Shop lumber is in fair re- 
quest, however, and industrial consumers are 
not hesitating to buy at current quotations what 
they need for requirements actually in sight. 
Prices are being well maintained. Rough edge, 
4/4 under 12-inch, is offered at $60 to $64. Short- 
leaf roofers retain recent advances, altho some 
transit cars are offered at moderate concessions. 
Shortleaf flooring is a shade easier. Low range 
of quotations, 1x4; A rift, $90; B rift, $84.25; 
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c rift, $69; B&better flat, $55. Partition, B& 
petter, 11/16-inch, $57.25. 

New York, April 8.—‘‘Nothing to brag of’ is 
the way wholesalers speak of the North Caro- 
lina pine market and yet few complaints are 
peing registered. Prices have held at the same 
levels for the last three weeks and there is no 
indication of a change in the immediate future. 
Shipments are prompt, and lumber arriving is 
said to be of fine quality. 


CYPRESS 


Chicago, April 9.—Cypress attracts a fair de- 
mand, the larger volume of which appears to 
be coming from the East. Retailers continue to 
puy cautiously and business from this source is 
not likely to be active until building construc- 
tion has struck a more active pace. Most orders 
meanwhile come from industrial consumers, who 
on the whole are busy but cautious in making 
commitments. Prices have shown no change. 


St. Louis, Mo., April 8.—Demand for red cy- 
press continues satisfactory and about equally 
distributed in all items. There is very little 
activity in yellow cypress, tho a few inquiries 
from glass concerns have been received. Bad 
weather has retarded the usual rural demand for 
yellow Cypress. 


Kansas City, Mo., April 8.—An increasing de- 
mand for cypress from country yards is re- 
ported. City demand also has shown a slight 
increase. Common grades are reported getting 
scarcer and prices are a little stronger. 


Baltimore, Md., April 7.—The number of orders 
coming out for cypress in this market does not 
exceed a modest figure, and, according to mem- 
bers of the trade, a good deal of competition to 
land them prevails. Mills seem indifferent about 
booking orders and contend they have plenty of 
inquiries, hence hold out rather firmly for their 
figure. 


Boston, Mass., April 8.—Demand for cypress 
is somewhat slow, but prices are practically un- 
changed. There is much more interest in shop 
lumber than in yard items. Quotations: FAS, 
4/4, $98 to $105; 5/4 and 6/4, $103 to $110; 8/4, 
$108 to $121; 12/4, $130 to $136. Selects, 4/4, $83 
to $93; 5/4 and 6/4, $88 to $98; 8/4, $95 to $101. 
Shop, 4/4, $53 to $63; 5/4 and 6/4, $65 to $71; 8/4, 
$75 to $85. 





Omaha, Neb., April 8.—No change has oc- 
curred in the cypress market. The car supply 
is satisfactory. Some inquiries are coming in, 
but demand as yet remains somewhat restricted. 
The item most in demand is No. 1 common. 


Buffalo, N. Y., April 8—Demand for cypress 
isnot on any large scale, but business is a little 
better than several weeks ago. Industrial trade 
is said to be more active than that with retail- 
ers, who are holding off on most of their lumber 
requirements. Prices are steady. 


Cincinnati, Ohio, April 8.—A little better feel- 
Ing exists in the cypress market. Inquiries are 
larger and with the advent of spring a fairly 
800d demand is expected. Prices have changed 


but little. Country demand has not developed 
4s yet. 





Nw Orleans, La., April 7.—Some improvement 
of call is reported for the week, but not a great 
deal, development of normal spring trade being 
held back by belated blizzards. Inquiries are 
more active and in southern territory sales are 
said to be showing good gains. No change in 
Prices nor in general character of demand are 
reported. Car supply is easy. 


WESTERN PINES 


_ Chicago, April 9.—Demand for western pines 
'S very dull. Shop is lethargic and weak. There 
'S only a fair demand for Nos. 3, 4 and 5 boards, 
and these are fairly well held on account of their 
relatively low supply. No. 2 is offered abundant- 
ly and has declined somewhat. Fir and larch 
dimension also moves slowly. Distributers be- 
lieve that a few weeks of fair weather will re- 
sult in a material strengthening of the market 
for yard items, but the outlook for shop lumber 
'8 admittedly uncertain. 


San Francisco, Cafif., April 5.—There is a light 
demand for California white and sugar pine. 
Bad weather in the East has contributed to the 
temporary dullness, but a good building season 
8 expected to help the situation. Several Cali- 
ornia mills have started up during the last week 
and most of the plants in the Klamath Falls 
region are running. Stocks of No. 1 shop are 
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them Open 


for fills. 





On one of the Hardest Logging Operations 
in the Country an “AMERICAN” Loco- 


motive Crane Makes the Cuts and Keeps 


The Coos Bay Lumber Company’s logging operation at Powers, 
Oregon, is one of the hardest in the country. By ordinary methods 
the cost of the deep cuts and fills would run into prohibitive sums. 
Some of the grades on the main line are as steep as 6 percent and 
slides are frequent during the fall and winter rains. These people 
dig all cuts with their “AMERICAN” Locomotive Crane with 
Crowding Engine Boom, which also gets out the material needed 
During the wet season the “AMERICAN” sometimes 
has to work day and night to keep their 20 miles of main line and 
many more miles of spur track open for traffic. 





Saint Paul, Minn. 
New York ,Chicago , Pittsburgh , Seattle ,New Orleans. 








light in California white pine and some mills 
are pretty well cleaned up on No. 2 shop. There 
have been some good sales of commons. Stocks 
of sugar pine have greatly diminished and mills 
are entering the new season with assortments 
broken. Prices are being pretty well maintained. 
While the box shook situation is quiet, recent 
rains have helped the crops. 


Kansas City, Mo., April 8.— Western pine shop 
lumber is in fair demand, but trade in other 
items is slack. Mills are pushing lower grades, 
but retailers have not yet placed much business 
in that line. 


Omaha, Neb., April 8.—With the advent of 
better weather there has been an improvement 
in demand for western pines. Country demand 
has not materially increased as yet, as there 
has not been sufficient time for the roads to dry 
out, and hauling is still difficult. An unusually 
large building program is under way. 


Buffalo, N. Y., April 8—Business in western 
pines has not recovered from the effects of the 
winter lull, and wholesalers say that March 


trade fell below that of a year ago. Business 
on the seaboard is said to be pretty fair, but in 
this section it is difficult to get buyers interest- 
ed. Sugar pine and white pine prices are un- 
changed. No. 1 shop is scarce at the mills, 
while No. 2 shop is weak. 


Boston, Mass., April 8.—Western pine dis- 
tributers report that call for factory stock is 
about all that it is reasonable to expect at 
this season, but demand for yard items is still 
held back by unfavorable weather. Prices are 
more or less irregular. There is actual business 
this week in Idaho white pine on the following 
basis: 


1x4 1x6 1x8 1x10 
No. 1 COM... $69.50 $70.50 $69.50 $72.50 
No. 2 com..... 57.50 58.50 56.00 56.00 
NO. 8 GOMss.0:< 39.50 43.00 44.50 44.50 





New York, April 8.—Demand is steady. Low 
grade stocks are scarce and demand is big. No. 
3 and better stocks are in less demand than 
No. 4, but the market is considered in a very 
healthy condition. One leading wholesaler de- 
scribed conditions today as “‘ideal.’’ 


REDWOOD ae 


San Francisco, Calif., April 5.—The redwood 
market is improving with a good building out. 
look. California yards are buying for their re. 
quirements. There is every expectation of a 
normal eastern demand this year. Mills re. 
porting to the California Redwood Association 
have had an increase in orders, and shipments 
are nearly up to production. Dry stocks com. 
paratively light. Stocks of clears are not too 
large and will be reduced when the export busi. 
ness opens up for the year. Good shipments 
were made to Australia during the last season, 





Kansas City, Mo., April 8.—Redwood demand 
continues light, but there is promise of a better 
demand soon. Retailers are buying a little mold. 
ing and wide siding and industrial consumers 
have taken some cars of specials and cut stock, 


Boston, Mass., April 8.—Factory trade in red. 
wood shows more seasonable proportions at 
present than demand from retail yards. Whole- 
salers have been having more or less difficulty 
in securing quick shipment of some items, lately, 
and report that mill stocks are gradually being 
filled in to normal assortments. For the most 
part, prices are being well maintained, but cer. 
tain items stocked at eastern distributing yards 
show a tendency to yield a little under strong 
selling pressure. 


SOUTHERN PINE 


Chicago, April 9.—Continued good weather hag 
caused contractors to start many jobs, and re- 
tailers are busy delivering lumber. However, 
they are still slow in buying, and it may be 
another week or two before wholesale trade be- 
comes stimulated. The market meanwhile holds 
well. Tho prices average slightly less than two 
weeks ago, there is no weakness anywhere. 
Transit cars are in no more than usual supply, 
and well loaded ones move readily. 


Houston, Tex., April 8.—Houston sales man- 
agers this week admit their inability to predict 
how soon the present slump in southern pine 
will be over, altho there appears to be a general 
feeling that a change for the better will come 
with the clearing up of the weather in the North. 
There is a fairly strong demand for 1-inch Nos. 
2 and 3, and a moderate demand for dimension. 
The greatest surplus apparently is in _ shed 
stocks. Retail yards in the Southwest, reports 
indicate, are fairly well stocked. 


St. Louis, Mo., April 8.—Some effect from the 
much improved weather in the consuming terri- 
tory has been noted in the sales of southern pine. 
The fact that building has not as yet progressed 
very far is reflected in the light demand for 
upper grade stock. However, demand for floor- 
ing and upper grades is expected to increase 
within a short time. Straight cars of No. 1 
common moved more rapidly and at better prices 
than last week—one of the best items seems to 
be 2x10 No. 1 common. Small timbers continue 
to move slowly. 


Buffalo, N. Y., April 8.—The southern pine 
market shows some increase in inquiry, but 
many dealers have sufficient stock on hand for 
present needs. The volume of building is fully 
as large in this locality as a year ago. Not 
much change in prices has taken place recently, 
but the tendency is toward greater firmness and 
the number of transit cars is smaller. 


Kansas City, Mo., April 8.—The southern pine 
market continues to show improvement, tho the 
increase in the volume of orders has not been 
very rapid as yet. Prices are well held, but 
have shown no increase in strength in the last 
week. While inquiry from country yards is 
increasing, most of the buying is coming from 
the South and the East and from middlewestern 
towns. Country roads in the middle West still 
are in bad shape and this holds down country 
demand. 


Boston, Mass., April 8.—Retail yards in and 
around Boston have quite a little sold lumber 
still awaiting delivery, and there is little in- 
terest in buying more until weather conditions 
permit the spring building campaign to expand 
to well rounded proportions. Wholesalers find 
business quiet. Transit cars are being offered 
at attractive concessions quite frequently. High 
range of quotations on longleaf flooring, 1x4: 
A rift, $102; B rift, $97; C rift, $87.50; Bé&better 
flat, $65. Partition, B&better, 11/16-inch, $62 


Longleaf roofers retain recent advances altho 
there has been some business in transit ship- 
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ments at moderate reductions. For 6-inch air 
dried roofers present range is $33 to $33.50, and 
$1 more for 8-inch. There are some very select 
Alabama roofers on offer at $37 for 6-inch and 
$38.50 for 8-inch. 


Omaha, Neb., April 8.—Inquiries for south- 
ern pine are increased during the last week. 
Mill stocks are rather low, altho a few concerns 
accumulated some stock during the dull season 
occasioned by inclement weather. However, as 
a big building season is in prospect, it is ex- 
pected that both the wholesale and retail trade 
will soon begin to show the effect both in de- 
mand and an upward trend of prices. There is 
a considerable number of small orders being 
placed. 


Cincinnati, Ohio, April 8.—Some improvement 
in the southern pine market is reported. Orders 
have been livelier in the last few days. Prices 
have not changed from the levels prevailing for 
the last thirty days. There is plenty of building 
in prospect in the Cincinnati district and dealers 
look forward to an active market for lumber 
during the remainder of the spring. 


New Orleans, La., April 7.—Mill reports indi- 
cate a slight decline in bookings, with volume 
of production virtually unchanged and shipments 
visibly increased, for the last week. Inquiry has 
been brisk and improved call is confidently ex- 
pected as soon as the weather settles in north- 
ern territory. Retail call thru the southern 
States, where the building season is well under 
way, shows improvement. Prices in general are 
reported well held, tho there have been fluctua- 
tions with respect to a few items. Mill stocks 
continue broken in assortment, 


New York, April 8.—Timbers are going well. 
Roofers, 6-inch, range in price around $32, the 
figure quoted a month ago. Railroads are still 
buying heavily and some recent orders have 
been hard to fill. The southern pine market is 
expected to improve from this time on. 


SHINGLES AND LATH 


‘Houston, Tex., April 8—Shingles and lath 
were scarcely in any better condition this week 
than last. Shingles still are on a slump, but 
there appears to be slight improvement in lath. 
Prices are the same as last week. 


St. Louls, Mo., April 8.—Shingle prices have 
declined somewhat during the week. Prevail- 
ing prices at present are $2.90 for clears and 
$2.50 for stars, Pacific coast base. There is a 
stronger demand and higher prices for lath, 
which are quoted at about $6.20 for No. 1 and 
$5.20 for No. 2, f. 0. o. St; Louis. 


Kansas City, Mo., April 8.—The break in the 
shingle market for which buyers have been look- 
ing for some time came last week and carried 
prices down 50 cents below mill quotations that 
had been in force. Stars were offered here yes- 
terday for $2.30 and clears at from $2.75 to 
$2.80. A number of mills said that clears were 
more plentiful than stars. Already demand has 
increased noticeably. Demand for siding has 
shown no change, but it is predicted that with 
the drop in shingles, there will be a better de- 
mand, particularly in mixed cars. Lath de- 
mand is increasing with southern pine mills, 
but demand for other woods shows no change. 

Boston, Mass., April 8.—Shingles are moving 
slowly and in very restricted volume, largely 
on account of the unfavorable weather. Prices 
show little change. Some fancy makes of white 
Cedar extras are listed at $6, and there are 
Serviceable brands quoted down to $5.50; for 
Clears the range is now $4.85 to $5.50. The best 
British Columbia red cedars, XXXXX, are of- 
fered here at $5.81. Yards appear sufficiently 
supplied with spruce lath for current needs. 
Sellers are eager for business in 1%-inch lath 
at $8. There has been recent business in 15%- 
inch at $8.50, but there are still some sellers 
who will not shade $9 for the wide lath. There 
are fir and hemlock lath from Pacific coast mills 
on offer at 5 to 10 percent under eastern spruce. 

Tring is quiet. A small lot of 1x2 with a 
me might bring $40, but $39 or possibly less 
8 being taken for carload lots. The supply 
of spruce clapboards is light and prices are 
Steady at $120 for extras and $115 for clears. 





Seattle, Wash., April 5.—The shingle market 
‘ontinues dull with the general situation about 
© same as last week. Wholesalers report a 
ee ehat larger volume of orders and inquiries, 
t at unsatisfactory offered prices for 16-inch 
shingles. Demand for 18-inch shingles, which 


‘Buy a Moore and get the Best’’ 








Moore Moist Air Dry Kilns at Plant of Case-Fowler Lumber Co., Macon, Ga. 


Drying %:' Poplar 


The Case-Fowler Lumber Co., 


Macon, Georgia, manufacture im- 


mense quantities of 546" Poplar lum- 
Ooore ber. In fact, they are recognized as 
specialists in this lumber. To re- 
Moist Air tain all of the fine natural qualities 


: in their lumber they use Moore 
Dry Kilns Moist Air Dry Kilns. 


Write for catalog and list of users 
in your locality—no obligation. 


Moore Dry Kiln Company 


Jacksonville, Fla. “  2Fully Equipped Plants. ~~ North Portland, Ore. 
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FINANCING THE FOREST INDUSTRIES 





Safety in Financing 


Most frequently safety in financing is considered 
solely from the viewpoint of the investor. We 
maintain that protection to the borrower is also 
essential. Our 44 years’ experience in the forest 
industries enables us to plan sound, long term 
financing advantageous to both the borrower and 
investor. 


We invite responsible operators to discuss finan- 
cing on this basis. 


LACEY 


Securities Corporation 


332 South Michigan Avenue, Chicago 


SECURITIES DIVISION—JAMES D. LACEY & CO. 




















AEN Bese y 


PRESS Te OS SMM IES RES 


he 





100 


AMERICAN LUMBERMAN 





APRIL 12, 1924 




















K. D. 
White Pine 
FRAMES 


WINDOW 
DOOR 
SASH 

CELLAR 


1500 
Daily Output 
















Shipped in Steel 
Banded Bundles 
or any other style 
preferred. 


Our Two 
Bundle 
Method 








ELWOOD TATE, 
321 Park Ave., Rutherford, N. J. 





















and made from kiln dried 


Frames are furnished with or without pulleys. 
screw and drive pulleys, either furnished on request. 





BRANCH SALES OFFICES AND REPRESENTATIVES : 


OTTO KLENKE, 
1617 Ames St., Saginaw, Mich. 


Good Frames 
Add to Selling 
Value of Homes 


In our contact with lumber 
dealers all over the country 
we have been told by many 
that in specifying White K. D. 
Frames they invariably call 
attention to the fact that good 
fitting doors and windows 
have a lot to do with getting a 
good price should the builder 
ever want to sell his home. 


These are the features that 
the layman notices even 
though he may have no tech- 
nical knowledge of carpentry. 
Hence, let us suggest that you 
stock our frames and then 
point out to your customers 
that they are correctly sized 


white pine lumber—the lum- 
ber that is little subject to 
varying elements of weather. 


We carry a stock of both 
Ask for quotations. 


HERBERT KING, 
P. O. Box 111, Maxwell Sta., Detroit 





ee 


MAHOGANY 


Boston, Mass., April 8.—Demand for mahogany 
has held up to well the last winter that loca} 
distributers are preparing for an unusually good 
spring trade. Request for mahogany interior 
trim and paneling, doors, built-in book cases 
and other conveniences has been very satisfac. 
tory for some time. Quotations on air dried 
solid mahogany, f.o.b. Boston, log run for figure: 


4/4 5/4,6/4&8/4 10/4&12/4 
$ 


UM sis cbo eee sane $220 $225 $230 

PO. 2: COM. ns.ce:as 170@175 175@180 185@209 

NO, - 2 COM... 6s cca 115 125 135 

INO. 8 COM 66 0:5:5,0:0 broken lots only at $55 
BOXBOARDS 


Boston, Mass., April 8.—Boxboard and shook 
mills now in operation are fairly well supplied 
with orders and some of them are running 
pretty short of logs. Very good pine boxboards, 
inch, are quoted at $40 and thereabout, and 
fairly merchantable stock at $34 to $37. Mixed 
lots of inch boxboards are offered at $25 to $30, 

















has been active, holds up well. Lath prices are 
weak and there is a sluggish demand. 


Columbus, Ohio, April 7.—There is a fair de- 
mand for shingles in central Ohio territory and 
prices are unchanged from the previous week. 
Rural dealers are the best customers as they 
are preparing for a brisk building season. Some 
orders are being booked from urban dealers. 
Coast receipts are slightly better. Red cedar 
extra clears are quoted at $5.10 and extra stars 
at $4.43, delivered. Other varieties are quiet. 
Lath trade is steady and prices are unchanged. 


Omaha, Neb., April 8.—With plenty of sun- 
shine and warmer weather the shingle market 
has displayed increased activity during the last 
week. Prices are steady, and the supply is 
sufficient to take care of present needs. Dealers 
are beginning to buy for spring needs. There has 
been no particular change in the lath market, 
both demand and price remaining steady. 


Buffalo, N. Y., April 8.—The shingle market 
has had another decline during the last week, 


prices being off 20 to 25 cents. Extra clears are 
quoted at $4.66 and stars at $3.86, with British 
Columbia XXXXX at $5.55. Not much buying 
is being done, as retailers are holding off. Lath 
prices are steady, with trade slow. 


New Orleans, La., April 7.—There is reported 
a slight and seasonable slackening of call for 
cypress shingles, but demand has been so well 
sustained thru the winter that mill stocks are 
relatively light and acceptances still limited as 
a rule to mixed cars. Some mills, it is said, are 
in position to ship primes in straight cars. Cy- 
press shingles find fair request and there are 
no undue accumulations at mills. Prices are un- 
changed and firm on both items. 


New York, April 8.—The heaviest demand for 
spruce lath ever known is expected in the near 
future, as a result of the widespread building 
movement. Prices now range from $8.50 to $9, 


according to the point of delivery. These figures 
have obtained for some time, but an advance is 
said to be imminent. 


Statement of the ownership, management, 
circulation, etc., required by the Act of Con. 
gress of August 24, 1912, of AMERICAN 
LUMBERMAN, published weekly at Chicago, 
Ill., for April 1, 1924. 


_— oF ¥ og as 

OUNTY OF COOK i 

Before me, a Notary Public in and for the State 
and county aforesaid, personally appeared PLMzr 
C. Hoe, who, having been duly sworn according to 
law, deposes and says that he is the secretary of 
the AMERICAN LUMBERMAN, and that the following 
is, to the best of his knowledge and belief, a true 
statement of the ownership, management (and if 
a daily paper, the circulation) etc., of the afore- 
said publication for the date shown in the above 
caption, required by the Act of August 24, 1912, 
embodied in section 443, Postal Laws and Regula- 
tions, printed on the reverse of this form, to-wit: 


1. That the names and addresses of the pub- 
lisher, editor, managing editor, and business man- 
agers are: 


Publisher, The AMERICAN LUMBERMAN (a corpo- 
ration), 431 S. Dearborn St., Chicago, Ill. 


Editor, ELmMer C. Hoe, 6704 Stewart Ave., Chi- 
eago, Ill. 


Managing Editor, A. L. Forp, 6320 Kimbark 
Ave., Chicago, Ill. 


Business Manager, ELMER C. HOLn, 6704 Stewart 
Ave., Chicago, Ill. 


2. That the owners are: (If the publication is 
owned by an individual his name and address, or 
if owned by more than one individual the name 
and address of each, should be given below ; if the 
publication is owned by a corporation the name of 
the corporation and the names and addresses of 
the stockholders owning or holding 1 percent or 
more of the total amount of stock should be given.) 


Carl W. Defebaugh, 5120 University Ave., Chi 
cago, Ill. 


Annie C. Defebaugh, 1130 E. 50th St., Chicago, 
Ill. 


3. That the known bondholders, mortgagees, 
and other security holders owning or holding 
percent or more of total amount of bonds, mort- 
gages, or other securities are: (If there are nove, 
so state.) None. 


4. That the two paragraphs next above, giving 
the names of the owners, stockholders, and security 
holders, if any, contain not only the list of stock- 
holders and security holders as they appear upoD 
the books of the company but also, in cases where 
the stockholder or security holder appears upon the 
books of the company as trustee or in any other 
fiduciary relation, the name of the person or Cor 
poration for whom such trustee is acting, is given; 
also that the said two paragraphs contain state, 
ments embracing affiant’s full knowledge and belie 
as to the circumstances and conditions under which 
stockholders and security holders who do not ap 
pear upon the books of the company as trustees, 
hold stock and securities in a oy! other thap 
that of a bona fide owner; and this affiant has no 
reason to believe that any other person, association, 
or corporation, has any interest direct or indirect 
in the said stock, bonds, or other securities that 
as so stated by him. 


5. That the average number of copies of each 
issue of this publication sold or distributed, 
through the mails or otherwise, to paid subscribers 
during the six months preceding the date show? 
ge ee This information is requ 
from daily publications only.) 

EvMer C. HOLE, 
Business Manager. 


Sworn to and subscribed before me this 20th day 
of March, 1924. Henry S. LOVELY, 
eal. Notary Public. 
(My commission expires April 3, 1924.) 
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News Letters 


(Continued from page 87) 
WINNIPEG, MAN. 


Wholesalers say there is considerable business 
being offered at very low prices. Some of the 
larger Coast mills have been taking on orders at far 
below list; uppers have been quoted as much as 
$16 off. Spruce however, holds very firm. Most 
spruce operators have completed their logging and 
report a very successful season. As soon as the 
ice goes out of the rivers, driving will start. The 
Red Deer Lumber Co., whose planing mill was 
burned down, expects to have it rebuilt on a much 
larger space and ready for operation by about the 
middle of May. The Pas Lumber Co. has been able 
to get out its usual cut and already has con- 
siderable business booked up fer early spring de- 
livery. Most of its cut goes to the American side. 
A large elevator construction program will take 
much low grade spruce as well as some Coast 
lumber. The railroads have also called for tenders 
on a large quantity of material. 


PHILADELPHIA, PA. 


April 7.—Continued bad weather has upset the 
market somewhat, but it is kept steady by. cautious 
buying by lumbermen. While many building opera- 
tions have been completed, new ones are slow 
in getting under way, se that altho the yards have 
large orders on their books, they are not able to 
move out much lumber. They have good supplies 
on hand, and are still buying. Suburban yards 
are placing large quantities of lumber on opera- 
tions, as they find building active. Shipments to 
this market are increasing daily, as transporta- 
tion is good. Southern mills, however, are be- 
ginning to experience labor shortage because of 
workers going to the farms. Southern pine prices 
are steady; some items bring premiums while 
ethers have been cut about a dollar. 

Short leaf framing, 10- to 16-foot, is being sold 
to the yards on the following basis: 2x3- and 
2x4-inch, $32.50; 2x8-inch, $32; 2x6-inch, $31; 
2x10-inch, $33; and 2xi2-inch, $33.50. Long 
lengths are in strong demand and good prices are 
realized. Roofers, dressed to %-inch, are: 1x6- 
inch, $31; 1x8-inch, $32; 1x10-inch, $32.50; and 
1x12-inch, $33. Roofers and boards dressed to 
13/16-inch are $1 additional. Flooring is being 
sold freely, and finish, partition, ceiling, and siding 
are in steady demand at good prices. Spruce lath 
are active. Hardwood lumber is in good demand, 
and shipments are well maintained. 


NEW YORK, N. Y. 


April 7.—With building operations in full blast, 
retail lumbermen of the metropolitan area are 
busy. A vast majority of the wholesalers are also 
enjoying brisk business, but they say their activity 
is not proportionate to the retail turnover, and by 
no means can be considered a barometer of a wide- 
spread construction movement. Wholesalers feel 
that the building season is not far enough advanced 
to have depleted the yards, and at present the 
retailers are buying just as cautiously as they were 
two or three weeks ago. Wholesalers feel that in 
another week the retailers will be literally falling 
over themselves to get into the market for certain 
items, and are preparing for a big rush. 

A great demand for spruce lath has arisen in the 
last week, and this is expected to show an enor- 
mous increase in the next few days. All grades of 
eastern spruce are expected to become scarce when 
the real demand for construction sizes sets in. 

S. Takayama, secretary department of agricul- 
ture and commerce of the Japanese Government, is 
in New York as the guest of Chester J. Hogue, of 
the West Coast Forest Products Bureau. Mr. 
Takayama accompanied Mr. Hogue back from the 
Orient. 

Hiram B. Blauvelt, of the Hackensack Coal & 
Lumber Co., Hackensack, N. J., is attending a 
class reunion at Oxford University, England, and 
will not return until May 15. Mr. Blauvelt com- 
pleted his education at Oxford after graduation at 
Princeton. He has made a success of the lumber 
business, specializing in advertising. 

Fred A. Selle, recently with the F. W. Dodge 
Co. and before that connected with the Trexler 
Lumber Co., has just joined the staff of Homan & 
Puddington, New York wholesalers, as a sales- 
man. Mr. Selle will cover Manhattan and 
Westchester, 

The New Jamaica Lumber Co., which began 
operations about two years ago with a small 
yard near the Long Island railroad main station 
in Jamaica, has expanded its plant until it now 
covers an entire block. The yard has been at- 
tractively fenced and huge electric signs at night 
are viewed by thousands of travelers. 

Charles Lindner, of the Henry D. Davis Lumber 
Co., Portland, Ore., is visiting the New York trade. 














their profit that Craig Mountain 
Quality Western White Pine is 
a ready seller and always gives 
complete satisfaction. 


There are good reasons for 
this. Our virgin timber grows 
in excellent soil at the ideal 
elevation of 4,000 to 5,000 feet. 


In our up-to-date mills this 
































To Stock Craig Mountain Lumber 


Lumber dealers are finding to’ 


light weight, soft-textured 
wood is manufactured into the 
highest quality lumber. 


Yard buyers will be espec- 
ially interested in our Finish, 
Mouldings, Bevel Siding, etc. 


We also continue to manu- 
facture the well known Craig 
Mountain Shop and Factory 
Lumber. 


Write for Prices. 


Craig Mountain Lumber Co. 


WINCHESTER, IDAHO 


E. H. VAN OSTRAND, Pres. 
W. C. GEDDES, Vice Pres. and Gen. Mgr. 















































“QUALITY” 
Oak Flooring 


attracts and holds 
trade on merit. It’s 
a steady “‘repeater’’ 
for dealers. 


Sledge Ave. and Southern Ry. 





(Ca 


Every Builder is a Prospect 
Cash in now on a product for which a demand is now created. 
“Kilmoth” Closet Lining 


offers big sales possibilities because builders know the advantages 
of Tennessee Aromatic Red Cedar Closet Lining. Order L. C. L. or 
carlots mixed with “Quality” Oak Flooring. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


SY 


MEMPHIS, TENN. 
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Mr. Lindner said he had found the New York trade 
in splendid condition. 

D. D. Lawton, formerly with the Brown-Bledsoe 
Co., of Baltimore, is now with the local office of the 
Brodhead Garrett Co., wholesaler and manufac- 
turer of hardwoods. C. M. Hamlin is local man- 
ager. 

Cc. E. Kennedy, one of the most prominent 
members of the Nylta Club and widely known in 
lumber circles, is on one of his periodical trips 
abroad. He expects to be gone about six weeks. 

George F. Gray recently entertained B. F. Har- 
ris, of the B. F. Harris Co., Winnipeg, wholesaler 
of spruce. 

E. E. Johnson, sales manager Pacific Spruce 
Corporation, is visiting the New York trade. 


BOSTON, MASS. 


April 8.—The prospect of unusual activity in 
the building industry this spring and summer is sus- 
taining the confidence of lumber dealers operating 
in New England. The eastern spruce market is not 
only quiet, but concessions are being given right 
along on dimension, and quotations on random 
lengths are becoming more irregular. Lath also 
are weak. Shingles keep about steady, however, 
despite various handicaps. Southern pine flooring 
is growing easier. Hardwoods continue firm, but 
some brands of flooring are a shade easier. 

Forest products valued at $715,665 were im- 
ported at Boston during January. This includes 
lumber valued at $125,681; manufactures of wood 
valued at $12,254, and wood pulp valued at $577,- 
730. The bulk of the lumber is represented by 
8,498,000 feet of softwood boards, valued at 
$86,560, brought in from Canada. 

Lumber arrivals by water: Diana Dollar, Van- 
couver, B. C., fir, hemlock and lath, Pacific Coast 
Lumber Co.. Southern Alberta Lumber & Supply 
Co., C. Ernest Hill and Shepard & Morse Lumber 


Co. The schooner Ronald OC. Longmire, Bear River, . 


N. 8., 170,606 feet spruce and spruce lath, Godfrey 
Lumber Co. 

Frank P. Huckins, of P. S. Huckins Co., Boston, 
is away on an extended southern trip, visiting some 
of the pine mills. This company operates a whole- 
sale yard and mill in East Boston. 

The Pacific Coast Lumber Co. has opened Boston 
offices at 88 Tremont Street for the distribution at 
wholesale of Pacific coast lumber. 


TORONTO, ONT. 


April 7.—With the definite arrival of spring 
weather, a moderate improvement appears to be 
developing in lumber trade in Ontario. The build- 
ing season is beginning to open up in fairly prom- 
ising manner. Business is quiet, but inquiries and 
orders are increasing. Wholesalers report that 
they are receiving fairly frequent answers to their 
quotations, and that an increasing number of in- 
quiries are turning into orders. Spruce and jack 
pine are firmer, but hemlock has shown a slightly 
weaker tendency. The market for shingles is quiet, 
and British Columbia quotations have been dropped 
about 10 cents. The best demand in softwood is 
for lower grades, and stocks are not any too plen- 
tiful. The market for lath is beginning to be ac- 
tive. White pine has been very quiet, but a few 
orders are beginning to crop up now. Reports 
have been to the effect that white pine output this 
year will be fairly large, but some manufacturers 
are now reporting that more of their logs are 
being hung up in the streams than they expected. 
The market for west Coast stocks is also improving. 
Most mills are reported to have cleaned up their 
surplus stocks pretty well, particularly shed stocks. 
There does not appear to be any great increase in 
the volume of orders as yet, but undoubtedly there 
is a steadily improved trend to the market for west 
Coast stocks. Export buying also is beginning to 
pick up a little. The demand for hardwoods is 
generally good. Prices are holding firm on all 
grades, and there is a good demand for the upper 
ends, also a fair amount of activity in the lower 
grades. 

W. A. Saurwein, who has been for twenty-nine 
years with the Cleveland-Sarnia Sawmills Co. 
(Ltd.), Sarnia, Ont., and since 1912 assistant man- 
ager, has been appointed manager, succeeding HB. 
C. Barre, who died a short time ago. H. C. 
Sietman has been made assistant manager, J. BD. 
Burge shipping superintendent and William Thibo- 
deau salesman. 

J. C. Scofield, of Windsor, Ont., former president 
Ontario Retail Lumber Dealers’ Association, who 
has been spending the last few weeks in Florida, 
along with Mrs. Scofield and daughter, has re- 
turned home. 

D. N. MacMillan, of Brantford, Ont., who is well 
known in lumber circles, has joined the sales staff 
of Muir & Kirkpatrick, Toronto. 

W. H. Nelson, of Midland, Ont., former manager 
for G. Mason & Co., left recently for Manchester, 
England, and will not return to Canada, 

A bill has been introduced in the Ontario legis- 


lature by Hon. James Lyons, minister of lands and 
forests, providing for the examination of pulpwood 
cullers independent of the examination prescribed 
for saw log cullers. 


PITTSBURGH, PA. 


April 8.—Prices in the lumber market here con- 
tinue about the same as they have been for the 
last thirty days. Most items in hardwood, dry, 
are scarce. The weather has held up both lumber 
shipments and building activity. Retailers have a 
good volume of orders on their books and much new 
business in sight. There seems to be a scarcity of 
No. 2 common southern pine boards and 2-inch 
dimension. Mill shipments are still slow in get- 
ting on the road. Dealers are a little uncertain on 
account of the carpenters’ strike. There are more 
inquiries out now than recently. 


The annual meeting of the Babcock Lumber Co. 
and affiliated business organizations was held here 








last Saturday. Among those in attendance were 
Col. C. L. Babcock, Maryville, Tenn. ; George Bean, 
Sewell, W. Va., and Ralph Angell, New York City. 


BALTIMORE, MD. 


April 7.—The statement of exports of lumber 
and logs for February is as follows: 


Quantity Value 

Logs and young timbers..... 67,000 $16,033 
Hewn timbers, oak.......... 5,000 351 

Boards— 

SN 3.55.6) beasts ak Suess SOAS 20,000 1,750 
MENOMINEE, «ie & 6, 50.0! bio ween 5 per 16,00 835 
CNN ogo kh ko ok SoS OS 5 37,000 1,850 
Li Se ae ee etre ae a meee 363,00 20,010 
MN a's eho avo Gia wane Bee eae 49,000 6,371 
MONG. hone. o os he a Ob eters 112,000 15,529 
Hardwood flooring .......... 216,000 22,423 
Other hardwoods .'......200: 112,000 8,419 
Manufactures of wood...... 78,735 
I a5 asche vate ee RRs wondered $172,306 








JOHN SNYDER, president of the Clear Fir 
Lumber Co. of Tacoma, Wash., and one of the 
pioneer lumbermen of the Pacific Northwest, 


died at Portland, Ore., March 30. Mr. Snyder 
had been in poor health for several months. He 
was 71 years old. Born in Chillicothe, Ohio, Mr. 
Snyder went to the Northwest from Detroit in 
1885 and-in partnership with John B. Stevens, 
who died only two months ago, organized the 
Stevens & Snyder Lumber Co. in Tacoma. The 
plant was in operation for several years and 
was destroyed by fire in 1889. Mr. Snyder then 
joined with others in the organization of the 
Tacoma Fir Door Company and was president 
of that concern until its dissolution, nine years 
ago. Eight years ago he organized the Clear Fir 
Lumber Company and retained the presidency of 
that firm until his death. Mr. Snyder’s body 
was taken to Tacoma and the funeral held in 
that city April 1. Besides his widow, Ella M. 
Snyder, Mr. Snyder is survived by one son, Frost 
Snyder, now vice-president of the Clear Fir 
Company, one daughter Mrs. James V. Monroe, 
one brother, Earl B. Snyder, all of Tacoma, and 
one sister, Mrs. Lena Cherrington of Salem, Ore. 

At a special meeting of the trustees and stock- 
holders of the Douglas Fir Exploitation & Ex- 
port Co., the following resolution was adopted: 

‘“‘Whereas the all-wise Creator has in His di- 
vine province removed from our midst and from 
his earthly activities our friend and co-worker, 
John E, Snyder, and 

“Whereas, together with his family and 
friends, we deeply regret and deplore his un- 
timely passing, 

“Therefore be it resolved, that we extend to 
his family our heartfelt sympathy and con- 
solation, with the hope that the knowledge of 
his upright character and many manly attributes 
pe - some extent ameliorate and assuage their 
grief, 

“And be it further resolved, that a copy of 
this resolution be suitably engrossed and sent 
to his family, and additional copies be furnished 
to the lumber press, and that this resolution 
be spread on the minutes of this meeting.”’ 





FRANK SCHUMAKER, president and treas- 
urer of the Stone Lumber Co. of Boston, Mass., 
died Sunday, March 30, at his home in Malden, 
Mass., after a short illness. Mr. Schumaker was 
only 47 years old and his death came as a great 
shock to a wide circle of friends in the eastern 
lumber trade. Funeral services were held at his 
late home Wednesday, April 2, and attended by 
a large delegation of lumbermen. Mr. Schu- 
maker was born in Tolland, Conn., and entered 
the lumber business as soon as he had com- 
pleted his education. He engaged in the lumber 
business in Boston about twenty years ago. He 
was treasurer of Schumaker Brothers’ Lumber 
Co., a director of the Waterbury Lumber Co., 
of Waterbury, Conn., a director of the Malden 
Trust Co., and an officer and stockholder in 
other corporations. Besides being a very active 
member of the leading lumber trade organiza- 
tions, including the Massachusetts Wholesale 
Lumber Association (Inc.) and the Lumber 
Dealers’ Association of Connecticut, Mr. Schu- 
maker was a member of the Masons, the Elks, 
the Rotary Club, the Malden Club, Belmont 
Country Club and various other social, fraternal 
and trade organizations. He leaves a widow and 
one daughter. 


HOLLY C. CLARK, of Mt. Morris, Ill., for- 
merly a retail lumberman, died April 8, aged 77 
years. He was born in Becket, Mass., in the 
heart of the Berkshires, Nov. 20, 1847, and set- 
tled in Mt. Morris, Ill., in 1873. He taught school 
for a number of years, and in 1884 entered the 
retail lumber business under the name of Clark 
& Wingert, remaining continuously in that line 
until 1900. For sixteen years he was postmaster 
of Mt. Morris. In 1863 Mr. Clark enlisted in 
Company B, Thirty-seventh Massachusetts In- 
fantry, and served thru the Civil War until 1865, 
when he was badly wounded. Mr. Clark was one 
of the original members of the old Illinois Retail 
Lumber Dealers’ Association, later the Illinois 


Lumber & Builders’ Supply Dealers’ Association, 
and now known as the Illinois Lumber Mer- 
chants’ Association, and took an active part in 
the deliberations of that organization for many 
years. Mr. Clark was an active worker in the 
G. A. R., and a Past Master of Samuel H. Davis 
Lodge No. 96, A. F. & A. M., of Mt. Morris, II. 
Funeral services were conducted by his Masonic 
Lodge on Thursday, April 10, with interment at 
Mt. Morris. He is survived by his widow, a 
daughter, Grace, and two sons, Roscoe C. Clark, 
manager of the Chicago office of the Tremont 
Lumber Co. and the Trinity County Lumber Co., 
and H. R. Clark, contractor, of Ravenna, Ohio. 





JOHN H. ROHSENBERGER, 65 years old, 
president of the Evansville Chair Co., and well 
known among the lumber manufacturers in 
three states, died at his home in Evansville, 
Ind., on Friday, April 4, death being due to 
paralysis. For many years he was associated 
with the Buehner Chair Co. at Evansville. Mr. 
Rohsenberger was a booster for the improve- 
ment of the Ohio river and for several years 
was vice president from Indiana of the Ohio 
Valley Improvement Association. He is survived 
by his wife and several children. The funeral 
services were held Saturday, April 5, and were 
largely attended. Burial was at Locust Hill 
cemetery at Evansville. 





LOUIS HEBERT, aged 94, who for over 30 
years was manager of Hubbard & King, a log- 
ging firm in Detroit, Mich., now almost forgot- 
ten, died at the home of his daughter, Mrs. 
Stephen K. Williams, 1505 Vinewood Avenue, De- 
troit, on Sunday evening, April 6. He covered 
the timber territory of Wayne, Oakland and 
nearby counties, where the Detroit metropolitan 
district is now located, by stage coach and 
horseback during the early days. For the last 
20 years Mr. Hebert conducted two large coal 
yards in Detroit. 





WILLIAM C. BROWN, vice-president and 
treasurer of the Pioneer Cooperage Co. of Chi- 
cago and St. Louis, died at his home in St. 
Louis on April 1 of dilation of the heart fol- 
lowing acute indigestion. He was 66 years old. 
He was born in Cape Girardeau, Mo., but lived 
in St. Louis nearly all of his life. His father 
founded the cooperage business with which he 
had been connected since early manhood. He 
is survived by his widow, a daughter and two 
sons. The funeral was held from his late resi- 
dence at 2 p. m., April 3. 





HENRY LUSE MUCHMORE, a lumber sales- 
man of Summit, N. J., who for many years was 
associated with his father, George V. Muchmore, 
in the lumber business, died April 6 of pneu- 
monia after an illness of three days. Henry 
Luse Muchmore was born in Morristown, N. J., 
about forty years ago. He was a great-grand- 
son of Colonel Nathan Luse of Revolutionary 
war fame. He is survived by his wife, one son, 
his parents and two sisters. The funeral was 
held Wednesday afternoon in Morristown. 


CAPT. J. M. STIGLETS, a veteran Harrison 
County, Missisippi, lumberman, died at his home 
in Woolmarket, Miss., on April 5, after a long 
illness. Capt. Stiglets was 70 years old and at 
one time was actively engaged in both the man- 
ufacture and export of lumber in south Missis- 
sippi. Tho retired for some years, he served up 
to the time of his death as a director of the 
First National Bank at Biloxi, and of other in- 
dustries along the coast. He is survived by his 
wife and eight daughters. 








DAISY E. WITHERELL, wife of R. J. With- 
erell and mother of James C., of the R. J. With- 
erall Lumber Co., of Chicago, died March 27, 
after an illness of several years duration, having 
been confined to her bed since December. 
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